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rom, Following a meeting of directors of the American Wholesale Lumber Asso- 
ma 4 . . . ° ‘ 

wal t... ciation in Chicago Feb. 13 announcement was made of the merger of that asso- | 
Va. ciation with the National Wholesale Lumber Dealers’ Association, directors of 
— & i the latter organization having already endorsed the merger at a meeting held in 
round a ; New York City, Jan. 30. The board of directors of each association having ratified 
en | the terms under which this merger is to be effected, it only remains now for their 
um FF action to be approved by the membership for the amalgamation to become com- 
rawoed plete—and this approval is expected to be given at the meetings of both organi- 


or com fe | a: zations to be held in Pittsburgh in March. The official announcement of the 





_— merger was contained in the following statement: 
— | The respective presidents of the National Wholesale Lumber Dealers’ Associa- 
MENT | tion, and the American Wholesale Lumber Association, desire to make the follow- 
ot | ing statement: 
—— 2 For several months negotiations have been under way looking toward a mer- Ss ee 
‘tou. |, BENS. WOODHEAD — ger of the National Wholesale Lumber Dealers’ Association and the American ehci eraiaiicginn es 
on. i | Wholesale Lumber Association, and plans have now been formulated by a joint a ok 
me: merger committee, which meet the hearty approval of the directors of both asso- 
it ope ciations, who have decided to recommend to their respective memberships that 
ts ant | the merger be put in effect as soon as possible. 
“= | To this end, both organizations are now planning to hold their annual meetings 
iad in Pittsburgh, Pa., on the same date, March 21 and 22, 1923, at which time the 

' g j memberships of both associations will be asked to formally ratify the action of 
+. . ' | their respective boards, and thus bring into existence a new wholesale lumber or- 
ae © | ganization, with a membership of about 700, that will be prepared to render more 
One & | efficient than ever before the varied service required of such an organization, 
mil. § ‘ and to protect and to promote the industry at large. 
aa | We earnestly solicit the good will and codperation of all concerned, in order 
es; ® F that this union may be happily and successfully consummated. 

NATIONAL WHOLESALE LUMBER DEALERS’ ASSOCIATION, 

a By W. H. SCHUETTE, 
tl | President, 
an, ROBERT R. SIZER AMERICAN nines: ae 
——~ & y 7 ’ 
eae President, 
ay 4 , Under the terms of the merger the enlarged organization is to be known as the 
rompt | National-American Wholesale Lumber Association, with headquarters in New 
a York City, and a branch office in Chicago. In effecting the merger preservation 
» € @ ” of the best points of both associations has been agreed upon, including compul- 
tmnent sory arbitration, domination of the association by wholesalers, traffic and credit 
sed to service, and with a membership of over 700 wholesalers all over the country the 


nan, — association will be in position not only to maintain the high standards of both or- 
ganizations, but will be enabled to perform an even greater service for that 


‘= branch of the industry. . 
Ni Negotiations looking toward the accomplishment of this merger of the two 
umber associations have been conducted by a strong committee from each organization, 
"7 ‘y headed by the presidents of the two associations, William H. Schuette, of Pitts- 
— burgh, Pa., and Ben S. Woodhead, of Beaumont, Tex. These two gentlemen, 
Hsfac- assisted by Robert R. Sizer and J. H. Burton, of New York City, are primarily 
ae responsible for the successful culmination of these negotiations. In addition to 
int the two presidents the committee comprised George M. Stevens, Jr., New York 
ment. = City; Max Myers, Cleveland, Ohio; Dwight Hinckley, Cincinnati, Ohio, and J. H. 


. M. STEVENS, JR. (Concluded on page 50.) MAS MYERS 
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“Buy It From Garrett” 


This has become a customary expres- 
sion among buyers in the central states. They 
know that our mill connections not only insure 
them lumber and structural material of the highest 
quality, but also prompt deliveries. 


We want you to know more about 
Garrett Quality and Service because it will enable 
you to keep stocks well balanced at all times. 









Put your needs up to us and let 
us assume the responsibility of 
keeping you supplied. 





PINE 


YARD AND SHED STOCKS 
STRUCTURAL MATERIAL 





We are sales agents for the 
following Yellow Pine mills: 
Bienville Lumber Co., Forest, 
Miss.; Grant Timber & Mfg. 
Co., Selma, La.; Haynesville 
Lumber Co., Inc., Haynes- 
ville, La. and Keystone Mills 
Co., Waukegan, Texas. 


T. H. Garrett Lumber Co. 


T. H. GARRETT 


FEBRUARY 17, 19» 
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It's Easier 
To SELL 


66 99 


Hardwood Flooring 


MAPLE, BEECH, BIRCH and OAK 


because it is made by skilled workmen from 
scientifically Kiln Dried lumber under most 
favorable manufacturing conditions. 


= Every piece is trademarked and ac | 


guaranteed by the manufacturers 


Nichols & Cox 


are, Reis T Umber Co. 


““The Home of Skilled Woodworkers” 









Tea TL ToL Te Tel Te Tease Tea ees Tea eT To Te Tak Tes Te ses ase es eee sea ee sees se a a ese Tea a ek ese 




















Fekete [eats ee | ete [ee | wets ete (ete ute us ete ete ee ses es eas es es es es eae ems eases ee eee see estes stat TT 





S Sl - 
iS > > 
1S S s 
—— 
N 
<— ~; we 
~~ , 
omer 
SSS 
‘ 
= Cj 
wy 
NY 
= 8 . > RR SJ 
[ce yf ‘ 5 \ N ‘ 
8 3s Ss = > S = SS 
= s Ss LS + 
Q s NY fy By Wy 4 
Fy ~*~ 


FE. SHELDON MANUFACTURERS AND WHOLESALERS 
B. F. SPENCER 1218-1222 Chemical Building, ST. LOUIS, MO. 
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Write for Prices 


W.D.Young @Co. 


Bay City, Mich. 


We are members of the Maple Flooring Manufacturers’ Association 
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Copy for new advertisements should be in this 
office not later than Monday, changes in current 
advertisements not later than Tuesday of the week 
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Wood Waste Reduction As a Permanent Program 


T THE MEETING of the Northern Hemlock & Hardwood 
Manufacturers’ Association, Feb. 2, a purchasing agent 
for an automobile manufacturer proposed that a group of 

millmen establish a “master mill” for converting Nos. 2 and 8 com- 
mon hardwood stock into small dimension. The proposal is not 
altogether new, and practical millmen will promptly recognize its 
advantages, and its disadvantages if they exist. Whether the plan 
proposed is adopted or not, the fact that it is offered suggests the 
Importance of finding a way to accomplish the end aimed at—re- 
ducing waste in lumber manufacture. The fact that the suggestion 
comes from a lumber consumer suggests also the necessity in future 
lumber production of knowing with the utmost accuracy the con- 
sumer’s needs and undertaking as far as possible to supply them. 
Most lumber manufacturers’ likely will admit that in future they 
must carry the manufacturing process somewhat beyond the produc- 
tion of rough boards. 

Trees grow without much regard to the needs of automobile 
manufacturers, and freight rates do not readily adjust themselves 
to the variation in lumber grades. Recent rises in the levels of 
transportation costs forbid the movement over long distances of wood 
that is merely to be cut out and thrown away; the waste must 


be thrown away at the sawmill, if it is to be thrown away at all. 
However, with all the waste collected in one place—the place of 
production—the opportunity for the adoption of means of converting 
it into a marketable commodity is improved. 

Last week the AMERICAN, LUMBERMAN reported that millmen on 
the Pacific Coast are preparing to manufacture a fuel from sawmill 
waste. This week an account is given of a New England concern’s 
beginning the manufacture of wood flour. The classic example 
of the utilization of what otherwise would be waste for the manu- 
facture of valuable byproducts is that of the meat packing industry. 
The oil industry is another, for the big concerns convert the crude 
petroleum into hundreds of well nigh indispensable articles of com- 
merce besides the well known gasoline and kerosene. Gas com- 
panies also are getting from coal vastly more than gas. 

Chemistry has contributed untold values where without its aid 
stupendous waste would have been persisted in. The chemist 
already has found a valuable place in the lumber industry, but he 
has made only a beginning. The time certainly will come when 
many of the most valuable products of the forest will be in other 
forms than lumber. Improvements in methods of lumber manu- 
facture will hasten not delay that day. 
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Digging Nuggets From the Convention Mine 


O MANY GOOD THINGS ARE SAID at lumbermen’s con- 
ventions that it is no wonder that a large proportion sift thru 
the minds of the listeners without registering, or at least with- 

out making that sharp and indelible impression that results in 
action. It is a great pity that this is so, for many of these 
transient utterances embody ideas and suggestions which if put 
into effect would mean bigger and better business, as well as in- 
creased personal satisfaction. 

The folks who get the greatest good from the conventions of 
course are those who attend them; but even those who attend lose 
much of the benefit they might receive unless they have the notebook 
habit. The memories of most people are too unreliable to be made 
the sole repositories of ideas from which, with proper cultivation, 
dollars may be made to sprout. 

Just by way of illustration, consider this utterance of a “lay” 
speaker at a recent retailers’ convention, jotted down by a con- 
vention “fan” who has the notebook habit: 

“We (the public) don’t know anything about grades, but we 
know what kind of a neighbor you are; we know what kind of a 
fellow you are in the church and in the community, and if we like 
you we will buy from you without stopping to find out whether 
we can buy somewhere else for a few cents a thousand feet less.” 

Isn’t that worth jotting down, and worth living up to? While 
good sound business sense, it opens a vista that stretches away 
beyond the sordid chase for dollars. It says, in essence: Be the 
right kind of a neighbor; be public spirited; give unselfish service 
to your community; win and hold the respect and esteem of your 
fellow men, and you need have no fear of “cutthroat” competition. 
Of course, a reputation of that sort is not built in a day, and it 
costs something, but once acquired it is a priceless asset to any busi- 
ness man. 

Utterances just as helpful as the one quoted feature many a con- 
vention address. The listener nods his head in approval, and 
thinks, “That’s mighty good,”' but when he gets home and tries to 
summon from his memory some of the good things he has heard 
he finds that they have slipped away. Hence the value of the 
notebook habit. 

Another good habit is that of reading the convention reports in 
your trade newspaper—not only the meetings you attended but 
also those that you didn’t attend. Such reading will not only 
reinforce the impressions previously made, but will bring to your 
attention many matters that otherwise would escape you. It always 
has been the policy of the AMERICAN LUMBERMAN to report in 
a competent and adequate manner all important gatherings of 
lumbermen, no matter where held, and in so doing it feels that it is 
rendering a service of distinct value to the industry. 

Convention proceedings, and convention reports, are like gold 
mines, in that while some of the precious metal may be found on 
the surface the real nuggets are obtained only by patient digging— 
in other words, by regular attendance and careful attention at the 
sessions, and by close reading of the printed reports, in search of 
ideas and suggestions that will make the hearer or the reader a 
better lumberman and a better member of the human brotherhood. 





Making Tree Growing Everybody’s Job 


URVEYORS OF NEWS, IN OTHER WORDS, editors, often 
are struck with the fact that the real significance of a news 
item is not proportioned to the number of words it contains. 

An illustration of that truth is afforded by a 13-line item from 
Atlanta, Ga., entitled “Planning for Community Forests,” on page 
65 of this paper. 

Only a few persons, possessed of more than the average vision 
and foresight, saw in advance the possibilities of boys and girls’ 
farm club work. What it has accomplished in behalf of better 
farming and a richer rural life is a matter of common knowledge 
now. The virtue of club work lies in the fact that it makes the 
child a leader in improvement; introduces him into the mysteries 
of finance by making him a borrower at the bank; it makes him an 
example for his elders in the farming game, thus reversing the 
usual order; and while doing all these things it starts him in the 
most interesting, if it is not in a monetary way the most profitable, 
of vocations. 

Forestry makes a similar appeal to persons of vision; almost 
anyone could wax poetic in talking or writing about it; indeed, 
forestry—the growing of trees—is as directly related to the public 
welfare, almost, as the growing of corn, wheat, hogs and cattle. 
‘Wood has contributed more than almost any other product to 
‘make a prosperous and contented home life. 

In the past lumbering has been looked upon as the lumberman’s 
business; which was altogether proper while full grown and ap- 





























parently inexhaustible forests were ready at hand. Hereafter 
however, wood must be grown, like other farm crops; and the 
time has come when everybody must interest himself in forestry § 
as he has learned to interest himself in live stock and grain farm. 
ing. 
The news from Atlanta, therefore, that the Junior Chambe 
of Commerce of that city has taken over a waste area on which § 
to grow trees is tremendously important, because it is a beginning 
in people’s forestry. Where is the person with so little of the 
poetic in his soul that he can not visualize a future in Americ & 
when thousands of communities will have their forests, whence & 
they will draw supplies of wood for many uses, at the same tim 
that they use them for places of rest and recreation? b 
Community forests should serve as schools in which citizens an © 
taught the importance of tree growing. Tho such forests may 7 
contribute little directly to promoting and perpetuating the manp. 
facture of lumber, they can: not fail to give the popular suppor § 
to tree growing on a large scale that it must have if the industry § 
is to be perpetuated. Taxation of the right kind and fire protection 
are vital to forestry, and neither is possible without popular 
support. The citizen, relieving his community’s pleasure ground & 
from burdensome taxation and protecting it from fire, will soo, — 
see the necessity of pursuing the same enlightened policy with © 
respect to larger private and public forests. Then the future of © 
forestry will be secure. 





Will Public Ownership Solve Problem? 


HERE IS A SAYING AMONG those who dicker in horses that | 
it is possible to get up to the wildest of them “on the blind | 
side.” It is a good deal the same with men, especially when | 

political and financial proposals are to be made. Most of us are | 
“blind on one side.” If it were not so, there would be no way of F 
accounting for the sale of gold bricks and worthless securities; 
there would be no place in the world for medical, political ani | 
economic quacks. a 

Nobody feels sorry for the person whose greed or dishonesty 
leads him to engage in crooked financial or political activities; but 
everybody is sorry to see an honest and well-intentioned person | 
misled. In the latter case the person who knows better may b 7 
disposed to offer his advice, but on second thought he may withhold 
it because experience has taught him that it is not apt to b 
accepted in the spirit in which it is offered. 

Several important changes that have been made recently in the F 
basic laws of the States and the Federal government have had the | 
support of many honest and intelligent persons. Observation, how- | 
ever, has convinced some of them that the changes have not re | 
moved the defects aimed at; in fact they have in some cases opened 
the door to greater abuses than existed under the old laws. A 
few such experiences teach the thinking voter to go slowly in | 
changing the basic legal structure. r 

Just now the railroad problem is before the country, and it is | 
to be expected that proposals for its solution will be as numerous | 
as those willing to offer them. Government ownership is by cet- — 
tain types of mind deemed a solvent for every problem—transporta- | 
tion with the rest—and the arguments for that solution sometimes | 
are so plausibly and ingeniously advanced that all voters must 
needs be wary lest its advocates slip up “on their blind side” and 
throw the halter of public ownership over their heads. 

At the meeting of the Nebraska Lumber Dealers’ Association, 7 
reported elsewhere in this paper, a speaker advocated Government | 
ownership of railroads on various grounds, saying: “There may 
be some solution for the railroad problem that is better than gov- 
ernment operation or ownership, but if so it is still a secret.” 
Most readers will readily admit that to be competent to advise on 
so vital a matter as that of handling the transportation of a nation 
of 100,000,000 the speaker or adviser ought to be reasonably con- 
versant with some of the fundamentals of business. 

As to the competency of the speaker referred to let the reader | 
judge from the following statement made by him: “If the Govert | 
ment should take the roads over in exchange for $18,900,000,000 
of its 4 percent bonds, it would face an annual interest charge of § 
$756,000,000. Any difference between this sum and the excess of 
earnings over operating expenses (there would be no taxes) would 
have to be met by the taxpayers.” 

The statement that the people must pay in the form of a tat 
for the deficit in the costs of operation appears to be straight 
forward. But what about the short parenthetical statement that : 
“there would be no taxes”? Will the average hearer get the point 
that the money now paid by the railroads in taxes would under 
Government ownership have to be provided also by the people 
addition to the amount of the deficit already referred to? 

This speaker was from New York -City, where the highest office 
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puildings in the world have been erected. From the fact that 
they are equipped with elevators, the speaker deduced the following 
choice bit of twaddle: “You may not know it, but the largest pas- 
senger traffic in the United States is carried free on perpendicular 
railroads that are called elevators. The cost of operating them is 
paid by those who own the buildings that they serve, and the upper 
floors of our skyscrapers would be untenanted and valueless if 
people had to pay for being carried to them in the elevators.” 

The AMERICAN, LUMBERMAN hesitates to encumber its pages 
with so elementary an observation as that the cost of operating 
the elevators is paid by the tenants in rentals. However, when 


such speakers are at large the temptation is strong to comment 
upon their statements. 
speaker’s lips: 

“But the greatest hardship of the present system is that of pro- 


Here are other pearls that fell from this 


portioning the freight rate to the length of the haul.” “And if 
we come to the time, as I think we must, when the Government 
undertakes to carry freight and passengers as well as letters and 
parcels, is there any good reason why we should not apply the 
same principle (that of making the same charge for long as for 
short haul—Editor) in reconstructing the rate structure?” 

Here we have it: The Government should own the roads and 
should carry freight from New York to San Francisco at the same 
rate a hundred pounds as from New York to Philadelphia. If this 
is not assuming omnipotence in government surely the thing can 
not be done by the most imaginative of utopians. On this theory, 
the people as an organized government could defy all the laws of 
business, ignore all the teachings of experience and pay the bills 
by taking the money out of one person’s pocket and putting it 
into that of another. 














[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., Feb. 15.—Production, 
shipments and new orders showed a reduction 
last week, compared with the week before, ac- 
cording to telegraphic reports received today by 
the National Lumber Manufacturers’ Associa- 
tion from regional softwood associations. Some 
of the reduction on all three items, unquestion- 
ably is accounted for by the fact that last week 
only 361 mills reported, compared with a re- 
vised list of 404 mills for the preceding week. 

Production last week was 192,204,140 feet, 
compared with 209,182,391 feet, the week be- 
fore, and 176,311,434 feet for the corresponding 
week of 1922, when 378 mills reported. Ship- 
ments last week were 232,925,561 feet, against 
263,557,287 feet the week before and 168,228,- 
282 feet the corresponding week last year. Or- 
ders aggregated 256,191,990 feet, against 291,- 
838,840 feet the week before and 173,104,587 
feet last year. 

The 129 Southern Pine Association mills re- 
porting recorded production last week at 66,166,- 
617 feet, compared with 76,046,904 feet; ship- 
ments, 67,788,382 feet, against 90,865,278 feet, 
= orders, 90,981,593 feet against 96,052,927 
eet. 

The West Coast Lumbermen’s Association 
(132 mills) reported production last week of 95,- 
046,965 feet, against 88,943,839 feet the week 
before by 136 mills; shipments, 121,002,987 feet, 
against 106,667,592 feet, and orders, 114,239,- 
497 feet, against 112,520,703 feet. 

The cumulative figures for this year compared 
with the same period last year are: 


Production, 1,154,173,319 feet, against 1,034,- 
586,833 feet; increase, 119,586,833 feet. 067 
6 ’ 


7 Shipments, 1,437,035,047 feet, against 
579,528 feet; increase, 469,455,519 feet. 

Orders, 1,631,893,431 feet, against 1,012,472,929 
feet; increase, 619,420,502 feet. 

The National association states that ‘‘there is 
an increasing expression from different regions 
of a fear that rising costs of various kinds, in- 
cluding labor, taken together with the rapid 
accumulation of unfilled orders, may result in a 
Tunaway market, and detrimentally high prices, 
tending toward a checking of the present agree- 
able activity long before the true relations of 
demand and supply would justify.’ 

Wiring from Seattle, the West Coast Lumber- 
men’s Association reports its unfilled orders as 
being in excess of 700,000,000 feet. The bliz- 
zard which struck the Pacific Northwest this 
Week is likely to aggravate this situation by the 
restriction it will impose on production. Says 
the telegram: 

The lumber industry of Washington, Oregon, and 
British Columbia is frozen in and at a standstill, 
following a three day blizzard, which has resulted 
in two to ten feet of snow, depending on the eleva- 
tion at which various mill and logging operations 
are conducted. The storm is still in progress and 
it may be several weeks before conditions in in- 
dustry again approach normal. ‘This unusual 
Weather is not reflected in the “barometer” re- 
Ports of the West Coast Lumbermen’s Association 
for last week, which show lumber production 7 
Percent above normal, with an actual output of 
95,046,965 feet at 132 mills. For the fifth con- 
secutive week the mills report new business ac- 


Blizzard Closes Northwest Mills 





cepted in excess of 100,000,000 feet; the actual 


figures for the week being 114,239,497 feet, of 
which 32 percent will move by water; California 
and north Atlantic markets combined took 28,- 
051,652 feet, while the export business ran 
8,500,000 feet. Markets reached by rail deliveries 
placed orders for 2,437 carloads. Shipments for 
the week reached the new high record of 121,- 
000,000 feet, 35 percent of which moved by water, 
and rail shipments amounted to 2,455 carloads. 

The California White & Sugar Pine Manufac- 
turers’ Association reports only four mills op- 
erating during the week. Production is normal 
for the winter season. The principal demand is 
for eastern shipments, and from sash and door 
points in the North and middle West. 

The California Redwood Association, whose 
mills being on the Coast are little affected by 
winter, reports that the eastern demand has in- 
creased and that production has speeded up. 


Senate Postpones Forestry Hearings 
[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Feb. 15.—The opening 
hearings of the Senate special committee on 
reforestation, scheduled for today, were post- 
poned to a date to be announced later. The 
delay was due to press of other matters in the 
Senate. An informal meeting of the special 
committee probably will be held tomorrow. If 
the hearings had begun today, Secretary of Ag- 
riculture Wallace and Col. W. B. Greeley, head 
of the Forest Service, would have been witnesses. 
The five members of the committee dined to- 
gether Saturday evening with Secretary Wallace 
and Col. Greeley, and discussed the forestry 
problem from various angles. 


Forest Products Loadings Increase 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Feb. 15.—Latest reports 
to the ear service division, American Railway 
Association, show that 865,675 cars were loaded 
with revenue freight during the week ending 
Feb. 3, a decrease of 5,489 cars from the pre- 
ceding week, but an increase of 117,780 cars 
over the same week last year. Forest products 
loading totaled 69,767 cars, an increase of 154 
cars over the preceding week, and of 20,050 cars 
over the corresponding week of 1922. 

Coal loadings aggregated 189,773 cars, or 
4,965 cars less than during the week before, but 
5,475 more than for the corresponding week of 

Logging Camps Snowbound 
[Special telegram to AMERICAN LUMBERMAN J] 

PortTLaAND, Ore. Feb. 13.—Blizzard-like 
weather thruout the Pacific Northwest is tying 
up logging camps, and it is estimated that it 
will be two weeks before operations can be re- 
sumed. Sawmills having logs are able to con- 
tinue operations, but many in the interior 
probably will have to shut down. Lumber prices 
may be somewhat strengthened by weather con- 
ditions. A wage advance from 3 to 5 cents an 
hour thruout the Pacific Northwest has already 
been discounted and will not have any effect 
on the market except to remove the probability 





of a decline. There is a strong demand for 
California random which is being quoted at $25. 


Associated Texas Companies Elect 
[Special telegram to AMERICAN LUMBERMAN] 

Houston, TEx., Feb. 14.—Entire satisfaction 
with the present condition of the lumber indus- 
try was expressed at the annual stockholders’ 
meeting, just closed, of the Kirby Lumber Co., 
and its subsidiaries, the Voth Hardwood Co., 
and the Kirby-Bonner Lumber Co. In each in- 
stance the directors of the respective companies 
were chosen and then the officers selected among 
themselves. 

The new board of the Kirby Lumber Co. is 
composed of John H. Kirby, B. F. Bonner, 
J. W. Link, J. F. B. Raweliffe, W. N. Sang- 
ster, H. T. Kendall, all of Houston, and Fred M. 
Kirby, of Wilkesbarre, Pa., and John H. Keefe, 
of Chicago. 

Officers of the Kirby Lumber Co. were chosen 
as follows: John H. Kirby, chairman of the 
board; B. F. Bonner, president; J. W. Link, 
executive vice president; J. F. B. Raweliffe, 
vice president; R. F. Ford, secretary and gen- 
eral auditor; W. N. Sangster, executive assist- 
ant, assistant secretary and assistant auditor; 
John T. MeCarthy, treasurer; Harry T. Ken- 
dall, general sales agent; W. T. Hancock, traffic 
manager; H. M. Seaman, land and tax commis- 
sioner; Andrews, Streetman, Logue & Mobley, 
counsel. 

Following the meeting of the Kirby Lumber 
Co., the stockholders of the subsidiary compa- 
nies held meetings and election of directors. 
Those chosen for the Kirby-Bonner Lumber Co, 
were: John H. Kirby, B. F. Bonner, J. F. B. 
Raweliffe, Harry T. Kendall. Mr. Kirby was 
elected chairman of the board, Mr. Bonner, 
president, and Mr. Link, vice president. 

The directors chosen for the Voth Hardwood 
Co. were: B. F. Bonner, J. W. Link, J. F. B. 
Raweliffe, J. T. McCarthy, Harry T. Kendall. 
The directors elected Mr. Link president and 
Mr. Bonner vice president. John T. McCarthy 
was elected treasurer of both the Kirby-Bonner 
Lumber Co. and the Voth Hardwood Co: 

Executive and finance committees for both 
the Kirby. Lumber Co. and the Kirby-Bonner 
Lumber Co. were chosen, the membership being 
John H. Kirby, B. F. Bonner and J. W. Link. 


Big Storm Ties Up Northwest 

[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WAsH., Feb. 14.—The lumber in- 
dustry thruout the Pacific Northwest is paralyzed 
by blizzard conditions and the heaviest snow- 
fall since the big storm of February, 1916. A 
gale from the Northwest shortly after midnight 
on Sunday, accompanied by an excessive tide 
broke up log booms and damaged waterfront 
operations in Seattle. There is eighteen inches 
of snow on the ground in the city, most of 
which fell last night. Transportation is almost 
at a standstill. Schools are closed and business 
of all kinds is marking time. The forecast 
indicates continued cold and stormy weather. 

(Concluded on Page 65) 
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Wants a Good Boiler Compound 


Can you furnish us with the name of a concern 
manufacturing a boiler compound that will remove 
a deposit of metal on the interior of a boiler caused 
by metal in water?—INnQuiryY No. 880. 

{There is a considerable difference of opinion 
as to the advantages of using boiler compounds; 
some engineers maintain that they are worth- 
less, while others rely upon them to a consider- 
able extent. Some engineers place potato par- 
ings or cut up potatoes in the boiler water, stat- 
ing that this prevents the accumulation of scale 
in boiler tubes. There are a great many boiler 
compounds on the market, and the inquirer has 
been furnished with the names of manufacturers 
in the East, inasmuch as he is located in Vir- 
ginia. The inquiry is published here with the 
thought that some reader may know of a par- 
ticularly successful compound or composition, 
which can be passed on to the inquirer.—EbI- 
TOR. | 


Persons Engaged in Logging 

The Abstract of the Census of Manufacturers, 
1914, table 81, page 133, gives the total number 
of wage earners in the group “Lumber and Its 
Remanufacture,” as 833,529. Also, under the 
classification “Lumber and Timber Products,” same 
table, the total wage earners are given as 479,786. 
This last classification, as we understand it, covers 
the employees engaged in the sawmill industry, 
including logging, sawing and planing. We are 
interested in knowing how many of these wage 
earners are engaged in logging and woods work 
only, that is, engaged in cutting down the trees 
and preparing them for transportation to the saw- 
mills.—INQuiRY No. 886. 

{The number of employees in the lumber man- 
ufacturing industry varies with the state of the 
market; when the market is good enough to 
support two shifts in the sawmills, then, of 
course, there will be a great many more em- 
ployees, tho there will not be double the number. 
It is generally estimated that there are approxi- 
mately 900,000 employees in the lumber in- 
dustry on the average. The 1920 census se- 
cured by the bureau of the census gives the 
following figures on loggers: 


Male Female Total 
Foremen and overseers... 6,090 save . 
Inspectors, scalers and 
BUST RI OLS 055s s00\se0'es 2,344 2,344 
Teamsters and haulers... 17,106 17,106 
Other lumbermen, rafts- 
men and woodchoppers. 179,496 279 179,775 
Lumbermen, raftsmen and 
woodchoppers ........ 205,036 279 205,315 
Managers and officials... 2,090 5 2,095 
Owners and proprietors. . 6,307 8 6,315 
Owners and managers of 
log and er camps.. 8,397 13 8,410 


It will be noted of course that lumbermen are 
included, but presumably this refers to the log- 
ging end of the business because the heading of 
the table states that the figures cover only ag- 
riculture, forestry and animal husbandry. Other 
figures further on deal with laborers and semi- 
skilled employees in lumber manufacture. 
—EpITor. | 


Manufacturers of Fireproof Wood 


Can you furnish us with the names of manufac- 
turers of fireproof wood ?—INQuiRyY No. 875. 
{The inquirer has been given the names of 
two companies manufacturing fireproof (or more 
properly known as fire-retardant) wood. Fire- 
retardant wood has been used to a considerable 
extent in New York City in buildings exceeding 
150 feet high. Soft nonresinous woods are most 
easily treated and give the best results. In 
one process the wood is placed in large steel 
cylinders to which steam is admitted under 
light pressure. The steam is withdrawn later 
and a vacuum created after which a solution of 
hosphate of ammonia and sulphite of ammonia 
is introduced under pressure. After the wood 
has been impregnated with this mixture it is 
withdrawn and thoroly dried. 
In France some experiments have recently 


been undertaken looking toward the fireproofing 
of wood for theater scenery. The conclusion 
reached by the experiments was that for sur- 
face fireproofing of wood the best method con- 
sists of applying to the surface two coats of 
the following mixture: 


Ammonium phosphate. ...00cccscsecea 1 Ib. 14 oz, 
RRL EG OF EO 6 56:5 6:now. 026 0.6 do wise bieleie 468 > 1.2 oz. 
POWECEOU: BBWONUOB: ic 0 6-<.610:0:0:5:0 0.0.910.000 4:0.608 3 Ibs. 
WV DNOE  6i0icb 0 5.606 6G OOS aes ee sees 1 gal 


Another method of rendering wood fire-retard- 
ant is to metallize the surface. Zine and alumi- 
num are the best fireproofing metals; zinc being, 
of course, the least expensive.—EDITOR. | 


Lumber Cost from Tree to User 

I desire to know the cost of the individual 
steps in producing and marketing lumber in all 
of its stages from standing timber to the delivery 
of the finished lumber to the building site of the 
consumer. My reasons are: First, that I wish 
to know everything about what we are selling; 
second, the probability that in the near future 
I shall be requested to talk on lumber before a club 
of business and professional men; third, because 
it is my belief that there is nothing to be hidden 
by lumbermen from the public and there is no 
reason why the public should not be informed 
upon what it is paying for.—INQuirRY No. 876. 

[The above inquiry comes from a retail lum- 
berman in Missouri, who says also that he 
would like to have figures giving the costs for the 
different grades. Figures on the cost of pro- 
ducing individual grades are very difficult to 
obtain and therefore in answering the question 
the cost of the average product is given. Inas- 
much as the dealer is loeated in what is largely 
known as southern pine territory and further- 
more because figures on the production of south- 





Telecodes Wanted 


The AMERICAN LUMBERMAN has several 
requests for copies of the AMERICAN 
LUMBERMAN Telecode. The AMERICAN 
LUMBERMAN will pay $2.50 each for a 
number of salable copies which readers 
desire to dispose of. 











ern pine are more readily available, data com- 
piled by the Southern Pine Association for Sep- 
tember, 1922, are utilized in giving the cost 
of manufacturing. It will be noted that these 
costs are all by the thousand feet, that they do 
not include interest on loans or invested capital, 
and that no attempt is made to approximate the 
manufacturer’s profit. 


Manufacturing Costs 


stumpage cost per M feet........cccsscves $ 5.53 
SIDRGING COBL DEP WE PGCE, i660. 0:0 000.000 00s §.71 
Sawmilling cost per M feet..............0. 5.17 
General and administrative cost............ 2.45 
DRONE IN 58 55a. 55) 6 Sa aro wits ls (oi S 40.84 ie voce atone 1.32 
DRIPPING ONG BOWING... s.6.0 666s seas cisco wees 1.87 





Total cost without interest on loans or 
PUNE ook gck S60. Ob Hee Resp oe be een $22.05 
Freight per M@36%c ewt. at 2,800 pounds. $10.22 


Retailers’ Expenses Per M 
Advertising ..... $ 0.10 Telephone and 
Heat and light.. .39 telegraph ..... 75 
TRGUPANCE 2.000 1.16 Unload. and 
Donations ...... -20 delivery .. .. 1.00 
Licenses and General and ad- 

Cl ee 2.00 ministrative 
Reon nr .50 expenses ..... .90 
Office and Yard ——. 

supplies .....6. .40 Total retailing 

eee 1.70 expenses per 
BRODRIFS: 064,000: AVL wih atevery cae 13.85 


1.50 
Salaries and labor 3.25 

Part of the table is also devoted to retailers’ 
expenses, the total expense being figured as 25 
percent of the retail selling price. These figures 
were worked out from a theoretical standpoint, 
but were considered in connection with actual 
statements from retailers’ books, showing per- 
centages expended for the various items; they 
are given in dollars and cents per thousand. It 
may be quite interesting for retailers to get their 
costs down to this basis occasionally and con- 


sider what each individual service is costing 
Comment is invited upon this subject, partic. 
larly upon the cost of each heading under x. 
tailers’ expenses. Many retailers if they yij 
apply their cost figures to the cost a thousanj 
on grades will be surprised to find that they ay 
selling much low grade stock at less than epg 
and it is suspected that the same condition holds 
true with manufacturers. The accompanyj 

table is designed to give an outline of the cog 


of producing lumber, from the tree to the ult. | 


mate consumer.—EDITOR. ] 


Lumbering in Western States 


In looking over a list of the sawmills in th 
United States we notice only eleven mills liste 
in South Dakota. This made us think about ag. 
ing for some information with regard to lumberig 
in western States. 
hear of some lumber coming from Arizona, Ney 


Mexico, Nevada and Colorado?—Inquiry No. 871, ) 
[In answering the question of the inquire | 


it is first pertinent to set down the estimatei 
production in the five States for the last yea 


available, which is 1921: 

State— t B. 
NCO o.oo aw swine Welew Ae eereoree we 41,076,000 
POU G AIC OER. 6640608 65:48 vb aie 00 Soeererkce 26,774,000 
Le erie rr ee ara ee IC sanaes 
1 OS ACES 5 C1 Ee ear PEPE NTR eR aC Ta 94,520,000 
ORE NNE:. ce as 09.0 9s Ola ble eek oS rele Crone 46,418.00 


Why is it that we do not) 





Figures for Nevada are not available, the pro | 
duction from that State always being lumpei | 


with the California production. Nevada’s annual 


production is always small, altho there are a fer 


lumber companies operating. In Colorado, 
South Dakota and Nevada most of the lumbe 
produced is used locally. More stock is shipped 
from New Mexico and Arizona probably tha 
from the other two States. The principal con- 
mercial wood in all five of these States is Pinu 
ponderosa, which in the shape of shop is often 
sold as Arizona white pine. <A good deal of e- 
cellent shop lumber is produced in Arizona, New 
Mexico and Nevada and to some extent in Col 
rado. In the last named State, Colorado, more 


spruce and lodgepole pine is produced in pro | 


portion to the total cut than in the other States 
named. At present New Mexico is being opened 
up and probably more will be heard from that 
section from now on. Production in Arizona may 
also be expected to increase. This inquiry illus 


trates the fact that the larger operators in the | 


States mentioned can well afford to do more ai: 


vertising that they do, provided they want # | 


widen their markets. One company located i 
New Mexico which has advertised its products 
has increased its markets to a large extent— 
EDITOR. | 


Wants Samples of Foreign Woods 


We are interested in the foreign, fancy ani | 


tropical woods from South America, Mexico, West 


Indies, Cuba, San Domingo, West Africa, India : 
We would like to have small sam q 
ples of these woods grown in these countries with 


and Australia. 


all particulars and it is our intention to give them 
orders if they can furnish the stocks FAS as patt 
of shipping.—INquiry No. 869. 

[The above inquiry comes from a wholesale 
lumberman who lives in Canada. The name al 
address will be given to any companies inter 
ested.— EDITOR. | 


May Buy Gum Flooring 

Can you give us a list of the mills that manu 
facture gum flooring as we would like very much 
to correspond with them in regard to some of th! 
material ?—INnQuiry No. 881. 

[The above inquiry comes from an easter? 
company. Some gum flooring is used in that 
section particularly for border work and gel 
eral ornamentation. The inquirer has been fur 
nished with the names of firms manufacturing 
gum flooring, and the inquiry is printed for the 
benefit of readers who may wish to get in touch 
with the inquirer.—EbITor. ] 
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Demand Remains Above Normal 


Southern pine prices appear to be in process 
of stabilization. Tho the tendency of some of 
the scarcest and most popular items is still dis- 
tinctly upward, advances during the last few 
days have been fewer and less radical than those 
of several preceding weeks, and indications are 
that prices for mill shipment are settling down 
around the present level. It is noticeable, mean- 


' while, that transit car prices are softening 


somewhat, undoubtedly reflecting the decreased 
retail demand which has accompanied the cold 


_ wave that recently swept most of the country 


and checked the unseasonably active outdoor 
work. Another reason for the slackened de- 
mand is that retailers who placed extensive 
orders earlier in the year are now receiving 
shipments and are not likely to enter into any 
further considerable commitments until they can 
definitely ascertain what volume their trade will 
assume in the spring. Fears are beginning to be 
expressed that this year’s building operations 
will not meet expectations, because of the ad- 
vanced prices of building materials and un- 
favorable labor conditions in some sections. 
The prospective building public undoubtedly is 
beginning to look closely at cost, and the neces- 
sity for a sane price policy can not be over- 
emphasized. Retailers regard the present trend 
toward stabilization with a great deal of sat- 
isfaction, saying that if further advances were 
made they would have to increase retail prices 
at the peril of discouraging much spring build- 
ing. While wholesale prices have advanced 
considerably during the last few months, the 
increases have been largely absorbed by the 
retailers, who are now working on a very close 
margin. The railroads remain actively on the 
market, and their heavy buying of timbers has 
foreed a considerable advance on these. In- 
dustrial trade as a whole is good, and expand- 
ing in some directions, while exporters continue 
to absorb a great deal of stock. So while retail 
demand is duller than it was toward the end of 
January, the aggregate of demand is still heavy. 
Bookings by subscribers to the Southern Pine 
Association last week totaled 705,284 feet per 
mill, or 9 percent above normal. Production 
dropped to 21 percent below normal, because of 
the severe weather now prevailing in the South, 
which, in combination with the tightening up of 
car supply in many sections, also accounts for the 
sharp decline in shipments, almost to a level 
with output. Unfilled orders on hand at these 
mills on Feb. 9 totaled 3,649,225 feet per mill, 
or the equivalent to five and a half weeks’ pro- 
duction at the current rate. Statistics thus 
show that stock conditions are becoming steadily 
worse. Additional mills are withdrawing from 
the market, and mill orders are placed with 
creasing difficulty. 


Green Hardwoods Move Freely 


Heavy rain and snow have alternated thru 
most of the southern hardwood producing ter- 
ritory, and have resulted in an almost complete 
stoppage of logging operations. As most mills 
are well supplied with logs, production continues 
at a good rate. There is no immediate danger 
of any log scarcity, but as the woods are be- 
coming more thoroly soaked every day and 
flood conditions threaten, manufacturers are 
dinstinetly worried regarding their future sup- 
ply. Their anxiety is shared by consumers who 
eee requirements to cover, so buyers are 
locking to the southern mill centers and are can- 
Yassing the situation thoroly, picking up what- 
ever dry lumber they can and covering mill out- 
ee rah orders. The movement of green lum- 
er is becoming heavy, and it is apparent that 
—_ stocks, which unusually are counted on to 
ae market well supplied with lumber dur- 
alt e latter part of the year, are being gradu- 
po down, that very little is being put on 
‘ a s to remain there, and that it may not be ex- 
te ry that next spring will bring any material 

ef from the present acute shortage of dry 


stocks. The automobile and furniture interests 
are among the most active on the market, and the 
flooring and interior trim manufacturers, who 
recently curtailed their buying in view of the 
rapidly advancing prices on Nos. 1 and 2 common 
red and white oak, are again coming into the 
market strongly. The miscellaneous demand ag- 
gregates a heavy volume, and foreign trade is 
well maintained. There is reported an increas- 
ing call for quarter-sawn red gum, and thick 
quarter-sawn, oak is having a strong run in 
mixed car orders. Plain sap gum is one of the 
searcest items on the southern hardwood list, 
and is very strong. Prices as a whole have 
shown no material change during the last week, 
and the opinion is that they are becoming 
stabilized around the present level. Demand 
for northern hardwoods is keen but, on account 
of the shortage of the dry, the movement is very 
largely of green stock. Four-quarter birch has 
recently had a sharp advance; otherwise prices 
are unchanged, but firm. 


North Carolina Pine Is Active 


The North Carolina pine market is featured by 
a growing demand. There has been a steady rise 
in volume of orders since the beginning of the 
year, and during the week ended Feb. 3 the total 
reached the highest point of the last few years, 
forty-five representative mills accepting busi- 
ness totaling 12,886,210 feet. The nearest ap- 
proach to this peak in 1922 was during the week 
ended May 20, when forty-six mills booked 
orders for 12,459,015 feet. Inquiries are numer- 
ous, indicating an indefinite continuation of 
market activity. Production remains restricted, 
on account of inclement weather that interferes 





Statistics on production, orders and 
shipments appear on page 54 





with logging, and scarcity of labor. Output 
has declined gradually since the middle of Janu- 
ary to a point just above 60 percent of normal. 
Shipments have increased, despite the fact that 
railroad transportation has shown no material 
improvement. Embargoes, tho slightly modified, 
continue to hamper the movement into New 
England, and orders from this territory are 
generally refused by the mills unless accompanied 
by a shipping permit. Manufacturers show no 
eagerness for new business, and as demand in- 
creases they are booking more cautiously. The 
excess of orders over production is steadily 
reducing the amount of unsold stock, and dry 
supplies are practically cleaned up. Tho there 
is a heavy demand for dressed lumber, and the 
order files of the planing mills are bulging, 
searcity of raw material makes it impossible 
for these plants to operate more than three or 
four days a week. Prices have shown no recent 
marked change; they remain strong and show 
an upward trend. 


Western Pines and Redwood 


Snowstorms have raged thruout the Inland 
Empire during the last week and lumbering op- 
erations there, as on the Coast, have been almost 
brought to a standstill. Logging camps gener- 
ally have been closed down; many mills have sus- 
pended operations, and transportation has been 
made impossible. However, as this section of 
the country is better prepared for wintry weath- 
er than that further to the West, it is not ex- 
pected that the interference will be of long 
duration. Demand remains strong for practically 
everything on the western pines list. Orders 
booked during the week ended Feb. 3 leaped to 
6 percent above normal, while produation stood 
at 43 percent of normal and shipments were 
exactly double the production. More recent re- 
ports do not indicate any material change in the 
order column, but production and shipments have 
been curtailed by bad weather. It is becom- 
ing a task for the buyer to place an order for 
anything in western pines, because of the small 


and steadily decreasing stocks, which at many 
mills are reported to amount to just about nil. 
The California white and sugar pine manufac- 
turers report sizable orders, inquiries covering 
all grades, and firm prices, with a strong up- 
ward tendency on shop. The redwood mills re- 
part that they have suffered little from adverse 
weather. They are operating at capacity, but 
have made little progress in catching up on 
their heavy order files or in meeting demand. 
Prices have recently been advanced an average 
of $5 on a number of items. 


Cypress Is in Active Demand 


Cypress demand continues strong and buyers 
find that common grades are very scarce and 
that stocks of uppers have been materially cut 
down. It is exceedingly difficult to place orders 
for mixed cars which, nevertheless, represent 
most of the current business. Call from retail 
yards is strong, but industrial consumers also 
have sizable requirements. Production gener- 
ally is at capacity, and some mills find it neces- 
sary to run their planers double shift to keep 
pace with their order files. Some sections of 
cypress territory report a tightening up of car 
supply, but the transportation situation, taken 
as a whole, is satisfactory. Prices have shown 
no material change during the week, but great 
strength is evident thruout the list. 


West Coast Industry Paralyzed 


The lumber industry thruout the Pacific North- 
west is paralyzed, as a result of the heaviest 
snowfall since 1916 and a three days’ blizzard 
which has caused considerable damage to some 
operations. The Coast is blanketed by two to 
ten feet of snow, resulting in the closing down 
of many logging operations and of most mills. 
It may be several weeks before normal condi- 
tions can be restored. Meanwhile there is no 
accumulation of logs, but actually a scarcity at 
many mills, and prospects of a log shortage at 
the time when the need is for capacity mill pro- 
duction is the source of real anxiety to manu- 
facturers. The recent storm has completely 
demoralized transportation, and for the time 
being the industry is virtually at a standstill in 
all departments. Last week, however, witnessed 
great activity. Production showed a further in- 
crease, exceeding normal by 7 percent, and ship- 
ments established a new high record, reaching 
a total of 121,000,000 feet at 132 representative 
mills. Demand also climbed upward, being 
almost 2,000,000 feet in excess of that during 
the previous week, and 20,000,000 feet in ex- 
cess of production. Demand from all quarters is 
very strong, that from California being still in 
the lead. Demand from that State remains 
phenomenally strong, despite predictions of a 
heavy decline following the peak of about a 
month ago, and prices are offered that, appar- 
ently, no competing market can meet. There- 
fore, California naturally gets ‘‘ first call’’ on 
the slender mill stocks and for a place on the 
order books, and, compared with the demand 
from them, very little lumber is offered the 
other markets. The Atlantic seaboard quickly 
absorbs anything offered and clamors for more, 
and a good deal of attractive foreign business 
also is being booked. Call from the eastern 
rail markets is heavy, but much of this business 
fails to find takers. An unusually heavy pro- 
portion of the material shipped by rail, except 
that going to California, appears to be either 
railroad stock of different descriptions or other 
industrial items. The unfilled orders on hand 
at the end of last week at the 132 mills already 
referred to reached the unprecedented total of 
more than 700,000,000 feet, equal to eight weeks’ 
normal produetion. Prices meanwhile hold very 
strongly to the recently established levels and, 
while no marked advances have been reported 
during the last few days, the tendency continues 
to be upward. The interruption of all activities 
this week might quickly find reflection in the 
price situation. 
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Equips Kilns with Mason Process 


BoGcauusa, La., Feb. 13.—The Great Southern 
Lumber Co. here has begun the equipment of its 
kilns with the Mason process. While there are 
three other plants whose kilns are equipped with 
the Mason process, the Great Southern installa- 
tion will be much larger than any of them. All 
the kilns of the Great Southern Lumber Co., 
twenty-two in number, will be equipped and 
will have a capacity for treating 325,000 feet of 
lumber daily. The cost of equipping the kilns 
will be in excess of $100,000, and it is expected 
that five months will be required to complete the 
work, altho part of the kilns will be using the 
Mason process shortly. 

There are tw6 distinct advantages claimed for 
the Mason process. One is that by extracting 
the turpentine, rosin and other oils the quality 
of the lumber is bettered materially, and its 
weight is very much reduced. The Great South- 
ern Lumber Co. continually strives to manufac- 
ture the best lumber possible and it is in line 
with this policy that it is adding the Mason 
equipment. William H. Mason is the inventor 
of this process, which has been described at 
length in the AMERICAN LUMBERMAN. Really 
there are two processes, one designed for lum- 
ber having an ordinary pitch content and the 
other designed for treating extremely pitchy 
lumber. The process is economical in operation 
and the byproducts recovered find ready sale. 


SEEGERS GEEBEEEEaAE: 


Appointed Exclusive Selling Agent 


NorFo.k, VA., Feb. 12.—Guy W. Swarthout, 
manager of the lumber department of the Nor- 
folk Coal & Ice Co., has announced that his com- 
pany has been appointed exclusive selling agent 
of the Schlichter Lumber Co., of Littleton, N. 
C., manufacturer of air dried and kiln dried 
rough and dressed North Carolina pine. Since 
establishing a wholesale lumber department last 
year the Norfolk Coal & Ice Co. has made an 
enviable reputation in this field and with the out- 
put of the Littleton plant added to its previous 
facilities it now is splendidly equipped to take 
good care of its rapidly increasing clientele. 


Doubles Capacity of Flooring Plant 


Woopsvit1z, N. H., Feb. 12.—The Acer Lum- 
ber Co. at this place recently has completed a 
new mill building which will make it possible 
to double the capacity of its hardwood flooring 
plant and it is now putting in a power plant 
to generate its own electric power. This is one 
of the few mills in the East that make a 
specialty of high class flooring, its product being 
graded by the same rules as used by western 
manufacturers. The company, while specializ- 
ing in maple and birch flooring, all kiln dried, 
occasionally manufacturers some beech. It re- 
cently supplied the clear red face birch flooring 
for one of the handsomest residences in New 
Hampshire, said to have cost $1,000,000. 


South Carolinans Proud of New Plant 


SparTANnBurG, 8. C., Feb. 12.—Altho not yet 
in full operation, the plant of the Camp Manv- 
facturing Co. is a source of pride to South Car- 
olinians. This great plant, near St. Stephens, 
Berkley County, is one of three owned by the 
company, the others being in North Carolina and 
Virginia. Last spring the company gave $685,- 
000 for the timber on the land, or an average 
of $6 a thousand of the estimated turn-out. It 
is estimated that the plant, with a daily capacity 
of 100,000 feet, will have a run of twenty years. 
Besides producing southern pine it will con- 
vert the small hardwood growth into ax handles, 
plow stocks, single-trees, shuttles etc., and use 
the larger hardwood trees for making barrels, 
crates and boxes. It is possible that a furniture 
factory may be added. Power is developed by 
five large tubular boilers. The logs are brought 
up to the saws by a giant carrier chain four 
hundred feet long. The lumber is conveyed from 
the saws by sprocket chain to the trimming saws, 
to the dry kilns and the sheds. The logs are 
brought in by train after being loaded by 


loading machines and are dumped into a pond. 
A model town is being built with wide streets, 
water, lights and sewerage. A modern hotel 
and a model mercantile establishment are al- 
ready in operation. The houses of the fore- 
men are of the latest pattern. There is a sec- 
tion for the colored workers, who have their 
own camp in the woods. 


Is He Oldest Active Lumberman? 


SPANISH Fork, UTAH, Feb. 10.—The ninety- 
second birthday of William Jex, the founder 
and still the active head of the Jex Lumber Co., 
of Spanish Fork, was observed on Jan. 3, by a 
gathering of about 500 descendants and inti- 
mate friends. Heber C. Jex, receiver of the 
United States land office, Salt Lake City, a son 
of the nonagenarian lumberman, was in charge 
of the celebration, a feature of which was a 
speech by the aged guest of honor in which he 
urged his descendants to love and honor their 
country and to obey its laws. Another inter- 
esting feature was a baby show in which the 
twelve babies born into the Jex family during 
1922 contested for a prize given by ‘‘Grandpa’’ 


LL 


Elected a Vice President 


KANSAS City, Mo., Feb. 12.—At a meeting 
of the board of directors of the Central Coal ¢ 
Coke Co., Frank Schopflin was elected vice pregj. 
dent to succeed Harry N. Taylor, who recent} 


resigned. Mr. Schopflin has been with the com. : 


pany twenty-two years, beginning as secretary 
to Charles S. Keith, president. He was for 
many years general manager of the coal depart. 
ment, but during the last few years has beey 
general manager of the lumber department. 

Two new directors were chosen. Massey 
Holmes will succeed John T. Penrod on the board 
and John T. Kennedy will succeed Harry N, 
Taylor. The other officers elected to succeeg 
themselves were as follows: 


Chairman of the board and president—Cha 
S. Keith. , ie 


Vice president and general counsel—Massey 
Holmes. 
Vice president and general manager—Frank 
Schopflin. 


Secretary and treasurer—J. E. Broughal. 
General Auditor, assistant secretary and assist. 
ant treasurer—R. E. Letcher. 


Directors—Charles S. Keith, H. F. Hall, Massey 
Holmes, Leon Smith, H. C. Flower, Harry Aber. 

















This photograph, taken in 1915, shows Mr. and Mrs. Jex (center of bottom row) and their descené- 
ants (including persons married into the family), except 37 members of the family living at 
that time but who were not present when the photograph was taken. Between 1877 and 1921, 


267 had been added to the family. 


Jex, as he is affectionately known to a wide 
circle. 

Notwithstanding his advanced age, William 
Jex is still active, and directs the affairs of the 
lumber company, which is one of the largest re- 
tail concerns in Utah outside of Salt Lake City, 
doing a business of about $100,000 a year. He 
has a pleasing personality and is held in the 
highest esteem by a wide circle of friends and 
acquaintances. 


Mr. Jex was born in England, as was also 
his wife, who died in 1919, having almost at- 
tained the age of 94 years. Both were con- 
verted to the Mormon faith in early life, and 
came to Utah in 1854. The voyage from Liver- 
pool to New Orleans took nine weeks and four 
days, during which untold hardships were suf- 
fered by the passengers as the result of storms, 
shortage of food supplies, and an epidemic of 
smallpox, from which eleven persons died. 

Mr. Jex has had a wide experience in the 
manufacturing as well as the retailing branch 
of the lumber business, having at various times 
managed sawmills employing sixty or more men, 
and is regarded as an expert in lumber grades. 
He established the Jex Lumber Co. about twenty- 
five years ago. 

Mr. Jex has been honored with various civil 
and ecclesiastical offices, having been city 
councilman, marshal and school trustee. He is 
a patriarch of the Mormon church. 


nathy, E. L. Welsh, Henry Koehler, J. M. Ber: 
nardin, John T. Kennedy, Caleb F. Fox, J. R. Mc 
Allister, 


Says Trip Was Very Beneficial 


Dayton, Ono, Feb. 13.—Referring to the 
recent very pleasant and successful southern 
tour of the Peter Kuntz Associate Lumbermen, 
Peter Kuntz, president, said: ‘‘We had ideal 
weather every day we were out. There was 
no sickness aboard our train. We were royally 
entertained at each stop and we feel that the 
trip has done a whole lot of good in more 
ways than one. The manufacturers whose plants 
we visited were surprised to learn of the size 
of our organization and the high caliber of the 
men that were with us and, all in all, we are 
more than satisfied with our little jaunt.’’ 





Purchases Wisconsin Retail Yard 


WAUPUN, WIs., Feb. 13.—The Loomans-Ross- 
man Co., of this place, has purchased the Oak 
Center Lumber & Fuel Co., of Oak Center, Wis., 
and will operate that yard as a branch in charge 
of Harry Veleker, who has been yard foreman 
at the Waupun yard. Waupun will be the pur 
chasing center for the yards. I. J. Rossman 38 
president of the Loomans-Rossman Co.; E. 
Rossman, vice president, and L. M. Loomans, 
secretary and treasurer. 
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George Washington as Business Man 


EORGE WASHINGTON must always hold first place in the 
hearts of Americans because he led the patriot soldiers to 

\ Y victory in the Revolution and because he was the one man 
4 by who, rising above all personal and sectional considerations, as 

£ chairman of the Constitutional convention so far harmonized 
conflicting interests as to make possible the framing of the great docu- 
ment. In that assembly were gathered the greatest and wisest of Amer- 
icans, and yet Washington by common consent stood above them all. In 
the midst of argument and debate at times the most acrimonious, the 
Chairman of the convention rarely spoke; exercising a dominating influ- 
ence by virtue of his character and presence alone. To all who knew him 
well Washington was the personification of Truth and Justice. 

The Father of His Country is remembered on the anniversary of his 
birth chiefly for his patriotic services; he is lauded as a soldier and as 
a statesman, and is only casually referred to as a business man. When 
thought of in his private capacity, Washington is considered a farmer, 
which in fact he was; but he farmed on a scale and conducted agricul- 
tural operations of a complexity and variety unknown under modern 
conditions. Prior to his assuming the military leadership of the colonial 
troops Washington was farming 


Much of the most interesting of Washington’s correspondence on agri- 
cultural matters was with Arthur Young and Thomas Jefferson, these 
three men being probably the best informed agriculturists of the time, 
and Washington doubtless the best informed of the three on rotation of 
crops, the one subject still uppermost in the minds of modern farmers, 
His letters contain frequent references to legumes as soil improvers, tho 
not by that term, and he was always taking steps to get new varieties 
of grains. Several of his letters to Young contain orders for sainfoin, 
clover, vetch, hop clover and other seeds, as well as farm implements. 

Reference has been made to Washington’s systematic accounting. 
Among his papers are statements in detail of the various crops raised, 
the labor expense incurred in their production and the net profits. In- 
cluded also are rotation schedules covering six-year periods, the fields 
being numbered, the succession of crops indicated and the order in which 
the work is to be performed being set down 

Washington required regular and comprehensive reports weekly from 
his farm managers, and the intimacy of his knowledge of the fields, farms, 
trees, buildings, laborers and work animals is little short of marvelous. 

Lumbermen will be interested in 





at Mount Vernon 3,260 acres of 


the following extract from a 





land, and in 1793, six years prior 
to his death, he owned 46,097 
acres of land. 

In a letter to Arthur Young, 
the celebrated English agricul- 
turist and traveler, Washington 
said that all his lands east of the 
Appalachians were under lease 
except those at Mount Vernon. 
As he kept a diary, carried on 
an extensive correspondence on 
agricultural matters and also 
kept a detailed and systematic 
account of his farming opera- 
tions, Washington’s private life 
at Mount Vernon may be known 
in even greater detail than 
his public life as soldier and 
statesman. 

Much of Washington’s farm 
correspondence relates to meth- 
ods of sowing and cultivation, 
rotations, improved seeds, crops 
and machinery. He makes fre- 
quent confession of the defects 
in his own methods, and his in- 
quiries and allusions to writings 
on agriculture afford abundant 
evidence of his efforts to im- 
prove. Farming was a business 
with Washington and he applied 
business methods to his farming 
operations. While there are 
numerous illustrations of this 
fact only a few can be cited. 

After his retirement from 
public life, Washington gave 
James McHenry, secretary of 


plantations. 





Essentials of Business Success 


As I am now in the act of bidding adieu to my 
home for a longer time perhaps than I wish, I will 
inform you that it is my intention, if your exertions 
shall appear to deserve it, to make the wages of the 
year you are now engaged for 50 pounds instead of 40, 
altho I consider myself under no obligations to do so; 
my motives for it being to encourage you to use every 
endeavor in your power to promote my interest. 


I have a very good opinion of your honesty, sobriety 
and industry, and now is the time to give me proofs of 
your capacity and skill. The former, tho of essential 
importance, are not sufficient without the latter. For, 
as I have often remarked to you, contrivance in busi- 
ness, and a judicious arrangement of it, should be the 
leading trait in the character of the manager. Indeed, 
they are of such infinite consequence, that no estate 
can be well conducted without them. 


Unless the different kinds of business, which 
occupy the laborers of every plantation or farm, can 
be brought into view and seen at a distance, they will 
forever be interfering with and treading on the heels 
of each other. By foresight, arrangement and the exe- 
cution of a due proportion of work, this jumble is to 
be avoided—From letter of Washington to John 
Fairfax, whom he had placed in charge of certain 


letter of Washington’s written 
from Philadelphia during his 
second term as president and 
addressed to his farm manager: 


‘*Desire .Thomas Green to 
date his reports. That of the 
week before last I send back for 
explanation of his measurement 
of the sawing. I fancy it will 
puzzle him to make out 508 feet 
in the 24 plank there set down; 
for, as plank, length and breadth 
only could be measured. This 
would amount to no more than 
296 feet. As scantling, length 
and side and edge would be 
measured, and this would give 
only about 310 or 312 feet. If 
he goes on at this rate, he will 
in appearance amend their work, 
tho it will not in reality be any 
better. But, admitting that the 
true admeasurement was 508 
feet, this would make but a mis- 
erable quantity for the time 
they were about it. That these 
people (sawyers I mean) may 
have no pretense for such idle- 
ness, not only get them new saws, 
but let them be of the largest 
and best kind. I have already 
told you that the oak scantling 
is to be got on the estate, and 
the place where. Let Thomas 
Green, while he is in the Neck, 
repair the overseer’s house, as 
well as it can be done at this 
season. The scantling that is to 














be bought, should be got as soon 





war, an account of his daily 
routine. He said that while he 
could tell the secretary little that would be of interest— 

“I might tell him that I begin my diurnal course with the sun; that, 
if my hirelings are not in their places at that time I send them messages 
expressive of my sorrow for their indisposition; that, having put these 
wheels in motion, I examine the state of things further; and the more 
they are probed, the deeper I find the wounds are which my buildings 
have sustained by an absence and neglect of eight years; by the time I 
have accomplished these matters, breakfast, a little after 7 o’clock, is 
ready; that, this being over, I mount my horse and ride round my farms, 
Which employs me until it is time to dress for dinner, at which I rarely 
miss seeing strange faces, come as they say out of respect for me. Pray, 
would not the word curiosity answer as well? And how different this 
from having a few social friends at a cheerful board! The usual time 
of sitting at table, a walk, and tea, brings me within the dawn of candle 
light; previous to which, if not prevented by company, I resolve that, as 
soon as the glimmering taper supplies the place of the great luminary, 
I will retire to my writing-table and acknowledge the letters I have re- 
ceived; but when the lights are brought I feel tired and disinclined to 
engage in this work, conceiving that the next night will do as well. The 
next comes, and with it the same causes of postponement, and effect.’’ 
_ Washington at this time was 65 years of age. The care that he exer- 
cised in respect to his correspondence is indicated by his practice of mak- 
ing first a rough draft of each letter, then writing it out in full and 
finally taking a press copy of it. Notwithstanding the neglect into which 
Mount Vernon had fallen, Washington during all of his absences on public 
affairs carried on a correspondence with his overseer or manager by means 
of which he kept informed regarding operations and directed the work. 


as possible, that the carpenters 
may be framing it in the winter, or early in the spring.’’ 

Reference has been made to the variety of the work carried on at Mount 
Vernon under Washington’s management. The following items, ex- 
tracted from his accounts, will serve as examples in illustration: 

‘By a wagon hauling posts and rails to Ferry-Barn lane. 

‘*By hauling 6 barrels salt to Maj. Washington’s landing and bring- 
ing home straw. 

‘*By hauling corn from ferry and bran and meal from Mill wood to 
Mansion. 

“By Gunner, digging brick earth; cutting poles to build brick house. 

‘‘By hauling seine, cleaning, striking and packing fish. 

‘*By Thomas Green making sashes for new quarter. 

‘*By Mahony putting up berths in do. 

‘*By Isaac making and mending ploughs; getting ash for rake handles. 

Pcs making a new cart and shafts and getting beech stocks for 
planes. 

The accounts contain numerous entries about ‘‘trunnels’’ such as 
‘*sawing trunnels’’ and ‘‘hauling trunnels to the fence.’’? ‘‘Trunnels’’ 
are treenails, formerly used extensively in shipbuilding and in Wash- 
ington’s time used for other purposes also. 

In this brief article an attempt has been made to show one phase of 
Washington’s character that is less familiar than some others, and to 
illustrate the fact that true greatness comprehends little things as well 
as large. It has been said that Washington kept a diary; he did so up 
to the day of his death, which oceurred Dec. 14, 1799. The final entry 
made by his own hand Dee. 13 was: ‘‘ Morning snowing, and about three 
inches deep. Wind at northeast, and mercury 30. Continued snowing 
until 1 o’clock, and about 4 it became perfectly clear. Wind in the same 
piace, but not hard. Mereury 28 at night.’’ 
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Putting Lumber Before the Public in a Favorable Light— 





Pointers for Dealers Gathered from Indiana Retailers’ Convention 


The name of Julius Seidel is known in 
these States in about every place that lum- 
ber is known, and the big, jolly lumberman 
of St. Louis has a way of making his pres- 
ence felt wherever he goes. He has a capac- 
ity for enthusiasm that is bigger than the 
hope of an immediate profit; and this is well 
illustrated by the amount of time and 
energy he devoted to the reorganization of 
Hoo-Hoo a few years ago. He gave an 
amount of constructive thought and en- 
deavor to the order for a year or more that 
was beyond price, and he still helps in 
spreading the Hoo-Hoo gospel. He is a 
great believer in lumber and in telling 
the general public the truth about 
wood and about the big industry that 


inaccurate propaganda against wood that 
seems to pass current so easily in general 
conversation. Not long ago we happened 
to be talking to a highly educated man who 
has four bright little folks in his home. He 
knew we were in some way connected with 
the lumber industry, so perhaps out of 
politeness he asked a few questions about 
lumber production. We mentioned the 
amount of timber cut in a day by one of the 
big mills, and our friend assumed the aspect 
of a denunciatory Jeremiah and shouted, 
“Butchery! Nothing but butchery!” We 
looked at him in surprise and mild amuse- 


thing to start back at the tree and then to 
follow on thru. 


Forest Scenes Interest Children 


Mr. Seidel has been doing this in an jpn. 
formal and somewhat incidental way. A 
good many of you have seen his calendars 
with their pictures of forest scenes. He 
has sent these calendars around to all the 
schools in St. Louis. They usually hang in 
the office of the principal; but in place after 
place Mr. Seidel has been informed that 
teachers in the different grades have told 
the little folks the story of the forests and 
of lumber, and in doing this they have 
got the Seidel calendar and used the 
pictures to illustrate the story. Many 





manufactures and markets it. 

We met him in Indianapolis a short 
time ago at the time the Indiana re- 
tailers were breezing along in their 
smashing big convention. Mr. Seidel 
rather overdrew his balance of vitality 








a year or so ago, and this is scarcely 
surprising when a person considers 
how much he undertakes and puts 
across. But with his usual good 
sense he set about the job of getting 
on top of the world again; and. every- 
body is glad that he has succeeded. 
His black mustache fairly crackles 
with energy, and the current of jokes 
and stories and new ideas flows in the 
old-time torrent. 

A person may know that he has 
something or other going, to put lum- 
ber in a favorable light in the public 
view. He told of being asked to broad- 
cast a speech by radio; and you know 
without being told that he talked 
about lumber. Not his own business, 
you understand; that seems to take 
care of itself. Or at least he leaves 
his own business advertising to his 
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school men have written or talked to 
Mr. Seidel, asking him where they 
could get good and accurate informa- 
tion and material to use in the schools 
in teaching the pupils the vast and 
absorbing history of the utilization of 
the forests in the arts of civiliza- 
tion. He has paid the AMERICAN 
LUMBERMAN the compliment of rec- 
ommending the use of its issues for 
this purpose. He suggested that a 
general effort be made to send copies 
of this paper, as soon as they are a 
few weeks old and the current news 
values in them are no longer up to 
date, to the school rooms. He was 
kind enough to say that every issue 
has something of interest to school 
children. He mentioned particularly 
the issue containing the story of the 
St. Paul & Tacoma Lumber Co. He 
took the trouble to secure reprints of 
this story from that company for some 
schools that particularly desired in- 
formation about American forests. 
Now we of the AMERICAN, LUM- 
BERMAN staff are gratified over this, 














advertising department. He talked 
about the universal use of wood. He 
gathered an impressive list of uses for 
wood; one that contained items a little 
surprising even to the trade. We, like 
the rest of the race, need to be reminded 
from time to time at how many points our 
business touches and assists civilization. 
And even then he missed a few; for among 
the many letters he got from persons who 
had listened in on his talk thru the radio 
waves was one from a maker of organs. 
This man reminded him that 90 percent of 
the material used in the building of organs 
is wood or wood products. Mr. Seidel re- 
called an old Teutonic proverb to the effect 
that when the organist is away the pipes 
are still; so he just substituted wood for 
organist and had a shot ready for his next 
radio speech. 


Should Correct Misapprehensions 


Mr. Seidel likes to carry the story of wood 
to school children. It is doubtless a fact 
that the little folks take wood for granted 
and miss the picturesque and romantic story 
of the forests and the lumberjacks and the 
mills and the factories. This is unfortunate. 
They are likely to hear the perverted and 





Tell the public the facts about wood at every opportunity 


—and make a few opportunities 


ment and tried with some success to explain 
why it is not butchery; and that utilization 
and replacement is the truest kind of con- 
structive effort. He then made the un- 
qualified assertion that wood has no place 
in house construction. Nota splinter should 
be used. It was a rather shocking revela- 
tion of the extent to which antiwood propa- 
ganda has taken root. It requires no 
imagination and no guessing to know that 
his four children will grow up enemies of 
our industry unless some outside influence 
corrects the misapprehensions they are sure 
to get at home. 

As a matter of fact there are few if any 
industries more picturesque if rightly pre- 
sented to little folks. Such a presentation 
must begin with the forests and the woods- 
men and the mills. It takes a little greater 


stretch of the imagination to see romance 
in a retail lumber yard, but it is there. 
The imagination must look forward from 
the lumber piles to completed houses and 
But it is a good 


furniture and the like. 


of course. The issues of our paper are 
prepared not for school children but 
for men engaged in the industry. A 
child with a little help from its elders 
can understand a_ straight-forward 
American story, and we have no doubt 
that the little folks got pleasure and in- 
struction from the numbers placed in their 
hands. But this suggests that perhaps the 
industry in its awakening to the need of an 
informed public opinion has rather over- 
looked one important part of its public. 


Industry Strong for Reforestation 


There is an old and familiar story about 
a young farmer who neglected to plant an 
orchard because it required so long a time 
for trees to come to bearing. His father 
agreed that for him, at least, it would be 
lost labor. But the grandfather planted the 
trees and ate their fruit for many years. 
The little folks of today will very soon be 
growing up and buying lumber. The in- 
dustry has convinced itself of the wisdom 
of reforestation. We no longer think of the 
lumber business as a passing phase that will 
disappear with the virgin forests. But it is 
no less desirable to have new crops of cus- 
tomers coming on than to have new crops of 
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timber coming on. We are going to be in- building a house an easier and a more cer- ‘ship are the two things a San Antonio con- 
- terested to see what further development of tain project. There is no standardized way tractor must have to prosper; for the yards 
' this idea Mr. Seidel will make. He is not of doing it. Mr. Melliff did not try to pre- hold the reins, and the yards know good 
interested. in propaganda in the evil sense sent universal rules. He simply told a work and good figuring. A contractor might 
of this much used word. Lumbermen donot straightforward story of what he and his pull the wool over a customer’s eyes, but 
want to spread any wrong impressions; for fellow lumbermen have been doing. he’d have to get up early in the morning to 
in the long run the industry must suffer if Service That P pull the wool over a dealer’s eyes. But 
the public finds itself educated to expect a ee given these two things, the dealer and con- 
' service that in the nature of things can not Probably by the time this stuff gets into tractor work in harmony in their informal 
| be provided. But there is a tremendous field _ print Mr. Melliff’s statements will have been _ partnership. 
for the spreading of truthful information reported several times in the news columns So far, this assures good service to the 
n to and also for discrediting false customer; but nothing has been 
information. Every boy in- said of salesmanship. In this 
 herits an instinctive love of the matter Mr. Melliff has merely 
' woods. He will be ready to adapted proved methods from 
in- | earn something about them. It other lines of business. He is 
A is an easy guess that if school preparing to establish offices and 
lars children were asked who Paul sales rooms down town and to 
He Bunyan was, the largest number use his yard merely as a ware- 
the of answers would be that he was house. He expects to be located 
yin the author of Pilgrim’s Progress. next to the building and loan 
fter It may be an open question offices, and he himself is a build- 
hat whether or not the delightfully ing and loan expert. He thinks 
told fantastic Bunyan stories of the that when people have passed 
and | north woods are good gg ar . his offices and displays for 
ave | to teach immature minds; but > several years in making their 
the there can be little question that Ab ou t Winter Remodeling Fa before Pri their 
any the woods themselves and the houses, they will at least know 
| to industry which gave rise to the , @... — Lyre eager = ae that he is in the building material 
hey : Bunyan stories are a treasure per oe pegute mun gecihedaen shanianith Me business and is offering a build- 
nma- | house of American effort and is not only a waste but a loss. A loss which is increased ing service. The justification for 
Dols American tradition. Why can’t SEY NF OS SES SO this down town location is to be 
and we all do our bit to help the little a as cau ae py ba aa gpa found in his theory and practice 
| of folks get hold of this inspiring apartments of three, four and more suites. The cost of such improve- of sales. He is not content to 
iza- information ? Mr. Seidel’s ex- ment is quickly absorbed by the greatly increased income. wait until trade comes to him. 
AN ample is a good one to follow. Pen euemally cintieative homes being ae frm those fim He wants to be in a position to 
‘ar. odern appointment is tru 8 rising, an ie cost exc ° © © 
ft, | A Modern Idea That Is Sticking mde wate find and bring it in. 
i a About half way thru the In- adujesiie tor seaellinng of tn apa, oud tes otk bn goal oa mages heen eesndp ect 
vies diana convention we asked H. C. you see If you're interested, end should desire, & reliable contranter The building show has been 
2 8 Scearce, of Mooresville, what will be recommended to call and estimate the cost of your contempla very successful in the Southwest 
ws | stood out as the most useful and ie Page ar eT this last year or two, indicating 
to © practical feature of the show up the very great interest people 
vas — tothat point. Mr. Scearce, who have in the matter of homes. To 
sue § isa past president of the organi- a certain extent at least the San 
ool zation and one of the prominent f § Antonio dealers can take to 
rly retailers of the Hoosier State, Cu Swan Creek Alias upply® themselves credit for this con- 
the replied that with so much of in- dition in their city. A number 
He terest and importance to choose 226 City Park Ave. Near Swan Creek, of years ago they all introduced 
of from it seemed a little unkind to a plan service of one kind or an- 
me the rest of the speakers to single WINTER REMODELING OFFERS GREAT ECONOMY other and began offering their 
- one out. But he added that he 4d used by retail concern of Toledo (Ohio) which, the advertising man- customers expert service in get- 
believed one of the most impor- ager says, has produced a number of prospective builders ting the houses they wanted. 
M- | tant matters up for discussion The usual controversy with the 
lis, | and one handled in an impressive way was of the AMERICAN, LUMBERMAN, for he has_ architects followed. But in the course of 
are | “Selling Completed Building Service,” the been asked to appear on a number of retail time the architects have admitted that this 
put | subject discussed by G. E. Melliff, of San programs. But we want to repeat a little development of retail service has been of 
A Antonio, Tex. This seems to be one of the of it here, to indicate the success of such _ the greatest benefit to them. It has reached 
ers modern ideas that is sticking. New ideas methods when applied with discrimination a class of work they can not reach, and it 
ird and methods in the lumber business have and also to indicate the interest the general has done an immense amount toward the 
ibt various ways of getting themselves ac- public has in this kind of service. These education of the general public in the appre- 
in- cepted. Usually a few daring pioneers make ideas-are not new in the sense that they have ciation of fine design. The old dull and un- 
eir arush for them and dig in. The rear guard never before been advocated. The trade imaginative house is no longer thought of. 
the makes fun and finally gets mad. If the idea press has discussed them extensively. But The smallest and most modest house can and 
an is a good one the main body slowly closes they take on a new power and validity when does have good lines, arrangement, ventila- 
er- up, and presently the rear guard is saying they have been proved by practical tests. tion and lighting. People have discovered 
it always favored that particular change. In the first place, customers like to have that there is a real art in these things; and 
As competition becomes more intelligently something at least approaching a turn-key for that reason they are ready to attend 
keen instead of merely murderous, several price. It may stop short of that at several a building show by thousands in order to 
ut things happen. The dealer finally decides, places. But the only way to get on to a_ add to their own knowledge before under- 
an as one of the other speakers said, that he lump-sum basis of business without going ° taking to pass on building plans submitted 
ne can’t put his prices high enough to cover into the contracting business is to have good to them by an architect or a building serv- 
er all his guesses and mistakes and still leave contractors. And to have good contractors ice. 
be him a profit. He finds he must have a cost it is usually necessary to educate as well as Mr. Melliff told of a building show which 
he finding system in order that he may know to select them. In San Antonio the con- he put on in connection with a number of 
rs. what he is making on each item and how tractors get their business from the yards, firms interested in building; such as elec- 
be often he is turning his stock. He alsocomes as a general thing, instead of from the tricians and painters and furniture men. 
n- to the conclusion that he can’t live on the customers. Contractors have become suc- Quite a large group of them went in to- 
ym trade that just crumbs off by force of grav- cessful down there who are not in any sense’ gether and built a very pretty model house. 
he | ity and erosion. A farmer can’t live on corn. salesmen. The yards attend to the selling. They got a world of publicity in the local 
ill | that comes up from kernels that dropped The contractors attend to the matter of papers. Mr. Melliff had permission from the 
is | Off last year’s crop. He saves and tests accurate figuring, a science most of them power company to tack cardboard signs on 
1S- seed, prepares the ground, plants and culti- have learned_under the tutelage of the yards, its poles, pointing the way to the house; 
of vates. And it is something of this kind that and to the matter of doing excellent build- but without knowing it he had violated a 


the retailer is doing. He makes the job of 


ing. Accurate figuring and good workman- 


city law and was arrested thirty or forty 
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times, just as fast as the job could be done. 
This was a surprise, but he left the signs up 
until they had served their purpose, pleaded 
guilty to one charge, paid a fine and got the 
others dismissed. He hadn’t planned it that 
way, but it proved rather cheap publicity. 
Thousands of people visited the house. 


Thousands of dollars worth of equipment of 
various kinds were sold, some for new houses, 
some for old. And Mr. Melliff sold some- 
thing over $90,000 worth of building mate- 
rial. This is part of the story he told 
in his speech. He has other methods of 
salesmanship, but this will at least indicate 





the spirit in which he tackles the job. 


[The next instalment of the Realm of the Re. 
tailer will tell of the value to its members of 
the present-day association in digging for facts 
concerning cost finding, traffic matters, adver. 
tising and salesmanship and other important 
problems.—EniTor. } 


Iowa Dealers Predict Good Farm Trade 


Orrumwa, Iowa, Feb. 12.—This enterprising 
city of twenty-three thousand inhabitants is the 
headquarters for half a dozen or more retail 
lumber concerns, which, so far as can be 
gathered from the various opinions expressed, 
are enjoying a fair volume of business at the 
present time. There was not much building last 
fall, but prospects for this spring are very 
bright. In the rural districts trade was slow 
last year, but business with the farmers is now 
picking up and a good season is expected. 

The S. L. MeGavick Lumber Co., 216 South 
Jefferson Street, is handling everything in the 
building material line with the exception of 
cement, lime and plaster. Southern pine, fir 
and cypress, Idaho pine and cedar comprise 
the principal lumber items carried in stock. Mr. 
McGavick said that the farm trade last year 
was rather poor on account of the fact that the 
price of corn was low, and as a result there was 
little new construction work carried on. The 
company uses one 2-horse team for delivery pur- 
poses, its business being mostly confined to city 
trade. The McGavick lumber yard was estab- 
lished on its present site in 1876, and Mr. Mce- 
Gavick recalled the time when he joined the 
Northwestern Lumbermen’s. Association in Chi- 
cago as a charter member, the late W. B. Judson 
being then secretary of the organization. 


Estimating for Spring Construction 


‘*We are doing a lot of estimating for new 
homes,’’ said L. A. Mahannah, office manager 
of the Tisdale Lumber Co., 221 West Second 
Street. The company uses the plan book serv- 
ice issued by L. F. Garlinghouse, of Topeka, 
Kan., and also figures from the local contract- 
ors’ plans. Fir dimension and southern pine 
comprise the bulk of the lumber handled by the 
Tisdale concern. It has a pretty fair stock of 
pine on hand and has placed orders for con- 
siderable quantities of fir for spring require- 
ments. The company’s trade is mostly local, 
altho it does some business with the farmers. 
The volume began to pick up last fall and the 
firm looks forward to a good season. For de- 
livery purposes a 2%4-ton truck is employed. 
The company’s two-decker shed is 100 feet wide 
and about 125 feet long, and the driveways are 
wide enough to permit teams to pass each other, 
which facilitates the loading and unloading of 
dong timbers. 


C. Y. Smith, of the M. B. Hutchison Lumber 
Co., 647 West Second Street, remarked that the 
first half of 1922 was slow, but the latter part 
‘turned out satisfactorily. In southeastern 
Iowa, December and January trade has been 
‘above the average, with most dealers in that 
territory. The farmer is buying more lumber 
than a year ago, said Mr. Smith. The Hutchi- 
son building occupies a floor space of 108x200 
feet. The company specializes in southern 
pine, from timbers down to shiplap, cypress and 
fir in the upper grades in finish, and is now 
stocking up for its spring needs. Mr. Smith 
said that it uses plan books but not a plan 
service any more, preferring to estimate direct 
from contractors’ plans. In its delivery service 
two 2%4-ton trucks are utilized, one a Republic 
and the other a Bell, the latter a local product. 
In connection with its truck equipment Mr. 
Smith stated that what it gets out of the trucks 
in efficiency more than makes up for the addi- 
tional cost of operating over the horse-drawn 
vehicle. Mr. Smith pointed out that the bins 
are spaced about four feet from the. runway, 
which is an advantage in eliminating any side 
swiping of the lumber by the trucks or vehicles 
in loading or unloading. Driveways in the 
Hutchison yard are 20 and 24 feet wide, permit- 
‘ting lots of space for trucks to pass in and out. 
In addition to the lumber items already men- 
‘tioned, the company also carries a full line of 


building material supplies. Officers of the M. 
B. Hutchison Lumber Co. are: President, C. 
Y. Smith; secretary, H. C. Smith; treasurer, 
L. M. B. Morrissey. 

‘*Not much home building last fall, but pros- 
pects are very promising for this spring,’’ was 
the reply of A. Odenwalder, of A. Odenwalder 
& Co., 201 South Iowa Avenue, in answer to a 
question regarding business conditions. Con- 
tinuing he said: ‘‘The city is already planning 
considerable road building, and is now working 
on the primary roads coming into Ottumwa. The 
Chamber of Commerce is considering the financ- 
ing of a project to erect a coliseum in which 
to hold meetings. This will be a great help to 
the community and attract more conventions. 
Farmers are getting into fair shape again 
financially, as they are now receiving a better 
price for their hogs and grains. This is an agri- 
cultural country and the retail trade depends 
on the farmers for the bulk of its business.’’ 


Getting Stock for Spring Demand 


The Odenwalder company carries a full line 
of building supplies, including lumber, cement 





Have You Sent in Your 
Contest Letter? 


Closing Date Is Feb. 28 


Many splendid letters have been re- 
ceived for entry in the AMERICAN 
LUMBERMAN’S prize contest an- 
nounced in the Dec. 16 issue. Prizes 
totaling $75 are to be awarded for the 
five letters written by lumber retail lum- 
bermen suggesting the best plans and 
methods for meeting the trade problems 
listed in the announcement. 

No doubt many retailers who intended 
entering this contest have for one reason 
or another postponed writing their let- 
ters. There still is time to get into the 
game, but prompt action is desirable. 
Turn to the original announcement in 
the Dec. 16 issue, which gives all neces- 
sary information, or write to the AMER- 
ICAN LUMBERMAN for reprints of 
the announcement and list of subjects. 

To be eligible for entry in the con- 
test, letters must be postmarked not 
later than Feb. 28. 











plaster, paints, oils etc. The shed and office 
cover a space of 125x250 feet, with a switch 
track the entire length of the yard to the Rock 
Island railroad, which enables material to be 
unloaded direct from the car to the storage 
sheds. The concern specializes in southern pine, 
fir and cypress and carries some western pines 
in the common grades, such as shiplap and 
boards. Considerable quantities of lumber are 
now coming in ready for the spring demand. 
The average stock of all grades carried would 
be between 300,000 and 400,000 feet, with 
southern pine comprising about 50 percent of 
this total. The bulk of the business done by 
the Odenwalder company is in the city. Ot- 
tumwa is surrounded by little towns, each of 
which has a retail yard to take care of local 
farm trade. Ottumwa factories use considerable 
quantities of lumber. The Odenwalder concern 
uses two motor trucks, a l-ton and a 214-ton 
Bell, the latter being made locally. The com- 
pany has been operating trucks for the last 
nine years. One of the drivers is an expert 
and overhauls the trucks whenever necessary. 
Pneumatic tires are used, and, while a little 
more expensive at the start, such tires are more 


economical in the long run, as the company’s 
experience has proved that the pneumatics pro. 
long the life of the truck. Big loads are put on 
the 214-ton truck and the light loads on the 1. 
ton, the heavier truck carrying 3,500 to 4,000 
feet of lumber, the other truck averaging a load 
of 1,500 pounds. 

The Wormhoudt Lumber Co., 176 North Wil- 
lard Street, has been established since 1892 on 
the same site and has grown from a small yard 
with a capacity of 100,000 feet to its present 
capacity of over 1,000,000 feet. The total 
length of the Ottumwa yard is 176x132 feet, all 
under cover. Separate warehouses are utilized 
for storing long timbers and cement along the 
track. The Wormhoudt operations are served 
by the Wabash railroad. All the principal 
building lumbers are carried in stock, also a 
full line of hardware, fence, nails ete. for the 
farmers; in fact everything for a home, and 
material for industrial purposes, are always on 
hand for the convenience of its many customers, 
The company’s delivery equipment consists of 
three trucks—l-ton Ford with pneumatic 
tires; 214-ton Quad Jeffrey with solid tires, and 
2-ton Federal with pneumatic tires. The Worm- 
houdt concern is a great believer in the value 
of publicity, as on the 2%4-ton truck there ap- 
pears on the front the sentence, ‘‘Get Thee Be- 
hind Me,’’ and on the rear, ‘*Follow Me.’’ 
Other signs on the sides read: ‘‘ Quality, Quan- 
tity, Quick Service;’’ ‘‘ Everything from Foun- 
dation to Chimney Top.’’ The company’s name 
is prominently displayed on each truck. John 
Wormhoudt said that prospects are fair for 
this year. The office force at Ottumwa con- 
sists of John Wormhoudt; H. S. Wormhoudt, a 
director of the Southeastern Iowa Retail Lum- 
berman’s Association, and H. E. Warren. 


Modernizing Branch Country Yard 


The Wormhoudt Lumber Co. purchased the 
first of the year the yard of Sax Bros. at Bloom- 
field, Iowa. Sax Bros. have been in the same 


location for forty years, and since the Worm? 


houdt concern has taken over this operation it 
has remodeled the office and warerooms and 
erected a new 2-story shed 20x144 feet. The 
company will carry a complete line of lumber, 
paint and varnish and later on may put in a 
full line of hardware. The new yard at Bloom- 
field is stocked with all kinds of shingles and 
everything complete to make a first-class yard. 
As at the Ottumwa plant, the Golden Rule will 
characterize the Bloomfield business. G. F, 
Fisher, son-in-law of John Wormhoudt, is in 
charge at Bloomfield, assisted by Ralph Fred- 
erickson, who has been in the company’s employ 
at Ottumwa for ten years. The Wormhoudt 
company also has a yard at Chillicothe, Iowa, 
operated under the name of Wormhoudt & 
Grooms, with D. Grooms as manager. 

When John Wormhoudt needs a temporary re- 
laxation from business he spends a week or 
two at his farm of 200 acres a few miles from 
the city limits of Ottumwa. This is a fully 
improved, first class live stock and dairy farm. 

Ray Fletcher, of the Fletcher Lumber (Co., 
235 North Madison Avenue, Ottumwa, reported 
the company had experienced a pretty fair sea- 
son in 1922 and that the outlook for the spring 
is fairly good. He said that it had a normal 
stock of lumber on hand, mostly southern 
pine, but some Douglas fir, red cedar and other 
western woods. Material for spring needs 1s 
now being received at the Fletcher yard, which 
also carries paint, hardware, cement, lime and 
other builders’ supplies. The company utilizes 
a 14%-ton truck for delivery purposes to city 
and farm trade. Farmers, according to 
Fletcher, are in much better shape now than 
a year ago and prospects for trade from that 
source are fairly good. 
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A Valuable Service for Retail Lumber Dealers 


Dealers all over the country have evinced an 
interest in the series of articles on cost account- 
ing for retail Jumbermen by G. W. Hafner that 
have been printed in the AMERICAN LUMBERMAN 
and hundreds of them have secured copies of the 
book on accounting made up from these articles. 
In this connection the AMERICAN LUMBERMAN 
now offers free to its readers a service that will 
include the following: 

4. The answering of all questions in regard to 
income tax matters. 

How to make out your income tax returns ; what 
is allowable by the Government as expense; what 
can not be treated as expense; how to arrive at 
the net taxable amount; and any other advice 
desired. 

In making up your income tax returns, how 
much depreciation do you include in your expenses? 
Are you sure you include enough? Do you know 
how much depreciation you can take on brick 
puildings, frame buildings, motor trucks, horses, 
wagons, Office furniture and fixtures etc. ? 

What is invested capital? 

What is net taxable amount? 

What are capital expenditures? 

What is capital income? 

Do you know that the new tax law permits the 
net amount of loss sustained in any taxable year to 
be deducted from the net income for the succeed- 
ing year, and if in excess of the net income for the 
succeeding taxable year, it may be deducted from 
the net income for the next succeeding taxable 
year? 

2. The answering of all questions in regard to 
bookkeeping and cost finding. 

This is a running service, covering all those mat- 
ters which are constantly coming up in your office, 
as to how to handle certain transactions on your 
books; that is, what kind of entries to make prop- 
erly to record them. 

For instance, if you should sell a team of 
horses, or a truck, or any piece of yard or office 


equipment, what entries should go on the books to 
properly clear the asset account, as well as to 
straighten out the depreciation previously taken? 
Suppose you bought a new truck and turned in 
an old one as part payment, what entries would 
you make in order not to overstate your assets? 


If you build a new warehouse or shed, are you 
sure you charge the investment with all the costs? 

To what account would you charge street paving 
and sidewalk construction ? 

Do you know you can take depreciation on 
sidewalks and street paving? ‘ 

If you buy a carload of lumber and never re- 
ceive it, are you or are you not liable to the 





The Botsford Lumber Co. has a good 
plan which it follows at its various yards. 
For example, on letters now sent out from 
the Owatonna (Minn.) yard, of which 
John H. Dinsmore is manager, there ap- 
pears as a postscript: “In the Spring, Ask 
John,” “In the Fall, Pay John.” The 
words “In the Spring” and “In the Fall” 
are written in ink, but the “Ask John” and 
“Pay John” are put on with a rubber 
stamp and are good and big so that they 
can not possibly escape the eye. 











shipper, and what entries are necessary to clear the 
matter? 

How do you close your books at the end of the 
year? Are your financial and operating state- 
ments made up so as to give you a maximum 
amount of information about your business? 

These and hundreds of other questions will be 
answered in such a way that you or your book- 
keeper can make the entries on your own books 
without the least difficulty by simply following the 
advice given. 


Send in Your Questions—Anything That You 
Want to Know About—Any Bookkeeping or Cost 
Finding Problem You Want Solved. The AMumR- 
ICAN LUMBERMAN Wants to Help You. 

There are no strings attached to this offer. You 
have everything to gain and nothing to lose. What- 
ever your bookkeeping or cost finding problems may 
be, you are cordially invited to share in this free 
service. 


Retailer Launches House Organ 

MINNEAPOLIS, MINN., Feb. 12.—The latest ad- 
dition to the growing family of house organs 
published by lumber retailers is ‘‘ Team Work,’’ 
issued by the Thompson Lumber Co., under the 
editorial direction of Vice-president A. A. Hood, 
the initial issue of which has just made its 
appearance. An interesting feature is the list- 
ing of bargains in building lots offered by twin 
city realtors. Under a reciprocal arrangement 
the realtors will inform the lumber company of 
any inquiries received regarding these lots, thus 
affording live prospects for lumber sales. A 
department of the paper is devoted to home 
financing. It is stated therein that the twin 
city banks and loan companies have ample 
money available for all good construction loans 
offered during the coming year, and that rates 
for building loans during the spring will be 
from 6 to 6% percent on first mortgage loans, 
with a 4 percent commission on 5-year loans. 
Another feature of the publication is a con- 
tractors’ service department, in which are pub- 
lished without charge advertisements from con- 
tractors and carpenters listing anything that 
they may wish to buy, sell or exchange, help 
wanted ete. A cash prize of $5 is offered for 
the most practical suggestion for the benefit 
of the contracting business of the twin cities. 














Two of the splendid exhibits made at the annual convention of the Northeastern Retail Lumbermen’s Association, held at the Hotel 


Pennsylvania, New York City, on Jan. 30-31 and Feb. 1. (Left) The Exchange Sawmills Sales Co., Kansas City, Mo., featured its 


Essco brand southern pine flooring and timbers which are given special prominence in the company’s advertising. 























™ 











| 
| 


(Right) The Ander- 


sen Lumber Co., of Bayport, Minn., displayed its white pine frames which are becoming so well liked by retailers everywhere 
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Coast Millmen Are Hosts to Canadian Prairie Dealers 





Vancouver, B. C., Feb. 10.—‘‘ You can al- 
ways do better and more satisfactory business 
when you know the fellow you are dealing 
with.’’ This remark of W. P. Dutton, president 
Western Retail Lumbermen’s Association (Can- 
ada), of Winnipeg, Man., is the keynote to 
the trip which seventy-three members of the as- 
sociation made to the Coast. They came via 
Edmonton and Prince Rupert, were royally taken 
care of by the boards of trade and lumber 
organizations in those places, and arrived in 
Vancouver last Saturday evening. 

Their stay in Vancouver until Wednesday, 
Feb. 7, was not marked by business meetings. 
Even on Sunday they were taken in hand by 
local lumbermen and their wives, and by Mon- 
day their entertainment was in full swing. 
On Monday afternoon there was a_ gather- 
ing at the Hotel Vancouver which had more 
of a business flavor than any other, but 
the banquet at the Hotel Vancouver on 
Monday night was really a festive affair, the 
only man to speak seriously being William Mc- 
Neill, secretary of the Timber Industries Coun- 
cil, who ventured to tell what the objects of the 
council were. He did it very briefly, however. 
On Tuesday, the visitors were taken into tim- 
ber country and also shown over the mill of the 
Canadian Western Lumber Co. at New West- 
minster, and these sights they greatly appreci- 
ated. Several of the members will remain on 
the Coast for a while longer, and will visit 
Victoria and Seattle. 

On Monday afternoon, a meeting was held at 
the Hotel Vancouver under the chairmanship of 
P. D. Roe, of the Elburne Sawmills, when 
short speeches were made expressing a desire for 
closer relationship in their dealings and the 
value of codperation. Following the remarks 
of W. P. Dutton, H. R. MacMillan told of the 
extent to which British Columbia was develop- 
ing her lumber export business. The permanency 
of the foreign export trade was assured. 


Banquet Is Thoroly Enjoyed 
On Monday evening, about two hundred, in- 


cluding the visitors and local lumbermen, 
gathered at the banquet at the Hotel Vancouver. 
Arthur J. Hendry, of the B. C. Mills Timber 
& Trading Co., acted as chairman, while at his 
right were Mayor Tisdall, of Vancouver; R. 
Skov, vice president Western Retail Lumber- 
men’s Association; P. D. Roe, Vancouver; 
Walter F. Lammers, Adams River Lumber Co., 
Chase, vice president of the Mountain Lumber 
Manufacturers’ Association, representative from 
the interior; J. A. Edgecumbe, president 
British Columbia Shingle Manufacturers, and 
F. W. Ritter, secretary Western Retail Lum- 
bermen’s Association (Canada). At the chair- 
man’s left were W. P. Dutton; E. 8S. San- 
ders, Vancouver Lumber Co.; T. A. Sparks, 
past president, Western Retail association; A. 
E. Munn, Munn-Kerr Logging Co.; W. MeNeill, 
Timber Industries Council; R. P. Shannon, 
Vancouver, and John Hanbury, Vancouver. 
Hon. T. .D. Pattullo, minister of lands, was 
unable to be present, but sent his regrets. W. 
H. Munsie, of Victoria, of the Shawinigan Lake 
Lumber Co., represented Vancouver Island lum- 
bermen. 

Arrangements of the affairs were well taken | 
care of by R. H. Alexander, secretary of 
the British Columbia Lumber & Shingle Manu- 
facturers, and Fred Lamar, secretary of the 
Shingle Manufacturers’ Association of British 
Columbia. 

After Mayor Tisdall had extended the free- 
dom of the city to the visitors, speeches were 
made by Messrs. Hendry, Dutton, MeNeill, 
Skov, Sparks, Munn, Wilson, Edgecumbe and 
Roe. Fred Lamar and Charlie Garrett led the 
community singing, and songs with a local and 
personal touch were heartily rendered. It was 
a great night for people like John Hanbury, 
who used to live on the prairie, and Fred Lamar, 
who before he came to the Coast a couple of 
years ago was secretary of the Western Re- 
tail dealers’ association, and they were busy 
people renewing acquaintances. 

In between speeches and courses, the truly 
Coast pastime of elbow-crooking was indulged 


Ohioans Are Entertained at California 


SAN FRANCISCO, CALIF., Feb. 10.—The excur- 
sion party of the Ohio Association of Retail 
Lumber Dealers reached the local Pacific shore 
Feb. 8. After visiting Spokane and Seattle, 
Wash., and Portland, Ore., and other cities and 
seeing something of the Douglas fir industry, 
they made their first stop in California at Weed 
on Feb. 5. They spent four hours in inspecting 
the big California white pine plant of the Weed 
Lumber Co. They were entertained at dinner 
as guests of J. M. White, the general manager, 
and familiarized themselves with one of Cali- 
fornia’s leading industries. 

Leaving the snow of the mountains behind 
during the night, spring conditions were found 
in the lower Sacramento Valley. Crossing over 
to the Northwestern Pacific road on the after- 
noon of Feb. 6, a stop was made at Santa Rosa, 
where the tourists were met by a delegation of 
the Chamber of Commerce. They visited the 
home of Luther Burbank, who gave them a 
short talk on his work. They were presented 
with souvenirs in the form of California grape 
juice and other fruit products. A short stop 
was made at Cloverdale where they were wel- 
comed by the Chamber of Commerce and pre- 
sented with oranges from the adjoining groves. 
The first redwood mill was seen at Willits where 
the Northwestern Redwood Co.’s plant is lo- 
cated. Eureka was reached that night. 

On the morning of Feb. 7, the party break- 
fasted at the Eureka Inn, the new hotel. Then 
they were taken across the bay in launches to 
the Hammond Lumber Co.’s redwood plant at 
Samoa. Two hours were spent in inspecting the 
operations of the mill where some big logs were 
being rapidly turned into lumber. The re- 
manufacturing plant and the stocks of redwood 
lumber excited much interest. A luncheon was 
tendered the party by the Humboldt County 


lumbermen at Eureka Inn. In the afternoon 
the visitors were taken in automobiles to the 
Pacific Lumber Co.’s woods above Scotia and 
then to Perey Brown’s place where some large 
redwood trees were felled. On their return to 
Scotia the party inspected Pacific Lumber Co.’s 
plant, where there is an output of half a million 
feet a day. Moving pictures showing the com- 
pany’s lumbering and logging operations were 
exhibited to the visitors at the theater in Scotia. 
They took dinner on the train and left’ for San 
Francisco that night. 

On arriving in Berkeley on the morning of 
Feb. 8, the party was met by a delegation of the 
Oakland Chamber of Commerce, and was given 
an automobile tour covering the University of 
California campus, the Tunnel Road district, the 
Sky Line Boulevard and around Lake Merritt. 
The visitors were entertained at luncheon at 
Hotel Oakland by the Alameda County lumber- 
men. 

The party then went to San Francisco, making 
headquarters at the Hotel St. Francis. On the 
morning of Feb. 9, the hospitality committee of 
the San Francisco Chamber of Commerce, Wil- 
liam Sesnon, chairman, took the lumber dealers 
and their ladies on an automobile tour of the 
city’s points of interest, Golden Gate Park, the 
Presidio, the Ocean Beach and Twin Peaks. A 
luncheon at the Hotel Whitcomb was tendered 
the party by the California Redwood Association 
and the California White & Sugar Pine Manu- 
facturers’ Association. 

There were one hundred and forty-three guests 
at the luncheon, Junius H. Browne acting as 
toastmaster. Mrs. Mabel Johnson, director of 


the hospitality committee of the Chamber of 
Commerce, made the address of welcome and 
Mrs. Layer, of the Cincinnati Sash & Door Co., 
spoke for the ladies of the Ohio party. Willis 


in to the increasing merriment of all present, 
‘*T don’t like to be accused of expressing dis. 
appointment,’’ W. P. Dutton remarked, as he 
produced a telegram from Fred Lamar which 
said that, ‘‘The golfing greens all ready for 
your coming.’’ The joke was that when the 
visitors arrived, Vancouver had a couple of 
inches of snow. J. G. Robson, of the Timber. 
land Lumber Co., followed Matt King, .of the 
King-Farris Lumber Co., and climbed on the 
table to boost the Lower Mainland and the 
Fraser Valley. In addition to the speech-mak. 
ing, there were other forms of entertainment, 
It was a thoroly pleased crowd that adjourned 
to enlarge friendships. 


Spar Tree Topped for Visitors 


On Tuesday, a feature was pulled off at the 
timber operations of the King-Farris Lumber 
Co., south of New Westminster, and many were 
able to see for the first time the topping of a 
spar tree. Following that, the course was to 
the Burquitlam Country Club, where luncheon 
was partaken of, and then on to New West- 
minster to look over the extensive manufactur. 
ing plant of the Canadian Western Lumber (o, 
Mr. Dutton remarked that the activities of the 
day were a revelation to the retail lumbermen 
who handle the finished product on the prairie 
and would result in a better understanding of 
their business and greater service to the public. 

One of the social affairs of Monday was when 
Mrs. John Hanbury acted as hostess on be 
half of the British Columbia Lumber & Shingle 
Manufacturers’ Association, in entertaining the 
ladies who accompanied the delegates at tea 
at the Jericho Country Club, followed by dinner 
at the Shaughnessy Heights Golf Club and a 
visit to the Capital Theater in the evening. 

Joseph Meregens, of Winnipeg, was with the 
delegates representing banking interests. He 
is interested in several banks on the prairies, 
president of the Canadian Investment (Co,, 
and also president and general manager of a 
line of lumber yards. He spoke hopefully of 
the future. 


Lumber Centers 


J. Walker, of the Red River Lumber Co., gave 
an interesting talk on California white and sugar 
pines, explaining the characteristics of these 
woods and where they grow. Junius H. Browne 
covered the subject of redwood briefly and ef- 
fectively. 

Express Appreciation 


President L. P. Lewin, of the Ohio associa- 
tion, expressed appreciation on behalf of the 
visitors for the hospitality shown them in Cali- 
fornia and their admiration of the city of San 
Francisco. In substance, he said that the Ohio 
dealers are already large users of California 
redwood, white pine and sugar pine but the 
quantity could be quadrupled by increased co- 
operation on the part of the manufacturers. 
As the greater part of the lumber is sold thru 
the retailer, the manufacturer who wishes to 
increase his sales should give the former what 
is called for by his trade. For example, if a 
special thickness is required, the manufacturer 
should produce it and the retailer will be willing 
to pay the price so as to satisfy his customers. 
The Ohio association is strongly opposed to the 
branding of lumber by individual mnaufactur- 
ers. It is also opposed to the practice of indi- 
vidual mills advertising their brands to the 
consumers. There would be no objection, how- 
ever, to a manufacturers’ association advertising 
its product. The Ohio people are dead set 
against transit car business as it tends to cause 
frequent fluctuations in prices. If this evil 
were eliminated the retailer would be willing 
to stock up as there would be less probability of 
loss from a drop in prices. 


The Ohio party, in charge of Secretary Find- 
ley M. Torrence, left San Francisco on the night 
of Feb. 9 for the Yosemite Valley, their next 
objective being Los Angeles. 
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Wisconsin Retail Annual Draws Nearly a Thousand 
Cost Department Succeeds 


MILWAUKEE, WIS., Feb. 13.—When President 
H. E. Beckwith, of Chetek, Wis., called the 
thirty-third annual convention of the Wiscon- 
sin Retail Lumbermen’s Association to order 
promptly at 2 o’clock this afternoon, the total 
registration was close to the 800 mark. Before 
Mr. Beckwith delivered his message, the Mil- 
waukee Male Quartette rendered a few vocal 
selections. 

President Sees Indications of Prosperity 


In his opening remarks, President Beckwith 
stated that country retailers had passed thru a 
year of depression, caused by banks being loaned 
up to the limit, the farmer having exhausted his 
eredit. The extremely low prices received by 
the farmer for his 1921 and 1922 crops placed 
him in such condition, said Mr. Beckwith, that 
he was not only unable to buy more lumber but 
in many cases could not pay for what he had 
purchased in 1921. For the retailers who oper- 
ate in the cities and manufacturing districts the 
result of last year’s turnover was much better 
than that of the rural dealers. 


Turning to the outlook for 1923, Mr. Beck- 
with stated that the increase in revenue freight 
loaded during one week in January established 
a new high mark, and is an indication of greater 
business this year. Mr. Beckwith continued: 

I believe that 1923 has all the earmarks of a 
prosperous year. Prices of farm products are on 
the upward trend; in fact the farmer has received 
about $2,000,000,000 more for his 1922 crop: than 
he did for that of 1921, but much of this has been 
expended for freight. I believe there should be a 
substantial reduction in freight rates on live stock 
and all farm products, and that our association 
should coéperate with the various farm organiza- 
tions to obtain such reductions. 

While statistics show that the great emergency 
need for public buildings has to a certain degree 
been met, there is still as great a need for homes 
and farm buildings as there was following the war. 
The country banks show a marked improvement 
over their condition of six months ago. Money is 
much easier in the larger centers and rates of 
interest are declining. 


Urges Retailers to Buy Cautiously 


In commenting on the lumber market, which 
he said is one of the most serious things con- 
fronting the retailer at the present time, Mr. 
Beckwith said that there has been a steady ad- 
vance thru 1922 and some marked advances at 
the beginning of 1923. He expressed the opin- 
ion that any further advances would tend to 
retard all building activities and suggested that 
in order to help the situation retailers should 
buy cautiously and only as the lumber is needed. 


Mr. Beckwith touched briefly on the work 
which the National Retail Lumber Dealers’ As- 
sociation is doing in the way of handling the 
problems continually coming up that could not 
be settled by any State organization. He re- 
ferred specifically to the standardization of 
lumber grades and sizes, the endeavors to stop 
the abuse of the transit car, and the question 
of getting the Interstate Commerce Commis- 
sion to prescribe a time limit of ninety days to 
two years instead of six years in which the 
railroads will have to present their claims for 
undercharges. The Wisconsin Retail Lumber- 
men’s Association affiliated with the National 
Retail organization early last year, and Mr. 
Beckwith urged not only the State association 
but the individual dealers as well to stand 
squarely behind the National Retail for the 
reason that it is not only the connecting link 
between the various State associations but also 
the only means by which the retailers can voice 
their opinions in a national way. 

President Beckwith next called on the sec- 
retary for his annual report. 


Membership Shows Steady Growth 
_ Secretary D. 8. Montgomery, of Milwaukee, 
in his annual report sketched briefly the rea- 
sons for the organization of the Wisconsin as- 
sociation thirty-three years ago, at which time 
forty-three dealers met and formed the State 
association. He mentioned the names of the 





first officers and some of the charter members 
and commented on how well these men builded 
the foundations and guided the association over 
the rough spots in the road. Continuing, Mr. 


Montgomery said: 


From that first enrolment of forty-three firms 
we have grown to a total membership today of 
724, which includes thirty-four new members dur- 
ing 1922. This is 86 percent of all possible mem- 
bers in our territory. 

Five years after the association was organized 
our insurance company was formed. In the first 
year the company wrote $84,000 of insurance; 
1923 will see us well over the $6,000,000 mark. 
While 1922 was a year of numerous fires, some of 
them total losses, our company made a gain in 
premiums of 14 percent and a gain in assets of 13 
percent. At our last annual meeting our maximum 
net line was increased from $6,000 to $10,000, 
which required that our Wisconsin standard re- 
serve be increased accordingly, yet in spite of this 
increase in our reserve we made a gain in surplus 
of 11 percent. We made arrangements during the 
year for additional reinsurance, and can now write 
a policy on any yard for $50,000. 


Mr. Montgomery outlined the work done by 
the traffic department and voiced his apprecia- 
tion of the splendid results attained by F. M. 
Elkinton, traffic manager of the association, in 
securing various rate reductions. Secretary 


Montgomery also spoke highly of the duties per- 
formed by Adolf Hafner, in charge of the con- 
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sulting and cost accounting department, a new 
service inaugurated last year. Mr. Hafner’s 
advice on intricate questions of accounting or 
income tax work is at the disposal of every mem- 
ber of the association. 

Coéperation with National Association 

In referring to the National Retail Lumber 
Dealers’ Association, Mr. Montgomery said that 
it is a real asset to the Wisconsin organization, 
which at the present time is working on three 
important matters with the National; first un- 
dercharges on freight bills presented for pay- 
ment years after the shipments were made; sec- 
ond, the finished sizes of western hemlock and 
fir and the elimination of the natural shrinkage 
clause from the rules—in other words, to have 
the lumber dressed after drying instead of be- 
fore; third, a shippers’ rating bureau to give 
the dealers information as to the standing and 
reliability of the shippers in fulfilling their 
order contracts. 

In closing, Secretary Montgomery expressed 
his appreciation for the manner in which Mr. 
Beckwith had handled the duties of the presi- 
dent’s office during the last year, which he said 
is reflected in the progress made by the asso- 
ciation. 

The report of Treasurer H. W. Wilbur, of 
Waukesha, showed a total income of $26,811.60, 
with expenditures of $18,730.16, leaving a bal- 
ance in the treasury as of Jan. 1, 1923, of 
$8,081.44. 





To Add Plan Service 


Committee Appointments 


President Beckwith announced the following 
committee appointments: 

Nominating—C. E. Babcock, Necedah, chairman ; 
W. A. Miller, Cumberland; Benjamin Chase, Sun 
Prairie. . 

Resolutions—Ben Roderick, Brodhead, chairman ; 
R. W. Getschow, Appleton; A. L. Groshong, Madi- 
son. 


Main Factors Which Make for Happiness 


Curtis M. Johnson, of Rush City, Minn., who 
has spoken at a number of retail conventions 
this season, gave another of his inspiring ad- 
dresses this afternoon before a large and in- 
terested crowd. His remarks were interspersed 
with numerous anecdotes, and he made a deep 
impression on his audience. The main theme 
of his talk centered around the practice in busi- 
ness of enthusiasm, ambition, optimism, effi- 
ciency and service. Mr. Johnson said in part: 


We are standing on the threshold of 1923. For 
me, 1923 is the best year I ever had, because most 
of it is yet to come; 1923 will be the best year 
for me if I start out every day in this year with 
the idea that 1923 will be the best year. I am 
going back to Dr. Coué’s autosuggestion, and I 
want to say to you dealers in lumber that of all 
things that come to you, whether it be happiness 
or sorrow, sunshine or rain, 99 percent comes from 
within you. 

There are only two kinds of people in Wiscon- 
sin: Heroes and zeros. You are in one class or 
the other and you can not sit on the fence. Don’t 
try to sit on the fence; have opinions of your own. 
You may make enemies. That will be all right if 
you get them along the right lines. Why? If I 
go wrong while I am in Milwaukee, it would not 
be my friends in my home town who would holler 
about it. No. But my enemies would and they’d 
shout it from the housetops. Then my wife would 
get the news, and she’s my best friend, and she 
would say, ‘‘How ’bout this?’ and I’d have to say 
that I had slid from the straight and narrow, and 
then I’d get back on the right path again. My 
friends would never have mentioned my wrong- 
doing; they would advise me to run for the legis- 
lature, so you see my enemies would really be my 
best friends. 

Christopher Columbus discovered America in 
1492 and proved that the earth was round; we 
sent our boys over to Europe in 1917 to prove to 
the world that America was square. The na- 
tional greatness of America today does not depend 
on the number of men to the square mile, but on 
the number of square men to the mile. You people 
in Milwaukee are going to set the pace for what 
we are going to do in the small towns, and all the 
legislation the country fellows will allow the city 
fellows to put thru will be what you in the city 
and the other fellows in the country can agree on 
together. You are just as interested as we in 
Minnesota in the Great Lakes waterways proposi- 
tion. Of course, there is a lot of work to be 
done about this, but if ten years from now or 
twenty-five years from now, the waterways project 
is a reality, it will be because some men and 
women went after it and put it over. 


Can Solve Problems by Hard Work 


I am supposed to put something in this talk that 
will keep you fellows going the whole year. You 
haven’t got started yet. This organization should 
have twice as many members, and then all of you 
should be fighting tooth and nail for the 10,000 
things you can agree on and forget about the little 
things that you disagree on. You can do it in a 
whole lots of ways. You can’t solve any of your 
problems in a minute, but you can solve them all 
by good hard work, and if there was ever a premium 
paid for good hard work it is right now. You 
need not be afraid of tackling your problems. 

You can bring on almost any calamity by worry- 
ing about it long enough. You can not get any- 
thing out of life and you can not get anything 
out of this organization unless you go after it. The 
more rocks you hit, the more experience you get 
and the better you are off. That is the rule of 
progress. In 1776 we hit the rock called the di- 
vine right of kings. George Washington helped to 
roll that rock away; in 1812 England threw an- 
other rock our way. In 1861 we hit the rock of 
slavery and when we got thru this country became 
one again. It was from the time of the Civil War 
that we thought we had the best country in the 
world, but the people did not know it. So we 
started to advertise. Everything you do, every 
move you make, is an advertisement, either nega- 
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here when he was 17. He’s a better man than I, 
for he came here from choice. I was born here. 

I want to go on record as saying that service to 
your fellow man is going to be the great big game 
for you to play in 1923. Let us cut out selfishness, 
let us cut out class hatred, let us all get together 
on a middle ground. Then we can work together 
in happiness and it will bring out those qualities 
of the mind and heart that will give us, working 
together, the closest touch and the closest harmony. 

Secretary Montgomery announced that’ the 
board of directors of the association had en- 
dorsed, adopted and added to the association a 
plan service department, details of which will 
be furnished to all members of the association 
who are interested. 

The proceedings were enlivened with a moving 
picture comedy entitled, ‘‘One Week.’’ 


INSURANCE COMPANY’S ANNUAL 


The Wisconsin retailers’ session was then 
merged into the annual meeting of the Retail 
Lumbermen’s Mutual Insurance Co. of Wis- 
consin, with President W. O. Hoffman, of Fort 
Atkinson, in the chair. Mr. Hoffman said that 
the insurance company has endeavored to give 
the policyholders the greatest amount of good 
for the least amount of money, its primary 
purposes being efficiency and service. He went 
on to say that Mr. Montgomery, who is secre- 
tary-treasurer of the insurance company, had 
outlined its activitics in his report as secretary 
of the Wisconsin retail association presented 
earlier in the afternoon. 

A. J. Buscheck, of Milwaukee, in his report 
as general counsel and auditor of the insurance 
company, commented on the twenty-sixth an- 
nual statement as of Dee. 31, 1922, which showed 
a surplus of $119,351.92, indicating a healthy 
increase. The excess of income over disburse- 
ments was $14,586.91, which will enable the in- 
surance company to return to the stockholders 
40 percent of the premiums paid in. On the 
subject of losses, Mr. Buscheck called attention 
to the fact that many of the retail yard fires 
were caused by sparks from locomotives; other 
causes were defective electric wiring. 

Officers and directors were reélected, as 
follows: 

President—W. O. Hoffman, Fort Atkinson. 

Directors for three years—F. D. Abell, Wauke- 
sha, and J. H. Koltes, Waunakee. 

Adjournment was taken at 4:45 p. m. 


WEDNESDAY MORNING 


At 10 o’clock President Beckwith called the 
Wednesday morning session to order, and the 
quartette gave some selections from their re- 
pertoire. 

The first speaker was Frank A. Chase, of 
Kansas City, Mo., manager building and loan 
department of the Southwestern Lumbermen’s 
Association. Mr. Chase took as his subject, 
‘*Ready Cash for Home Builders,’’ and de- 
scribed the methods employed by his department 
to develop the building and loan movement thru- 
out the Southwest and other regions. He said 
it is a good thing to put money into advertising 
and sales helps and various modern efficiency 
methods, but in order to reap the greatest amount 
of good provision should be made for the proper 
financing of homes. Mr. Chase continued: 

One great aid to home financing has come thru 
providing the tax free investment in building and 
loan, which can more than hold its own against 
tax free government securities. Every dollar re- 
turned to local use is the creator of visible tax- 
able valuation in real estate improvements that 
increase the assessment roll and reduce the return 
of general taxation. At the same time, investment 
in shares in local mutual building and loan asso- 
ciation is equally safe and has large earning power 
and can be realized upon without discount more 
easily than any bond in the country. 


Growth of Building and Loan 


Of the growth of the building and loan asso- 
ciation movement, Mr. Chase said: 


The associations already outnumber the national 
banks of this country; their assets aggregate more 
than the combined capital stock and surplus of 
all the banks and trust companies, and equal 40 
percent of all the cash in circulation in the coun- 
try. Ninety percent of all the homes of people of 
limited or moderate means living in cities are 
financed thru the building and loan. There is 


hardly a community in the country that can not 


to see that there is’ a great volume of business 
ahead of you, which the public will finance for you 


provided you do your part in helping it to_ac- 
cumulate its savings where they can be used to 
help people build homes. Bear in mind that the 
building and loan is the only effective means of 


getting outside investments converted into cash for 
local use, 

Mr. Chase said that the building and loan is 
the greatest feeder a country banker can have 
in his business. He described the policies and 
aims of the American Savings, Building & Loan 
Institute, of Kansas City, of which he is the 
educational director. Mr. Chase said that help- 
ing people who need homes to get them will tend 
to eliminate bolshevism and make for a happier 
and more prosperous community, and inculcate 
the right ideals of American citizenship in the 
foreigner who settles here. He said that the 
cumulative effect of the efforts of such pioneers 
as Jim Moorehead and others in the building 
and loan movement is felt thruout the country. 
The building and loan is a community mortgage 
business, Mr. Chase said, and then went on to 
describe how homes had been built thru the sav- 
ings of school children residing in the smaller 
communities. 

In closing Mr. Chase urged the Wisconsin as- 
sociation to affiliate with the American Savings, 
Building & Loan Institute, stating that the mem- 
bers would get a lot of good out of it, as it will 
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develop business in territory served by the Wis- 
consin members. 


Cooperation with the Contractor 


Dr. Roger P. Fournier, of Indianapolis, Ind., 
eastern manager of the National Builders’ 
Bureau of Spokane, Wash., in speaking on 
‘‘Working With Your Contractors,’’ said in 
part: 

The successful retail lumber merchant of the 
future will do three things: He will study the 
needs of the contractor, he will educate his con- 
tractors, and he will help them in the right way 
and create business for them. The retailer gives 
service, advertises quality, quick delivery and fair 
prices, but he must see what the other fellow is 
doing. Your biggest competitor is the atuomobile 
dealer; he goes out and creates business. You 
retailers can create business by going after it. 
Statistics show that there is a shortage of 3,000,- 
000 homes in the United States. Every renter 
is a prospect for you. 

Dr. Fournier also touched upon various meth- 
ods of advertising, of the necessity for attrac- 
tive offices, so that ladies who come to purchase 
homes will be received as well as they would 
receive people in their own homes. 

F. M. Elkinton, traffic manager of the asso- 
ciation, outlined what his department had ac- 
complished for the members in the matter of 
securing reductions in coal rates, tracing and 
handling shipments thru the larger railroad ter- 
minals ete. He said that thru the department’s 
services a saving in overcharges of $10 a mem- 
ber was effected. 

H. K. Taylor, of Chicago, touched briefly on 








ciations affiliated with it. 


the ways in which it is helping the State “ti of 
WEDNESDAY AFTERNOON 


wai 

The registration jumped to nearly one thoy. fur 
sand by the time the afternoon session convenej On 
at 2 o’clock. me 
The first speaker was Edward Hines, of the 7 cos 
Edward Hines Lumber Co., Chicago, who said le § ret: 
had just returned from a twelve days’ visit 7 of 
the Minnesota and Wisconsin woods operations | Wi 
of his affiliated interests. Mr. Hines presente © to. 
some interesting views on the past, present and | , 
future of the lumber industry. He said he wag are 
a thoro association man imbued with the thought | ati 
that only thru organized effort could the mog | tra 
good for the largest number be obtained. fp | cal 
expressed interest in the district organizations thi 
that codperate with the State association, anj 7 an 
bring about a solution of many of the retailer’; | uc 
problems. wo 
A Pioneer Industry fu 

Mr. Hines said that the lumber industry wag | th 
really the first industry in the country, going by 
back to the landing of the Pilgrim Fathers in | a 
New England, and as such it is a pioneer indus. | cu 
try in every sense. The industry has grown, he | pr 
said, until it is probably the most widespread of _ 8p 
all American industries. He commented on the | + 
importance of the Great Lakes in the develop. | fo 
ment of the lumber industry in Michigan, Wis | la 
consin and Minnesota and the Georgian Bay ar 
district of Canada. In 1916, Mr. Hines stated, to 
3,017,000,000 feet of lumber—practically on |?  ¢ 
tenth of all the lumber manufactured in the be 
United States, came thru Chicago, which is the Ww 


largest wholesale distributing center in the cou * he 

try. w 
On the subject of reforestation, Mr. Hine | 

said that something should be done along scien: 


tific lines by the various States to encourage the tc 
planting of trees on cut-over land and in the te 
waste places which are unsuitable for agricul | w 
ture. The lumberman is keenly interested in | tl 
conservation of the raw material, he said. i 
Effect of Rail Rates on Lumber Cost & b 
Today the movement of lumber is mainly 
confined to rail transportation, which is much © 8 
costlier than moving the product by water. | a 
Everything entering into the manufacture of | t 
lumber, Mr. Hines continued, has advanced, and | 1 
transportation cuts a tremendous figure in the | D 
cost of retailing lumber. He also commented | : 


on the high taxes on timber cut. ' 

The proximity of the source of supply should ' 
enable the retailer to buy more advantageously, ri 
as the freight rate would be lower than on woods § 
produced at remoter points, and for this rea t 
son he suggested the marketing of Wisconsin 
lumber products by the retailers within the State. 

As to the future, Mr. Hines said that every: ? 
thing points to a widespread demand for homes 
and industrial buildings. The manufacture of : 
lumber is largely a question of securing com- ' 
mon labor, of which there is a great scarcity at 
the present time in every section of the country, : 
and for that reason it is very difficult to increase 
the production of logs and lumber. Indications 
are for a decreased output this winter, said Mr. 
Hines, on account of the labor scarcity, witha © 
big demand in prospect next spring for homes, | 
transportation equipment and other purposes. : 

In touching on the rural situation, Mr. Hines | 
said that this shows a big improvement, the 
farmers having received about $2,000,000,000 
for their crops, which represents an enormous 
buying power. Mr. Hines expressed the opinion, 
based on a study of the industry, that lumber 
would not be any lower this year, but that the 
tendency would continue to be upward. 

James T. Drought, of Milwaukee, the associa 
tion’s general counsel, commented on the ut | 
employment insurance bill now before the Wis: ~ 
consin legislature, and also gave a summary of 
State legislation now pending at Madison. 

This concluded the business for the afternoo., 
the session adjourning at 5 p. m. 


THURSDAY MORNING 


President Beckwith called the final session | 
to order at 10:15 a. m., and after a few num 
bers by the quartette and a couple of fine solos 
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aeceanannt 
py Alfred Bergen, of the Milwaukee Conserva- 
tory of Music, Benjamin F.. Springer, secretary 
of the John Schroeder Lumber Co., Milwaukee, 
addressed the convention on ‘*Running a Re- 
tail Lumber Store.’’ The theme of his talk 
was merchandising, which he said was the first 
fundamental idea of running a retail store. 
One of the important things to consider in the 
merchandising policy is a thoro knowledge of 
eosts, said Mr. Springer. He also urged the 
retailers to familiarize themselves with the work 
of the Forest Products Laboratory at Madison, 
Wis., and apply some of the data thus gained 
to their merchandising methods. 

To those who cater to house building there 
are three human equations to take into consider- 
ation, said the speaker, the architect, the con- 
tractor and the owner. ‘‘With a real techni- 
eal knowledge of lumber you can approach these 
three factors and give them real constructive 
and intelligent information concerning the prod- 
uct you are selling and the product these people 
want to use,’’? remarked Mr. Springer. He said 
further that lumber merchandising is getting 
the retailer’s message across to the other fellow 
by modern publicity ideas. ‘‘To give the best 
service you must anticipate the needs of your 
customers, talk service on lumber and forget 
price and make service a reality,’’ said the 
speaker. Continuing he said: 

The difference between the lumberman of yes- 
terday and the lumberman of today is that the 
former has been running a lumber yard and the 
latter is running a lumber store. However, there 
are still too many of the yesterday lumbermen; 
too many lumber yard operators, the kind that still 
clings to the old idea that he is selling a product 
which the world needs. He hangs out his sign- 
board, “Lath, Lumber and Shingles,” and then 
with feet perched on his desk and pipe in mouth 
he awaits his trade, even as the proverbial lawyer 
with the new diploma. 

Merchandising Knowledge Essential 


He who runs a lumber store, however, has come 
to a realization that the problem of the lumber re- 
tailer is the same as that of his fellow merchant 
who conducts the grocery, the haberdashery and 
the jewelry store, namely merchandising, with a 
big M. The merchandising knowledge and experi- 
ence of other fields of trade are useful to the lum- 
berman. Much can be learned from the activity 
of various retail lines, the department stores and 
the chain stores, all of which have given expert 
study to the problem of selling the public. Stocks 
are regulated to meet the requirements of the 
trade, a personal knowledge of the likes and dis- 
likes of customers is considered essential, and a 
proper arrangement of stock for the customer’s 
inspection is paramount. Completeness of stock 
and the education of the salespeople in selling, as 
well as knowledge of the stock carried, together 
with an up-to-the-minute delivery service are some 
of the outstanding characteristics which make for 
success in retail merchandising. Modern adver- 
tising in all its phases is considered indispensable. 

To conduct a lumber store successfully, the 
lumberman primarily must know timber, lumber 
itself and the problems of its production, and his 
own business. To know timber means to have a 
basic knowledge of our forests, such as the growth 
and structure of trees, the species of woods, the 
available timber supply and problems of conserva- 
tion and reforestation. ‘To really know lumber is 
to know about its manufacture, its characteristics, 
its mechanical properties, and classification and 
grading. Know that wood is the most economical 
and most beautiful construction material. Know 
that a lumber built’ house is the typical American 
home. It stands for the best in manhood and 
womanhood and citizenship. 

Next to knowing your product, an intimate 
knowledge of your own business is vital. Your 
yard is your store, your lumber piles your shelves 
of merchandise. To know your own yard means 
4 constant study, keeping everlastingly at it, mov- 
ing stock, making your business fit into the pusi- 
ness of the community. 

Competition Demands Most in Service 

“Know yourself” is an old adage. The lumber- 
man must go a step further. He must understand 
his relation to his customer and to the community 
in which he operates. Competition today in every 
line of business demands the most in service. To- 
day it is not enough for the retailer to know 
merely the principle of merchandising; he must 
know super-merchandising means _ super-service. 
The service offered by the lumberman must not be 
Static, it must be an active, concrete force. It 
must not be merely a word but a reality. 

A certain amount of definite knowledge about a 
community is essential for the successful mer- 
chandiser. Briefly, he must know the buying 
bower of the community, the classes of purchasers, 





the factory, foreign, mercantile and professionat; 
he must study the effect of nationality. The rents, 
taxes, insurance rates, freight rates and general 
eredit of the community are factors which deter- 
mine your business. When the lumberman has 
established himself and is a factor in the com- 
munity, serving not only as a lumberman, but also 
ac a citizen, then he will come to a full realiza- 
tion and appreciation of the business in which he 
is engaged. His broad view makes clear to him 
that teamwork inside and outside is the highway 
to success. 

A feature of our merchandising program is to 
sell factory built garages, summer cottages and 
bungalows. We have found that the responsible 
contractors, the worthwhile contractors do not ob- 
ject to this phase of our business, fully realizing 
that the aggressive sale of our garages does not take 
trade away from them but rather business from 
wood substitutes, such as metal, concrete and con- 
crete block garages. ‘The average contractor is not 
a merchandiser of his service and would not get 
this particular business anyway. This service, 
however, serves to establish the lumber merchant. 

Running a retail lumber store is largely a frame 
of mind. When you realize that you are a mer- 
chant and not a lumber yard operator, then you 
will have taken the first step to successful lumber 
merchandising. Let us do more than to merely 
scratch the surface. Let us understand the funda- 
mentals of our business and above all, let us take 
time at regular intervals to do more thinking. Let 
us put salesmen on who know our product is desir- 
able and essential because it renders to human- 
kind a service that is a reality. 


Cost Accounting and Tax Problems 


Adolf Hafner, manager of the association’s 
consulting and accounting department, in out- 
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lining this phase of the organization’s activities 
said that the main question in every walk of 
commercialism is that of the cost of doing busi- 
ness, and in order to properly take care of 
this matter it is necessary that an efficient 
system of accounts be kept so as to give the 
minutest detail of expenses. Every business 
man of wide experience knows that often in the 
choice of a basis for industrial operations the 
difference between statistics and guesswork is 
the difference between success and failure, 
stated Mr. Hafner, who continued: 

It is at all times necessary to have a vision of 
the future and for that reason such associations 
as this to which you belong are invaluable, as they 
bring to each individual concern the consensus of 
the larger percentage of the trade. 

A matter that should be carefully considered is 
the impending action of the Wisconsin legislature 
with reference to the State income tax, which if 
passed would tend to saddle the taxes of the whole 
State on a few. 

A Veteran Retailer’s Views 


J. J. McGillivray, of Black River Falls, Wis., 
related his experiences as a lumberjack fifty- 
seven years ago in the virgin pine forests of 
northern Wisconsin, and commented on the hard- 
ships endured in those early days compared 
with the present time. He said that a good 
retail lumber yard is one of the greatest assets 
a community can have, but the success of the 


yard depends on the skill and knowledge of the 
man who runs it, therefore the dealer who does 
not know his cost is under a big disadvantage 
when figuring in competition with some other 
fellow who is well posted on his cost. Mr. Me- 
Gillivray said that his company built and fi- 
nanced last year fifteen houses on which the 
occupants are paying small monthly install- 
ments, something similar to the building and 
Joan method, and the McGillivray concern con- 
templates erecting some more homes on the 
same plan of payment this spring. The speak- 
er voiced his impressions of business conditions 
thruout the county from the angle of the dwell- 
ers in the rural sections from where Mr. Me- 
Gillivray draws his trade, and in closing said 
that in order to continue business on a sound 
and sane basis it will be necessary to have a 
better undestanding between the retailer, the 
wholesaler and the business man. 


Resolutions Adopted 


The resolutions committee presented the fol- 
lowing report, which was adopted: 

1—That the association bring all possible pres- 
sure to bear on the Interstate Commerce Commis- 
sion and other bodies whereby a time limit will 
be set on the collection by railroads of under- 
charges on shipments which the consignee is forced 
to pay thru default by consignor. 

2—Heartily commended the work of the Na- 
tional Retail Lumber Dealers’ Association and ap- 
proved the action of the board of directors of the 
Wisconsin association in affiliating with it and 
recommended that the members become sustaining 
members of the National. 

3—Recommended that members endorse to their 
respective member of Congress appropriations of 
moneys for the establishment of the Great Lakes- 
St Lawrence deep channel to the sea. 

4—Extended thanks to the officers of the asso- 
ciation for their spirit of codperation and helpful- 
ness; to the Pfister Hotel management for cour- 
tesies extended; to trade publications and news- 
papers for their codperation; to those who had a 
part in arranging the program; to the manufac- 
turers and producers maintaining exhibits at the 
Pfister Hotel and for their spirit of codperation 
and helpfulness in making the convention a suc- 
cess, and to Hoo-Hoo for its good work in behalf 
of all lumbermen. 

5—Expressed sympathy to members of the 
families of the following departed associates and 
friends: E. C. Jones, Omro; B. H. Doyon, Madi- 
son; H. P. Simonds, Oak Center; Peter Roedl, 
Beaver Dam; George H. Wilbur, Waukesha ; Nadab 
Eastman, Platteville; W. S. Heddles, Madison ; 
W. J. Kaufman, Oak Center; John M. Koeser, Osh- 
kosh; Albert Schaller, Janesville; W. H. Collins, 
Madison, and W. J. Durham, Ripon, 


Officers Reélected 


The nominating committee recommended the 
reélection of the present officers which was 
unanimously agreed to, these being: 


President—H. E. Beckwith, Chetek. 
Treasurer—H. W. Wilbur, Waukesha. 
Director—C. F. Kellogg, Wisconsin Rapids. 


There are seven directors in all, the other six 
being holdovers. 
The convention adjourned at 12:15 p. m. 


THE BANQUET 


On Tuesday evening in the fern room of the 
Hotel Pfister the annual banquet, or big family 
party, was held, approximately six hundred 
people being in attendance, comprising retail- 
ers, wholesalers, manufacturers, salesmen and 
the ladies. A dinner to satisfy the palate of the 
most fastidious was served, and a well arranged 
program of about a dozen cabaret acts was en- 
joyed, the turns consisting of singing, dancing 
and various specialties. Whenever the diners 
felt like hearing themselves warble they called 
for a certain number in ‘‘The Lumbermen’s 
Song Book,’’ distributed thru the courtesy of 
the Lumbermen’s Mutual Casualty Co., and 
‘thit ’er up’’ on all cylinders. Along about 10 
o’clock the tables were cleared away and the 
happy throng danced for a couple of hours. 


HOO-HOO CONCATENATION 
A well attended Hoo-Hoo concatenation was 
held at 5 o’clock on the evening of Feb. 14, in 
the Red Room of the Hotel Pfister. Seven kit- 


tens had their eyes opened under the watchful 
scrutiny of many old cats and were conducted 
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thru the mysteries of the order by the following 
Nine: 

Snark—E., A. Ehlert, Milwaukee, Wis. 

Senior Hoo-Hoo—H. E. Beckwith, Chetek, Wis. 
—— Hoo-Hoo—D. S. Montgomery, Milwaukee, 

Ss. 


Bojum—James T. Drought, Milwaukee, Wis. 
Jabberwock—R. S. Utley, Chicago. 
Scrivenoter—C. H. Werden, Ashland, Wis. 
. Custocatian—H. J, Steinman, jr., Milwaukee, 
Vis. 
Arcanoper—H. J. Sauer, Milwaukee, Wis. 
Gurdon—W. T. McGuire, Milwaukee, Wis. 


The initiates were: Dr. Roger P. Fournier, 
Indianapolis, Ind.; Henry W. Langenberg, Kim- 
berly, Wis.; Alois W. Nowak, Wilwaukee, Wis.; 
Elmer Ephraim Meyer, Hilbert, Wis.; George D. 
Head, Kenosha, Wis.; Roy Walezak, Milwaukee, 
Wis., and John Danielski, Milwaukee, Wis. 

Henry J. Trowbridge, of Kenosha, Wis., was 
reinstated. 


After the initiation ceremonies, dinner was 


served to those in attendance at the concatena- 
tion. 


LADIES’ AUXILIARY 


The annual business meeting of the ladies’ 
auxiliary was held at the Pfister Hotel on 
Wednesday morning, Feb. 14, at which time the 
following officers were reélected: 

President—Mrs. C. E. Babcock, Necedah. 

Vice president—Mrs. E. A. Frederickson, Madi- 
son. 

Secretary—Mrs. D. 8S. Montgomery, Milwaukee. 

Entertainment committee—Mrs. W. E. Schneider, 





Mrs. ©. H. Allen and Mrs. H. C. Miller, all of 
Milwaukee. 
Entertainment for the ladies included a 


luncheon on Tuesday in the Hotel Pfister, given 
by the ladies’ auxiliary; a luncheon on Wednes- 
day at the Milwaukee Athletic Club, tendered 
by the Wisconsin Retail Lumbermen’s Associa- 
tion; a valentine card party at the Pfister on 
Wednesday afternoon, and a theater party at 
the Palace Theater in the evening, which in- 
cluded the men also. 


THE EXHIBITS 


The exhibits numbered about 119 and oceu- 
pied the second, third and fourth floors, main 
staircase and baleony floor, club room, third 
floor corridor and lobby of the Pfister Hotel. 
The displays consisted of everything in the 
building material line carried by the uptodate 
retailer. Some of the principal exhibitors and 
their products follow: 


Virginia & Rainy Lake Co., Park Falls Lumber 
Co., Edward Hines Yellow Pine Trustees. and the 
Edward Hines Lumber Co., had an illuminated 
sign of the Virginia (Minn.) plant prominently dis- 
played. F. Taylor, sales manager, Virginia, 
Minn.; Dick Flournoy, Eau Claire, Wis.: F. W. 
Dierks, Milwaukee, and E. A. Frederickson, Madi- 
son, Wis., represented the companies named. 


Pacific Lumber Co. of Illinois had the name 
“California Redwood” in full view of the visitors, 
and Milan R. Sutliff, of Ashland, Wis., and F. R. 
Adams and “Big Ben” King, of Chicago, were on 
the job to expound the merits of redwood. 


The Weyerhaeuser Sales Co. and Thompson 
Yards (Ine.) exhibited rolls and samples of “Bal- 
sam-Wool,”’ insulating material manufactured from 
lumber and sold only by lumbermen. J. E. Watts, 
of Milwaukee, and the sales force covering Wis- 
consin territory were in attendance, as was also 
C. R. Palmer, of the Wood Conversion Co., Clo- 
quet, Minn. Mr. Palther expects shortly to locate 
in Milwaukee permanently and handle the Wiscon- 
sin sales of ‘‘Balsam-Wool.” 


Johns-Manville (Inc.) exhibited samples of as- 
bestos roofing and shingles. 


The Northwestern Cooperage & Lumber Co. dis- 
played clear maple, No. 1, factory and clear beech 
boards. J. P. Bushong was in charge. 


The Louisiana Red Cypress Co. had on display 
a miniature red cypress bungalow in appropriate 
setting; also samples of different finishes of red 
cypress, together with samples of a piece of cypress 
siding on the job for 91 years; cypress fence rail 
that has been in the open for 82 years without 
paint or whitewash; a section of cypress water 
pipe placed in the ground as a city main in 1798 
and dug up in 1914, and a section of cypress cross 
tie in use 19 years in the track of the Panama 
Railroad. G. C. Kuntz, of Milwaukee, was in 
charge of the exhibit. 


“Bruce oak flooring, the best oak flooring’’ ban- 
ners were distributed by O. Henry Boyens, repre- 
senting the E. Bartholomew Hardwood Co., of 
Chicago. Mr. Boyens also handed out to visitors 
eee memorandum books and leather holders for 

eys. 


The B C Spruce Mills (Ltd.) showed samples 


of yard stock and photographs of company opera- 
tions. 

The Wisconsin Land & Lumber Co. exhibited 
samples of IXL flooring. 

The Lehon Co. displayed its ‘‘Mulehide’’ roofing 
that had “not a kick in a thousand feet.” 

Cc. C. Collins Lumber Co. showed photographs of 
its mill and yards at Rhinelander, Wis., and also 
samples of manufactured stock. 

J. W. Wells Lumber Co. exhibited samples of 
flooring produced at its Menominee (Mich.) plant. 

The Fruehauf Trailer Co. displayed photographs 
of different types of trailers used in the lumber 
business, 
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Salesmen’s Secretary 


- a, 
The Long-Bell Lumber Co. had a display of ny. 
tional advertising demonstrating the PoOssibiliticg 3 
of dealers tying up with local papers, and using _ 
direct mail matter to increase volume of gale | 
Erwin Ennis, merchandising manager, Kansas 
City, Mo., and S. E. Barwick, manager of th, 7 
Chicago office, were on the job to give the deal: 
any help desired on the proposition. i 
The St. Paul & Tacoma Lumber Co. brough | ~ 
prominently to the front the fact that it gp, _ 
cializes on “Tacoma Quality,” and Earle Randal © 
of Beloit, Wis., sales representative for Wiscongj, — 
northern Illinois and northeastern Iowa, wag o, ~ 
hand to explain what this slogan stands for. be 


The American Steel & Wire Co. exhibited fency 


and steel posts. re 
The Andersen Lumber Co. displayed knock-dow | 
windows and door frames. iy 
The Thunder Lake Lumber Co., of Rhinelande, © 
Wis., showed photographs of logging scenes and 
other views. J. D. Mylrea, president, and R, J] 7 
Mueller, in charge of sales, represented the com. f 
pany. : 
Among other well known concerns occupying & 


space and keeping “open _house’’ for the visitor ” 
were: Langlade Lumber Co., H. B. Waite Lumber — 
Co., Marathon Lumber Co., Charles W. Fish Lun. © 
ber Co., Philip Carey Co., Junge & Gray Lumber © 
Co., Sawyer Goodman Co., Shevlin, Carpenter ¢ | 
Clarke Co., Kneeland, McLurg Lumber Co., Acme | 
Lumber & Shingle Co., Wausau Lumber (Co, : 
Yawkey-Bissell Lumber Co. E 


SASH AND DOOR SALESMEN’S ANNUAL ; 


MILWAUKEE, Wis., Feb. 14.—The annua © 
meeting of the Northwestern Lumber & Sash & 
Door Traveling Salesmen’s Association was held | 
at the Hotel Pfister, today. Routine busines | 
matters were discussed, after which the follow | 
ing officers were elected: ‘ 


President—Charles E. Conklin, Chicago. 

Vice presidents—Edward Deschamps, and C, H. 
Allen, both of Milwaukee, Wis. 

Secretary-treasurer—Robert Blackburn, Milwav- 
kee, Wis. 


Iowans Approve District Plan 


WATERLOO, Iowa, Feb. 14.—The Central & 
Northeastern Iowa Retail Lumbermen’s Asso- 
ciation today began its two days’ annual con- 
vention at the Russell Lamson Hotel here. 


More than 250 members were present at the 
opening session of the convention despite un- 
favorable weather conditions. Hermann Miller, 
president of the Greater Waterloo Association, 
extended a welcome to the delegates, while Pres- 
ident Ed. Beebe, of Hampton, responded. 


Secretary H. A. Dunkelberg, Waterloo, read 
his annual report, showing an increase in mem- 
bership. The organization is in a flourishing 
condition, according to the financial report. 

The following committees were appointed: 

Nomination—Stephen D. Brown, Waterloo; Dave 


Armstrong, Dyersville, and Fred H. Henry, Belle 
Plaine. 
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Auditing—O. J. Kleaveland, Jewell! George Jep- 
son, Cedar Falls, and L. C. Leeper, Waterloo. 

Resolutions—H. H. Harrington, North English ; 
W. Barber, Monroe, and C. Bergen, Waverly. 





J. R. Fraine, field secretary for the Northwest: 
ern Lumbermen’s Association, gave an address 
on ‘‘Coéperation and Relationship of the Lum- 
ber Dealer to His Competitor and to the Com [ 
munity.’’ 

E. M. Wentworth, district freight representa 
tive of the Pennsylvania Railroad, gave an ad- 
dress on the railway situation and how it 
affected the retail lumberman. 

A splendid display of wares of the builder | 
and contractor is one of the features of the 
convention. f 

THURSDAY SESSIONS 
[Special telegram to AMERICAN LUMBERMAN] 

WATERLOO, Iowa, Feb. 15.—Members of the 
Central & Northeastern Iowa Retail Lumber. 
men’s Association adopted a resolution at the 
closing session here today of the twenty-eighth 
annual convention opposing the adoption of leg- 
islation proposed by Senator Smith W. Brook- 
hart providing for the taxation of undivided 
earnings, or earnings of corporations, except a8 
now provided. The resolution was as follows: 

Resolved, That we are unalterably opposed to 
all such legislation as is proposed by Senator 
Smith W. Brookhart providing for taxation of uD- 
divided earnings of corporations, except as now 
provided in existing statutes. It is the opinion 0 
the convention that such legislation would be 
confiseatory in its effect and would so throttle the 
industries as to imperil the future growth of the 
country. 

Officers for the coming year were elected 48 
follows: 

President—D. W. Armstrong, Dyersville. 

Vice president—W. D. Little, Oelwein. 

Secretary—Robert O’Connor, Grinnell. 

Directors—Ed. Beebe, Hampton; J. Limbach, 
Cedar Rapids; H. E. Smith, Independence. 

The place of holding the 1924 convention was 
not decided, but was left to the officers and 
directors. Cedar Rapids probably will be 
selected. ‘ 

Arrangements were perfected for dividing the © 
territory into districts so that meetings may be © 
held at frequent intervals at convenient points to | 
provide opportunities for discussing trade mat © 
ters. District chairmen will be appointed 45 
soon as these plans are completed. 

Harvey S. Owens, representative of the Na | 
tional Lime Association, gave an address 0D | 
making, selling and using lime, and H. 
Kiester, manager of the Advertising Corpora 
tion, gave a talk on ‘‘Getting Yours.’’ 
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Jerseymen Endorse Building and Loan, Establish 
Rating Bureau and Discuss Trade Outlook 


[Special telegram to AMERICAN LUMBERMAN] 

Newark, N. J., Feb. 15.—Members of the 
New Jersey Lumbermen’s Association at their 
thirty-ninth annual meeting in the Hotel Rob- 
ert Treat today, voted to establish a shippers’ 
rating bureau and a credit department, and 
endorsed the movement launched by officials 
of the association for a building and loan 
week to be held in March. The Jerseymen 
incidentally crowded more work into two after- 
noon sessions than they ever accomplished at 
any previous two-day gathering. 

The modus operandi of the organization was 
get in motion by Edward Hamilton, of Pater- 
son, the president, who rose from a sick bed to 
come to Newark. Mr. Hamilton was stricken 
with influenza at the recent meeting of the 
Pennsylvania association and had not been 
out of the house until today. Altho hoarse 
from a severe cold that produced a racking 
cough, Mr. Hamilton took part in every dis- 
cussion, told the lumbermen what he wanted 
them to do and incidentally got rapid fire 
action on everything he started. 


The Paterson ‘‘cyclone,’’ as he is affee- 
tionately styled, has gained renown in New 
Jersey as the most unselfish man in the lumber 
fraternity, one who will go to the limit of 
his capacity to assist a fellow lumberman or 
a fellow citizen and royally did he display his 
humanness on the floor of the convention hall 
this afternoon. He told the lumbermen that 
the most important question before them was 
the ‘‘Shippers’ Rating Bureau.’’ He _ said 
the lumber retailer is the biggest gambler of 
any man in business. He declared that small 
contractors without rating are trusted by the 
lumber dealer with every form of chance of 
losing. He also said that the retailers place 
orders with wholesalers with no responsibility 
and often find on a rising market that they 
have been thrown down. ‘‘We get word 
months afterward that the wholesaler can’t 
make good,’’ Mr. Hamilton emphasized, and 
added: ‘‘This situation must be corrected.’’ 

The president introduced Frank Wallace, 
of the Heidritter Lumber Co., Elizabeth, who 
led the fight for the resolution endorsing the 
bureau. He took up the argument where Mr. 
Hamilton had dropped it. ‘‘It is very neces- 
sary that the retailer know the rating of the 
wholesaler. It is almost humorous to think 
how the retailer gambles not only on the man 
= buys the lumber but on the shipper as 
well. 

G. E. De Nike, the secretary, who showed a 
close familiarity with all subjects discussed, 
interjected that it is just as important for the 
retailer to know the shipper as it is for the 
shipper to know the retailer. A record of 
shippers and their financial standing, together 
with their reputation for responsibility, should 
be kept in the archives of the association for 
— reference. ‘‘This will be done,’’ he 
said. 

Only once during a day of action did the 
wheels of progress stop. This was when Pres- 
ident Hamilton suggested that the members— 
and the attendance was the largest the asso- 
ciation has known—stand with bowed heads 
and eyes closed to pay silent tribute to Wil- 
liam E, Tuttle, a former president of the asso- 
ciation and state insurance commissioner of 
New Jersey, and to Augustus Chandler, of 
Chandler & Maps, Long Branch, who recently 
died. Mr. Tuttle was stricken with a break- 
down while he was campaigning for the gov- 
ernorship last fall and never fully recovered 
his strength. He had always exhibited a close 
interest in the lumbermen and their affairs, 
and was a familiar figure at conventions for 
many years. Mr. Hamilton said that in the 
two deaths the Jersey trade had lost two of 
its best friends. 

The convention, after a brief address by 
President Hamilton and the reading of Sec- 
retary Denike’s report, started off with a 
discussion of ‘‘Advertising—Does It Pay?’’ 

he discussion was led by H. B. Blauvelt, of 


the Hackensack Coal & Lumber Co., of Hack- 
ensack. Mr. Blauvelt said the letter ‘‘always 
gets there, while visits are very expensive 
and unsatisfactory. Even in Hackensack it 
takes a salesman three years to eall on every 
resident, while with a couple of girls and 
printed bills the dealer can reach every in- 
habitant at least two or three times a month.’’ 


Elmer Blauvelt, also of the Hackensack Coal 
& Lumber Co., led a discussion on ‘‘ Whole- 
saling by the Retailer.’’ He said the practice 
of having the retailer handle ecarload lots to 
the contractor had proved to be bad business. 
‘‘Tt may be ethical to limit a man’s territory, 
but it appears impossible of accomplishment. 
We should cultivate the habit of ‘doing unto 
others as we would have others do unto us.’ ”’ 

S. F. Bailey, treasurer of the association, 
moved that a credit bureau be established 
and the resolution was carried. Frank Kear- 
ney, of Newark, had said that he considered 
the matter of a credit bureau the most impor- 
tant issue before the lumbermen. ‘‘Every- 
body can sell lumber, but the question of get- 
ting the cash for it is another matter. I be- 
lieve that 1923 will see the greatest flood of 
speculative building we have ever known. 
Where one man used to build one house, he 
is now building fifteen at a time. One econ- 
tractor in Newark is building an expensive 
plant with only $15 cash. The association is 
splendidly equipped to handle a eredit de- 
partment and every lumberman in the State 
needs the benefits of it.’’ 


Irving Myers, president of the Lumbermen’s 
Credit Association, of Passaic and Bergen 





All the pessimists seem to be buying 
lumber ; the optimists are getting their or- 
ders shipped, as they were placed early 
in January. 








counties, said that the bureau had been in 
operation ten years. Before that time, he said, 
the lumbermen lost $500,000 a year on bad debts. 
‘“The last two years they have lost less than 
$200,’’ he added. 

Mr. Kearney interjected that he never was 
satisfied to let a man remain a bad risk. ‘‘It 
is my aim to make a good risk out of a bad 
man,’’ he exclaimed. 


Building and Loan Week Endorsed 


The big question for debate at the two 
sessions was that of the building loan week 
and the support which lumbermen should give 
building and loan associations. By the time 
the argument was over, practically every man 
present apparently had been converted to 
the idea that he should do his bit toward 
booming the associations. 

Edward Wolff, of the Heidritter Lumber 
Co., Elizabeth, who ‘‘started the ball rolling’’ 
at the request of Mr. Hamilton, said that one 
out of every six persons in New Jersey is a 
member of a building and loan association. 
There are over 1,000 associations in the State 
with assets exceeding $300,000,000, he said, 
but added ‘‘there is always room for more. 
Nobody gets more benefit out of the building 
and loan association than the retail lumber- 
man. Let us all make up our minds here 
and now that in 1923 every bit of our spare 
cash will be used to forward this movement. 
Let us aim to become directors in these 
associations so that we may create an ave- 
nue thru which we may foster our own busi- 
ness. One of the main dangers in the associa- 
tions has been that the directors have been 
grabbing from the prospective builder bonuses 
on loans. We believe the lumberman should 
take a leading part in promoting a building 
and loan week.’’ 

Altho he had asked to be excused from the 
discussion Mr. Hamilton leaped to his feet 


as Mr. Wolff concluded. ‘‘This question is 
too important for me to keep silent,’’ he de- 
elared. ‘‘If half a million people in New Jer- 
sey say that these associations are the real 
thing then I say to the retail lumbermen, why 
don’t you support them?’’ Continuing he said: 

The building and loan association provides a 
profitable investment. It always has the money 
on hand when some building project is to be 
launched and third, and greatest of all, it enables 
the man on a salary to build his own home. 
Wouldn’t it be fine for you gentlemen to feel that 
your little $10 or $15 contributed now and then 
had enabled some good man to become a home 
owner? Home, sweet home, the greatest words of 
all! It is up to us in our own interest and for 
the sake of our fellow citizens to put our shoulders 
to the wheel. 

Seven times more banks than building and loan 
associations failed in 1922. You trust every man 
who. drives an auto. Why not trust the man who 
wants to buy a home? Every man here must get 
with us in this movement and everyone must be 
a contributer to some building and loan association. 

Wilkes McClave, of Harrison, started a dis- 
cussion of costs, declaring that there should be 
some system for the common good of all. ‘‘ We 
ean not operate under cutthroat competition.’’ 
His remarks evoked a flood of replies, which 
came to a halt when Secretary Denike said he 
had devised a system that would be ready for 
consideration by the lumbermen within four 
or five weeks. 

A Glance at the Future 


‘A Glance at the Future,’’ was given by 
Morton T. Brewster, who said the lumber busi- 
ness is in for a good period of growth for the 
next six or eight months. He said the pitfall 
to be watched is that we have just passed thru 
two years of the greatest expansion ever seen. 
‘‘While we are all fixing up for expansion, we 
should remember that we have got to get busi- 
ness back to normaley. We must run our plants 
on a highly efficient plan so as to be able to 
cut down overhead expense when things begin 
to return to normal. They can not be kept up 
at the present level.’’ 

Mr. Hamilton took exception to Mr. Brews- 
ter’s last remark, declaring that only 20 percent 


of the people of New Jersey own their 
homes and ‘‘we have the other 80 percent to 
work on. I don’t want any man to go home 


from this convention feeling that we are over- 
built.’’ 

A day of great accomplishment, which was 
broken by luncheon, was followed at night by a 
brilliant banquet and a dance in the mag- 
nificent ball room of the Robert Treat Hotel. 
A majority of the married lumbermen had 
brought their wives and quite a number of 
Jersey’s ‘‘fairest’’ on the ball room floor, in- 
dicated that thoughts of wedding bells are not 
the most remote in the minds of many members 
of the New Jersey Lumbermen’s Association. 


Reélect Officers and Directors 
[Special telegram to AMERICAN LUMBERMAN] 

Newark, N. J., Feb. 15—The New Jersey 
Lumbermen’s Association late this afternoon 
reélected all officers and all directors whose terms 
expired, as follows: 

President—Edward Hamilton, Paterson. 

Vice president—Wilkes McClave, Harrison. 

Treasurer—S. F. Bailey, Newark. 

Secretary—G. E. DeNike, Newark. 

Directors—Edward Searing, Dover; Elmer Blau- 
velt, Hackensack; L. A. Howell, New Brunswick : 
W. D. Repley, Newark; George D. Boice, Princeton : 
Charles H. Updike, Trenton. 

Resolutions Adopted 

The following resolutions were adopted : 

Resolwed, That the association set apart a week 
in the middle of March for a drive in the interest 
of the lumbermen’s building and loan. 

Resolved, That a credit association be formed 
in local groups with the State secretary assisting 
in compiling the necessary information. 

Resolved, That the secretary develop a shippers’ 
rating bureau. 

The meeting closed with a dinner dance, at 
which many favors were distributed, and with 
a vaudeville entertainment during dinner. 
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Southern Retail Annual Featured by Optimism and _ | 
Analytical Discussions of Vital Trade Problems 


MEMPHIS, TENN., Feb. 14.—Predictions that 
1923 will be another good year for the retail 
lumbermen, and that ‘‘higher prices are almost 
sure,’’? marked the annual address of President 
V. R. Smith, of Memphis, delivered before the 
thirteenth annual of the Southern Retail Lum- 
ber Dealers’ Association which began its two 
days? convention at the Hotel Chisca this morn- 
ing. About sixty members of the association 
were present from all of the States represented 
in this organization, including Tennessee, Mis- 
sissippi, Kentucky, southern Illinois and Ala- 
bama. 


Will Cost More to Replace Cut Price Stock 
Said President Smith: 


So far as I am informed, members of this asgo- 
ciation have enjoyed a fairly prosperous year and 
stand on the threshold of another year that prom- 
ises to be equally satisfactory from a_ business 
standpoint. Lumber prices are high, but not cor- 
Tespondingly higher than other building material. 
It now seems that there is little likelihood of 
lower prices in the near future. On the other hand 
higher prices are almost sure. The retail lum- 
ber dealer who sells his stock at cut prices today 
will pay more to replace it tomorrow. J. H. Kirby 
thinks that prices are assured for this entire year, 
and also that the time of low prices for southern 
pine is past. 

The National lumber bulletin is responsible for 
the statement that the week ended Jan. 20 was a 
record one for orders for the National Lumber 
Manufacturers’ Association, 394 mills reporting 
339,747,215 feet sold. The Southern Pine Asso- 
ciation also reports a banner week, with orders 
for 126,922,928 feet, or 152 percent above normal 
production. The report from the West Coast asso- 
ciation is in keeping with the others, showing or- 
ders for 143,000,000 feet against production of 
only 93,000,000. On the basis of these reports 
I do not hesitate to say that there will be no cheap 
lumber soon. 

President Smith expressed disapproval of the 
5 percent clause in the grading rules of the 
Southern Pine Association. He said that he 
had had no experience with this clause and 
hoped that other members of the organization 
had not. 


What Association Could and Should Do 


After briefly reviewing the splendid results 
flowing from the marketing of farm products 
thru codéperatiive methods, and after observing 
that lumber interests were estopped from such 
methods because of the stringent provisions of 
the Sherman anti-trust law, from the provisions 
of which all farmers are exempted, President 
Smith declared that the Southern Retail Lumber 
Dealers’ Association could and should: 

1—Promote the use of lumber. 


2—Deal with engineering trade problems perti- 
nent to the industry. 


3—Carry on educational work thru schools, 
scientific bureaus and societies. 


4—Assist in handling transportation problems. 


5—Deal with improved methods of handling and 
manufacturing lumber. 


6—Maintain a credit bureau. 

He remarked in the latter connection, how- 
ever, that a ‘‘collection’’ bureau is far more 
essential to the welfare of the retail lumber 
dealers than a ‘‘credit’’ bureau. 

Should Welcome Wholesalers and Enlarge 


The report of Lester C. Mitchum, secretary, 
showed that the association had experienced 
some growth in membership during the year 
and that it now has 110 on its rolls. He urged, 
in this connection, that an active membership 
campaign be launched during 1923 to the end 
that the enrollment might be brought up to 
250. He believed, in this connection, that the 
services of the traveling salesmen should be 
used to boost the association and that whole- 
salers should be brought in as associate mem- 
bers, on the theory that the relations thus 
established between the wholesalers and the re- 
tailers would be mutually beneficial. 

President Smith announced the following 
standing committee before adjournment for 
luncheon: 

Nominating—M. H. Scott, Dyersburg, Tenn., 
chairman; J. N. Fite, Jackson, Tenn.; J. S. Ostby 


Memphis; D. A. McWherter, Dresden, Tenn. ; W. K. 
Hall, Fulton, Tenn. 


Auditing—E. G. Butler, Memphis, 


chairman ; 
J. A. Johnson, Henderson, Tenn. 


Resolutions—R. E. Montgomery, Memphis, chair- 
man; H. B. Scott, Fulton, Ky. 


AFTERNOON SESSION 


At the afternoon session, the association went 
on record as vigorously opposing the proposed 
excise tax on Tennessee corporations now pend- 
ing before the legislature of the State, and in- 
structed the secretary to send telegrams to the 
speaker of the senate and the house to voice the 
views of the organization. 


The Returned Material Nuisance 


R. E. Montgomery, jr., in discussing the ‘‘ Re- 
turned Material Nuisance,’’ cited instances 
where dealers were imposed upon by contractors 
and builders who overordered and by others who 
used lumber and other materials for scaffolding 
and then returned these with nail holes in them 
and with plaster sticking to them. He sug- 
gested, as a means of preventing this abuse that 
dealers keep a list of requirements for homes 
and other structures of given type, so as to know 
when contractors and builders were overorder- 
ing. He pointed out that there was no reason 
why a contractor should order 30,000 shingles 
when only 15,000 are required for the charac- 
ter of a building to be constructed. 

J. S. Ostby, of Memphis, told of instances 
where 2x6- and 2x8-inch were used for scaffold- 
ing and other purposes and then, when the 





J. Bb. WEBB, GREENWOOD, MISS. ; 
Vice President 


building was completed, returned for credit, as 
if the material were in the best of condition. 

President Smith, at this juncture, declared 
that, in the future his firm would grade all re- 
turned material and credit the contractor only 
with the actual grade of this material as re- 
turned, less the cost of hauling. He announced 
this as a definite policy, and suggested that other 
members might adopt the same plan as a means 
of checking this abuse. 

Unfair and Unselfish Competition 

J. N. Fite, Jackson, Tenn., declared, in dis- 
cussing ‘‘ Unfair and Selfish Competition,’’ that, 
while this exists in many localities, it is en- 
tirely lacking at Jackson. He said that all of 
the members of the association from Jackson 
were in attendance at the meeting and that 
there was no trouble experienced in that city on 
account of that kind of competition. He in- 
sisted that where there is such competition, 
dealers should always attempt to sell their lum- 
ber and other materials at prices that will en- 
able them to pay income tax to the United States 
Government. 

W. K. Hall, of Fulton, Ky., a charter member 
of the association and one of its most able 
workers, announced that he was going out of 
the retail lumber business and that he was going 
to California to live. He said that he had been 
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engaged therein for thirty-six years and fet | 
that he had earned a long rest. Members of 

the association expressed much regret at his 
retirement and over his leaving this part of the | 
country, and wished him well in his new home, © 

A telegram of regret was sent to Pete Langan, 
of Cairo, Ill., who wired the association tha 
because of illness, he was unable to be present, | 
This action was taken on a rising vote of the 
entire membership. 

All of the delegates to the convention ar 
attending a performance at one of the loca | 
theaters this evening. The banquet at the Hote | 
Chisea, which has become a regular feature of 
these annuals, will be enjoyed Thursday evenin 
after completion of the work of the organiz. | 
tion. 
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THURSDAY MORNING 
[Special telegram to AMERICAN LUMBERMAN] ' 

MempHis, TENN., Feb. 15.—Application of | 
the principles of Hoo-Hoo will eliminate many 
of the problems of the retail lumber dealer 
and make his business a real pleasure, M. M, 
Elledge, Corinth, Miss., told members of the | 
Southern Retail Lumber Dealers’ Association | 
this morning in discussing ‘‘Selling Direct to © 
the Consumer and the Remedy.’’ He also de- 
clared that real salesmanship would greatly re 
duce the direct sales of lumber to the consumer 
on the part of the millman and that proper 
knowledge of costs, which made it possible to 
keep prices on a reasonable basis, would cut 
down competition from this source. 

J. A. McAlister, general manager of the York 
Lumber Co., Memphis, counseled exchange of 
credit experience on the part of all retail lumber 
dealers in a given city or town as the most 
effective means of preventing bad accounts 
and losses. He thought the retailer skould ask 
the contractor or builder from what source he 
was to obtain funds with which to pay for mer- 
chandise desired and that, when a sale had been 
made, a firm policy should be pursued until the 
account was paid in full. He insisted also that 
when a dealer cut prices in order to secure the 
account of a competitor’s customer, or accepted 
the business of such a customer who voluntarily 
offered to make the change, without finding out 
what he owed where he had been doing busi- 
ness, was paving the way for bad debts. 

R. E. Montgomery, sr., Lee Lumber 0, 
Memphis, discussing release of liens or other 
instruments, said his company was governed 
by the means and the character of the customer, 
and that it granted such release only where 4 
certain percentage of the account was paid, 
where there was enough money in sight to take 
care of the balance, and where the customer 
showed he was honest; and he did not believe 
it safe for retail lumber dealers to rely on 
information furnished by the various credit 
agencies. He thought that the live and wide 
awake dealer in any community could know 
more about the financial status and general 
character of contractors and builders than the 
credit agencies could possibly furnish, and he 
advised close personal study of such customers 
as a means of eliminating bad credit risks. 


Discussion on ‘‘Costs’’ 

W. Hickman, City Lumber Co., Jackson, Tenn., 
who led the discussion of ‘‘Cost’’ told the re 
tail lumbermen that it was easy enough to de 
termine costs up to the time lumber or other 
material was delivered in yard or shed, but that 
the real test arose when it came to figuring 
the cost of handling out of the yard, or over 
head, and of fixed charges. He declared that 
special millwork presented a real problem and 
that the experience of this company showed that 
losses invariably followed acceptance of any 
considerable quantity of such business on 4 
margin of 10 percent. He also suggested that 
the percentage basis is entirely wrong in assess 
ing handling charges because it costs as much 
to handle low priced as high priced lumber. He 
advocated a fixed rate per thousand and said 
that it cost his firm 12 percent to do business 
last year. 

President Smith said experience of the Mem- 
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pence 
his Lumber Corporation, of which he is gen- 
eral manager, had shown conclusively that it 
cost more to handle low grade than high grade 
lumber because the former requires so much more 
attention than the latter, and he suggested that 
a fair margin of profit would follow adoption 
of a lumber burden of $5 per thousand and a 
commercial burden of 10 percent. 

w. K. Hall, Fulton, Ky., declared that he 
considered the amount of the investment and 
the volume of business the most important fac- 
tors in determining costs and that he tried to 
find the average cost of doing business rather 
than the cost per item. He added that his 
costs had varied from 8 to 20 percent, accord- 
ing to volume of business. 

H. C. Canaday, Mayfield Planing Mills, 
Mayfield, Ky., who is at St. Petersburg, Fia., 
in a letter addressed to Secretary Mitchum, said 
he had seen ten out of eleven competitors fall 
by the wayside during the last thirty-five years 
and that lack of knowledge regarding costs was 
the main reason for failure in each case. 

J. B. Webb, Greenwood Lumber Co., Green- 
wood, Miss., insisted that volume of business is 
the most important factor in determining costs 
since fixed charges, investment and overhead are 
pretty much the same whether business is large 
or small. He said that in 1922 it cost his com- 
pany 11 percent to do business after charg- 
ing off bad debts and depreciation, and he sug- 
gested 25 percent as a safe margin of profit. 


THURSDAY AFTERNOON 


At the concluding session this afternoon the 
following officers were elected in accordance 
with the report presented by the nominating 
committee : 


President—R. E. Montgomery, jr., Lee Lumber 
Co., Memphis. 
Vice president—J. B. Webb, Greenwood Lumber 
Co., Greenwood, Miss. 
Secretary—Lester C. Mitchum, 
elected). 
Directors—J. E. 





Memphis (re- 


Birmingham, Olive Branch 
Lumber Co., Olive Branch, Miss.; W. A. Shedden, 
Five Points Lumber Co., Jackson, Tenn.; M. H. 
Seott, G. E. Scott Lumber Co., Dyersburg, Tenn. ; 
D. A. MeWherter, McWherter & Brooks, Dresden, 
Tenn.: Tudor Jones, Mayfield Planing Mills, May- 
field, Ky. 

President Smith, on motion of H. R. Chears, 
of Chears Floor & Screen Co., appointed a com- 
mittee of three to investigate alleged unethical 
methods of handling hardwood flooring and to 
report its recommendations to the board of di- 
rectors. J. A. McAlister, of York Lumber & 
Manufacturing Co., was made chairman of the 
committee. 

Talks on Lien Law 


George Harsh, attorney of Memphis, in an ad- 
dress highly praised the mechanics’ lien law, 
because of its soundness and fairness, but 
warned his hearers against selling bills of mate- 
rial and relying solely thereon. He declared 
that the moral risk should be carefully con- 
sidered and that dealers should uniformly re- 
fuse to sell owners or contractors who are 
shiftless or lacking in executive ability. The 
law, he said, is enforceable, but its enforcement, 
which would be necessary in case of sales to such 
persons, requires much time and involves consid- 
erable expense. 

Mr. Harsh emphasized that in selling either 
the owner or the contractor it was highly essen- 
tial that records covering deliveries be so kept 
that there would be no difficulty in furnishing 
the court with proof of delivery a year or more 


after the goods were furnished and he advo- 
cated the adoption of a system whereby all 
drivers would sign tickets on every load showing 
that they made delivery of the goods called for 
thereon at the time and place designated. Such 
tickets, he said, would provide competent proof 
and greatly facilitate enforcement of the lien 
law. He also pointed out that under the Ten- 
nessee law no supply dealer’s lien lies against 
materials furnished for public buildings and 
that in all such cases dealers must rely on 
solvent bonds furnished by the contractors. 
Mr. Harsh suggested that the retail lumber 
dealers serve notices of lien at the time the first 
load of material is delivered to prevent mort- 
gages or other instruments executed after de- 
livery from taking priority over the lien thru 
failure of the dealer to act promptly in filing 
his notice of lien. 

J. A. Vowell, of the City Lumber Co., Dres- 
den, Tenn., advised members of the association 
that a bill is being prepared for introduction in 
the Tennessee legislature designed to increase 
the license fee paid by individuals and partner- 
ships as a means of equalizing the burden of 
3 percent on the net earnings of Tennessee cor- 
porations made in this State, imposed by the 
excise tax law passed by the legislature this 
week. This action, he said, would remove the 
principal objection of the corporations, namely, 
discrimination in favor of individuals and part- 
nerships. 

Robert York, of York Lumber & Manufactur- 
ing Co., Memphis, said this excise tax legislation 
already has caused one firm at Chattanooga to 
abandon its plans for an industry there with an 
annual pay roll of $250,000, and predicted that 
other corporations would follow suit. 


Connecticut Dealers Affiliate with Northeastern and National 


[Special telegram to AMERICAN LUMBERMAN] 

WATERBURY, CONN., Feb. 15.—Affiliation with 
the Northeastern Retail Lumbermen’s Asso- 
ciation was voted unanimously by the Lumber 
Dealers’ Association of Connecticut at its 
annual business meeting held this noon in the 
Hotel Elton. Twenty-one Connecticut retail- 
ers signed membership applications during the 
meeting and blanks are to be sent out at once 
to the rest of the 120 retail lumber dealers 
in the State. 

The Connecticut association is to retain its 
entity and function as efficiently as ever in 
the past in all local matters, such as State 
legislation and in addition the lumbermen 
will receive the benefits and service furnished 
by the Northeastern and National retail or- 
ganizations. 

The following officers were elected: 

President—John C. Barry, Strong & Hale Lum- 
ber Co., Portland. 


Vice president—N. B. Richards, Richards Lum- 
ber Co., Manchester. 


Treasurer—H. H. Richards, H. H. 
Lumber Co., West Haven. 


Secretary——W. J. Riley, Hartford Lumber Co., 
Hartford. 


Directors for three years—Robert W. Chatfield, 
Ansonia Lumber Co., Seymour Commercial Co., 
Housatonic Lumber Co. and Shelton Lumber Co., 
ae ; Albert Siebold, DeForest & Hotchkiss, New 

eo; and F. S. Bidwell Lumber Co., Windsor 
Locks; J. A. Dodd, Middletown, Strong & Hale 
Lumber Co. 

President Robert W. Chatfield called the 
business meeting to order at noon in the grill 
room. Reports of the president and secretary 
were dispensed with because of pressure of 
time. Treasurer H. H. Richards reported 
$1,991.98 in the treasury. Chairman Al, Schu- 
macker, of the nominating committee, made 
his report and the nominees were elected 
unanimously on one vote cast by the secretary. 

Secretary Riley read a letter from Professor 
Bryant, of the Yale Forestry School, urging 
all lumbermen who ean to attend the third 
annual leeture on phases of the lumber in- 
dustry to be delivered in Lamson Lyceum, 
Yale University, next Tuesday. The speaker 
will be Charles N. Perrin, chairman of the 
rules committee of the National Hardwood 
Lumber Association. Endowment for the an- 
nual lectures was donated by the 20th En- 


sineers three years ago. 


Richards 


Affiliation With Northeastern 


Albert Siebold reported for the directors 
on the proposed affiliation with the Northeast- 
ern association. Urging the importance of 
greater attention to matters of railroad trans- 
portation, standardization, rates and other 
problems, Mr. Siebold said his fellow mem- 
bers had looked around to see. how they could 
get better results. Conditions were different 








W. J. RILEY, 
Hartford, Conn.; 
Secretary 


R. W. CHATFIELD, 
Derby, Conn.; 
Retiring President 


from those of years ago. The directors had found 
in the Northeastern Retail Lumbermen’s As- 
sociation highly organized bureaus headed by 
well paid, thoroly skilled men. On Jan. 11 
the directors voted to recommend affiliation 
at the annual meeting. The speaker offered 
a resolution providing that all active members 
join the Northeastern and that the Connec- 
ticut association also affiliate as a body, the 
directors being empowered to make the reso- 
lution effective by necessary revision of the 
by-laws or other action. 

After explaining the great benefits offered 
by Northeastern membership, Mr. Siebold said 
that besides giving Connecticut retailers mem- 


bership at ‘‘elub rates’’ in the National, the 
Northeastern and the Connecticut associa- 
tions, membership dues would average less 
thru abolition of a salaried secretary and 
office in New Haven. The present member- 
ship in the Connecticut association costs from 
$15 to $125, according to the volume of busi- 
ness a member handles, whereas the new plan 
provides for dues of $15 to $40, according 
to the population of the community where the 
member’s business is located. 

Secretary Paul 8. Collier, of the North- 
eastern association, spoke briefly, but elo- 
quently, at the request of the new president, 
Mr. Barry, on the work of his organization, 
emphasizing that no member can expect to get 
more out of association activities than he is 
willing to put in. He recommended the re- 
tention of the State organization. 

At the request of Samuel C. Russell, of New 
Haven, President Chatfield explained that the 
new membership rates will be $15 for towns 
of 2,000 or less; $20 for 2,000 to 10,000; $25 
for 10,000 to 25,000; $30 for 25,000 to 50,000, 
and $40 for towns of more than 50,000 
population. 

When the motion was made and seconded to 
accept the directors’ recommendation Al 
Schumacker, of the Waterbury Lumber Co., 
declared he wished to join at once and urged 
that all who desired be permitted to do so. 

Secretary Riley reported a long and most 
interesting paper from Charles Hill, general 
sales manager of the Southern Pine Sales Cor- 
poration, relating to the standardization of 
lumber grades. This is to be printed and dis- 
tributed among the Connecticut dealers. Urg- 
ing the importance of standardization, Sec- 
retary Riley declared that unless the lumber 
dealers themselves get together and adopt 
suitable grades and standards Uncle Sam will 
act and perhaps the result will not be for the 
best interests of the trade as a whole. 

W. J. Shaughnessy, jr., of the Eastern En- 
gineering & Construction Corporation, was 
toastmaster at the annual banquet served in 
the Hotel Elton main dining room this after- 
noon. The speakers were Gov. Charles A. 
Templeton, Mayor Francis P. Guilfoyle, of 
Waterbury, Rabbi Louis Brown, of Waterbury, 
and Patrick O’Sullivan, congressman from 
this district. 
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Pennsylvania Retailers Make Rapid Strides in District i 
Organization—Discuss Overhead Expense and Tax Problem; 


[Special telegram to AMERICAN LUMBERMAN ] 


PITTSBURGH, PaA., Feb. 14.—The sixteenth an- 
nual convention and reunion of the Retail Lum- 
ber Dealers’ Association of Pennsylvania opened 
this afternoon with a record crowd filling the 
convention hall to capacity. The morning had 
been spent in registration and getting tickets for 
a multitude of entertainments and meeting old 
friends. The Pennsylvania association has made 
rapid strides in the matter of district organiza- 
tion and a large part of the program is being 
devoted this year to reports of these local clubs. 
Those reporting this afternoon were G. 8S. Horn- 
bake, for Monongahela Valley; R. D. Elder, for 
Blair County; J. Russell Wishart, for Sharon 
local district and Clair C. Reed, for Washington, 
and Canonsburg. These reports indicated in a 
graphic way the vigor of these local associations 
and the cheerful outlook for the year. 

Richard W. Martin, city solicitor of Pitts- 
burgh, extended a welcome to the visitors and 
President George E. Evans, of Fairchance, re- 
plied gracefully. In the course of his address 
President Evans called attention to the increas- 
ing cost of building by citing actual figures of 
an identical house. In 1914 this house cost 
$1,390; in 1917 it cost $1,949, an increase of 38 
percent. In 1923 it cost $2,751, an increase of 
100 percent. These figures are exclusive of 
plumbing, heating and wiring. Man is the only 





GEORGE E. EVANS, FAIRCHANCE, PA.; 
President 


animal that improves in ways of living, Presi- 
dent Evans stated. He is an unsatisfied animal 
and his dissatisfaction leads him to study and 
experiment. His three primary needs are food, 
clothing and shelter. The real mission of retail 
lumbermen is to help the complex problem of 
home building, and home building is the process 
of transforming raw materials of nature into 
the most permanent form of wealth. 


Must Furnish Service of All Kinds 


The association, he said, must teach members 
that every transaction must consist of mutual 
service. If the dealer makes the lumber yard 
the service station for home builders he must be 
prepared to furnish house plans, get estimates 
from contractors, keep in touch with loan asso- 
ciations and banks, furnish approximate esti- 
mates of cost, furnish information about suitable 
materials, advise about methods of finance, en- 
courage customers to buy direct the whole bill, 
deliver materials as needed and offer draftsman’s 
service for making and revising plans. .The bu- 
reau of economic research estimates the rein- 
vested income for 1922 at ten billions, half of 
which went into new buildings. Building and 
loan associations furnished about two billion, 
thus indicating the importance of these institu- 
tions. 

In President Evans’ opinion every town of 





Note—A report of the concluding ses- 
sion of the annual convention of the Retail 
Lumber Dealers’ Association of Penn- 
sylvania will appear in the Feb. 24 issue 
of the AMERICAN LUMBERMAN.—EDITOR. 











any size has sufficient funds to finance all the 
needed homes and the building and loan offers 
the needed machinery to do it. New building 
has barely kept pace with the normal increase 
and the housing shortage is apparently as acute 
as ever, particularly in the industrial districts. 
The cost of building has advanced for years and 
will not become less. Labor costs are especially 
important in the building business and organ- 
ized labor is strongly entrenched. Organized 
labor has its place under proper leadership, but 
in order to maintain a just balance there is need 
of employers’ associations to deal with unions 
to protect not only the employers but the public. 
Some sort of apprenticeship plan is needed to 
raise the standard of workmanship. Freight 
rates are in many cases greater than the cost of 
lumber at shipping points and until the rates 
are lowered building can not be lessened. The 
reduction seems improbable for some time to 
come. 

President Evans discussed the railroad prob- 
lem at length and stated as his own belief that 
instead of abandoning the regulation rates and 
thus restoring speculative profit the country was 
moving toward some kind of public ownership. 
The only other place where the cost of building 
can be reduced is in the price of materials at the 
point of origin. Receding forest areas and de- 
crease in accessibility make this improbable, if 
not impossible. The conclusion is irresistible 
that the present or higher costs of building are 
unavoidable. 

Charles Hill, of New York, general sales man- 
ager of the Southern Pine Sales Corporation, 
made a strong argument for standardization in 
line with similar addresses made at other con- 
ventions and in an interview with him on that 
subject published in the Feb. 10 issue of the 
AMERICAN LUMBERMAN. 

The final number of the afternoon program 
was ‘‘ Things Worth While’’ by Byron W. King, 
of Pittsburgh, orator and humorist. Mr. King 
set the visitors laughing with him and at them- 
selves. 

THURSDAY SESSIONS 

[Special telegram to AMERICAN LUMBERMAN] 

PITTSBURGH, Pa., Feb. 15.—The Thursday 
morning session of the Pennsylvania retailers 
began with community singing. The first ad- 
dress was a report, by Walter E. Hatch, as to 
Pittsburgh Lumbermen’s Club activities. This 
report told of the improved merchandising that 
has followed the weekly meetings of the club 
for discussion of proper questions in which the 
dealers and the public must be interested. Full 
attendance and truth telling are essential for a 
successful club, he said. 

President Evans appointed the following mem- 
bers of the resolutions committee: Carl Van 
Der Voort, of Pittsburgh; A. M. Haines, of 
Connellsville; G. F. Hoge, of Canonsburg; 
Lyman Felheim, of Erie, and Arthur J. Weber, 
of Cumberland, Md. 

Lyman Felheim then presented the Erie dis- 
trict report and discussed such activities as 
the ‘‘Own Your Home’’ campaign, plans 
for home financing, codperation with manual 
training schools to teach woodworking appren- 
tices, and conducting a bureau to establish the 
credit rating of prospective builders. 

C. E. Roland, of New Alexandria, presented 
the report of the Westmoreland district. He 
mentioned the increasing spread between the 
price of farm products and industrial wages as 
a serious menace to country trade. 

Francis J. Glick, of Cumberland, Md., re- 
ported for the Cumberland district and pre- 
dicted a good year’s business. 

W. H. Williams, of Pittsburgh, discussed over- 
head expense and presented interesting figures 


of reported costs sent in by unnamed retailer, | 
These costs ranged from 7% percent to aboy | 
43 percent An audit showed that low reports | 
were inaccurate, in that administrative an * 
some other expenses were not included. Thy” 
high rates were reported by dealers engaged jy | 
ruinous price fights. Tabulation showed at , 
glance the desirability of an accurate and yj. | 
form cost system. Mr. Williams also showed , 
tabulation of net profits from various areas | 
indicating that where local clubs are in a healthy | 
condition a larger net profit is possible without | 
price collusion and without gouging the public, 
He also gave the detailed cost per thousand of 
handling lumber in the Pittsburgh district, 
showing it to be $16.29. 

Louis Post, of New York City, formerly 
assistant secretary of — delivered an aj. 
dress on ‘‘ American Tax Problems.”? He made 
a brief analysis of the whole tax field. Taxa. | 
tion, he said, is unescapable if the government | 
is to exist. The present method of taxation is 
not sound, in his opinion, because it is based 
upon the ability of the citizen to pay and is 


levied without regard tv any reciprocal benefits | 


accruing to taxpayers. This system may f& | 
called confiscatory, and is a sort of highway. | 
man method. The confiscatory system ought to 
give way to a compensatory system. The gov. 
ernment ought to live on its own earnings | 





WILLIAM B. STAYER, PITTSBURGH, PA.;: 
Secretary 


Wherever governmental activities are beneficial, 
values rise. This increase in value is not ™ 
houses, but in house sites. A house does not 
increase in value. Its value never exceeds the 
cost of replacement. But house sites do increase 
in value. If paving is laid on a street, the value 
of a vacant lot will rise as much as the value 
of improved property. There are three great 
phases of human life. They are mankind, 
natural resources and artificial products. It 3 
a great law of conduct that mankind tries to 
satisfy its desires for artificial products with 
the least possible expenditure of effort. This 
leads to experimenting and inventions and ad: 
vancing civilization. The time has come t 
experiment upon improvements to replace the 
ancient confiscatory taxation, and to put the 
government in the way of living on its own 
earnings; namely, the increased values arisin¥ 
from the growth of society itself. 

The morning session closed with a lecture 00 
“Dreams and Visions,’? by Byron W. King, 
the famous Pittsburgh orator and humorist. 
Last night the association was entertained at 
the Davis Theater. 

Following music by Replogle’s orchestra 
and community singing, the afternoon session 
heard the report of Fayette County, given by 
Alson C. Eggers, of Uniontown. Mr. Eggers 
emphasized the social side of local club a¢ 
tivities. D. W. Simpson, of Indiana, gave the 
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report of Indiana County. He commented upon 
the policy of cooperating with schools in train- 
ing boys in woodworking crafts and mentioned 
the usefulness of plan books in getting a chance 
at building prospects. Indiana is in mining 
territory and is building homes at a rapid rate, 
being helped in this by an extraordinary build- 
ing and loan association. , 

Elmer A. Diebold, of Pittsburgh, described 
the activities of the National Retail Lumber 
Dealers’ Association, of which he is a past 
president. He described some outstanding serv- 
ices it is prepared to render. At the conclu- 
sion of his address the association voted to 
affiliate with the National. 


The matter of direct sales by wholesalers to 


contractors came up for discussion and after 
lively debate was referred to the board of di- 
rectors. 


The remainder of the afternoon session was 
devoted to an address by C. P. Mayer, one of 
the original members of the association. Mr. 
Mayer has made an extensive trip thru Europe, 
spending much of his time in social, economic 
and political investigation, and he presented 
many interesting facts and conclusions. He 
does not believe the United States ought to 
remit any of Europe’s debts. He believes that 
another war is imminent and that relief work 
or economic assistance such as is usually pro- 


posed will but add to the certainty of further 
conflict. The Germans boast of their numbers 
of skilled army officers now training Russian 
armies, he said, and Germany has airplane 
factories and munition factories in Russia and 
other countries. Mr. Mayer also deplored the 
disarmament treaty and feels that American 
diplomats were maneuvered into relinquishing 
advantages that rightfully belonged to the 
United States. 

A banquet will be held tonight in the Wil- 
liam Penn ballroom. The toastmaster will be 
Past President J. D. P. Kennedy, of Pittsburgh, 
and Douglas Malloch and Harry Collins Spill- 
man are to speak. 


Western Retailers Defy Raging Blizzards 


{Special telegram to AMERICAN LUMBERMAN ] 


SPOKANE, WASH., Feb. 15.—Despite snow- 
storms and blizzards of unusual intensity thru- 
out the Northwest which 
have seriously impeded 
train service and are de- 
laying delegates from a 
few hours to twenty- 
four, the opening session 
of the twentieth annual 
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J. C. FERGER, 
Fresno, Calif. ; 
President 





institute of the Western 
Retail Lumbermen’s As- 
sociation and the Lum- 
bermen’s Mutual So- 
ciety this morning in the 
Marie Antoinette Room, 
Davenport Hotel, was 
attended by nearly 200 
members and this after- 
noon the attendance doubled, completely filling 
the room. The registration at 4 o’clock when 
the meeting closed showed more than 350 were 
present. 

The chief disappointment came in the form of 
a telegram from Peter B. Kyne, who has been 
advertised as a headliner for the program which 
is of exceptional merit. Quite characteristically 
Mr. Kyne wired: ‘‘ Terribly sorry to disappoint 
you but impending financial crisis in company of 
which I am an officer and principal stockholder 
makes it impossible for me to attend. Have to 
stay here and sit up with the corpse.’’ 

Another telegram of regret was from W. E. 
Landram, of Merced, Calif., who could not at- 
tend because of his wife’s illness and Jack 
Dionne is not present because of the recent death 
of Shad Krantz, of Los Angeles. A. J. (Gus) 
Russell, of San Francisco, was appointed a com- 
mittee of one to draft resolutions of condolence 
over the death of Mr. Krantz. 


Committee Appointments 


President J. C. Ferger appointed J. E. Lane, 
Lewistown, Mont.; A. J. Russell, San Francisco, 
Calif.; Robert Anderson, Logan, Utah; C. W. 
Gamble, Boise, Idaho, and J. W. Crawford, Walla 
Walla, Wash., a special committee of five to 
study the recommendations made by himself and 
by Secretary A. L. Porter that the association 
dues be increased from $15 to $20 and that an 
office be established in Los Angeles with a com- 
petent man in charge. 

This committee will also consider the further 
recommendation of Mr. Porter that each State 
elect directors in the proportion of one director 
to every hundred members or fraction thereof 
in the State and that these constitute a board 
of directors in each State to hold a State con- 
vention each year in every State other than the 
one in which the main gathering is held. 

Other committee appointments by President 
Ferger were: 

Nominating—F, E. Robbins, Ritzville, Wash. ; 


Dean Prescott, Fresno, Calif.; A. D. Gates, 
Lewistown, Mont. 


Resolutions—O. A. Spear, Provo, Utah; J. B. 
ane, Lewistown, Mont.; H. W. Culbertson, Salt 











Note—A report of the Friday and 
Saturday sessions of the annual conven- 
tion of the Western Retail Lumbermen’s 
Association will appear in the Feb. 24 
issue of the AMERICAN LUMBERMAN.— 
EpiTor. 











Lake City, Utah; E. C. VanPatten, Ontario, Ore. ; 
J. A. Templeton, Great Falls, Mont. 


Auditing—Andrew MacCuaig, A. Schumacher and 
F. C. Kendall, Spokane. 

Next Institute—Robert Tate, Huntington Park, 
Calif.; Elmore King, Bakersfield, Calif.; George 
3urnette, Tulare, Calif.; C. W. Gamble, Boise, 
Idaho, and F. C. Kendall, Spokane, 

The selection of three California men on the 
committee for the next place of meeting gives 
point to the talk that Los Angeles will probably 
be selected. 

The annual address of President J. C. Ferger, 


Fresno, Calif., the report of Secretary Porter 
and of Roy 8S. Brown, traffic manager of the 





WASH. ; 


PORTER, SPOKANE, 
Secretary 


Be Te 


association, took most of the morning session, 
after the invocation by the Rev. George Knep- 
per, of the First Christian Church, here. There 
were several selections by the Davenport Ladies’ 
Quartet and a baritone solo by H. L. Masterson, 
of the National Builders’ Bureau. 

A short inspirational talk by J. C. Jenkins, of 
the Alexander Hamilton Institute, closed the 
morning session. 


THURSDAY AFTERNOON 


The discussion of the education of workmen 
for work higher up by A. Schumacher and a 
graphic demonstration of the right and wrong 
way to treat customers staged by James L. 
Logsdon and George C, Powers, yard managers 
with the Boise Payette Lumber Co., comprised 
the afternoon program. In the first scene by 
Logsdon and Powers one of the pair, dressed as 
a typical old fashioned farmer, enters a dirty 
and disorderly lumber office, kept by an old, 


careless and indifferent merchant. He wants a 
piece of scantling but he is a prospective house 
builder. He goes away inwardly dissatisfied. 

The second scene shows a modern, attractive 
lumber office and a clean cut, aggressive, tactful 
salesman. He sells the farmer a house bill of 
$1,590 thru architectural service and effectually 
spikes mail order competition. The knowledge 
of human nature shown and the humor inter- 
spersed made the skit a big hit with frequent 
laughter and applause. 


T. M. Shields, of Seattle, who was to have 
spoken, wired that he was in a snow drift be- 
tween here and Seattle. He is expected in to- 
night. 


Motion pictures of California, a quite timely 
accompaniment for the blizzard here, are being 
shown tonight, to be followed by an informal 
reception, with dancing and light refreshments 
in the Marie Antoinette Room. 


Ask Hoo-Hoo to Support Forestry 


St. Louis, Mo., Feb. 12.—Every Hoo-Hoo in 
St. Louis has been asked by Harry M. Willhite, 
president of Hoo-Hoo Club No. 6, to write a 
letter to the State senators and representatives 
from St. Louis, in support of the bill to create 
a forestry department in Missouri. This is in 
line with action taken at a recent meeting of 
the club, when Dr. Hermann von Schrenk, presi- 
dent of the Missouri Forestry Association, told 
of the benefits to be derived from a forestry 
department. 


Claims World’s Youngest Sawyer 


Swanquarter, N. C., Feb. 12—The Hyde 
Land & Lumber Co., of this place, claims the 
distinction of having in 
its employ the youngest 
band sawyer in the 
world, who at the same 
time is conceded to be 
one of the best hard- 
wood sawyers in the 
State. Leslie McGill has 





LESLIE McGILL, 
Swanquarter, N. C.; 


Credited with Being 
Youngest and Sawyer 





practically grown up in 
and around sawmills, as 
he began work when 
11 years old, and at 19 
years was sawing in the 
mill of Morse Bros., at 
Helena, Ga. Mr. McGill 
now is 23 years old, is 
married, and is the father of one child. 





W. E. SANDERSON, of the faculty of the New 
York State College of Forestry at Syracuse, N. 
Y., has a record of planting nearly 1,200,000 
baby trees in demonstration forests in sixteen 
localities in that State. 
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Nebraskans Report Enlarged Membership and Extended | 
Service; Trade Improvement Recorded; Insurance Discussed) 


Omana, Nes., Feb. 14.—The thirty-third an- 
nual convention of the Nebraska Lumber Deal- 
ers’ Association opened this afternoon, at the 
Rome Hotel, with a good attendance and a de- 
gree of pep that gave promise of an interesting 
and successful meeting. George W. Campbell, 
of the Omaha Y. M. C. A., led the opening ‘‘ song 
service,’’? introducing a number of stunts and 
innovations that served admirably to break the 
ice and get everybody into the proper ‘‘conven- 
tion mood.’’ 

A ‘‘surprise’’ feature that was thoroly en- 
joyed was the excellent music furnished by a 
five-piece orchestra composed of a_ daughter 
and four sons of M. J. Higgins, of Higgins & 
Coufal, retail lumbermen at Schuyler, Neb., as 
follows: Margaret, violin; Thomas, saxophone; 
Martin, piano; Raymond, cornet; Francis, 
drums. Altho these talented young musicians 
have been practicing together as an orchestra 
for only three or four months, they rendered 
a number of selections in a highly creditable 
manner. 


President Strikes Optimistic Note 


President A. K. Lammers, of Hartington, 
Neb., in his address sounded a strong note of 
optimism, tempered with caution, saying: ‘‘ Re- 
tailers should use judgment by not boosting 
the price of lumber and building material. Let 
us do a larger business on a small margin, and 
let the farmer find out that we are his friends. 
You will find when 1923 is ended that it will have 
been the best year you ever experienced.’’ 

Touching upon the human element, he asked: 
‘*Did you ever run across a more splendid 
bunch of men than those engaged in the lumber 
business? There is something about the trade 
that softens, mellows and enlarges one’s view- 
point. My observation is that a man can not 
be a crab and be successful in the lumber game. 
He either reforms or passes out.’’ 

‘*Retail lumber dealers,’’ said President 
Lammers, ‘‘usually represent the greatest in- 
terest in the community, as they handle the 
material for building homes, in addition to 
which they are broadminded, and take an active 
and leading part in the advancement of the 
community. ” 


He also discussed general trade conditions, 
and the activities of the association during the 
last year, saying in part: 

The invoicing period has passed, and everybody 
is rejoicing that the balance appeared on the side 
most desirable. I feel sure our experience has been 
that of the majority of live, alert dealers who made 
the right prices and kept adequate stocks and 
hustled as we dealers must do, today to get in on 
any line. 

Nineteen hundred twenty-two was an uncertain 
and nerve-racking year, but conditions are improv- 
ing now. Forecasts of moderate improvement dur- 
ing 1922 have been abundantly fulfilled, and further 
improvement is in immediate prospect if foreign 
conditions do not interfere. 

Manufacturers, wholesalers, retailers, all, are 
expecting a big business during 1923, and it is need- 
less to say that all will get it if the retailers go 
after it hard enough and the other fellows do not 
scare it away with prohibitive prices. 


Membership Shows Good Increase 

Turning to the activities of our assoociation of 
the last year, we find that they have not differed 
much from those of former years. The membership 
of the association has increased from 464 to 481. 
Effort was made by your secretary further to in- 
crease the membership, several drives being made, 
but on account of the distance from Lincoln it 
was very difficult to get to the dealers and back, 
as he did not feel it advisable to be away from 
the office too long at a time. 

In order that President John E. Lloyd, of the 
National Retail Lumber Dealers’ Association, may 
be able properly to represent lumber dealers there 
has been created by that body a committee known 
as the permanent standardization committee of 
lumber dealers, Harry J. Meyers, of Bethlehem, 
Pa., being made chairman. Our association has 
been asked to appoint a member on this committee, 
and we have named Fred Krotter as delegate and 
S. D. Ayers as alternate to represent our associa- 
tion. 


The formation of a permanent standardization 
committee of lumber retailers is a good arrange- 
ment because it makes certain that the retailers 
will have a definite voice in determining lumber 
size standards, which is as it should be. 

You are all aware that the labor element saught 
by referendum to repeal the anti-picketing law at 
the last election. Commercial bodies made strong 
efforts before election to bring before the people 
the facts and purposes of this law so that they 
might make a fair minded decision. The Manu- 
facturers’ Association asked our association to con- 
tribute $100 toward the publicity necessary. This 
was granted by the board of directors and the 
efforts were successful. 


Cities Have Had Good Trade 


Secretary E. E. Hall, in his annual report, 
said in part: 

Another year has passed into history, and 
whether you look back with some measure of satis- 
faction over the year’s business, or forward with 
anxious concern for the future, depends largely 
upon whether you are located in the more preten- 
tious places or in the smaller towns, for the cities 
of 5,000 or more population have enjoyed a trade 
that has been from fair to excellent, while the 
smaller places, drawing their trade largely from 
farming communities, have not been so fortunate 
and the volume of business has been small. 

This disparity in volume of trade will no doubt 
continue until the prices of farm products and 
other lines of merchandise have attained a more 





Note—A report of the Friday or con- 
cluding session of the annual convention 
of the Nebraska Lumber Dealers’ Asso- 
ciation will appear in the Feb. 24 issue 
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just and equitable basis, or until the reservoirs of 
accumulated capital are exhausted for lack of 
replenishment. It may be set down as an economic 
certainty that our country can not indefinitely con- 
tinue, half abnormally prosperous and half on the 
verge of bankruptcy. Until these extremes have 
been modified to a much greater extent we can 
expect such sudden fluctuations in the wholesale 
markets, and such sudden reversals of business 
conditions, as have racked the commercial world 
during the last six years. 


Association’s Growth Has Been Steady 


Our association has maintained a steady and 
consistent growth during this period, the receipts 
for membership dues during 1922 being larger 
than for any previous year of which we have 
record. The association has not only gained in 
membership, but in the service which it is enabled 
to offer, and in the interest displayed by the mem- 
bership. 

The report of Treasurer E. 8. Clarke, of 
York, which followed, showed the association to 
be in sound condition financially, there being 
a eash balance on Feb. 1 of $1,302, which is the 
best balance yet shown by any annual financial 
report of the association. 


Fire and Casualty Insurance Discussed 


Next on the program came an enlightening 
discussion of fire and casualty insurance mat- 
ters by Robert 8. Somerville, of Omaha, resi- 
dent manager of the Lumbermen’s & Manufac- 
turers’ Insurance Agency and the Lumbermen’s 
Mutual Casualty Co. Speaking on ‘‘The Co- 
Insurance Clause of a Fire Insurance Policy,’’ 
Mr. Somerville said in part: 


If a disastrous fire should destroy their business 
today many lumbermen would lose the results of 
one or more years of thrift and saving. Why? 
Because you have a policy which, while it may be 
in an excellent company, contains that much misun- 
derstood and seldom explained co-insurance clause. 
Many of you neither understand its meaning nor 
comply with its provisions, and consequently: are, 
unknown to yourselves, in the insurance as well 
as the lumber business. 


A co-insurance clause is a binding contract be- 
tween you and your insurance carrier that for a 
certain concession in rates you will carry insur- 
ance amounting to a certain percentage of values. 
If its provisions are violated, you are penalized. 






Any co-insurance clause is operative only jn the & 
event of a part loss, and then only when the toty | 
of insurance carried and in effect at the time ee 
the loss is less than the percentage, or requir k, 
amount, called for, in which event you aut, |. 
matically become a co-insurer. ‘ 


Cites a Hypothetical Case 


Illustrating his remarks upon a blackboard | 
Mr. Somerville showed what might happen j 
the following hypothetical case: i 


Suppose the value of your property is $10,000, | 
and your policy has the 90 percent co-insurang 
clause. You suffer a loss of $3,000, and lean 
that you actually are carrying only $6,000 jp. — 
surance. The required amount of insurance unde | 
this clause, with this value of property, is $9,000," 
Having only $6,000 you are one-third under jp. | 
sured, and you automatically become a co-ingure | 
for a like amount, collecting only two-thirds 
your loss, or $2,000. In case of a total loss, hoy. | 
ever, the 90-percent clause is inoperative, and yo) — 
collect the face of your policy—$6,000. : 


Points to Be Observed 


When you return to your places of business, 
don’t depend on guesswork, but let the following | 
be your guide: ' 

1—See that the company carrying your risk {y _ 
responsible and has a reputation for making fal 
and equitable adjustments. 

2—Examine your policies, comparing the tota 
of insurance in effect with what you know toh | 
your average values. If the ratio of insurance 
to value is less than your co-insurance clause calls _ 
for, immediately take out a sufficient amount to — 
comply with the clause. 


38—See that the description of property intended 
to be covered is correct. 


4—See that all of your policies covering the 
same property are concurrent; that is, that the | 
descriptions of the property, special clauses ete. 
all read exactly alike. 


5—Always take inventory of stock and building 
at least once a year, showing depreciation and re 
placement values of the latter, keeping these 
papers, together with a record of your sales an 
purchases, in a fireproof vault or safe. ‘ 

Should you be so unfortunate as to suffer’ — 
loss, if you have complied with the above five rules | 
there will be no difficulty in effecting a quick and 
equitable settlement. 
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Urges Need for Casualty Insurance 


Relating some of the provisions of the Ne 
braska workmen’s compensation law, which he 
said was the second most stringest law of the 
kind in the United States, Wisconsin’s lav 
standing first in that respect, Mr. Somerville 
stressed the statement that no lumberman in the 
State can afford to carry his own compensation 
risk. Notwithstanding, he said that much fewer 
than half of the Nebraska dealers are protected — 
by workmen’s casualty insurance. 


In answer to a question from the floor 
to whether occasional and casual employment 
came under the workmen’s compensation law, 
Mr. Somerville said that it did. In the cours | 
of his remarks he cited a number of instances | 
where the actual moral responsibility of the | 
lumberman employer would seem to be exceet ' 
ingly small, if existing at all, and others where | 
the connection between the workman and the © 
lumbermen was exceedingly tenuous and remote, | 
because of intervening contractors and subeon: | 
tractors, but where the lumbermen had bee 
held liable for injuries received by the work 
man, because of the financial irresponsibility | 
of the parties intervening. ‘‘The law goes back, © 
and back,’’ said Mr. Somerville, ‘‘until it finds © 
someone who is financially responsible, and he — 
has to pay if the others do not.’’ #7 


To illustrate the exceedingly broad construc: F 
tion which the law places upon the liability 
of the employer he said that, to emphasize the _ 
risk that every employer faces, he sometimes pA 
purposesly exaggerates the case by saying. f 
the workman’s baby has the colic the employe 
is held to be responsible.’’? ‘‘If you could se 
some of the claims that come into our office, 
said he, ‘‘you would not have to be urged ' 
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take out compensation insurance if you are not 


already carrying at.?? 
Committees Are Appointed 


President Lammers then announced the ap- 
pointment of the following committees: 

Resolutions—William Krotter, Stuart; S. D. 
Ayers, Central City; W. H. DeBolt, Beatrice. 

Nominating—S. W. Lightner, St. Edward; P. L. 
yost, Havelock; F. A. Good, Lincoln. 

Auditing—M. L. Fries, Arcadia; Oscar Strand, 
Polk; Harry Kopp, Stuart. 


THURSDAY MORNING 
[Special telegram to AMERICAN LUMBERMAN] 


oman, NeB., Feb. 15.—The first part of the 
Thursday forenoon session was devoted to a 
meeting of the Nebraska Lumbermen ’s Mutual 
Insurance Association, President G. W. Eggles- 
ton, of Bennett, presiding. 

Secretary E. E. Hall reported that the present 
eondition of the association was better than for 
seven or eight years. Losses during the last 
year showed a marked decrease. The associa- 
tion now has a comfortable reserve and it is 
hoped that the normal rate of assessment will 
prove ample to maintain this fund at a satis- 
factory level. The report showed that the asso- 
ciation now has a surplus and reserve of $12,- 
856. 

Treasurer C. R. Judkins, of Upland, then pre- 
sented his report, which showed a cash balance 
in the bank of $2,863. 

Chairman John R. Hall, of Bladen, read the 
report of the auditing committee, stating that 
accounts had been audited and found to con- 
form to the statements presented by the secre- 
tary and treasurer. This ended the insurance 
session and the remainder of the forenoon was 
devoted to the lumber dealers. 


‘*Pep’’ Session Proves Interesting 


The ‘‘pep’’ session led by L. C. Oberlies, of 
Lincoln, proved one of the liveliest and most 
interesting sessions of the convention. Mr. 
Oberlies said he was not a disciple of Coué 
but that there is, nevertheless, a good deal in a 
dealer’s frame of mind. He said that bottom 
had been touched and that business is bound to 
get better and better. Auto suggestion of the 
right sort is a good thing for the dealer and an 
optimistic outlook will be communicated to one’s 
customers. 

C. J. Blanchard, of Walthill, advised culti- 
vating friendly relations with the contractor 
and carpenter, but not letting them run one’s 
business. ‘‘If we know as much about our 
business as we ought to,’’ said Mr. Blanchard, 
“we can make suggestions and offer ideas that 
will be of help to the contractor rather than 
antagonize him. Friends are our greatest asset 
in business and it is possible to make friends 
with the contractor as with any other element 
of the public with which we deal.’’ He also 
said that in selling homes complete the dealer 
might well avail himself of the specialized ex- 
pert knowledge of the traveling millwork sales- 
man, if he happened to be conveniently within 
reach, but the dealer should be sufficiently well 
informed to be able to close the deal without 
the salesman’s aid. Mr. Oberlies said that 
‘We can all learn a lot from the traveling 
salesmen who are as a rule cleancut, capable 
men, who .brush up against many dealers and 
are in close touch with trade conditions.’’ 

Speaking of holding book accounts down as 
low as possible, R. D. Birge, of North Platte, 
said that the chief point is to have a definite 
Plan of settlement and to see that every cus- 
tomer clearly understands just when payment 
18 expected. 

C. Saum, of Pleasantdale, said: ‘‘We ask 
our farmer customers, ‘Do you want to pay for 
this material today?’ Many of them will say 
Yes’ and pay on the spot, but if the customer 
asks for thirty days we see that he gets a letter 
at the end of that period reminding him that 
payment is due.?’ 

On the subject of profit sharing S. W. Light- 
ner, of St. Edward, expressed the opinion that 
'S 1s best to pay straight salaries and be done 
with it. Others thought that profit sharing 
—— Well be followed with regard to particu- 
“arly deserving employees, but did not favor its 
indiscriminate application. 

tr. Oberlies said that lumbermen should 


treat old and faithful employees fairly, in 
line with the policy of progressive concerns in 
every branch of business today. 

The question of disposing of dead stock came 
in for considerable discussion and it was the 
consensus of several dealers that a small planer 
and rip saw equipment was a good investment 
for the purpose of working dead or slow moving 
stock up into merchantable material. The clear- 
ing out of dead stock, even at a loss, was strongly 
advocated. A lumberman is judged by the condi- 
tion and appearance of his yard and stock. A 
dealer said that he cuts his unmerchantable 
2x4’s in lengths from 2-feet up and in figuring 
material bills he works these short lengths in 
wherever possible. He also said that he has 
three stalls in his yard in which all dead or slow 
moving items are placed and then a special effort 
is made to clear this stuff out. 


THURSDAY AFTERNOON 


Immediately following the call to order 
Thursday afternoon, Eugene Holland, of Lin- 
coln, chairman of the legislative committee, 
called the attention of the convention to 
senate bill No. 190, now before the judiciary 
committee of the State senate, which uncon- 
ditionally repeals the existing lien law and 
which if enacted will render it impossible for 
dealers to protect themselves by filing liens 
for materials furnished. He urged the mem- 
bers to do all in their power to prevent its 
passage. 

Secretary Hall then read a telegram from 
John E. Lloyd, president of the National Re- 





E. B. HALL, LINCOLN, NEB. ; 
Secretary 


tail Lumber Dealers’ Association, conveying 
greetings and best wishes for a successful 
convention. 


Believes Sherman Law Will Be Repealed 


J. David Larson, commissioner of the 
Omaha Chamber of Commerce, then intro- 
duced Theodore F. Price, editor Commerce 
and Finance, of New York, who was a mem- 
ber of the Railroad Administration during 
the war. Mr. Price prefaced his remarks upon 
the railroad situation with the statement 
that in his opinion we are approaching an 
era of closer coéperation and integration in 
the distribution of all commodities, including 
lumber, and that the repeal of the Sherman 
law is within measurable distance. 


Editor Advocates Government Ownership 


Speaking on the topic ‘‘The burden of rail- 
way freight charges—can it be more widely and 
equitably distributed,’’ Mr. Price asked 
the question ‘‘What can be done to give 
the people:of the United States cheap and 
efficient transportation?’’, and answered it by 
saying: ‘‘There may be some solution for the 
railroad problem that is better than Government 
operation or ownership, but if so, it is still a 


secret.’’ Mr. Price also advocated the novel 
theory of a uniform freight rate, regardless of 
length of haul, analogous to the uniform postage 
rate on letters. His remarks upon these points 
follow in part: 


Cost of Government Ownership 

The cost of Government ownership and opera- 
tion may be considered under two heads, the 
capital investment and the cost of operation. Tak- 
ing up the capital investment first, it may not be 
generally known that altho the Interstate Com- 
merce Commission has accepted a valuation of 
$18,900,000,000 for the railroad properties of the 
country in construing the provisions of the Esch- 
Cummins bill, the aggregate market value of all 
the railroad stocks and bonds outstanding is rather 
less than $12,000,000,000. There is, therefore, no 
likelihood that the Government would be mulcted, 
as some assert, if it bought the roads by giving 
in exchange for them its own 4 percent bonds at 
its own valuation of $18,900,000,000, which would 
entail an annual interest charge of $756,000,000. 
Any difference between this sum and the excess 
of earnings over operating expenses—there would 
be no taxes—would have to be met by the tax- 
payers. 

I think that there is very little doubt that the 
net operating revenues would largely exceed the 
sum named, but let us take the most pessimistic 
view and assume that if the roads were owned and 
managed by the Government the people would at 
once demand a reduction in rates that would ab- 
sorb the entire excess of earnings over expenses 
and leave the $756,000,000 annual interest a charge 
upon the national treasury. Does any one doubt 
that the development of the country and the 
stimulus to business that would come with cheap 
transportation would result in an annual increase 
in our national wealth that would be many times 
the amount of the annual interest charge? 


Advocates Uniform Freight Rate 


I doubt whether anyone will venture to deny 
that the wonderful prosperity of this wonderful 
country is very largely due to the cheapness and 
uniformity of our postal rates on letters. * * *® 
And if we come to the time, as I think we must, 
when the Government undertakes to carry freight 
and passengers as well as letters and parcels, 
is there any good reason why we should not apply 
the same principle in reconstructing the rate 
structure ? 

If we had mone uniform freight rates, those 
who have gone forth to populate and develop 
the unsettled and undeveloped regions of our coun- 
try would prosper as they deserve, and the result- 
ing increment in our national wealth would far 
exceed any deficit in the operating income of the 
railways that might result. But I am not at all 
sure that there would be any deficit, for so large 
a portion of the cost of transportation is_rep- 
resented by the terminal charge that I doubt 
whether an elimination of the distance factor in 
making rates would make any very great difference 
in the net revenue. 


To Oppose State Income Tax Bill 


Al. Gordon, of Omaha, told of the provi- 
sions of senate bill No. 107, now before the 
tax committee of the senate, which provides 
for a graduated income tax on all incomes 
without exemption, except $100 for each child 
and the amount of all taxes paid during the 
fiscal year. He urged all lumbermen to help 
to prevent the passage of this bill. 

A motion instructed the legislative com- 
mittee to have petition forms printed and 
supplied to all members, the dealers to obtain 
signatures in their communities, and then 
forward the petitions to their representatives 
in the legislature. 

Adolph Pfund, of Chicago, spoke on ‘‘ Why 
a Lumber Dealers’ Association?’’ telling of 
the ways in which retail lumber dealers’ as- 
sociations serve their members. 

Don Critchfield, of Lincoln, moved that the 
association become affiliated with the Na- 
tional Retail Lumber Dealers’ Association, 
which motion was carried unanimously. 

Tonight the wholesale and retail lumber- 
men of Omaha will tender the visiting lum- 
bermen and their ladies an entertainment, fol- 
lowed by a buffet luncheon. 


Sash and Dees Cian Shares Profits 


DULUTH, MINN., Feb. 13.—The Superior Sash 
& Door Co. is operating a profit sharing plan 
that is claimed to be working out satisfactorily. 
Under it the officials and men share in a bonus 
of 314 percent of their total wages for the year. 
After expenses and current rate of interest on 
capital invested and any back deficit are met 
a dividend is paid both to the shareholders of 
the company and its men. Every employee who 
has been in the service of the company six 
months and-has not left work voluntarily is 
entitled to share in the dividends for the year. 
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Wholesale Associations Agree to Merge 


(Continued from Front Page) 
Burton, representing the American Wholesale 
Lumber Association; and Horace Taylor, Buf- 
falo, N. Y., F. 8S. Underhill, Philadelphia, Pa., 
Maurice E. Priesch, North Tonawanda, N. Y., 
and Robert R. Sizer, representing the National 
Wholesale Lumber Dealers’ Association. 

The spirit prevailing at all of the meetings of 
the joint committee was sincere and cordial, 
each member realizing that amalgamation on 
proper lines would be desirable, and both sides 
being equally liberal in making concessions. 

Previous to this action of the directors L. 
R. Putman, who has been the capable directing 
manager of the American Wholesale Lumber 
Association since its organization, had tendered 
his resignation, and he will not be connected 
with the merged associations. Feeling that he 
had accomplished the work he had set out to 
do in organizing and placing on a recognized 
service basis the association that has made such 
rapid strides in membership and in effectiveness, 
Mr. Putman had notified the directors that it 
was his desire to enter into another line of 
work. This amalgamation of the associations 
now having been accomplished he is enabled to 
gracefully retire from association work without 
prejudice to the American association interests. 
On April 1 Mr. Putman will become a member 
of the Ferry-Hanly Advertising Co., with head- 
quarters in Kansas City, and branch offices in 
Chicago and New Orleans. Mr. Putman will be 





DWIGHT HINCKLEY 


HORACE F. TAYLOR 
MEMBERS OF THE COMMITTEE THAT WORKED OUT DETAILS OF THE MERGER 


connected with the Chicago office, having direct 
supervision of the building material department, 
in connection with which the company now han- 
dles a number of important accounts, including 
those of the Southern Pine Association and the 
Long-Bell Lumber Co. Mr. Putman is recog- 
nized as one of the best promotion and publicity 
men in the country, his long merchandising ex- 
perience and special training especially fitting 
him for the new connection he has made. 

While the general headquarters of the Na- 
tional-American Wholesale Lumber Association 
are to be in New York, thru the branch office in 
Chicago contact will be maintained with mem- 
bers in this territory and in all sections more 
easily reached from Chicago than from New 
York, and the service rendered will be up to 
and even beyond the very high standards previ- 
ously set by both organizations. 

Referring to the action of the two asso- 
ciations in thus merging their activities, Ben 
S. Woodhead, who has made such a brilliant 
record as president of the American Wholesale 
Lumber Association, said that he feels that the 
entire wholesale industry is to be congratulated 
upon the broad spirit prevailing in the in- 
dustry that has made possible this welding 
together of two splendid associations, and mak- 
ing the organization one of the largest in the 
country and a real power for good, not alone for 
the wholesalers, but for every other branch of 
the industry as well. 


F. S. UNDERHILL 
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In retiring from the field of association execy. | 


tives Mr. Woodhead may well feel a pardonabe | 
pride in the things that have been accomplishe | 
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during his administration, and in the fact that | 
most important of all have been the amalgg. 


mation into one strong national association of 


three active organizations,—the Yellow’ Ping 
Wholesalers’ Association, the American Whole. é 
sale Lumber Association, and the Nation) 7 
Wholesale Lumber Dealers’ Association. This i 
is no small achievement for a single year, and | 
if nothing else had been accomplished this alone 
would entitle Mr. Woodhead to the commendg. 
tion of every high minded lumber wholesaler jy 
the country. 

This merger makes the National-Americay 
Wholesale Lumber Association truly national] 
in every respect, and places upon the shoulders 
of those at the head of its affairs a responsi. 
bility to which they will respond in a way that 
will fully justify the confidence that has been © 
reposed in them by their fellow workers in the 
great wholesale lumber field. 


Plans of the enlarged organization contem- 
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plate that of the twenty-seven directors thirteen | 
are to be selected from the membership of the | 


National Wholesale Lumber Dealers’ Associa. | 


tion, thirteen from the membership of the Amer. ‘ 
ican Wholesale Lumber Association, and the | 


twenty-seventh director to be one of the most 
prominent wholesalers in the country, who isa 





member of both organizations. fe, 
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Louisiana Concerns Elect at Annual 


ELIZABETH, LA., Feb. 12.—Last Friday direc- 
tors and stockholders of a number of local con- 
cerns gathered here and held their annual stock- 
holders’ meetings and elected officers and direc- 
tors for the coming year. 

R. M. Hallowell, president of the Calcasieu 
Paper Co. (Inc.), presided over the meeting of 
that company and reports brought out that con- 
struction work on plant buildings is about com- 
pleted; that pulping operations are expected to 
begin about April 15, and paper making about 
sixty days later. 

The following directors were elected: R. M. 
Hallowell, S. M. Lee, J. F. Carter, O. A. Tror- 
licht, B. F. Smith, C. Fenstermaker, Dr. S. M. 
Scott, O. D. Keller, C. W. Patterson. Officers 
were elected as follows: R. M. Hallowell, presi- 
dent; S. M. Lee, vice president and general 
manager; J. F. Carter, secretary and general 
superintendent; B. F. Smith, treasurer. O. A. 
Trorlicht will superintend the pulping plant, 
and Peter H. Nisbut will have charge of the 
paper making machine. 


Officers for the Producers Turpentine Co., of 
Elizabeth, were elected as follows: R. M. Hal- 
lowell, president; Edward E. Krauss, vice pres- 
ident; Edward A. Wilson, secretary; S. L. G. 
Wilson, treasurer; O. D. Keller, assistant sec- 
retary; C. L. Adams, assistant treasurer, and B. 
F. Smith, auditor. All these officers held over 
from last year with the exception of Mr. Smith, 
who is newly elected. 


The stockholders of the Industrial Lumber 
Co., of Elizabeth, after discussing the last year’s 
activities and making plans for the coming year, 
elected the following officers: R. M. Hallowell, 
president; E. A. Wilson, vice president; F. W. 
Liskow, secretary; S. L. G. Wilson, treasurer; 
S. M. Lee, general manager; B. F. Smith, audi- 
tor. 

The third annual meeting of the Southern 
Wood Products Co. resulted in the election of 
the following officers and directors: Edward E. 
Krauss, president; A. J. Osterland, vice presi- 
dent; Ralph L. Thompson, secretary and treas- 
urer. Directors Edward E. Krauss, A. J. Oster- 
land, R. L. Thompson, R. M. Hallowell and A. 
B. Finke. 


Oak Planks in Water 125 Years 


New HaveEN, Conn., Feb. 12.—While dredg: 
ing the mud out of the local harbor the other 
day to clear the way for the abutment to the 
new Tomlinson bridge under construction, the 
dredging apparatus brought up a platform or 
what looked like a large and massive table top 
constructed entirely of oak. Investigation 
proved that this platform or foundation had 
been sunk into the mud of the harbor over 

25 years ago to provide a base for one of the 
piers of the old Tomlinson bridge, the abutment 
for which was laid in 1797. The platform 18 
constructed entirely of oak planks 10 inches 
thick and 10 inches wide, the over-all size of 
the structure being 20 by 20 feet. The planks 
bear indications of being serviceable for another 
century or two. 

THO CANADA HAS A POPULATION of less than 
9,000,000 its national railways are costing more 
than $100,000,000-per annum, according to J. L. 
Payne, former comptroller of statistics in the 
Canadian Department of Railways. 
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Changing from Air to Kiln Drying 

Perry, ORE., Feb. 10.—During the winter the 
Grande Ronde Lumber Co. has been operating 
only one side of its double band mill. It will, 
however, have the mill going full capacity in 
a very short time. At present it is putting 
in logs near Looking Glass, but within sixty 
days will have completed five miles of new line 
which will connect with the main line of the 
Oregon-Washington Railroad & Navigation Co. 
at Hilgard and thereby give the company a full 
supply of logs. 

The company has under construction two new 
Moore moist air dry kilns, which are the first 
kilns to be installed by it. In the past, it has 
always depended on air drying, but changing 
conditions have convinced the management that 
dry kilns are now a necessity. 


Extending the Market for Coast Woods 


SEATTLE, WASH., Feb. 10.—C. J. Hogue, di- 
rector of the West Coast Forest Products Bu- 
reau, with headquarters in the Grand Central 
Terminal, New York, arrived in Seattle yester- 
day to be present at a meeting of bureau trustees 
next Wednesday, and also to attend the annual 
of the West Coast Lumbermen’s Association in 
this city Feb. 23. During his present visit Mr. 
Hogue will help in selecting another set of 12x12 
fir specimens for the column tests at the United 
States Forest Products Laboratory in Madison, 
Wis. The columns for the summer season were 
selected on a previous visit, and the object now 
is to make the selections for the winter season. 
Both sets of southern pine timbers have already 
been delivered at Madison. 

Compares Pacific Hemlock and Other Species 

Speaking of market extension, Mr. Hogue 
finds that the progress of west Coast hemlock is 
a source of gratification. While here and there 
this wood is selling for slightly less than fir, 
Mr. Hogue remarks that the intelligent sales- 
man can easily secure a premium for hemlock, 
saying: 

For particular uses, I may repeat my remark of 


six months ago, that hemlock, in its various 
grades, ought to have the same spread over fir 


as does spruce. Hemlock siding is less inclined to 
split, and because of its freedom from pitch it 
takes paint better than either fir or southern pine, 
and when painted it is equally durable. In flooring 
hemlock is more nearly the equivalent of rift sawed 
southern pine than any other west Coast wood, 
because of being cut from younger and more 
rapidly growing wood than the part of the clear 
fir log from which flooring is cut, and seems 
further to have the property of hardening with 
age and exposure to air. In natural finish hem- 
lock looks more like a hardwood than a softwood ; 
while in painted or enameled form it makes prob- 
ably a better base than any other west Coast 
wood. Because of its hardness and uniformity of 
texture, the grain does not show thru, and there 
1s no pitch to exude. Hemlock is more nearly the 
equal in size of the log to eastern and southern 
woods than other west Coast species, and has 
ordinarily the closeness of grain and small tight 
knots to which the East is accustomed. In com- 
mon grades, therefore, hemlock looks to the east- 
erners more like the lumber to which they have 
been accustomed and meets favor. It makes the 
best board we can offer, and they like it in dimen- 
sion for its clean, light color and its freedom 
from warping and twisting which is a feature in 
many of the eastern species of common lumber. 
Hemlock averages lower in strength than Douglas 
fir, but in the dimension sizes it is equally as 
strong as No. 1 common fir, because of its closer 
srain and small knots. Consequently in dimen- 
sion sizes for house construction, the two woods 
can safely be used interchangeably. 


Mr. Hogue states that in the industrial de- 
partment of the bureau, Harry S. Stronach, fol- 
lowing several weeks spent in California with 
reference to increasing the use of fir shop, is 
how pushing the possibilities of the use of green 
fir shop in the Atlantic coast market for ship- 
ment thru the Panama Canal to plants with fa- 
cilities for doing their own drying. 

Surveys Species and Grades in East 
In the structural department, L. P. Keith 
during the fall made a canvass of grades and 
species of lumber sold thru retail yards of the 
central States, and is now carrying his investi- 
gations into the eastern States. The outstand- 
ing feature so far is the bewildering and seem- 
ingly unnecessary variety of sizes, grades and 
patterns in use in various localities, sometimes 
not very far separated. This condition, in Mr. 


Hogue’s opinion, is a splendid demonstration 
of the need and economic possibilities of stand- 
ardization. He continues:’ 

I have circulated about among the retailers of the 
East considerably myself, and I have found the 
dominating demand to be for literature descriptive 
of west Coast woods. This demand comes not 
alone from eastern lumbermen, but also from our 
own west Coast salesmen for use among their cus- 
tomers. I have spent considerable time during the 
last few weeks in trying to put in shape the in- 
formation which is demanded, and which will be 
issued first in bureau circulars and later in printed 
form. This demand indicates that the market ex- 
tension work is not so much now in interesting the 
east Coast market in west Coast woods as in pro- 
viding means for their proper use. 
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Sales Managers in Annual Convention 


TAcoMA, WASH., Feb. 10.—The third annual 
convention of the sales managers of the John 
Dower Lumber Co., was held here last Monday 
and Tuesday. The sessions were devoted to a 
diseussion of the problems of the retail lum- 
berman and included visits to the plants of the 
St. Paul & Tacoma Lumber Co. and the Wheeler, 
Osgood Co. 

Speakers during the convention and the sub- 
jects discussed were as follows: D. A. Rose, 
‘*Coéperation Between Yards;’’ H. C. Schmidt, 
‘<The Model Lumber Yard;’’ R. K. Bollerman, 
‘‘Odd Millwork;’’ 8. L. Crawford, ‘‘ Experi- 
ences of a Rookie;’’ Dean Pickett, ‘‘ The Serv- 
ice Department;’’ James Poe, ‘‘How to Hold 
Your Customers;’’ D. D. Dwight, ‘‘The Final 
Clean Up;’’ Miss E. L. Boyd, ‘‘ Reconcilement 
and Other Joys of the General Office Bookkeep- 
ers;’’ W. C. Deering, ‘‘ Looking Backward as an 





Walla Lumber Co., Walla Walla; Harry McNeice, 
Outlook; E. N. Lindberg, Tacoma; S. L. Crawford, 
Grandview ; Frank Clark, Hanford; B. L. Dower, 
Yakima; W. C. Deering, Tacoma; William M. Van 
Hoy, White Bluffs; F. D. Dwight, Puyallup; R. E. 
Seifert, Toppenish; F. P. Bailey, Tacoma; C. J. 
French, Yakima; W. W. Durham, Tacoma; C. W. 
Harrington, Richland; F. D. Shannon, Tacoma; 
H. C. Schmidt, Kennewick; A. L. Weber, Tacoma ; 
P. G. Overall, Tacoma; R. J. Beckett, Yakima; 
Cc. C. Uber, Wapato; J. F. Poe, Tacoma. 


Water Shippers Consider Organization 


SEATTLE, WASH., Feb. 10.—Necessity for an 
organization of cargo shippers of lumber, 
whether in the coastwise or offshore trade, was 
recognized at a meeting in the assembly room 
of the White-Henry-Stuart Building Tuesday 
afternoon. 

In calling the meeting to order, Sherman L. 
Johnson, president of the Pacific Coast Ship- 
pers’ Association, observed that an extraor- 
dinary condition existed because the water busi- 
ness had grown so fast as already to embrace 
nearly 50 percent of the trade in west Coast 
forest products, without customs or practices 
having been fixed or in any way established. 
On the other hand, the rail trade had the bene- 
fit of twenty-five years of association work, so 
that when any controversy arose there were 
rules on which to make an adjustment. In 
fact, the rail trade had been so crystallized 
that any well equipped business man in control 
of capital could enter it and know what he had 
to face. But in the water business, which was 
entirely new, there were questions arising that 
concerned freight rates, wharfage, demurrage, 


Sales managers and office employees of the John Dower Lumber Co. at annual convention of sales 
department held at Tacoma, Wash., Feb. 5 and 6. President Dower is the second man from 


the left in the first row 


Aid to Going Forward;’’ C. W. Harrington, 
‘‘The Satisfactory Sale;’’ C. J. French, ‘‘On 


_the Trail of the New Customer;’’ A. J. Davis, 


‘*Some Sidelights on the Fuel Business;’’ F. 
P. Bailey, ‘‘The Local Manager as an Asset to 
His Company;’’ C. A. Stevens, ‘‘ Profits, How 
Made and How Increased.’’ 

The annual banquet of the organization, which 
was also attended by the local staff of the com- 
pany, was held Monday night at the Tacoma 
Hotel. President John Dower presided and the 
principal address was made by Everett G. 
Griggs, vice president of the company. Mr. 
Griggs told his auditors of the foundation of 
the St. Paul & Tacoma Lumber Co., the strug- 
gles of the pioneer lumbermen, and declared 
that the industry is just beginning to realize 
the vision of the men who founded it on the 
Pacific coast thirty-five years ago. 

Mr. Dower announced that fifty-one employees 
of the company, who have been with the firm 
for a year or more, would receive bonus checks 
representing their share in a profit sharing plan 
decided on a year ago. 

Handsome leather portfolios were presented 
by the employees to Mr. Dower, Mr. Griggs and 
W. C. Deering, general manager of the Ta- 
coma, Office. 

Included in the list of those present were the 
following: 

G. I. Muirhead, Tacoma; John Dower, president, 
Tacoma; Carl Stevens, Prosser; Steve Edwards, 
Naches; Dean Pickett, Tacoma; H. W. Johnson, 


Finley ; F. L. Tompkins, Moxee; D. A. Rose, Sunny- 
side; C. A. Stevens, Selah; R. K. Bollerman, Walla 


damages for breakage, handling charges, short- 
age, congestion on dock, discounts, and a score 
of other points. Mr. Johnson laid down the 
broad rule that where a loss occurs the party 
causing that loss should be held responsible; 
and he believed the water shippers should give 
an expression as to whether they ought to form 
an organization to handle such problems. 


A general discussion followed. Those taking 
part were: J. E. Morris, J. E. Morris Lumber 
Co.; L. H. Ives, L. H. Ives & Co.; H. M. Bol- 
com, Boleom-Canal Lumber Co.; Gail H. Marine, 
Davis-Marine Lumber Co.; Jay Mackintosh, 
Mackintosh-Truman Lumber Co.; A. J. Krauss, 
Krauss Bros.; John D. Collins, John D. Collins 
Lumber Co.; G. V. Learned, Learned Lumber 
Co.; R. E. Forbes, Foster-Morgan Lumber Co., 
and W. A. Rankin, Port Blakeley Mill Co. 


There was some diversity of opinion, but in 
the main the shippers agreed that an organiza- 
tion would be beneficial. On motion, the chair- 
man appointed a committee to investigate the 
situation further, and report back to a subse- 
quent meeting as follows: Mr. Morris, chair- 
man; Wales Bryden, (Babcock-Angell Lumber 
Co.) Mr. Ives, Mr. Krauss and E. H. Cameron 
(Lloyd Hillman Lumber Co.) representing do- 
mestic cargo shippers; Mr. Mackintosh and Mr. 
Boleom, representing the export trade. 

It was recognized that there is a wide dif- 
ference between the domestic cargo business and 
the offshore trade, in the nature of the questions 
calling for settlement. Mr. Rankin, in particu- 
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lar, pointed out that the cargo mills, in general, 
had established well recognized customs and 
practices; also that there was a wide variation 
for instance, f.a.s. Seattle might be decidedly 
different from f.a.s. Tacoma or Everett. 

The growing problems of the cargo trade 
have been pressing for crystallization for sev- 
eral months. The subject has been discussed in 
a tentative way at numerous luncheons. There 
seems to be no doubt that an organization of 
some kind will be formed, either by the cargo 
shippers separately or by the addition of a water 


Doubling Production of Eastern Oregon Pine Plants 


BEND, OreE., Feb. 10.—There is more activity 
in this city than at any time since the construc- 
tion of the two big plants of the Shevlin-Hixon 
Co. and the Brooks-Scanlon Lumber Co., sev- 
eral years ago. Both of these companies are 
now building new sawmills, which will almost 
double Bend’s production of eastern Oregon 
vine. 

The output of the Shevlin-Hixon Co.’s plant 
will be increased 50 percent by the new mill, 
which the company expects to start operating 
March 1. This mill will have for initial equip- 
ment a 9-foot bandmill and a 46-inch gang, 
and will give the company a total sixteen hours’ 
output of 600,000 feet, this being the third unit 
of the plant. Each of the other units is equipped 
with two bands. Altho the new mill will not 
get started until the first of March, the company 
expects to eut and ship 150,000,000 feet this 
year. It has about a normal stock of lumber, 
and has been shipping regularly, since it was 
rather fortunately situated and did not suffer 
for any great length of time from car shortage. 


The building of the new Shevlin-Hixon mill 
of course necessitates many other improvements 
and enlargements about the plant. In the first 
place, in the logging department the company 
is adding two new Lidgerwood skidders, two 
90-ton Baldwin rod engines, and other logging 
equipment. Ten additional Northwest blower 
kilns are being installed and the company’s 
former sash and door plant is being converted 
into a new planing mill, which will be equipped 
with P. B. Yates surfacers and American match- 


ers. Sorting chains are being lengthened and 
additions are being made to the Tanner 


stacker to take care of the new dry kilns. 
The new sawmill will be entirely electric drive, 
excepting of course the carriage, which will have 
a 14-inch steam feed. 

Just across the river, the Brooks-Scanlon Lum- 
ber Co. is working just as actively to help take 
care of the big demand for Bend’s lumber prod- 
ucts manufactured from Deschutes pine. The 
river above mentioned, the Deschutes, is a won- 
derful stream in many respects and is particu- 











division to the traffic department of the Pa- 
cific Coast Shippers’ Association. 


A New Wood Flour Plant 


Suncook, N. H., Feb. 12.—Ben. F. Worcester 
and his associates of Manchester, N. H., are in- 
stalling at their Pawtuckaway Box Co. factory 
here, five large Stroud air separation wood pul- 
verizers and five all-metal 100 percent efficient 
Stroud dust collectors, and the necessary 
auxiliary machinery and power units. 


larly favorable for these two big lumber oper- 
ators at Bend, in that the difference between low 
water and high is never more than six inches, so 
that there need never be any fear of flood or 
lack of water here. It also is an important 








They will send to this plant all the shaving 
sawdust, planer chips and other waste wood froy 
the factories of the Bachelder-Worcester () 










and the Smith Box & Lumber Co., both of Man. z 

chester, N. H., and there reduce them to woo) £° 

meal and wood flour, for use in the arts and | eral 

industries. After six months of careful invest fact 

gation, Mr. Worcester and his friends fee] a = 
a 





sured that this will prove to be a profitab) & 
venture for them. 

Kh. H. Stroud & Co., of Chicago, are the maken 
of the machinery. 














length of the sawmill. This plant, it ig egtj. 
mated, will cut 300,000 feet in sixteen hour 
not including the output of the lath mill, whic) 
will be principally shade roller pickets. Th 
sawmill will be equipped with three Diamoyj 


















































The Shevlin-Hixon Co. plant at Bend, showing third unit on left practically completed. 


stream from the standpoint of waterpower de- 
velopment. 

The Brooks-Seanlon Lumber Co.’s new saw- 
mill unit is rapidly rounding into shape. The 
main mill building has been entirely completed 
and machinery will be shipped in the near fu- 
ture. The old mill (so called in comparison 
with this new unit) is equipped with two bands 
and a resaw, and has been operating three 
shifts. With the addition of the new mill, 
which will contain three bands, the daily ¢a- 
pacity based on two 8-hour shifts will be 525,000 
feet. This means that the two operators at 
Bend plan to cut a little more than 1,100,000 
feet a day, or in excess of 300,000,000 a year. 

The new Brooks-Seanlon mill is a building 
196 feet by 117% feet wide, including the lath 
mill, which extends for the greater part of the 





Showing long truss construction in new Brooks-Scanion sawmill and new mill floor 
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Iron Works, 9-foot bands, and for the head 
band will have a Simondson log turner, the 
others using steam niggers to handle the smal 
logs. The mill is entirely electrically driver, 
including electric set works and will contain 7 of 
ninety-five motors. The power plant will haw | but 
a 2,500-kilowatt turbine generator, and fow | whe 
610-horsepower Babcock & Wilcox sterling water | pre 
tube boilers. Eight planing mill machines wil [ 
be added to the planing mill equipment, in 





cluding two molders. In order to take care of In 
the drying of the additional sawmill cut, the | | 
company is installing Cutler Desk Co. kilns. \ 

In the woods, the Brooks-Seanlon company is) “T# 
laying fifteen miles of new railroad, and adding We 
to its logging equipment forty logging cars, om | Na 
Baldwin locomotive (fifty-seven tons on drivers), Tt 
two McGiffert log loaders, one 10-ton Holt cater a 
pillar, and putting in another logging camp, Ww. 
which will mean four camps working. - 

In 1922, the Brooks-Scanlon Lumber Co. it © ry 
87,375,000 feet. In 1923, the eut will be ap | re 


proximately 125,000,000 feet. With the nev 
mill in operation, the annual cut will be 15); F 
000,000 feet. : 


: & T 
H. K. Brooks, manager of the Brooks-Seanlo | = 
Lumber Co.’s Bend operations, is well pleasel | pas 
é ge 


with lumber conditions and also with the progres F f 
being made on the new plant. Herbert Alla) * 
is assistant manager. George A. Parkins, sale 7 4 








Co. for two days, the second time in the history 4 


manager, is now in the East, looking over the F _ 
trade situation there. ; Ni 
4N1 

ee e ee | 

Cold Forces Louisiana Mill Down | * 
ELIZABETH, La., Feb. 12.—The sleet and free? Fy, 
of Sunday and Monday a week ago closed dow F gt, 
the three sawmills of the Industrial Lumb 7 » 
& 19: 
B 192 


of the organization. The last shutdown on 4 
count of bad weather was in January, 1918 
The thermometer went down to 19 degrees above id 
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was 
zero on Jan. 11, to 11 degrees on Jan. 12, at © Tp, 
after warming up, dropped again, with slet 7 hay 
and snow, on Jan. 21 and 22, forcing a shut © wit 






down. The sawmills in this section have an & 
cellent record for consistent running, and the 
workmen are seldom laid off. The big plauts 
themselves are so thoroly equipped with rep” 
facilities that no serious shutdowns oceur. 
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one Column Plant Now Takes His Full Time 


a, WasH., Feb. 10.—A. P. Judson, who 
ight years has been assistant gen- 
eral manager of the Buffelen Lumber & Manu- 
facturing Co., this city, 1s leaving the Buffelen 
> plant March 1 in order to give his entire time 
and efforts to the Mutual Fir Column Co., of 
which he is president 

and general manager. 
The Buffelen Lumber & 
Manufacturing Co., 
which operates logging 
camps, sawmills and a 
large sash and door 
plant in Tacoma, is an 
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A. P. JUDSON, 
Tacoma, Wash. ; 


President of Mutual Fir 
Column Co. 









































important factor, mak- 
ing Tacoma the largest 
center of fir door pro- 
duction in the world. 

Mr. Judson organized 
the Mutual Fir Column 
Co. two years ago, and 
in that time its business 
© and production have grown to such proportions 
that it is now necessary for him to give it all 
his attention. As its plant is situated in this 
immense woodworking center, with every means 
' of transportation available, it is possible and 
practicable for the company to ship mixed car 
orders for Colonial columns, doors, sash, mold- 
ings and millwork of all descriptions. 

Mr. Judson, who is a native son of Tacoma 
and has always worked with fir lumber, before 
his eight years’ experience with the Buffelen 
Lumber & Manufacturing Co., of this city, spent 
the same length of time with the McKenna Lum- 
ber Co., at McKenna, Wash., where he had 
varied experience in many departments. In his 
’ column plant he has expert mechanics, many 
© of whom have never worked at anything else 
but woodturning and millwork, and some of 
whom learned their trade in the careful ap- 
prenticeship of the old country. 



























































Pine Producer Has Ambitious Program 


ie WALLOWA, OrE., Feb. 10.—A typical, well op- 
erated eastern Oregon pine manufacturing con- 


every reason to believe this is a conservative 
mark for this plant. 

The controlling interest in this company is in 
the hands of the Stoddard interests, who also 
operate the Grande Ronde Lumber Co., of Perry, 
Ore., and the Stoddard Lumber Co., of Baker, 
Ore. 
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Monorail Solves Transport Problem 


PORTLAND, ORE., Feb. 10.—W. B. Grant, of 
Los Angeles, Calif., construction engineer for 
the T. H. Wright Mercantile Co., the fiscal 
agent for the American Magnesium Co., has been 
in Portland for the last ten days. While here 
Mr. Grant purchased 800,000 feet more lumber 
from the Griswold Lumber Co., of this city. 

His company is using several million feet of 
Douglas fir lumber, largely furnished thru the 
Griswold Lumber Co. from Oregon mills, for 
the construction of an unique monorail road 
being extended from a point two miles from 
West End, Calif., crossing Searles Lake, then 
thru Layton Pass over the Slate Range and 
across Panamint Valley to Wingate Pass, in 
the famous Death Valley of California. This 


road is thirty-two miles loyg. The T. H. Wright 








Front view of gasoline motor on monorail, show- 
ing single rail and timber construction 


the 
At 


Monorail Co. is construction engineer for 
road, and T. H. Wright is the patentee. 
Wingate Pass the American Magnesium Co. has 
a deposit of magnesium sulphate which ap- 
parently represents more wealth than the fabled 
gold deposit of that wonderful valley. 

This unique monorail railway is constructed 
on fir timber frames and has ears of saddle- 
back construction. On the section of the road 


Organizes Coast Wholesale Concern 


PorTLAND, ORE., Feb. 10.—Nineteen twenty- 
three has started out propitiously for Herbert 
J. Anderson, of the H. J. Anderson Lumber 
Co., a wholesale concern organized the first of 
the year. Mr. Anderson, who was one-third 
owner of the Gerlinger-Anderson Lumber @o., of 
this city, sold his interest to his partner the first 
of January, this year, and organized the above 
named wholesale company under his own name. 

He is gratified with the way business has 
started out, and also at the large number of 
letters of congratulation he has received from 
many lumbermen, par- 
ticularly sawmill men of 
the Portland district. 
Mr. Anderson has been 
quite active in lumber 
circles during the last 
few years, since he has 
made his home in Port- 





H. J. ANDERSON, 
Portland, Ore. ; 


Organizer of H. J. Ander- 
son Lumber Co. 





land, and was one of the 
organizers of the Port- 
land Lumbermen’s Club. 
Mr. Anderson is a na- 
tive of Minneapolis, 
Minn., as so many of our 
western lumbermen are, 
and claims that he 
started in the lumber business at the tender 
age of eleven years. His first connection, and 
one that continued for several years, was with 
that veteran pine manufacturer, C. A. Smith, 
formerly of Minneapolis, later of Marshfield, 
Ore., and San Francisco. Mr. Anderson left 
the C. A. Smith Lumber Co. and came to the 
Pacific coast in 1904, where he started to work 
in the Clark-Nickerson sawmill at Everett, 
Wash., on the first day that mill operated. He 
there learned the grades of west Coast lumber 
and then returned to the East, where he se- 
cured a scholarship at Lindsborg, Kan., in a 
Lutheran college, the scholarship being furnished 
by his former employer, C. A. Smith. During 
Mr. Anderson’s vacation from college, he 
traveled on the road selling lumber on com- 
mission for R. T. Means, of MePherson, Kan. 
Altho he spent three years in Lindsborg col- 
lege, he made use of the scholarship for the 
first year only and was able to pay his own way 
after that. His ability to sing while at college 
gave him a membership on the college male 
quartet and helped him 

















pany is 
pr He cern is the Nibley-Mimnaugh Lumber Co., of 
ATS, Olé Wallowa, Ore. For the last dozen years this 
rivers), company has operated steadily and successfully. 
t cater It was originally 
- camp, owned by Bishop C. [7 
| W. Nibley, of Salt 
Co, eit | Lake; the late George 
be ap | Stoddard, of La- 
he nv) Grande; the Mim- 
re 150; naugh brothers, and 
Fred Ravenscroft. 

Scanlon | ‘The late J. H. Mim- 
pleasei § naugh, who was man- 
yrogress | 28¢r of the company 
+ Allen [ for several years, died 
s, sales 4% few months ago. 
ver the i Last year the Stoddard 

"i brothers bought the 

[ Nibley interest in 

a this company. The officers now are Elmer 
own | ‘toddard, president, LaGrande, Ore.; C. H. 
1 frees fe Famnsngh, vice president, Portland, Ore.; 
4 dow Be Stoa . avenscroft, secretary, Wallowa, and David 
Camber .* ve dard, manager. 
history Pg company has an ambitious program for 
aa Fd noha qt has Just completed seven miles of rail- 
, 1918 be Walle _— the mill to its timber northwest of 
1g above was Fa thus opening up a new belt, as it 
9, and, = The a logging northeast of Wallowa. 
ch sleet ag . With a band head rig and horizontal 
a shut f with the v2 cuts 65,000 feet in eight hours, and 





cent installation of a hot pond is 







ex: 2 
ad en to run the year around. This mill al- 
+ plants rey! never shuts down, except for Sundays and 
ondays, and the management fully expects it 





1 repait 
ur. 





to eut 18,000,000 





There is 





feet during 1923. 








Gasoline motor car and two trailers, loaded with lumber from plant of the Griswold Lumber Co., 


Portland, being driven over monorail road 


which has been built, now eight miles long, the 
company is using gasoline locomotives to carry 
in its supplies, but will install storage battery 
motors. The road is being constructed in such 
manner that long grades reaching a maximum 
of 9 percent will give it an opportunity to 
coast the train and thereby charge the storage 
batteries, cutting down power charges very ma- 
terially. This apparently successful use of the 
monorail road is attracting a good deal of at- 
tention and may prove to be the solution of 
many transportation problems. One of the ac- 
companying cuts shows the monorail locomotive 
head-on, with a view of the track; while the 
other shows a side view of the car now in use 
carrying lumber into the valley for construction 
work. 


to make his way thru. 
He also traveled for 
W. T. Ferguson, of St. 
Louis. 


After leaving college, 
he went to Kansas 
City, where he made 
arrangements with the 
Moeser-Terry Lumber 
Co., of Topeka, and 
went with it to New- 
port, Wash., where he 
had charge of its lum- 
ber business, taking 
the output of three 
sawmills. After spending three years at New- 
port, Mr. Anderson went to Spokane, about 
1911, and entered the wholesale lumber business 
under the name of the Anderson Lumber Co. 
From there he went to Portland in 1914 and 
organized the Herbert J. Anderson Co. In 
1919 he joined the Gerlingers, of this city, form- 
ing the Gerlinger-Anderson Lumber Co., with 
which he was associated until the first of the 
present year, as above chronicled. 

Mr. Anderson is very highly thought of, both 
for his square dealing and his ability as a lum- 
berman. Wholesalers of Portland and manu- 
facturers of this district have been glad to 
welcome the new company into the fraternity 
and express the greatest confidence in its future 
success. 





AMERICAN LUMBERMAN 





FEBRUARY 17, 1923 F 





Lumber Movement for Five Weeks* 
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Production Shipments Orderg 
1923 19 1923 . 1922 1923 
Southern Pine ASSOcIRHON 0... ccc cscs er saeerewrmenee 275,836,225 285,888,099 334,361,208 243,931,728 404,577,315 
MOD: BS scncscsuvias ee re re ree Pe ere ae 76,046,904 74,798,573 90,865,278 61, 225 780 96,052,927 2 
WOM 6.5-5.95,64.00544 Si we 45a E dae os 4 Sse as Ke OCae en 351,883,129 360,686,672 425,226,486 305, 157, 508 500,630,242 338,476 96 
West Coast Lumbermen’s Association .................. 329,791,926 291,745,289 395,329,160 268,327,385 452,085,359 2 34,245 a 
a er err tre er ore ee re ee rr ee ee 88,943,839 75,959,140 106,667,592 63,368,338 112,520,703 f "| 
UMAR 6 Swe wo eps ih wae mie WY Sigh Oe dm ae Care ow OOo iC ee 418,735,765 367,704,429 501,996,752 331,695,723 564,606,062 320° 5607, ft 
Western Pine Manufacturers’ Association............... 46,071,000 31,850,000 92,686,000 63,204,000 90,150,000 76,950,009 
eS Sa ere ee eer ree 13,218,000 8,677,000 26,298,000 18,791,000 32,475,000 He 1950 1004 4 
EL. 65450. ctherteedau aie eMederew'aSadauen sane aineds 59,289,000 40,527,000 118,984,000 81,995,000 122) 625, 000 7,900,009 & 
California White & Sugar Pine Manufacturers’ Assn.... 14,174,000 3,001,000 22,285,000 11,352,000 25,674,000 7 473.009 0 
EERE GF easbius=a ahd. BY Sides Rice SGeW! So ed Ew ALE wre GF a: Ve Fee Ie HEE 1,191,000 No Cut 3,518,000 862,000 5,207,000 846,009 s 
MMOL G:  n6 hd w) dd 6.00 OD WET Bie Kain so -9 8s ESS Bie SAR e we oleS 15,365,000 25, 803, 0co 12,214,000 30,881,000 10,319,090) 
California Redwood Association .......-.ccccccccccceces 24,466,000 28,246,000 30,372,000 20,367,000 47,424,000 20,971,009 Fe 
REDS i ene 8s: ih Ae GIO Senter BIG ar Ow G6. a RH rE Gta ater R 7,782,000 6,418,000 10,339,000 5,338,000 15,701,000 6,675,009 © 
AN (5 o:% dpheaccbGricaipis te P EAA sad D4 a4 Eareaad Gael ee wee ible 32,248,000 34,664,000 40,711,000 25,705,000 63,125,000 27,646,009 fe 
North Carolina P IO: ABBOCAHON: 6.056 koe ei Ss.esrea tiSoR 29,476,337 31,968,763 30,949,931 24,193,056 32,779,927 26,739.65: fe 
SET EE a icuk wah akg wale kiveedewsde.nnlewd se bun 6 aw eemene 4,948,757 8,754,188 6,350,886 7,696,959 7,827,500 6,744 766 Be 
BBE: 55.6540 S499 2.6500 C4 DEKINE NS SGH@OWREEH SOS IASG 34,425,094 40, 722,951 37,300,817 31,890,015 40,607,427 33,484.49) 
Northern Hemlock & Hardwood Manufacturers’ Associa- : 
ERO ABOLCWONIED): ioe 6 cia aig 6 ows 35a eH 0 OES tro Sb DOLE 8,321,000 8,834,000 7,681,000 6,757,000 9,609,000 6,927,009 
MU cic cemucaasaucaedittapedrkets bed caeduteanine 985,000 1,745,000 1,045,000 1,586,000 743,000 1 184,00) ; 
NE ~ cn. Gih 5b sree Si G54 aS wee PAS AG Mw AIAG SG aaials wate 9,306,000 10,579,000 8,726,000 8,343,000 10, 352,000 8,511,009 © 
Northern Pine Manufacturers’ Association.............. 29,727,300 No Report 31,831,900 No Report 25,652,000 No Report 
ODS OB 5.8 sinis aria 4 ba GACS mda RwR Awa alee wT Rrnie-G.sa eo wim 7,118,900 No Report 8,328,600 No Report 8,246,000 No Report 
SION ochre ciackibinae Gaesndre a Goh Sthask SacedckideDiin dened 36,846,200 40,160,500 33,898,000 q 
Total softwood for one week (Cut, shipments and orders) 200,234,400 176,351,901 253,412,356 158,868,077 278,773,130 165,230,449 
Total softwood for four weeks (Cut, shipments and 3 
MUD: 6 se x sce (cp tia terion asia een hiss ena ate we se eG eA 958,098,188 857,885,052 1,198,908,555 797,000,246 1,366,724,731 836,944.34) fe 


*The 1922 figures begin with the week ended Jan. 7. The 1923 figures are for the corresponding period, beginning with the week ended Jaz, : 


6. Compiled by the National Lumber Manufacturers’ Association. 








California Redwood Data 


10.—The Cali- 
reports for the 


San Francisco, Cau., Feb. 
fornia Redwood Association 
week ended Feb. 3: 


Member mills reported Entire 

Percent industry 
No. of of pro- (estimated) 

mills Feet duction Feet 
Production ... 15 7,782,000 100 10,100,000 
Shipments ... 15 10,339,000 133 13,400,000 

Orders— 
Received ... 15 15,701,000 202 20,400,000 
On hand.... 14 86,332,000. 118,300,000 
Detailed Distribution for Week 

Shipments Orders 
Northern California* ..%... 3,290,000 4,270,000 
Southern California* ...... 3,268,000 6,140,000 
he ey ee er ee 40,000 107,000 
yt er rere 1,739,000 3,523,000 
PRT, ooo cece wsn nse sewne® 2,002,000 1,661,000 
Ct) es rare 10,339,000 15,701,000 
*North and south of line running thru San 


Luis Obispo and Bakersfield. 
+Nevada, Arizona, Oregon and Washington. 
tAll other States and Canada. 


Wood Used for Veneers 


WASHINGTON, D. C., Feb. 12.—The Depart- 
ment of Commerce announces that according to 
preliminary statistics compiled by the bureau 
of the census, acting in codperation with the 
Forest Service, the total quantity of wood used 
in the manufacture of veneers during 1921 (353 
establishments reporting) in the United States 
was 400,388,000 feet. This is a decrease of 
30.6 percent compared with the quantity con- 
sumed in 1919 and of 8.2 percent compared with 
the quantity consumed in 1909. 

Red gum continued as the leading species in 
the industry and the quantity of this wood used 
in 1921 was reported as 146,740,000 feet as 
against 198,641,000 feet in 1919 and 129,930,000 
feet in 1909. Among the other more important 
native woods were southern pine, birch, cotton- 
wood, tupelo, and yellow poplar, while mahog- 
any and Spanish cedar were the leading im- 
ported woods used. 

Of the total quantity used in 1921, 87 percent 
was cut by the rotary method, 7.6 percent sliced, 
and 5.4 percent sawed. 

The figures for 1921 follow: 





STaTE— STATE— 
Arkansas 52,497,000 S. Carolina. 12,749,000 
Wisconsin .. 31,131,000 Indiana .... 11,531,000 
Florida ... 30,645,000 Michigan ... 9,398,000 
Alabama ... 24,482,000 Missouri . 6,486,000 
N. Carolina. 24,264,000 Georgia... 6,250,000 
Ohio ...... 5,385,000 
Kentucky .. 23,686,000 Maine ..... 5,355,000 
Tennessee . 23,319,000 
Mississippi . 23,212,000 W. Virginia. 5,346,000 
Illinois .... 16.75 58,000 Vermont ... 3,143,000 
Virginia ... 15,582,000 Texas ..... 2,680,000 
Maryland .. 1,791,000 
Louisiana .. 14,635,000 Pennsylvania 1,273,000 
New York.. 14,133,000 All other... 8,424,000 


Oregon .... 13,182,000 


Washington. 13,051,000 Total ..400,388,000 





California Pines Sales 


SAN FRANCISCO, CaLir., Feb. 10.—The Cali- 
fornia White & Sugar Pine Manufacturers’ As- 
sociation reports for the week ended Feb. 3 total 
price received (siding, battens and lath not in- 
cluded) as $413,131.80 on total sales of 8,739,- 


500 . feet ; 


$138,886.45 on California sales of 


4,012,000 feet, and $76.50 a thousand on export 


sales of 40,000 feet. 

as follows: 

California White Pine 
t 


Ps 


Total sales by grades were 


Mixed Pines_ 
Feet 








Nos. 1 & 2 clr..275,500 Common— 
C select ssesase< 48,500 1 CCS LEER 4,000 
2) BELECE. 6.46555 174,000 TDs: 2Bisis 6 eae o-5i8 405,500 
NO. 3 GOAL: 6.6.0.6 258,000 IVOs B's wies.6 + +e %05,500 
ICH BROOD ..60 0 75,000 TWO Bice iiscecnwois 56,000 
‘INO. 1 SOD s<s.60% 322.500 DOS in orgesrnk oe 25,000 
NO, 2 SROD. +... 644,500 ¥,”, all widths.. 11,000 
INO. 3 BROD «6 6.05 188,500 Form stock :128.000 
C&btr. short ... 2,00 1 re ene 45,000 
SUMANCG: 4.015 sieip 274,000 No. 1 dimen..... 58,000 
MAB se s555 oak Sein 5, Siding— Lin. Ft. 
Sugar Pine ay eee 
Nos. 1 & 2 clr.. 71,500 D bev. ....... 90,000 
C BelOCE 200k 00% 78.500 DISC. kviksaeicac 280.000 
No. 3 ciear..... 176,000 P | 
Inch shop ...... 913.000 ver relat 
ro) BNOD s:s0055 0 . : 
No. 2 shop...... 482,000 White pine ..... 2,500 
No. 3 shop...... 195,500 Australian 
Stained ........ 122,000 sseeeeeseeceees 40,000 
White Fir Cedar 1,000,000 
No. 3 com. and Mountain Pine Total 
LE. a oe ae ener 140,000 176,000 
INO. € COM... :0.<0% Ceo, SSR ee eres . 
Com., mixed ...244,500 Tank Stock 
WIGS. ce BOD} |  iviecusesie seer 32,000 
No. 1 dimen.....353,500 Battens 
No. 2 ees banc MOO? |) on gree aees .500 
ouglas Fir 
— ti ° es ee “ 4 Lath Pieces 
ies an mbers 
No. 1 pine..... 1,639,000 
Dimension ..... 12,000 No. 2 pine...2! 1,132,000 
; Box No. 3 — posters 200,000 
Pine .....-..66. 350,000 32” pine ...... 40,000 
BAC asuncewebee . 25,000 White fir Perey 456.000 
a oe 
National Analysis 
WASHINGTON, D. C., Feb. 12.—The National 


Lumber Manufacturers’ Association issues the 
following analysis of statistics for the week 
ended Feb. 3. Orders and shipments are shown 
as percentages of production: 


During During 5 


Week Ended Wks. Ended 

Feb. 3 Feb. 3 
No. of Ship- Or- Ship- Or- 
ASSOCIATION— mills ments ders ments ders 
Southern Pine ...... 187 119 126 121 .142 
WEEE COBRE 066 ciccwes 1386 120. 127 120 135 
Western Pine ....... 39 199 246 201 207 
California Pines..... 3 295 437 168 201 
California Redwood... 15 133 202 126 196 


No. Carolina Pine.... 26 
No. Hemlock & Hdwd. 12 85 tg 2 98 
Northern Pine ...... 9 


377 





The West Coast Review 


Feb. 10.—For the week { 




















SEATTLE, WASH., f 
ended Feb. 3, 136 mills report as follows to the | 
West Coast Lumbermen’s Association: F 

Feet f 
Production ... 88,943,839 144% below normal 
Shipments . 106,667,592 5% below orders 
OPGGrs sicc0c 112,520,703 27% above production | 
New business— : 
Water delivery— Feet Feet | 
DIOMOCRUIC: 26sccdiendessvees 29,505,882 2 
BOC <se-0.05 190 ols sabe o Sere 10,976,500 
Total water (36% of total)....... 40,482,382 
PRO. *2et (CBGBs 60 seca sw easeedacene sas 66,810,000 
107,292,382 
Loeal auto truck. delivery....:..005. ccs. 5,228,321 © 
FG ONCE Scie Aiiesiee ee nawes 112,520,703 3 
Shipments— ye 
Water delivery— 3 
POOUNCBEC  osien664-06R cence 26,853,626 BE 
DONOR E. ish ciiican dere ewemes 10,295,645 a) 
Total water (35% of total)....... 37,149,271 q 
RB BAGe GCOUB. conic ccnsdesewcsese sieve 64,590,000 
101,739,211 
EOCAl AUTO. CHUCK 5 a:c occ c:ccesaee ceceeaws 4,928,321 
Total shipments .........eeeeeees 106,667,592 | 
Unfilled orders— | 

Domestic ......+..-00- scecceeee 171,526,046 fect § 

IR WOPE. asics ec6 sere. eikbieteteracs ee. 72,185,715 feet § 

PL oct een Vee eae peer Geeeee 10,298 cars 





Southern Pine Barometer 
New ORLEANS, LA., Feb. 12.—For the week 
ended Feb. 9, F riday, one hundred twenty-seven 
mills report as follows to the Southern Pine 
Association: Percent Percent 


SRE SEIT 


mes 


of pro- “7 - i 

7Cars Feet duction nts | 

Production ae GOAG6 Git  s.ssae coe EF 

Shipments . 2,914 67,788,382 102.45 . 4 

Orders— on 
Received .. 3,911 90,981,593 137.50 1342 

On hand end a 

week ....20,236 470,750,068* ..... wee 


*Orders on hand show an increase of 5.18 per 
cent during the week. : 

+As a basis for carload, the average load shipped 
in December, 23,263 feet, is used. % 


Oak Flooring Statistics 


The following statistics have been compiled by 
the Oak Flooring Manufacturers’ Association: 
Statistics for January, 1923 























Pe 
PROGUCHON iscc cede cececes Siete me Cate a aes 27,473, 
Shipments Re Seah tavrate Biasecercwacerelarals 24,162,000 
[ot rear oeae pode eae 30.131 a8 
On hand Feb. 1. re ere as iia ee ai 50,3 rH q 
Stock on hand Feb. 1..... Bic traive ter siete wale 25, ro 3 






Statistics for Weeks Ended as Shown 





1923— Production Shipments Orden 
lg Ser 277,000 5,592,000 7,891.0 
Jan. 27 ARDY 5,395,000 5,375,000 8,259, 

1922— 

I ie sink 3,710,000 3,732,000 5,896,000 
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Summary of California Pines Sales 


San Francisco, Cair., Feb. 10.—Following is a summar 
Association during the period May 6 to Dee. 30, 1922 


California White Pine 








Feet Av. Price 

No. 1 and 2 clear............ 9,414,500 $108.00 
C Select ...-cccecccvccsccvece 9,267,00 92.45 
D Select ...-cseeeeececcccees 6,816,000 75.95 
No. 3 Clear....seeeeeeeeeecees 12,119,500 77.05 
ME -cn0s nae enan des Keane 3,728,500 37.65 
No. 1 SHOP ..--eeccrcceseeees 21,789,000 65.50 
No, 2 SHOP .-cesccccccccosecs 38,546,000 47.45 
MGS GOOD) i000 vos vcccce wees 15,710,000 28.75 
Short C&better ..........66. 351,000 58.70 
Short SHOP ...---cececevecees 55,000 38.95 
BHained ..cccccccccccssesccccs 5,241,000 42.55 
MEG: scrccdediccseveccasnccacne 811,500 44.30 
PANelS ..ccccccsccccescescece 145,000 91.20 
Total and average........ 123,994,000 $ 60.25 

Sugar Pine 

Feet Av. Price 

Noe, 1 & 2 Cnc ccicccccssses 4,726,000 $157.15 
CNMRIEOE ep veins tian de Samiwenes 2,110,000 119.40 
MUMMGOL Gacventcccnte cae cenus 46,500 108.80 
OO OT errr rT enc 6,685,000 100.40 
OR RTE CC eee Cre 1,381,000 50.15 
Me SMI Ss cvieds earns buenas 12,258,000 80.25 
ee MD ik ons Rca cewyie oS 14,817,000 57.25 
EHO fe dee daceceieesees 5,656,500 31.95 
WEN HMNOEE. ccce nec eecweccces 47,500 47.00 
OE rr 125,000 43.40 
STINE Gag faiaieceeo ed wnarice oleae 2,092,500 62.40 
MANES Guar duncnca inn casseceen 214,000 65.60 
Total and average..... 50,159,000 $ 77.85 

Mixed Pines 
Common— 

BD Bae ceKewencn sede wueeunes 834,500 $ 40.35 
MENS ica ee McA Ra oe ae 11,750,500 29.95 
REC ee ee Oe 14,154,500 22.10 
Ne) SRS Rac cere aeetare ee ree ara 10,201,500 16.25 
eT ee ee ren ee eer 786,000 10.60 
WT, BI WIRED: cx0:006 c0ee0< e's 498,000 18.05 
MONE ais ncvasencneae enn eus 1,994,000 18.55 
Oe CISC eee eer 2,057,500 26.60 
MO. PoGielnc ccc ccicct neces 6,272,500 19.65 
NO. 2 GUMORc kiki ce icisevdswscs 536,500 13.10 
Total and average....... 49,085,500 $ 22.50 











: ; Panels 
Pe ING 6. ccdacenaccaceaxe 4,500 $121.80 

; Box 
Pine PE TOL CTT Tree 27,683,000 $ 21.55 
Fir Ne dea ee se aduewesewemac sad 2,400,500 18.00 
PIGMMNOOE cdc ce xcns cade dueeueces 750,000 19.75 

"ROUME. ccccidwccawanucscaee 30,833,500 
White Fir 
No. 3 com. and Dbtr......0.6. 5,367,000 $ 25.90 
ING BOOM as cued wikc ca caeweus 8,359,500 14.10 
WMINOOE Ueevdeadeccdecenecasens 1,511,500 18.90 
DRC Cuk ivan dveee veehhadewawe 1,626,500 13.55 
Rk 2 GOs secuncnsacaunes 5,871,500 20.50 
INGe 2 QUINN se sce dcccsescaonee 5,316,000 14.30 
Total and average....... 28,052,000 $ 17.95 
Douglas Fir 
CN hos cswenakeeeatascusacs 547,500 $ 53.05 
COMMON scare nccruncenuceeens 2,450,000 17.65 
‘Ties and. timbers......<<<cxs 941,000 23.90 
BIOMED on cccerzeccveckecees 727,000 11.75 
Total and average....... 4,665,500 $ 22.15 
Mountain Pine 
Khuwueeeuaanaanendemes teatad 20,452,000 $ 23.50 
Australian 
Te eT ee Pe eee 1,222,000 $ 74.40 
Cedar 
bua Renn cneagieadwenceuuenes 4,868,500 $ 26.60 
Tank Stock Feet 
CiidheeaceNe wyeae deaneeecs 127,500 $ 45.20 

Summary of Total Sales, Except Siding etc. 
California: white DING <..2...ccsscccces 123,994,000 
CalfOrnin: SUBEF PINE: <.occcccccccvceces 50,159,000 
RE NO oko 046 soe. cdc astancasaeceeuene 49,085,500 
Panels, white pine, included with Cal- 

HORII: -WEREG TING .cecccvesncseccss a dewdewed 
PanOls, SUGET WING 66 ccscdcucwcnceessvens 4,500 
IE anes HW ACA Ketad Wada cnaawdunanees aes 30,833,500 
NWININMICIED. Cunecodue dure ccudeedibecanae ca 28,052.000 
MMIII occu oncecenaeanan eceneweds 4,665,500 
PUGIRESANED SENG) i: cla oe Kacdawe dew adaasaees 20,452,000 
(CREE a cokaccuccntsdecaceccacteweece 1,222,000 
MOEN uidet nse de wecdvnceagnaedeane aKea 4,868,500 
POM CUOOW. waccesadsscausdeadddwawanaels 127,500 





Total all sales (except siding, mold- 
ings, battens and lath).......... 313,464,000 


y of sales reported by member mills of the California White & Sugar Pine Manufacturers’ 
, together with average prices received for each grade: 








Siding 
Feet Av. Price 
DU OU a cccwendwececweds 3,090,000 $ 44.05 
CNG. tcc ccecenudeccesaugaane 1,339,500 40.5 
BRAWG@S ceccosrtdnwvataccdcudas 2,424,000 30.95 
DPRUGGs  advaves cae tna kodedaness 345,000 14.40 
Cane GEO Wa wenssceweasonee 2,552,500 25.45 
SINE Five. 4s cagactxcenwanaxhae 02,500 22.90 
BENG ns cenndacwdeddavacaanees 929,500 59.30 
Total and average....... 11,083,000 $ 36.30 
Moldings 
chiasdesnantasawedadeewadaes 372,500 $ 39.85 
Battens 
ediwedkne tamcagetenadseasares 306,000 $ 32.90 
Lath Pieces 
ING RRO ceca cwasasesewaewes 14,248,000 $ 6.80 
IN ee secu adbededaandnaws 7,734,000 5.50 
at  wvececededanccwedeeads 1,191,000 1.80 
WERIROUIEE, co s.c wing eounsacedes's 2,665,000 4.85 
ING SNS dicecdetacasacas tas 155,000 2.40 
WU tides deer weceoe mame 25,993,000 ...... 
Summary—Sidings, Moldings, Battens, Lath 
SN occcvevcucwsecntuctanweeuteawaded 11,083,000 
POE sc da ciecwacdaecathaade alaxaneaes 72,500 
RUC iin gucdedssRbendeCedad sadeeen 306,000 
| 7 | Se rr Stn Sener ae aie 25,993,000 


California Sales 
Included. are the following California sales: 


Feet 
California white BiG... 6... .sssicdecicede 13,;744,500 
COMICPMME SOMEE DING. 6 6cc dn ck iwiddvie wus 8,669,000 
DOE ow ine sd eeeea eens sy ¥exuewecaks 23,786,500 
PaeriGis WOINGe OUND. 6 6. oi ccc ccicecweeee 6,500 
DR iivdadactsadccdvacceddnceenavanamade 23,093,500 
WIRGASN i wx aceterthke wn écaeedakwhes 10,187,000 
DIN OS aac ccs cadneudanananaxaae cae 3,846,000 
MAIMIESSTERG IIIIEOE soc vcvere cera nadeninecusace 20,452,000 
UME INN 8h hcaccwacand@aawatecdeecdens 421,000 
Cc adie viaeandeksasisadicecicaeeds 2,490,000 
Total California (except siding, 

moldings, battens and lath)......... 106,696,000 
SIMMER Ke antec ad ears Gvadaneewerandudat 323,500 
RCINUND ok no's xs mcaindicceaawanadsedaeuaaea 206,000 
PROGRGIET fa nuix deuce dead labeevawaceenees 278,000 
|) ER ee ee er ee ere ne 1,213,000 





California Pine Exports 

The following is a summary of the exports 
of California white and sugar pine, covering 
the period from Nov. 4 to Dee. 30, 1922: 


Feet Av. Price 
White pine, Nos. 1 and 2 clear 245,000 $101.20 
Sugar pine, Nos. 1 and 2 clear 105,000 130.55 
AUMUND 55 sires. cing ieee ee 666 610,000 72.45 


Mixed pines, No. 2 common.. 144,000 33.75 





Total all species and 
grades, except siding, 
molding, battens and 
WON ee recadteccwciauene ZACGCO svaecr 





Western Pine Analysis 


PORTLAND, OrE., Feb. 10.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Feb. 3 from 
thirty-nine member mills: 

—Percent of— 


Pro- Ship- 

: ‘ Cars Feet duction ments 

Production... .... TEER OOO cence cancia 

Shipments ...*1,052 *26,298,000 198.96 ..... 
Orders 

Received ..+1,299 32,475,000 245.69 123.49 

On hand.. .75,230 EGUEOMOUW i sceche 8 ceser 


"Of these shipment totals, local sales took 35 
cars, and a total footage of 873,000 feet. 

‘Local orders are not included as, in the case of 
retail sales from mill yards, order is practically 
syhonymous with shipment. 

Bookings for the week by thirty-eight identi- 
cal mills were 121.18 percent of bookings for 
the previous week 


Corrected Barometer Summary 


> ; } 
: roduction, shipments and orders show the 
ollowing percentages of normal,* when corrected 
by late reports: 


. Pro- Ship- 

Ra -"_ ended— : duction ments Orders 
aoe + ole a AOR TCA Tea 34.16 58.16 63.5 
st SRR 40.47 77.39 70.34 
a: eer 41.32 84.08 $9.07 
Fy Mas fils hea 2 5 ee hn A 41.65 84.19 85.00 
~ Jur weeks ended Jan. 27 39.3 75.82 76.94 


act etermining “normal,” Western Pine Manu- 
on past. Association mills are rated individually 
Se: | performance when running on a normal 

» HOt on actual figures for a number of years. 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics: 
Relation of Orders Booked to Stock, Feb. 12 





Stock Unfilled Percent 
on hand orders sold 
SEMENE”§ § Seres eaanawas 2,915,000 2,622,000 90 
WERE ckabeeiicdaniar 532,000 348,000 65 
CERO «kceecedeensas 7,538,000 31,192,000 414 
"ROCA: SEP cctwnen 10,985,000 34,162,000 311 
TERE? ce cckuracueces 3,219,000 4,007,000 124 
WME”  <vewtsccanevens 3,772,000 3,333,000 88 
"TORADE” ccccaeus 6,991,000 7,340,000 105 
TRMGMES cc eatcveuuees 576,000 806,000 140 
RR” sawed hese giemane 1,413,000 1,949,000 138 
ROU cwussects 1,989,000 2,755,000 139 
VER saasucudwedas 446,000 12,000 3 
SOME sunccuvedsp neue’ 1,187,000 2,747,000 231 
THA cccdeacs 1,633,000 2,759,000 169 
Grand total ...21,598,000 47,016,000 218 


Comparative Percentages of Stock Sold 


Feb. 1, Jan.1, March1l, 
1923 1923 1922 
a” Hieuesabewawaegeeun 311 302 115 
ar cheweneecannene aes 105 103 41 
Sr aaneen nace Rare nee 139 137 99 
We” wepeeancewer eenne 169 272 dwn 
218 211 79 





Maple Flooring Data 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for January, 1923 and 1922, based on the 
reports of the same twenty-two member mills: 


January, January, 
1922 


1923 2 Feet Pet 

Production ..14,876,000 11,848,000 3,028,000 25.6 

Shipments ..14,157,000 8,966,000 5,191,000 57.9 

Orders ......25,337,000 7,252,000 18,085,000 249.4 
END MontTH— 


Unfilled 
Orders 
Stocks 


: “* Decrease. 
Average Value of }}x2!/ Clear No. 1 and Factory 
F.0o.b. Michigan and Wisconsin Mills 
January, January, ——Increase— 
1 


25,521,000 193.2 
03,000 21.1% 


. .38,733,000 13,212,000 
28,113,000 35,616,000 7,5 


1923 922 Amount Pct. 
Pee Te ee $83.76 $69.26 $14.50 20.9 





North Carolina Pine 


The North Carolina Pine Association makes 
the following analysis of figures reported by 
forty-five mills for the week ended Feb. 3: 


Percentages of— 


Production 
Nor- <Ac- Ship- 
Production Feet mal¢ tual ments 
OS a3 atwre 7,648,748 65 
BC | ener 13,284,000 
Shipments ...... 10,917,817 83 143 
eimaleeatad 12,886,210 97 168 118 


Orders* 
-*As compared with last week, there has been an 
increase of 8 percent in orders; last week there 
were reports from 49 mills. 
7‘‘Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 





Railway Inquiries and Purchases 


In the latest issue of the Railway Age rail- 
road inquiries and orders are reported as follows: 


INquiriEsS—The Bingham & Garfield, 100, 80-ton 
ore cars; St. Louis-San Francisco, 1,000 low side 
gondola car bodies; Illinois Central, 1,500 auto- 
mobile cars, 40 tons capacity; Verde Tunnel & 
Smelter Co., 10 to 15 ore cars, 75 tons capacity ; 
Louisiana Railway & Navigation Co., 300, 40-ton 
steel underframe box cars; Delaware, Lackawanna 
& Western, 300 double-sheathed automobile cars, 
40 tons capacity; Cherry River Boom & Lumber 
Co., Seranton, Pa., 10 wooden flat cars, 40 tons 
capacity ; Pittsburgh Plate Glass Co., 125 bopper 
cars, 70 tons capacity, and 160 hopper cars, 55 
tons capacity. 


OrpERS—Southern Lumber Co., Warren, Ark., 
125, 50-ton logging cars from the Bettendorf Co. ; 
Minarets & Western, 200, 40-ton flat cars from the 
Pacific Car & Foundry Co. ; Mobile & Ohio, 400 box 
cars, 100 stock cars and 200 hopper cars from the 
American Car & Foundry Co.; Canadian National, 
400 automobile cars from National Steel Car Cor- 
poration and 600 automobile cars from the Cana- 
dian Car & Foundry Co.; Atlantic Coast Line, 500 
sets of steer] underframes and superstructures for 


box cars from the Virginia Bridge & Iron Co.; 
Chicago, North Shore & Milwaukee, twenty gen- 


eral service cars from the Standard Steel Car Co., 
and fifteen 50-ton gondola cars from the General 
American Car Co.; Buffalo, Rochester & Pitts- 
burgh, fifty caboose cars from the Standard Steel 
Car Co., and twenty-five extension side dump cars 
from the Clark Car Co. 
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Western Pine Millmen Register Progress in Traffic Work, | 
Drying and Grading Methods, Publicity and Other Activitie! 


[Special telegram to AMERICAN LUMBERMAN] 

SPOKANE, WasH., Feb. 13.—Spokane’s lum- 
ber week began in the well known Inland Em- 
pire community center—the Davenport Hotel 
—this morning with the opening of the first 
session of the annual meeting of the Western 
Pine Manufacturers’ Association, which will 
extend over tomorrow. (The Western Retail 
Lumbermen’s Association, beginning its annual 
tomorrow, will not conclude its sessions until 
Saturday evening.) 

In the absence of President E. H. Polleys, 
Missoula, Mont., Vice President Ray L. Wilson, 
Deer Park, Wash., occupied the chair. Presi- 
dent Polleys is in southern California recuper- 
ating from a severe illness, but he sent a brief 
message to the members of the association ex- 
pressing his regret at not being present and 
his appreciation of the support of the member- 
ship during the last year under the able man- 
agement of Secretary-manager A. W. Cooper. 
He suggested the association should elect a 
young and aggressive man for president in 
this important period. He called attention to 
the radical tendencies of Congress and urged 
support of organization work in every branch 
of the industry and bespoke hearty support of 
the National Lumber Manufacturers’ Associa- 
tion. He predicted a wonderful year for 1923, 
and asked that the members be told he was 
coming back with all six cylinders hitting. 


Secretary’s Report 


Secretary Cooper then read his report which 
was received with hearty approval. He reviewed 
the association ’s activities of last year, pointing 
to extension of its work already made and other 
extensions and improvements in prospect. The 
greatest development during the last twelve 
months, he said, had probably been in the grad- 
ing work. During that time the pine mills of 
British Columbia, members of the Mountain 
Lumber Manufacturers’ Association, have 
adopted the Western Pine Manufacturers’ As- 
sociation grades and their output is now under 
the supervision of its inspection force. The as- 
sociation also has developed its grading work 
more fully in its application to mixed woods, 
having revised its grading book and altered its 

andards along more practical lines in that 
connection. Steps also have been taken to stim- 
ulate efficiency in grading by the issuance of 
certificates to graders. The secretary said that 
progress had been made toward uniformity of 
grading and standard sizes in codperation with 
the California pine mills. 


A radical departure made by the association 
during the year is, that of reinspecting woods in 
its field whether the manufacturer is a member 
or not. A public demand has arisen for this 
service, Secretary Cooper said, and he believes 
that the association will benefit from it. 


Traffic work during the last year, Secretary 
Cooper said, has been more in the nature of 
conference and codperation than in the way of 
complaint. The association had few cases be- 
fore the Interstate Commerce Commission and 
those only when required to appear as an inter- 
vener. The policy has been to work with the 
railroads by understanding their problems and 
helping them to understand the problems of 
lumbermen. He thinks that a better feeling ex- 
ists today between the carriers and members of 
the Western Pine Manufacturers’ Association 
than at any time in the past. 

The statistical work of the association has 
been continued along customary lines, and the 
secretary expressed the opinion that improve- 
ments had been made with respect to accuracy as 
well as completeness. He suggested that this 
work would be more satisfactory if some of the 
mills adopted more systematic methods of keep- 
ing their records. 

The work of the box bureau, Secretary Cooper 
said, in his opinion, is of interest to all mem- 
bers whether they make boxes or not. During 
the last year the box bureau has advertised pine 


boxes in a small way and he said the more he 
has gone into the matter, the more he feels that 
the movement is beneficial to box manufacturers, 
as well as to members generally. 

Referring to the national standardization 
movement, the secretary expressed the opinion 
that it is making progress, and he urged the im- 
portance of appointing a member of the con- 
sulting or advisory committee to represent the 
association. 

In a brief reference to the investigation that 
the Department of Justice made of the associa- 
tion’s activities, the secretary said that he be- 
lieved the objections made by the department 
are not valid and will not be sustained in the 
higher courts. However, no matter what action 
is taken by the association, he said, the depart- 
ment will prepare and issue a bill of complaint 
seeking to stop by legal process the activities 
complained of. The issue raised, he said, was 
not decided in the hardwood case but he expects 
it to be settled in the linseed oil case now be- 
fore the Supreme Court. 

The secretary referred to the decision of the 
association to establish a dry kiln department 
and the employment of Albert Hermann, for- 
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HUNTINGTON TAYLOR, G. EARL STODDARD, 
Coeur d’Alene, Idaho; Perry, Ore.; 
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merly of the Forest Products Laboratory, a move 
which, he said, he felt would be of great benefit 
to the members. 

In closing he referred to conditions of opera- 
tion that had reduced the association’s income 
from the dues of members with the result that 
it had become necessary to draw upon a surplus 
created in former years. Owing to the impair- 
ment of that surplus it will become necessary 
to inerease the dues in order to continue 
the activities contemplated. In this connec- 
tion he said that association dues are not an 
expense, for when money is properly used by 
the association it brings good returns as an in- 
vestment. As a result of his observation he has 
become convinced that those associations in 
which the assessments are the highest are the 
ones in which there is the least complaint about 
the cost of association work. Any association 
is expensive, he said, that does not give value 
received. In his opinion lumber manufacturers’ 
associations in the main give more than value 
received. 


Report of Grading Committee 


R. E. Irwin, Boise, Idaho, chairman of the 
grading committee, reported on the association 
grades and told of the improvement in the work 
of the graders at the mills, altho only a rela- 
tively small number of mills, namely, 95 per- 
cent, have reached the high mark set by the 
committee. He commended the work of the 


inspection force and told of the grade meetings 
being held, and which are improving the work 
The association is rapidly 


of the inspectors. 
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maturing plans for issuing certificates of og.) 
petency in grading to graders at mills that yi 
approved by the inspection force for this pyi> 
pose. These certificates will be good for ty 
years and are then renewable, altho they may}, 
revoked at any time for cause. Mr. Irwin ty 
of the joint meeting with the California pi, 
grading committee and the possibilities of yy 4 
form grading rules for the two associatigy)” 
He also reported on the reinspection service 
the association, and altho its records compu, 
favorably with the work of other association = 
he felt there was much room for improveme§ 
on the showing made. The record showed thy! 
67 percent of complaints were sustained. : 

During the luncheon interval Secretary (Co. 
er and E. P. Allen, Washington, D. C., direc! 
of publicity for the National Lumber Manuty 
turers’ Association, spoke before 300 meinhe, 
of the Spokane Chamber of Commerce, \,) 
Cooper brought out the bright outlook for ty) 
lumber industry, but sounded a word of ¢ 
tion against the radicalism of national gif 
State legislative bodies and the tendency j— 
tax industry to death, as well as for labor) 
kill the goose that laid the golden egg by «| 
manding such high wages that all buildiy 
would be stopped. Mr. Allen urged great,” 
necessity than ever for organization in a 
business and industry. He pleaded for he) 
in the cause of American citizenship and th” 
right to build a business and insure a con 
petence for one’s family. ; 


TUESDAY AFTERNOON 


At Tuesday afternoon’s session the discussii 
of graders’ certificates was continued and (hie) 
Inspector E. F. Tobin explained the propowi[ 
working of the plans. 

E. P. Allen, of the National Lumber Maw) 
facturers’ Association, explained the work i) 
the publicity department and again called a7 
tention to the menace in the radical trend i 
legislation the country over. He stated that tk 7 
publicity department has functioned for om) 
and a half years and is willing to stand on is)” 
record. He said that the direct results of pit) 
licity are at best very intangible but cls 

































less very real. He admitted that the sellin) 
of boards was, after all, the item of suprem) 
importance in the industry, but that publicity” 
was a greater factor in the success of thi) 
very thing. ; 

Mr. Allen delivered a message from J.) 
Blodgett, Grand Rapids, Mich., president 0 
the National Lumber Manufacturers’ Associ’ 
tion, calling attention to the importance of si} 
porting all association work—regional, as We) 
as national—at this time in particular on #) 
count of the trend of politics. He pointed 0) 
the danger of the progressive legislative bl’ 
in Congress. Mr. Allen said that it aims‘) 
break down the safeguards of business, industt) 
and the home. He pictured forcibly the vali 
of honest publicity in all industries. 


New Dry Kiln Department 


Another interesting part of the afterno™ 
program was the outline made by Albert Hey 
mann of the work he proposes to do as head (F 
the new dry kiln department of the associat 
Mr. Hermann was formerly with the Fore) 
Products Laboratory at Madison, Wis., pt 
to that having had charge for three years of tH)” 
operation of a battery of sixty-five kilns at! 
Rock Island (Ill.) Arsenal, Rock Island, ll. 
drying green hardwood. He stated that pr'— 
ably nowhere else in the manufacture of lu!) 
ber could money be made or lost as fast a8” 
the kiln drying. There are two sources of inf! 
mation for the busy lumber operator, name 
the kiln manufacturer and the Forest Produ 
Laboratory. The former is prejudiced in fav 
of his own product and the latter is circu!) 
scribed by many limitations. Mr. Hermann, *) 
his department, purposes to give direct help » 
correct operation and, if necessary, to modi 
cation of kilns and to dispense direct infor 
mation. . He proposes first to catalog minute/ 
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all kilns in use by association members and later 
to make a closer study of the results gained 
from each operation. 

Reports on Standardization Movement 


Secretary-‘manager A. W. Cooper graphically 
pictured his recent experience in Chicago where 
he went as a member of the consulting com- 
mittee on the lumber standardization movement. 
Calling attention to the many squabbles of the 
association in years past in attempting to arrive 
at a proper standard of sizes for association 
lumber, he asked the members to imagine the 
possibilities of a committee made up of many 
varied interests, some with an ax to grind and 
others with no knowledge whatever of lumber. 
He pictured himself and George Gerlinger, of 
the West Coast Lumbermen’s Association, as 
the goats on the committee and dwelt at length 
on the impracticability of the deliberations. 
The question was finally left for a scientific de- 
termination of the thickness of lumber necessary 
for various uses. Widths of lumber, dressed 
four sides, were tentatively agreed upon at %- 
inch scant. Universal grades for different 
species of wood were acknowledged impossible 
but uniform nomenclature of grades as pro- 
posed by the western delegates was approved as 
being feasible. 

Just before the afternoon session was ad- 
journed Secretary Cooper explained his opinion 
of the legal status of association work as being 
carried on at present by the Western Pine or- 
ganization. 


WEDNESDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN ] 

SpoKANE, WASH., Feb. 14.—Western pine 
manufacturers from far and near have been in 
Spokane during the last two days making one 
of the best attended meetings of the Western 
Pine Manufacturers’ Association for years, not- 
withstanding the fact that the entire Northwest 
has been wrapped in one of the most general 
blizzards on record and travel has been handi- 
capped. The absence of the stalwart war horse 
and retiring president of the association, E. H. 
Polleys, of Missoula, Mont., was especially 
marked as thru many years he has seldom failed 
to be on the job. Mr. Polleys is recuperating 
from a severe illness in California and one of 
the first things the assembled members did was 
to request the incoming officers to send a message 
of greeting to him. 

Ray L. Wilson, Deer Park, Wash., vice presi- 
dent of the association, occupied the chair all 
thru the two days’ sessions. All indications of 
dissension were conspicuous by their absence 
which probably could be interpreted as indicat. 
img @ prosperous condition in the industry gen- 
erally, 

The association considered many problems 
most of which were touched upon in the secre- 
tary’s comprehensive report. Graders’ certifi- 
cates, car supply, radical legislation, both na- 
tional and State, lumber publicity, standardiza- 
tion of sizes and grades, the addition of a dry 
kiln department to the organization, white pine 
blister rust, and the legality of association work 
were subjects touched upon. 


Officers Elected 


_ The officers unanimously elected for the ensu- 
ing year are: 


tapesident—Huntington Taylor, Coeur d’Alene, 
ano, manager of the Edward Rutledge Timber 


Cc , 7H 
%., one of the affiliated Weyerhaeuser companies. 


“ee president—R. G. Slaughter, Stillwater, 
Minn., Cascade Lumber Co. ; 
Treasurer—G. Earl Stoddard, Perry, Ore., 


Grande Ronde Lumber Co 


R. J. Knott, traffic manager, in reporting on 
the work of his department dwelt first on the 
car shortage of last fall as the most important 
matter of recent months. He claimed that the 
carriers are codperating with the association 
traffic department. He urged the manufacturer 
to pay less attention to the cars his neighbor is 
getting and work harder to get more cars sent 
to the West. He forecast continued trouble in 
car supply for 1923. Mr. Knott advised against 
going to State or Government bodies with car 
shortage problems, urging instead codperation 
ps railroads. He also advised against the so- 
— Warfield plan’’ which would result in 

vernment ownership of railroads. In his opin- 


ion large railroad bond holders are backing the 
Warfield plan. 


There was considerable discussion of a pro- 
posed district manager of cars under the car 
service section of the American Railway Asso- 
ciation at Washington. The consensus, as ex- 
pressed by A. W. Cooper, after listening to the 
discussion, was that after all a railroad is a 
railroad and tries to operate to advantage, and 
if any more regulators are added it will make it 
just that much harder for the railroads to op- 
erate. 

Members depending on the Great Northern 
claim that service by ‘that line has reached a 
place where it is absolutely intolerable. A. W. 
Laird, Potlatch, Idaho, pointed out that the in- 
terests of the western railroads are identical with 
those of the lumbermen of the West. He stated 
that the Great Northern has been a good rail- 
road and will be a better road. It is not a badly 
managed road, but it has had some hard luck 
and it was handicapped by Government regula- 
tion. He urged lumbermen to be very slow to 
make suggestions that might bring more trouble 
to the western railroad lines. 


8. J. Sharp, statistician of the Western Pine 
association, discussed the work of that depart- 
ment. He showed by graphic charts cut and 
shipments for 1922 and stock on hand Jan. 1, 
1923, which statistics have already been pub- 
lished in the AMERICAN LUMBERMAN. The stock 
figures were exceedingly interesting. Mr. Sharp 
stressed the point, however, that any statistical 
figures should be carefully analyzed, otherwise 














A. W. COOPER, ALBERT HERMANN, 
Portland, Ore. ; 


Secretary 


Portland, Ore. ; 
Dry Kiln Manager 
they are very dangerous. The cut of Western 
Pine association mills for 1922 considerably ex- 
ceeded the previous year’s cut. In shipments 
the lower price woods exceeded the higher price 
grades. 

The Box Bureau 


Secretary Cooper spoke of the box bureau of 


the association, and pointed out the importance 
of the box business to all lumber manufacturers. 


The work of the commissary stores of the lum- 
ber manufacturers has influenced canners and 
other users of containers to return to the use 
of wooden containers. He spoke of the small 
amount of money used by the box bureau and 
urged continued and extended use of trade paper 
advertising in the canning and other box using 
industries, as even the small amount of adver- 
tising done was productive of good results. The 
directors of the association were authorized to 
appropriate necessary funds for a more extended 
publicity campaign to increase the use of wooden 
boxes. 

In concluding the morning session the new 
president, Huntington Taylor, expressed his ap- 
preciation of the honor conferred on him and 
promised to give the association his best efforts 
during the ensuing year. 


WEDNESDAY AFTERNOON 


The box bureau of the association held a meet- 
ing Wednesday afternoon, thus concluding the 
Western Pine manufacturers’ conferences, and 


many of the members attended the first sessions 
of the Western retailers’ convention. 


The message to retiring President Polleys was: 


E. H. Polleys, Los Angeles: The first action 
taken by the Western Pine Manufacturers’ Associa- 
tion in annual meeting assembled was to command 
its officers to send a message of greeting and 
tribute to you, its honored leader, who have so 
ably guided us thru many stormy passages of hard 
times and good and at great personal sacrifice 
given unstintingly of time and effort to your asso- 
ciation, with best wishes for your continued speedy 
recovery. We assure you we have missed your 
wise counsel and merry wit. Signed, Huntington 
Taylor, president, R. G. Slaughter, vice president, 
G. Earl Stoddard, treasurer, A. W. Cooper, sec- 
retary. 


Distributing Garage Plan Book 

The Southern Pine Association has just issued 
a plan book entitled ‘‘Southern Pine Garages’’ 
which will be exceptionally helpful to lumber- 
men. It contains plans for eleven different de- 
signs of garages, with sizes to accommodate the 
smallest and largest car. A particular feature 
of the book is the care and exactness with which 
the plans are drawn and detailed, so that any 
one of the eleven garages may be erected with- 
out any difficulty. Retailers who have much 
summer resort trade will be especially inter- 
ested in several of the designs which show a 
combined summer home and garage. One of the 
last named designs is of a single-story building, 
while two of the others are of the 2-story or 
‘‘apartment’’ type, the cars being housed be- 
low while the living quarters are above. An- 
other garage that is somewhat out of the ordi- 
nary, but which will be found very desirable, 
particularly in the country, is a combination 
workshop anda l-car garage. In a separate 
booklet, material lists for each design are given. 
These material lists, of course, are for retail 
lumbermen only, while the main book was de- 
signed for distribution to the public as well as 
to retail lumbermen. Exceptional care has been 
taken in getting up this garage plan book, and 
it undoubtedly will be of very considerable help 
to lumbermen. 


Quaint Chicago Inn Delights Visitors 


There is in Chicago one dining place that is 
unique, for its associations. The dish which 
it exeels.in serving has left happy memories 
with many lumbermen who partook of its hospi- 
tality while visiting Chicago. The epicure 
turns down a narrow, cobble- 
stone lane such as one finds in 
England and sees the sign that 
is here reproduced, marking a 
seven-story Gothic structure, 
squeezed in between two old 
buildings. This is the sign of 
St. Hubert’s Grill. On enter- 
ing, an allegorical picture of the 
patron saint of the hunt, St. 
Hubert, first greets the eye. The gentlemen’s 
room has rough walls of ashlar masonry, with 
wainscoting, carved oak beams, and stained 
glass windows to which ivy clings. There are 
quaint tankards and prints, old muskets and 
tapestry, lanterns for candles, and the welcoming 
blaze of an open grate. The whole atmosphere 
is that of an English inn or manor of bygone 
days. The men’s grill room is on the first 
floor, and here too every detail is in harmony 
with the unique individuality of St. Hubert’s. 
Red coated waiters, as they silently serve, add a 
touch of color. Perhaps if you ask them they’ll 
recommend the dish that has made St. Hu- 
bert’s famous, a mutton chop that can be beaten 
not even by England, from Cumberland to Kent. 
St. Hubert ’s thick chops are of the old-fashioned 
kind, selected from the heaviest mutton and so 
handled that they win the heart by their deli- 
cious tenderness. The same food is served in the 
Ladies’ Grill on the second floor, an imposing 
room with beamed walls and ceiling. St. Hu- 
bert’s is found on the little frequented part of 
Federal Street just off Jackson Boulevard to 
the south. Federal Street runs south from the 
General Post Office between Clark and Dear- 
born streets. 
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National Association of Commission Salesmen ' 
Formally Organized at Enthusiastic Meeting! 


The National Association of Commission Lum- 
ber Salesmen was formally organized last Fri- 
day, Feb. 9, at its first annual meeting held in 
the rooms of the Lumbermen’s Association of 
Chicago, at which a constitution and by-laws, 
containing a code of ethics, were adopted and 
permanent officers elected. 

The meeting was largely attended, with del- 
egations from most of the States represented 
on the association’s membership list. It was 
an enthusiastic gathering, indicative of the 
commission men’s realization of their importance 
as a factor in the lumber industry and of their 
determination to codperate among themselves 
and with the manufacturers, wholesalers and 
lumber buyers for the ethical and material im- 
provement of their business as well as of the 
industry. 

F, A. Kingsley, of the Kingsley-Towle Lum- 
ber Co., Minneapolis, Minn., who during the 
organization meeting last August was elected 
temporary president, occupied the chair, and 
opened the meeting with a brief explanation of 
the circumstances that led to the creation of the 
association. One of the purposes of the organi- 
zation, he said, was to secure for the commission 
lumber distributer a higher compensation for 
his efforts. This at present is commonly 50 
cents per 1000 feet, which he considered inade- 
quate in view of the important services rendered 
both the manufacturer and the buyer; the ex- 
perience and thoro knowledge of lumber, sources 
of supply and markets which the commission 
man must have, and the considerable work en- 
tailed in intelligent lumber distribution. Mr. 
Kingsley pointed out that whether mill prices 
rose or fell, the commission salesman’s fee re- 
mained the same. This he did not believe just, 
and recommended sales on a percentage basis 
instead of for a fixed sum—which usually is 
fixed with the low prices in view. He further 
said that the commission men should not de- 
mand higher compensation, but merely request 
it. Requests individually made would likely not 
be listened to, but if the commission men 
organized and made a unanimous request it was 
bound to receive due consideration. Tho fav- 
oring the percentage plan, he did not suggest 
any definite percentage, believing that that 
should be a matter for private negotiation be- 
tween the commission man and the seller. 

However, Mr. Kingsley pointed out, the as- 
sociation was not organized for purely selfish 
purposes, but equally for the ethical and ma- 
terial improvement of the entire industry. The 
association would take a determined stand for 
the correction of abuses wherever these might 
appear and for the technical improvement of 
lumber distribution. It would codperate actively 
with the various branches of the lumber in- 
dustry in any movement of constructive char- 
acter. : 

Committees Appointed 

President Kingsley called attention to the 
constitution and by-laws which had previously 
been formulated for presentation at this meet- 
ing, and appointed a committee which, in co- 
Operation with the membership, would revise 
them as it say fit and make its report at the 
afternoon session. This committee was com- 
posed of W. J. Bruce, of the W. J. Bruce 
Lumber Co., Minneapolis, Minn., chairman; R. 
E. Boyd, of the Baird & Boyd Lumber Co., Chi- 
eago; F. W. Shepard, of the George P. Noble 
Lumber Co., Milwaukee, Wis.; 8S. F. Tombaugh, 
of the Tombaugh Lumber Co., Canton, Ohio, and 
M. A. Hayward, of the M. A.. Hayward Lumber 
Co., Detroit, Mich. 

The president also appointed an auditing 
committee composed of G. C. Goss, of the G. C. 
Goss Lumber Co., Indianapolis, Ind.; N. J. 
Clears, of Chicago, and F. A. Weaver, of Cleve- 
land, Ohio, and a nominating committee com- 
posed of 8. R. Taxey, of the S. R. Taxey Lum- 
ber Co., Chicago; W. J. Huff, of South Bend, 
Ind., and Vilas Daugharty, Detroit, Mich. 

N. C. Mather, of the Lord & Bushnell Co., 
Chicago, was then introduced as one of the 


speakers of the day. Mr. Mather welcomed the 
commission men into the association field and 
predicted a great future for their organization. 
‘*Every man should be actively interested in 
association work,’’ he said, ‘‘not so much for 
profit in dollars and cents as for the rectifica- 
tion of abuses and the raising of his business 
to a new high level. The commission man is 
an important link in the lumber industry, 
enabling the retailer and wholesaler to keep in 
close touch with the mills. Character, ethics 
and service must be the corner stones of his 
business. He must tread the straight and nar- 
row path, and when he does this he is very 
satisfactory to deal with. His slogan should be 
that of the Rotarians: ‘He profits most who 
serves best.’ Unless your conception of duty 
is unassailable it will be hard for you as an 
association. Selfishness must be abandoned and 
you must work for the common good. Never 
look at the transaction immediately in front 
of you, but at what that transaction might lead 
up to. Don’t try for an advantage today, but 
build for the future. Integrity of your member- 
ship is what is going to make you or undo you. 
If you find a member in whom you were mis- 
taken when you admitted him to your ranks, 
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close your doors to him, and keep your organi- 
zation one that stands for uprightness and 
square dealing always. If you do, you can 
build yourselves into one of the most successful 
organizations I know of.’’ 

Mr. Mather’s address was keenly appreciated 
by everyone present, and upon its completion 
he was given a rising vote of thanks. 

What the Association Can Do 


Miss Grace M. Learman, secretary of T. A. 
Bruett—Lumber (Ine.), Milwaukee, Wis., next 
read a paper prepared by Mr. Bruett, who was 
unable to attend the meeting. 

‘“*There are so many good things that your 
association can do for the general good of the 
lumber business that I am wondering whether 
the organizers realized the responsibilities they 
have assumed,’’ stated Mr. Bruett, continuing: 

‘ie behooves every member to stand firmly by 
the officers in their efforts to follow good business 
ethics. Forget petty differences. Iron out troubles 
between yourselves, your customers and shippers. 
Be truthful in all matters coming up between ship- 
per and customer. Proteet your customer’s inter- 
ests when you are satisfied he is right; do the same 
for the shipper when he is right. Stand firm with 
justice. Prove to the manufacturer and whole- 
saler that when you have sold their goods you will 
also adjust any difference arising on its merit, fair 
and square between men whatever the  conse- 
quences might be. Thru your association show the 
manufacturer and wholesaler that with their co- 


operation business can be made a lasting pleasure 
besides giving financial returns greater than ever 
before. 

_ Get a live man in each State who has a reputa- 
tion for fairness and firmness, who will see to it 
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that the shipper as well as the customer wil] hp & 
protected. Where a shipper has got into disreput, 
either thru imagination or fact, try to expel th 
imagination or correct the fact and bring him back 
to the fold of desirables. Do the same when yoy 
find a retailer or factory that has been rated ag , 
“kicker.” Get under the facts. If there is no gooq 
reason for the rating, have it removed. If there jy F 
a reason, remove the reason. Most “kick” ratings [ 
are due to some misunderstanding which never | 
have been ironed out, but if the parties concerneg 
could be got together properly they would in many 
cases laugh at their own actions. The trouble be. 
tween buyer and seller is largely because the seller 
thinks the buyer has horns and the buyer thinks 
the seller’s horns are larger than his. If by chan 
they meet socially, they both look for these horns 
and, failing to see them, are very much surprisa 
and ready for an opportunity to mend matters, 


The next speaker was L. R. Putman, directing 7 
manager of the American Wholesale Lumber | 
Association, who expressed his pleasure at see. f 
ing the commission lumbermen organizing. They 
were the last to arrive in the lumber associa. | 
tion field, he said, but probably had the biggest 
opportunity to make their influence felt. ‘Tf 


as an association you are going to move along | 
with the mob, there is no room for you,’’ he | 
said. ‘‘But, if you seek to better conditions 7 


within the industry, there is a lot of room and | 
you have a big career ahead of you. If your | 
motives are selfish, if you seek only a bigger 
commission on the lumber you sell and to get 
more for yourselves and give less to others, then 
you won’t get very far. The usual complaint 
regarding a commission salesmen is that he does | 
not follow his sale thru. When he has solda | 
car and has collected his commission, he is thm | 
with the transaction and leaves the other parties © 
to worry along the best they can in case of 
trouble. That is a short-sighted policy. It is | 
your sale, and you should stick with the transac | 
tion to its finish. Give the other fellow a little 
more service for his money than he has been 
getting, and you will get more out of your busi- 
ness. You’ll have to abandon the narrow, self: 
ish viewpoint and see the other fellow’s side. 
Sweep first before your own door; then you 
can go to the others and get your share.’’ 

Mr. Putman further related some of his asso- 
ciation’s experiences during the first stages of 
its career, to show some of the difficulties which 
a@ new organization may have to face. He 
cautioned his hearers from being discouraged 
should things look black in the beginning, say- 
ing that their cause was worthy, and if they 
would ‘‘keep plugging’’ they would without 
doubt meet with a large measure of success. 


AFTERNOON SESSION 


The afternoon session was opened by Presi- 
dent Kingsley introducing M. L. Jordan, of 
Minneapolis, Minn., who has been acting 48 
organizing secretary. Mr. Jordan briefly re: 
viewed the association’s activities since its in 
ception six months ago, which necessarily have 
been largely limited to the enrollment of mem- 
bership. He reported that eighty-five names al: 
ready appeared upon the list, and that the 
universal interest which the organization has 
aroused would surely result in a heavy increase 
in membership as soon as the association had 
been definitely launched. 

Mr. Bruce next reported for the committee 
on constitution, by-laws and resolutions. The 
debate punctuating the reading of these docu- 
ments was very generally participated in, but 
centered largely on the membership, fees and 
dues clauses, and resulted in very little change 
from the recommendations originally made. 


The Association’s Objects 
The objects of the association were given as 
follows in the constitution as finally adopted: 


The objects of this association shall be (a) to 
cobrdinate the efforts of the commission lumber 
salesmen of the United States in such a manner a8 
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will best serve the needs of the lumber industry 
and protect and maintain the commission salesman 
as an essential factor in the distribution of all 
lumber products; (b) to codperate with all other 
branches of the lumber industry so as to aid in the 
more efficient distribution of lumber and other for 
est products; (c) to do all those things necessary 
to bring about closer harmony between the sales 
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man, manufacturer, wholesaler and retailer; (d) to 
formulate a code of ethics for the commission lum- 
per salesmen and to endeavor to have all members 


adhere to it. _ 
adhere t0 “who Is Eligible 
The membership clause of the constitution 


reads: 

Any person, firm or corporation deriving a por- 
tion of its earnings from the sale of lumber at 
wholesale on a commission basis, or from buying 
lumber on a commission basis, and who has been 
established for a period of not less than twelve 
months and has had at least two years’ experience 
in some branch of the lumber industry, shall be 
eligible for membership when application shall have 
been made in writing to, and shall have been ap- 
proved by, the board of directors, Applicants for 
membership shall subscribe to the objects and code 
of ethics of the association. 

Membership fee was fixed at $15, and annual 
dues at $25, the latter being payable quarterly 
or semiannually. Copartnerships or corporations 
shall pay but one membership fee, but shall 
pay annual dues for each active selling member 
or agent. 

Article 4 of the subsequently adopted by-laws 
contains the code of ethics, which reads as 
follows: 


All applicants for membership shall subscribe to 
the following ‘‘code of ethics” and violation of 
same may be considered as basis for suspension or 
expulsion from the association : 

(a) We believe in the principle of arbitration 
and agree to submit to a board of arbitration all 
disputes arising between members or between mem- 
bers and nonmembers in any other branch of the 
lumber industry, and we agree to abide by any 
such decision. 

(b) Members shall not misrepresent stock in any 


way. 

(ec) Members shall not send orders to shippers 
that are not bonafide orders. 

(d) Members shall notify buyer or seller imme- 
diately of any necessary change in an order. 

(e) Members shall notify buyer without delay 
of inability to place order or of rejection of order 
by shipper. 

(f) Members shall notify buyer or seller 
promptly of any misunderstanding concerning an 
order. 

(g) Members shall confirm all telephone quota- 
tions promptly in writing and shall mail promptly 
their acknowledgment of all telephone orders. 

(h) Members shall attend to the adjustment of 
claims, when so authorized by the shipper, with all 
possible diligence but shall make no definite settle- 
ment of claims unless expressly authorized by the 
shipper. 

(i) Members shall report promptly to the secre- 
tary any violation of trade ethics affecting the 
commission lumber salesman which may come to 
his attention. 

(j) Members shall 
buyers. 


not split commission with 


Resolution Adopted 


The following resolution, outlining the prin- 
ciples which the association believes should gov- 
ern the relations between the commission 
salesmen and the shipper, was also passed: 


Resolved, That we declare it our opinion that the 
following points are fair and just and should be 
established as a part of all working agreements 
between shipper and salesman, viz. : 

(1) That the commission salesman is entitled 
to payment for all orders taken by him and ac- 
cepted by the shipper. ; 

(2) That the commission salesman is entitled to 
full commission on all cars shipped on his orders 
and refused by buyer and later forwarded to an- 
other point or resold by another salesman. 

(3) That all orders sent out by salesmen by wire 
should be acknowledged or refused by wire and all 
orders sent by mail should be accepted immedi- 
ag 8 or in case of refusal such notice should be 
y wire, 

(4) That all commissions shall be due when 
order is accepted and payment shall be made not 
later than the tenth of the month following date of 
shipment, and within ninety days of date of order, 
unless otherwise agreed. 

(5) That shippers should not send lists showing 
a schedule of commissions nor pay commissions, 
either directly or indirectly, to anyone not regu- 
larly established as a commission salesman. 

(6) That we deprecate the present practice of 
Sending broadcast transit lists and that we believe 
the best interests of salesman and shippers will be 
served by confining representation to a limited 
Humber in each locality. We endorse the principle 
of exclusive representation. 

(7) That date of shipment, car number, full 
routing and, where practicable, point of origin 
should be shown on all listings of transit cars. 


(8) That payment of commissions on a percent- 
age basis rather than at a stated price per thou- 
Sand feet is more fair to both shipper and salesman 
and tends toward a more stable market. 


Election of Officers 


The report of the auditing committee, pre- 
sented by N. J. Clears, showed that tho many 
membership fees and dues had not yet been 














paid, there was a balance of some hundreds of 
dollars in the treasury. The nominating com- 
mittee then brought in its report, which was 
unanimously adopted as follows: 
President—F. <A. Kingsley, of the 


ae ; y 4 Kingsley 
Towle Lumber Co., Minneapolis, Minn. 





F. W. SHEPARD, MILWAUKEE, WIS.: 
Secretary 


Vice president—S. F. Tombaugh, of the Tom- 
baugh Lumber Co., Canton, Ohio. 


Treasurer—T. A. Bruett, of T. A. Bruett—Lum- 
ber (Inc.), Milwaukee, Wis. 

Secretary—F. W. Shepard, of the George P. 
Noble Lumber Co., Milwaukee, Wis. 

Regional chairmen: For Minnesota, Roy Thomp- 
son, Minneapolis, Minn.; for Illinois, R. ©. Boyd, 
Chicago, Ill.; for Wisconsin; H. A. Jeffers, Janes-. 
ville; for Michigan, Vilas Daugharty, Detroit; for 
Ohio, F. A. Weaver, Cleveland; for Indiana, G. C. 
Goss, Indianapolis. 


Chairman for other States are to be chosen 
as the membership in these States grows. The 
board of directors will be composed of the of- 
ficers and regional chairmen. The association’s 
headquarters will be located in the secretary’s 
offices at Room 406, 204 Grand Avenue, Mil- 
waukee, Wis. 


Resolutions were adopted thanking the Lum- 
bermen’s Association of Chicago for its hos- 
pitality to the visiting commission salesmen; 
thanking President Kingsley and Mr. Jordan 
for the untiring efforts which they have given 
toward the organization of the association; and 
urging all members to use the association em- 
blem on their stationery, this emblem to be 
obtained from the secretary for $1. Another 
resolution put the association upon record as 
in full accord with all present movements to- 
ward the conservation of lumber supplies and 
reforestation. Adjournment was then taken, fol- 
lowing which the board of directors went into 
executive session. 


Logging and Sawmill Safety Engineers Organize 


San Francisco, Cau., Feb. 10.—The first an- 
nual convention of logging and sawmill safety 
engineers and inspectors opened here Feb. 5, in 
the offices of the California Industrial Accident 
Commission. It was attended by representatives 
of twenty-five companies interested in sawmills 
and timber. D. Bendorf acted as temporary 
chairman. 

Will J. French, chairman of the accident com- 
mission, who had called the meeting in an in- 
formal way, sounded the keynote of the need 
for codperation in safety work. He stated that 
$1,106,000 had been paid out in compensation 
in California during the last four years, due to 
accidents in the logging and lumber industry, 
This sum of money covered 149 fatal, 383 per- 
manent and 9,416 temporary injuries sustained 
by workers. 

Paul Splane, of the Hammond Lumber Co., 
spoke on “Safety in Logging Operations’’; 
H. W. Gray, of the Union Lumber Co., on 
‘«Safety Work in Sawmills’’; Dr. Morton R. 
Gibbons, of the medical department of the in- 
dustrial accident commission, or ‘‘ Infections, 
Causes and Preventions’’; E. A. Brown, of the 
commission of immigration and housing, on 
‘<Camp Sanitation,’’ and J. B. Clark, of Hobart 
Mills, on ‘‘ Plant Safety Committees.’’ Repre 
sentatives of the accident commission joined in 
discussions on these topics with the representa- 
tives of the lumber industry. 

On Feb. 6, D. Bendorf, of the Pacifie Lum- 
ber Co., spoke on ‘‘Compiling Accident Statis- 
tics’; O. H. Zolner, of the California Fruit Ex- 
change, on ‘‘Fire Protection in Woods and at 
Mills’’; F. A. Compton, of the Diamond Match 
Co., on ‘‘Safety Work in Box Factories,’’ and 
E. A. Baker, of the Fruit Growers’ Supply Co., 
on ‘‘Educational Work in Safety Among Em- 
ployees in the Woods. ”’ ' 
‘ L. D. Miller, of the accident commission, in- 
vited the lumbermen to make more use of the 
commission’s facilities, which are cheerfuliy 
tendered. Every lumber company should or- 
ganize a safety committee and educate its em- 
ployees along the lines of preventing accidents. 
The National Safety Council’s bulletins are 
beneficial as far as they go. It was suggested 
that the lumbermen send in photographs show- 
ing how accidents have occurred, which could 
be utilized in preparing bulletins applying espe- 
cially to the lumber industry. 

On the motion of Paul Splane, it was voted 
that a resolution be drawn up and sent to the 
National Safety Council asking that posters be 


gotten out warning against accidents in lum- 
bering and milling operations. 

At the closing session, Feb. 6, the convention 
resulted in the organizing of the Lumbermen’s 
Accident Prevention Association of California, 
which will meet annually in February. The 
next meeting will be held Feb. 14, 1924, when a 
large representation of the California pine and 
redwood interests is expected. 

D. S. Painter, of the Fruit Growers’ Supply 
Co., was elected president; Paul Splane, of the 
the Hammond Lumber Co., vice president, and 
L. D. Miller of the industrial accident commis- 
sion, secretary. Safety engineers and other rep- 
resentatives of lumber companies will send re- 
ports of accidents to the headquarters of the 
association with the industrial accident com- 
association. Practical work will be done in co- 
operation with the industrial accident commis- 
s10n. 


Forestry Delegates Define a Tree 


ATLANTA, GA., Feb. 13.—At the Fifth South- 
ern Forestry Congress held in Montgomery, Ala., 
Jan. 29-31, C. B. Harman, secretary Southern 
Sash, Door & Millwork Manufacturers’ Asso- 
ciation, Atlanta, offered to delegates as a prize 
a woodsman’s knife for the best definition of 
a tree. Thirty definitions were received, the 
winning delegate being R. L. Hogue, Jackson, 
Miss., who gave the following: 

‘“A tree is a woody plant, being or capable 
of becoming of a size exceeding that of a shrub, 
characterized above ground by an upright stem 
surmounted by a vegetation crown.’’ Among 
the definitions were the following: 

A tree is the product of nature, producing raw 
material for the physical comfort, health and ad- 
vancement of the human race, and adding during 


its producing period beauty and protection to the 
landscape it dominates. 


A tree is a plant provided by nature for food 
and shelter. 

A tree is the highest order of plant life, created 
to make life possible. 

A tree is a plant greater than man, furnishing 
leaves for Eves, apples for Adams, material for 
manufacturers and a hard living for lumbermen 
and foresters. 

A tree is a plant gift of nature to humanity, 
indispensable to the economic well being of society. 
A tree is God’s second best gift to mankind. 

Judges of the contest were the following: 
J. G. Peters, Forest Service, Washington, D. C.; 
W. E. Mattoon, forest examiner, Forest Serv- 
ice, and H. G. Spahr, engineer Georgia high- 
way commission. 
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MILWAUKEE, WIs., Feb. 12.—The annual 
meeting of the Northern Wholesale Hardwood 
Lumber Association, held at the Milwaukee Ath- 
letic Club today, opened with an address by 
President T. T. Jones, of Minneapolis, Minn., 
who said that primarily the association is com- 
posed of jobbers, or merchants of lumber, tho 
most of the members are also heavily inter- 
ested in sawmills. He expressed the opinion 
that there is no more honorable profession than 
the merchandising of goods, and altho inter- 
ested in a couple of sawmills Mr. Jones said he 
was also a jobber because the merchandising 
of lumber appeals to him, and he finds it very 
interesting. 

After commenting on the kind of service that 
a jobber can give to lumber consumers, Mr. 
Jones said that there are a number of ways in 
which knowledge can be gained on how to con- 
duct a hardwood lumber business, the most im- 
portant being (first) from the kicks or com- 
plaints received on shipments, and (second) the 
information picked up by association with com- 
petitors, ‘‘Service and jobbing should be 
synonymous,’’ said Mr. Jones, ‘‘and the jobber 
who can not give service had better hunt other 
fields for his talents.’’ 

Mr. Jones went on to speak of the good qual- 
ities of birch and of the many uses to which it 
is put. He said that the public is not fully ac- 
quainted with the merits of this wood and in 
order to increase its consumption he urged those 
handling birch to make greater efforts in the 
future to let the consumer know all about the 
fine points of this northern product which, Mr. 
Jones said, is the only wood that has been able 
to take the place of cherry. 


Secretary’s Report 

Secretary J. F. Hayden, of Minneapolis, 
Minn., recounted what had been accomplished 
during the last year. He mentioned the re- 
ceipt of a bulletin issued by the Chicago Real 
Estate Board in which it was stated that Chi- 
cago and its suburbs offered today perhaps the 
greatest potential market for home _ builders, 
building material and supplies and kindred 
lines to be found in the country. It is estimated 
that a minimum of $148,000,000 will have to be 
spent during 1923 on residential building to 
bring the housing situation back to normal. 
What is true of Chicago, said Mr. Hayden in 
his report, is equally true in a proportionate de- 
gree of other cities. He continued: 

The improved conditions in the rural districts, 
due to the better prices for farm products, have 
made it reasonably certain that there will be much 
building this year in the country, and in the 
smaller cities and towns the orders for yard stock 
going to the mills from the retail yards of the 
country have been large and increasing for several 
weeks. During the last several months wood using 
industries have been in the market for large sup- 
plies and the demand for hardwood lumber, both 
northern and southern, is good and promises to 
continue good during the first half of the year at 
least. Northern mills are producing .as much as 
they can, and logging conditions in the South are 
favoring the manufacturers. 

Secretary Hayden said that the total member- 
ship is now thirty-eight, about half a dozen 
names having been added to the roster during 
the last year, and several more joining at this 
meeting. 

A resolution of condolence was adopted on 
the death in December last of W. H. Sill, of 
the Steven & Jarvis Lumber Co., Eau Claire, 
Wis. 

Early Experiences of Veteran Lumberman 


C. P. Crosby, of Rhinelander, Wis., in speak- 
ing on ‘‘The Past and Present in the Lumber 
Industry,’’ sketched the history of the associa- 
tion from its inception in 1917, when twelve or 
fifteen firms were represented at Rhinelander. 
Mr. Crosby outlined his early experiences in 
the woods back in the late ’70s, and said he 
started in the shingle business when he was 19 
or 20 years old buying cull logs of pine and 
rafting them down the river to Hannibal and 
St. Louis, Mo. He said there was no yard at 
North LaCrosse, Wis., in those days so he 
started one at that place and yarded about 
3,000,000 feet of northern pine a year. Later 
he handled white oak, maple and other hard- 


woods at the LaCrosse yard. Hardwood lum- 
ber could be bought cheaply in those days, as 
there was no particular market for it except in 
the West, the big demand being for basswood. 
Mr. Crosby went on to say that when he first 
started in the manufacturing end he sawed all 
kinds of lumber, but mostly oak, butternut, 
rock elm for bicycle rims, and basswood. He 
operated at Edgar, Wis., for four years, and 
during one year had 8,000,000 feet on hand. 
There has been a great advance in prices since 
then, he continued, but still at that time it was 
possible to get a full day’s work out of a man 
for a reasonable wage. The cost of production 
has risen very much compared with those days, 
said Mr. Crosby. 

In referring to the present situation, Mr. 
Crosby said: ‘‘We all realize that prices are 
advancing pretty rapidly. I find that up in our 
country some of the camps are being shut down 
for lack of woodsmen. I don’t believe there is 
going to be any more lumber produced this 
year than can be absorbed, in addition to which 





ARTHUR JARVIS, 
Eau Claire, Wis.; 
Elected President 


T. T. JONES, 
Minneapolis, Minn. ; 
Retiring President 


we are starting this season with very little lum- 
ber to sell.’’ 
Officers Chosen 


The nominating committee, consisting of F. 
Timlin, of Wausau, Wis., William Wheeler, of 
Marshfield, Wis., and F. H. Peschau, of Minne- 
apolis, Minn., made the following recommenda- 
tions for officers for the ensuing year, which 
report was unanimously adopted: 


President—Arthur arvis, Eau Claire, Wis. 


Vice president— Payson Smith, Minneapolis, 
Minn. 

Treasurer—John Andrews, Wausau, Wis. (re- 
elected). 

Secretary—J. F. Hayden, Minneapolis, Minn. 


(reélected). 

Directors: (For two years)—A. H. Ruth, Chi- 
cago; James Andrews, Escanaba, Mich.; John Car- 
ter, Menomonie, Wis. (For one year)—A. C. 
Quixley, Chicago. 

Mr. Jarvis, the newly-elected president, in 
acknowledging the honor, asked for the codp- 
eration of the members, and said that during 
this year he would try to bring about results 
that will benefit the association and the lumber 
industry generally. He called attention to the 
fact that the merchandising of lumber is of real 
importance and urged all the wholesalers to 
make a deep study of the matter. Mr. Jarvis 
bespoke closer codperation between the whole- 
salers and the manufacturers. 

A motion was adopted to raise the association 
dues to $35 a year, after which adjournment 
was taken for lunch. 


Wholesaler’s Position in Lumber Business 

At the opening of the afternoon session T. 
T. Jones read an article entitled ‘‘The Position 
of the Wholesaler in the Lumber Business,’’ 





oo 


Northern Hardwood Wholesalers Define Functions 


this being a reprint from the March 16, 1919 











issue of the AMERICAN LUMBERMAN, Of one of , & 





series entitled ‘‘Letters from the Mail of , 
Wholesaler.’’ This precipitated considerahk 
discussion, the consensus being that the write 
had about hit the mark as to the position oggy. 
pied by the wholesaler. It was decided to hare 


copies of this article printed and distributed ty § 
the membership, so that the points brought oy 7 











can be thoroly digested by each member of the © 


association. 

Covers were laid for over one hundred at the 
annual banquet held at the Milwaukee Athletic 
Club on Monday evening. The entertainment 
features arranged by Harry Christiansen, Bil 
Kelly and Bob Blackburn made a great hit, 
and in the opinion of everyone present it was aq 
treat which will long be remembered. 







































District Foresters in Convention 


DeNveER, CoLo., Feb. 12.—Twenty-six forest 
supervisors participated in the sessions of the 
triennial convention of District No. 2 of the 
Forest Service, at the Federal Building here, 
Feb. 5 to 10, inclusive. Delegates were present 





from Colorado, Wyoming, Nebraska, South Da © 


kota, Michigan and Minnesota. Subjects re. 
lating to all phases of forestry were under dis. 
cussion during the week. 

In opening the convention, Allen S. Peck, 
district forester, who presided, expressed the be- 
lief this country is witnessing the dawn of true 
forestry, or what he described as the third and 
last period in the natural development of for. 


estry—settling down to a system that will re E 
sult in the administration of the forests for © 


the greatest good of the greatest number. 
Among the more important papers read dur- 
ing the convention were: ‘‘ Management Plans,”’ 
by James F. Connor of the Harney national 
forest, Custer, S. D.; ‘‘ Timber Sale Administra. 
tion,’’ by Harold L. Borden, of the Leadville 
national forest, Leadville, Colo.; ‘‘ Condition of 
Sale Areas,’’ by Huber C. Hilton, Medicine 
Bow national forest, Wyoming; ‘‘ Increased 
Utilization,’’ by A. L. Richey, Holy Cross na- 
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tional forest, Glenwood Springs, Colo.; ‘‘Mark | 


ing,’’ by J. B. Leighou, Arapahoe national 
forest, Hot Sulphur Springs, Colo.; ‘‘ Research,” 
by William R. Krutzer, Colorado national forest, 
Fort Collins, Colo. 







Supervisor Connor asserted there is a definite | 


need for management plans where there is any 
immediate prospect of timber sale business. 
‘Plans should properly be perfected before the 
sawmills are located, so as to be sure they are 
in the best positions for handling the timber 
economically,’’ he declared. ‘‘ Working centers 
should be designated which can be _ properly 
managed upon a basis of sustained annual yield. 
A definite cutting budget can be made on a 10- 
year period, selecting the definite areas from 
which the timber should be cut.’’ 

On the subject of marking, Supervisor 
Leighou urged it should be done in such a way 
as to insure continued productivity of material 
on the area concerned. ‘‘If the timber in our 
forests is to constitute a perpetual supply it 
must be cut no faster than it is grown,’’ he 
said, ‘‘and in this very important consideration 
will be reflected the success or failure in mark- 
ing. Accordingly, in marking is where we 
practice forestry. Marking should be thordly 
studied, and men should be extensively trained 
by those experienced in this work.’’ 

Supervisor Krutzer advocated the importance 
of research with respect to the character, habits 
and life history of the important forest trees. 
‘“We should know more,’’ he said, ‘¢regarding 
actual conditions, with regard to harvesting our 
present forest crops and protecting new ones 
for the future.’’ 

I. F. Eldredge, of Washington, inspector of 
the western division, told the supervisors that 
within twenty years 50 percent of the timber 
left will be in the national forests and that 
when that time arrives the Forest Service 
be called upon to sell from eight to ten billion 
feet annually. 
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Roofer Manufacturers Meet With Pine Men 


Macon, GA., Feb. 13.—More than seventy-five 
jumbermen were present at the meeting of the 
Roofer Manufacturers’ Club here when Vice 
President J. A. Cook called the meeting to order 


Dr. T. B. Lovelace, of Macon, the first presi- 


§ dent of the association, introduced Luther Wil- 
© Ijams, mayor of Macon, who welcomed the lum- 


> permen to the city. 


Secretary John M. Gibbs, of the North Caro- 


‘Jina Pine Association, responded in his usual 


After the reading of the 


minutes by Secretary Hugh Thurston, the mem- 


F bership committee reported the following can- 


didates for admission and they were unani- 


' mously elected: J. B. Kelley, Louisville, Ga.; 


Truman Lumber Co., Edison, Ga.; King Lum- 


’ per & Oil Co., Unadilla, Ga.; Plains Lumber Co., 


Plains, Ga.; Buffalo Lumber’ Co., Lexington, 
Ga.; Paul A. Bowden, Thomson, Ga.; Adams- 
Richardson Lumber Co., Macon, Ga.; H. H. 
Hardin, Forsyth, Ga. 

A general discussion followed relative to va- 
rious manufacturing problems, with the main 
question that of standard and recognized weights 
for the different items that the members manu- 
factured. The general opinion was that it 
would be advantageous to all to have standard 
weights classified with the bureau of weighing 
and classification, and Vaughn Camp, of the 
Camp Manufacturing Co., Franklin, Va., sug- 
gested that the only satisfactory way to get a 
standard which would be recognized would be to 
have the weights of the various items taken 
over a period of several months by a number of 
mills. A mean weight could thus be secured 
that would be accepted as a standard. 

W. J. Strobel, traffic manager of the North 
Carolina Pine Association, said that there would 
be some difficulty in securing a recognized 
standard by the Southern Classification Bureau. 
He said that the carriers admitted a difference 
in weight between southern pine and North 
Carolina pine, but to date they had not taken 
the trouble to find out just how great this dif- 
ference might be. He suggested, in line with 
Mr. Camp’s idea, that the mills get up a series 
of weights covering various months of the year 
and obtained by a goodly number of the manu- 
facturers. This information would be necessary 
as convincing evidence before the Southern 
Weighing & Inspection Bureau. Mr. Strobel 
felt sure that with information such as this 
he would be able to get the average weights 
recognized and classified. At present, Mr. Stro- 
bel said, the bureau had no right to use weight 
standards because they were not recognized by 
certain Georgia railroads. The task is to get 
the facts and with these facts convince the bu- 
reau. Further discussion on this topic was 
postponed until the afternoon meeting of the 
North Carolina Pine Association. 

Before the meeting was adjourned several 
wholesalers gave their ideas regarding condi- 
ions of the market at their end of the line, the 
majority feeling that the market had about 
reached the top and that things might ease up 
for the next thirty days. Mr. Davis of the 
Frost-Davis Lumber Co., in speaking on the 
different workings of roofers, said that beaded 
stock should sell for more money than other 
dressings, He gave as his reason the feelings 
of the manufacturers regarding beaded stock 
and was sure that considerable stock ordered 
dressed in this manner was not being used 
where beading played an important part. 

Before adjournment the next meeting date 
was set for April 10. 

Pine Association Meets in Afternoon 
Poona the splendid dinner served the North 
4rolina Pine ‘Association held its first regional 
ineeting in this territory, being called to order 
by President Ross McNeal, with seventy-five 
a and visitors in attendance. Eight new 
“a ers were received into the association, sev- 
ais matters relative to traffic problems were 
pre cay Mr. Strobel, traffic manager, gave 
a the ms en data as to the various achievements 
ede b nade department and the various meth- 
plishey which these achievements were accom- 

ed. His talk was most instructive as well 


as interesting. Judge Spruill, undoubtedly 
one of the most interesting as well as most in- 
structive speakers in the South and counsel for 
the: North Carolina Pine Association, delivered 
a masterly address on the subject, ‘‘Coépera- 
tion,’’ attacking the subject by flank movement. 
Judge Spruill’s first sentence was: ‘‘ Fifty per- 
cent of the people are in the game of seeking 
dishonestly after the other man’s dollar.’’ Peo- 
ple, he said, are not playing the game so much 
for the love of money but for the love of the 
sport. Too many men have as their sport the 
hunting of suckers, of whom there are many 
and surprisingly easy to catch. 

In 1921 the nation experienced one of its 
most discouraging years. Cotton was ruined 
by the boll weevil, lumber was practically worth- 
less, yet $500,000,000 worth of valueless stock 
was sold to the unsuspecting suckers. Four 
hundred million dollars’ worth of Liberty bonds 
were taken from others by this type of grafting. 
Continuing, he said: 

We should be wise as the cat, for a cat will not 


jump on a hot stove but once, after that he will 
not jump on any kind of a stove, but when we are 


A Belt Operated Cant Piler 


WarrEN, ArK., Feb. 13.—The Southern Lum- 
ber Co., of this place, in one of its sawmills, 
employs an unusual and yet efficient cant piler. 
In all mills which operate gangs, cant pilers 
are needed at times, but this particular device 
is one which was invented by R. L. Ketchand, 
plant superintendent, and is one which because 

















Belt operated cant piler used by Southern 
Lumber Co. 


of its simplicity and constant availability is giv- 
ing entire satisfaction. As a rule the ordinary 
cant piler is operated by a twin cylinder steam 
engine. Naturally, a good deal of attention is 
required to take care of this engine and op- 
erate it. However, the cant piler operated by 
the Southern Lumber Co. takes the power from 
the main shaft by means of a belt and this 
power is transferred to the piler by gears, as 
shown in the accompanying illustration. The 
piler itself is controlled by a wire rope which 
runs around the spool in the foreground and 
from the spool over a pulley to the tongs which 
handle the cant. Power is always available and 
the apparatus requires no care and is quickly 
and easily operated. Such a device may also 
be used for straining a band mill. 


A REPORT COMES from Mexico to the effect 
that the Government of that country purposes 
building several school houses of wood as an 
experiment in that kind of construction. 


burnt we come back for more even before the old 
burn has had time to heal. There are three classes 
of suckers. First, the maximum type of which 
P. T. Barnum says one is born every minute. 
Second, is the medium class; he buys stocks on 
margin and follows the brass band to the auction 
sale of real estate. This class lives off of the first 
class. The third class is a minimum class and 
lives off both the maximum and minimum class; it 
searcely ever gets caught, but when it does it takes 
hook, line and sinker. 

Admitting that we are 
class consisting of about 2 percent. It lives off 
of all three of the above named classes. Its mem- 
bers are the most criminal and are found in the 
great game of politics. They spend their time 
pork barreling instead of practicing political econ- 
omy. They spend their time making appropriations 
and misappropriations. This takes money and 
where does this money come from? Highty-five 
percent comes in the form of a tax on corporations, 
Any tax fair to an indiviudal is fair to a corpora- 
tion and any tax fair to a corporation is fair to 
an individual; and any tax unfair to an individual 
is unfair to a corporation. The corporation comes 
back upon the individual in the way of high prices 
for food, clothing, freight rates, and other neces- 
sities, and as usual the individual pays. 

There have been organized during the last fifty 
years a million corporations, iverything that 
plays a part in our every day life is under the 
direct influence of a corporation—the food we eat, 
the clothes we wear, the homes we live in. In 
fact, our happiness is dependent upon _ corpora- 
tions. The task before us is to get the codperation 
of these corporations and the only way that such 
coéperation can come about is by removing such a 
large and unjust tax. Politicians can not do this; 
it remains for statesmen. And unless those rep- 
resentatives that we send to the various Govern- 
ment seats are representing us as statesmen it 
is our duty to tell them clearly their duty and, 
unless they take cognizance of our warnings, to 
place other men in their chairs. When the era 
of codperation arrives we will be living in era 
of universal satisfaction and a man will be a free 
man in actuality as well as in name. 


At the close of the meeting it was decided to 
hold another regional meeting in about two 
months. 


suckers there is yet a 


Associations Hold Jomt Meeting 


[Special telegram to AMERICAN LUMBERMAN } 

JACKSONVILLE, FLA., Feb. 15.—A joint meet- 
ing of the North Carolina Pine Association 
and the Georgia-Florida Saw Mill Associa- 
tion was held today at the Mason Hotel, this 
city. President J. Ress MeNeal, of the North 
Carolina Pine Association, and President J. 
E. Graves, of the Georgia-Florida Saw Mill 
Association, presided. 

In the absence of C. E. Meeton, Secretary 
Harrell, of the Georgia-Florida association, 
introduced W. Fraser Jones, former president 
of that association, who welcomed the con- 
ventioners. 

Judge F. 8S. Spruill, counsel for the North 
Carolina Pine Association, was then intro- 
duced and gave a most interesting address. 
He declared that loss of individuality is a 
danger confronting the United States, refer- 
ring to the factions seeking to control Con- 
gress, and that its results extended into the 
social and industrial fabric of the nation. 

The subject of standardization was brought 
up by George P. Betts, of Ashburn, Ga. John 
M. Gibbs then discussed the same subject 
very carefully and fully from the point of 
view of North Carolina pine manufacturers. 

W. J. Strobel and J. 8. Farish, traffic man- 
agers for the North Carolina Pine and the 
Georgia- Florida associations, respectively, 
went over the traffic situation very thoroly 
and reported on activities of their depart- 
ments. Following their talks, a buffet lunch- 
eon was served. 

At the afternoon session, George W. Ward, 
of Washington, D. C., gave an address on tax- 
ation. William A. Durgin, of the Department 
of Commerce and speaking in behalf of See- 
retary Hoover, then went into the standardi- 
zation movement in some detail. 

Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
outlined the program of the National asso- 
ciation for the coming year, and solicited the 
full codperation of the North Carolina and 
Georgia-Florida associations. 

The lumbermen declared the meeting a great 
success. They will stay over to attend the 
banquet to be held tonight at the Mason 
Hotel. 
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"WHAT THE ASSOCIATIONS HAVE IN PROSPECT 





Feb. 20—-Northwest Iowa Lumbermen’s Association, 
Martin Hotel, Sioux City, Iowa. Annual. 

Feb, 20-21—North Dakota Retail Lumbermen’s As- 
sociation, Commercial Club Rooms, Fargo, N. D. 
Annual. 

Feb, 21-23—lIllinois Lumber Merchants’ Association, 
Congress Hotel, Chicago. Annual. 

Feb. 22—Texas Forestry Association, Austin, 

Annual. 

22-23—Southeast 

Dealers’ Association, Hotel Statler, 

Mo. Annual. 

Feb. 22-23—West Virginia Lumber & Builders’ Sup- 

ply Dealers’ Association, Ruffner Hotel, Charles- 

ton, W. Va. Annual. 
23—West Coast Lumbermen’s 

Seattle, Wash. Annual. 

Feb. 27—Northern Indiana and Southern Michigan 
Retail Lumber Dealers’ Association, Oliver 
Hotel, South Bend, Ind. Annual. 

Feb. 28—Eastern Woodworkers’ Cost Information 
Bureau, New York City. Annual. 

March 1—Lumbermen’s Exchange of the City of 
Philadelphia, Philadelphia, Pa. Annual. 

March 14-15—South Dakota Retail Lumbermen’s 
Association, Sioux Falls, S. D. nnual, 

March 20-21—Southern Pine Association, 
wald Hotel, New Orleans, La. Annual. 

March 21-22—National Wholesale Lumber Dealers’ 
Association, William Penn Hotel, Pittsburgh, 
Pa. Annual. 

March 22-23—National Lumber Manufacturers’ As- 
sociation, Grunewald Hotel, New Orleans, La. 
Annual. 

March 24-31—“Own Your Home” Exposition, Coli- 
seum, Chicago. Annual. 

April 4-6—National Association of Box Manufac- 
turers, Congress Hotel, Chicago, Annual. 
April 4-14—Better Homes Exposition, Cleveland, 

Ohio. 


Tex. 


Feb. Missouri Retail Lumber 


St. Louis, 


Feb. Association, 


Grune- 


April 10-12—Lumbermen’s Association of Texas, 
Adolphus Hotel, Dallas, Tex. Annual. 


April 18-19—Millwork Cost Bureau, Congress Hotel, 
Chicago. Annual. 


May 2-4—National Foreign Trade Council, 
Orleans, La. Annual. 


May 8-9—Associated Cooperage Industries of Amer- 
ica, Hotel Jefferson, St. Louis, Mo. Annual, 


June 14-15—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 
See aeaaaaaazeas 


Hardwood Meeting Postponed 
{Special telegram to AMERICAN LUMBERMAN ] 


CADILLAC, MicH., Feb. 15.—Announcement 
is made by the Michigan Hardwood Manu- 
facturers’ Association that the special meet- 
ing called for Feb. 21 at the Hotel Statler, 
Detroit, has been postponed to a later date, 
probably a week or so later. 


'eaea@aeaaaaaana 


Indiana-Michigan Plans 

MISHAWAKA, IND., Feb. 12.—T. Vernon Lowe, 
president of the Lowe Lumber Co., who is secre- 
tary-treasurer of the Northern Indiana & 
Southern Michigan Retail Lumber Dealers’ As- 
sociation, announces that the annual meeting of 
that organization will be held on Tuesday, Feb. 
27, at the Oliver Hotel, South Bend, Ind. The 
program this year includes a dinner at 12 
o’clock noon, followed by short reports and ad- 
dresses by association officers and others. At 
2:30 p. m. the convention will adjourn to the 
new Palace Theater, where a program of high 
class vaudeville has been arranged, which will 
be followed by a showing of the Southern Pine 
Association four-reel film ‘‘Log to Lumber.’’ 
A special invitation is extended to the ladies 
to be present at the meeting. 


Cedar Association Committees 


MINNEAPOLIS, MINN., Feb. 12.—W. B. Thomas, 
of Manistique, Mich., retiring president of the 
Northern White Cedar Association, has been 
appointed Chamber of Commerce national coun- 
selor to represent the association. New mem- 
bers of the association’s committees just 
appointed by President M. H. Schussler, of 
Minneapolis, are W. M. Wattson, Minneapolis, 
on the post advertising committee; B. J. Libbe, 
Chicago, railroad committee; J. E. Lynch, Minn- 
eapolis, and G. N. Harder, Wells, Mich., publicity 
and welfare; I. Seery, Butternut, Wis., insur- 
ance; Allen Boles, Escanaba, Mich., poles; D. 
J. Curry, Duluth, Minn., posts; T. M. Partridge, 
Minneapolis, ties; and W. B. Thomas, Manis- 
tique, Mich., pulpwood. 


New 


Texans to Plan Forestry 


Houston, TEx., Feb. 12.—Texas lumbermen 
interested in the ever growing problem of for- 
estry—and they are all interested in one way 
or another—will attend the eighth annual meet- 
ing of the Texas Forestry Association at Austin, 
on Arbor Day, Feb. 22. Plans for the meeting 
have just been announced by E. O. Seicke, of 
College Station, secretary of the association. 
There will be both a morning and an eve- 
ning session, the former at the Austin chamber 
of commerce headquarters and the latter at the 
hall of representatives at the State house. An 
unusually good program has been prepared, ac- 
cording to Mr. Seicke. 

Mr. Seicke had this to say regarding the 
economic importance of the Texas forestry 
problem: 

The fundamental cause of our forestry problem 
is not that we have used our forest resources too 
freely, but that Texas and the other timbered 
states have failed to renew commercial forests on 
our timber growing land. At the last annual meet- 
ing of the Texas Forestry Association, the lumber 
industry and other agencies agreed upon a fairly 
comprehensive forestry program, and this program 
will be further discussed at the coming meeting. 
It appears to be the general opinion the first thing 
to do is to protect the cut-over lands from fire, so 
that nature will reclothe these areas with another 
stand of lumber trees. It is also generally recog- 
nized that before private capital will engage ex- 
tensively in the forty to sixty year proposition of 
timber growing, legislation must be enacted pro- 
viding that growing timber shall be taxed in the 
same manner as other crops produced by the soil. 


Illini to Welcome Ohioans 


““Welcome, Ohio,’’ will be the keynote of the 
opening day of the Illinois Lumber Merchants’ 
Association convention, which is scheduled for 
Feb. 21, 22, 23, at the Congress Hotel, Chicago, 
for on Feb. 21 Findley M. Torrence and his 
hundred merrymaking Ohio retailers will arrive 





Telecodes Wanted 


The AMERICAN LUMBERMAN has several 
requests for copies of the AMERICAN 
LUMBERMAN Telecode. The AMERICAN 
LUMBERMAN will pay $2.50 each for a 
number of salable copies which readers 
desire to dispose of. 











in Chicago en route from the west Coast and 
will troop over to the Congress Hotel to ‘‘see 
how they do it in Chicago.’’ A royal reception 
is scheduled for the Ohioans, and it is expected 
that their coming will add luster to the initial 
session of the convention, for Mr. Torrence 
sends word that his boys have inhaled plenty 
of western ‘‘pep’’ and atmosphere and are 
coming on with a brand of yells, songs and 
cheers that will make Illinois sit up and take 
notice. 

Everything is in preparation at the head- 
quarters of the Illinois association, and the stage 
is all set for.the best convention in the history 
of the organization. Reservations already re- 
ceived at the office indicate an attendance sur- 
passing all previous years. A letter just re- 
ceived from William Joyce, business manager of 
the Cahokia Lumbermen’s Club, says that his 
entire club will arrive in a body on the morning 
of Feb. 21. Similar messages have been re- 
ceived from other clubs thruout the State. 

A list of exhibitors and their space numbers, 
together with diagrams of floor space, informa- 
tion on reduced fare, and all convention ‘‘dope’’ 
have been mailed to every retailer in the State 
this week. ‘‘The exhibits are more numerous 
and attractive than ever before,’’ says E, 8. 
Todd, chairman of hotel and exhibits. Mr. 
Todd calls the special attention of all conven- 
tion visitors to the immense art exhibit which 
will occupy the entire rear part of the Eliza- 
bethan room, work on which has already begun. 

E. E. Hinchliff, program chairman, announces 
informal discussions on the following subjects: 
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‘*Should the dealer sell completed house 
‘*Can plan book service be used to advantay, 









by dealers?’’ ‘Should the dealer charge {,{§) Lum! 

deliveries?’’ ‘‘Time limit for collection «(i terest 

freight undercharges.’’ ‘‘ Delayed shipments,—) Rend 
5 if 8 Oy 





rising market.’’ ‘‘Uniform order blanks: 
‘Deceptive mail-order advertising,’’ and gy 
other subject in which you are especially ;, 














































terested. Pr. 
H. A. Leonard, assistant secretary, who haf of th 
had charge of all program arrangements, byl youn 
the details practically completed and everythiy§® may 
is about ready for the ‘‘big show.’’ felt 
President E. P. Krum has called a meeting yj B be s 
the board of directors for Feb. 20 at 11 a.»,© youn 
at the Congress Hotel. dest 
(See aeaaeaaeai cost! 

Box Manufacturers Announce Anny) ¢72/ 





Announcement is made by Secretary H, | 
Pease, of the National Association of Box Ma 
ufacturers, Chicago, that the twenty-fourth a 
nual convention of the organization will be hail 
in Chicago, at the Congress Hotel, on April 
5 and 6. 
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Wholesale Dealers Soon to Conven A 


PITTsBuRGH, Pa., Feb. 13.—With the annul) 
convention of the Retail Lumber Dealers’ As 7 
sociation of Pennsylvania about out of the way, 
attention is now being drawn toward the annul 
gathering of the National Wholesale Lumbe 
Dealers’ Association, scheduled for Pittsburgh 
on March 21 and 22. Delegates and guests t) 7 
the number of at least 1,000 are expected to be 
in attendance. Arrangements are in the hands 
of the Pittsburgh Wholesale Lumber Dealer’ 
Association. William H. Schuette, of the Wi: 
liam Schuette Co., of Pittsburgh, is president 
of the National association, and will preside 
over its daily business sessions and the banquet 
on the night of March 22. The committee in 
charge of the arrangements is composed of Joh 
B. Montgomery, C. V. McCreight, Alexander 
Wilson, Robert Allen and Edward H. Stamm. 
The business sessions will be the most important 
in the history of the association, for the Unite 7 
States has already embarked on the biggest em | 
of building construction in the history of the 
country, and only the closest codperation be | 
tween the big producing lumbermen will lr | 
able to keep the supply of lumber up to the 
demand all over the country, and plans for this | 
distribution will be worked out at the big gather | 
ing here. 
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Maine Producers Discuss Problems _ ¢ 
PorTLAND, ME., Feb. 12.—At a meeting of ' 
the Maine Lumber Manufacturers’ Association K 
held at the Falmouth Hotel here last Thursday, — H 
reports showed a reduction of 1814 percent m — 
the stocks on hand. Since this is the seas0l 
when stocks normally accumulate, such a sub- 



































stantial shrinkage indicates plainly that. the i 
amount of lumber being produced is consider |) f 
ably less than the present consumption. la 

A large attendance was present when the q 











meeting was called to order at 10:30 a.m, There — 
were a number present from the New Hampshire | 
Lumbermen’s Association. : 4 

Amendments to the ‘‘slash law’’ were vigor | 0: 
ously opposed by the members. Figures 8 © 
cured from the Maine Forestry Department | 
were used to show that the losses from fires [ 
outside the forestry district, where the ‘‘slash 
law’’ was intended to further regulate opera 
tions, are very small and that the losses have 
been much less than the cost of administrating 
the law. 

The State forest commissioner, Samuel T. 
Dana, gave his views on bills pending before the 
legislature which affect the forest products 
dustry. 

Dr. R. F. Chase, of Baldwin, presented the 
question of taxing timber thru a production 0 
yield tax rather than by the present method of 
a straight property tax. This modern idea 
strongly favored hereabout by far sighted lum 
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17, lye 
4 permen and conservationists, but there is in- 
4 tense opposition from politicians and some tax 
© officials. 
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© felt that the contention of the lumbermen will 
voting ot ‘be sustained. Under the present classification 
1 a. hh. oe 

" destined for manufacture into cheap boxes, 
> costs as much to haul by rail as does high 
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John Kingsbury, of the commodity depart- 


© ment of Babson’s Statistical Organization, gave 
© an address on the business outlook, illustrated 
) hy a composite chart of the rise and fall of 


. 


house?! y prices over a period of years. 
Avantay, 
large fi 
ction (ie 
Ments (yi 


blanks," 


Morton A. Klein, of the Lawrence & Klein 
Lumber Co., Fitchburg, Mass., gave a very in- 
teresting talk on ‘‘Service the Wholesaler Can 
Render.’? He brought out the fact that the 
honest, wideawake wholesaler can render serv- 
ice equally valuable to the lumber manufac- 
turer and to the lumber retailer. 


F. E. Blodgett, of Concord, N. H., chairman 
of the committee on reclassification of rates on 
round edge lumber, reported that a decision 
may be expected very soon. He said that he 


round edge lumber, often low cost material and 


grade, square edge stock worth double the price. 


Duluth-Superior Dealers Confer 


DuLuTH, MINN., Feb. 13.—Thirty-five dealers 
in the Duluth-Superior district of the North- 
western Lumbermen’s Association met in Hib- 
bing, Minn., on Tuesday, Feb. 6, to discuss 
business problems peculiar to the district. A 
luncheon was first served in the Androy Hotel 
at 12:30 o’clock. 

The feature of the meeting was a talk on the 
cost of doing business by W. H. O’Toole, of 
O’Toole & O’Toole, accountants, Minneapolis 
and Winona, Minn., and La Crosse, Wis. Mr. 
O’Toole does the auditing and accounting for 
over three hundred lumber yards in the North- 
west. He advocated a standard form for allo- 
cating both purchases and sales so that costs 
would be clearly shown. Mr. O’Toole also dwelt 
to some extent on the cost of hauling cement, 
basing his figures on the cost per ton mile. 
The dealers were then invited to ask any ques- 
tions concerning costs or income taxes, and 
a good many took advantage of the opportunity. 

The Northwestern Lumbermen’s Association ’s 
representative gave an outline of the work being 
done in other districts, and relayed some ideas 


on eredits and terms of sale. An informal 
survey of outstanding accounts in the district 
showed the great need of some system for 
controlling credits. 

Several local problems were discussed and a 
committee appointed to go into the matters and 
work out a solution. 

Short talks were given by N. J. Colvin, man- 
ager, Northern Lumber & Coal Co., Gilbert, 
Minn.; H. R. Corey, Corey Lumber Co., Su- 
perior, Wis.; F. E. King, King Lumber Co., 
Grand Rapids, Minn.; L. H. Minor, Dower Lum- 
ber Co., Chisholm, Minn.; William Burns, Burns 
Lumber Co., Duluth, Minn.; Oscar Tamte, Vir- 
ginia Builders Supply Co., Virginia, Minn.; 
F. W. Strang, Strang Lumber Co., Duluth, 
Minn.; W. A. Remington, Remington Lumber 
Co., Hibbing, Minn.; 8. C. Rekdahl, Scott-Graff 
Lumber Co., Duluth, Minn.; H. E. Everett, 
Bertram-Wright Lumber Co., Duluth, Minn., 
and W. E. Greenly, Universal Portland Cement 
Co., Duluth, Minn. 

When the meeting adjourned every dealer felt 
that something had been accomplished. The 
next meeting, which will be held April 2 in 
DuJuth, should see a record attendance. 


Directing Association Activities in Southwest Iowa 


These officers were elected at the 





annual convention of the Southwestern 
Iowa Retail Lumbermen’s Association 
held at Creston, Iowa, Feb. 7-8. Henry 
Hoffmann, jr., is a member of Hoff- 
mann & Son, of Manning. A. D. Col- 
lins is associated with the Essex Lum- 
ber & Fuel Co., of Essex. Ww. S. 
Richardson, son of G. William Richard- 
son, is associated with his father in 
the Richardson Lumber Co., which has 
yards at Clarinda and Shambaugh. 
Secretary Richardson was first elected 
at the convention held at Red Oak in 
1919 and his services have been so 
valuable that the association refuses 
to allow him to get out of harness. 
These officers have a big program, for 
the association is steadily expanding 
the scope of its activities. They have 
been instructed to codperate with the 
Northwestern Lumbermen’s Associa- 





trict conferences are considered the 
most valuable feature of the associa- 
tion work, for they smooth out dif- 
ferences and make possible that hearty 
cooperation which puts retailing on a 
stable and profitable basis. Secretary 
Richardson has been active thruout 
his terms of office in visiting member 
yards and spreading a knowledge of 
costs that has been a material aid to 
all retail lumbermen doing business 
in the territory. In a drive for more 
members, the association will be as- 
sisted by the newly organized Sunset 
Club of Southwest Iowa, organized by 
the wholesalers and headed by John 
Byrens. The codperation of whole- 
salers and retailers is brought about 
by a clearer realization, on the part of 
both branches of the industry, that 
their interests are mutual, and that 
only by working together for the best 





oapree eee 





SOKA Ee 
ee ise gis bios te Sak! 


H. HOFFMAN, JR., 
Manning, Iowa; 
President 


tion in completing the district organ- 
ization of southwestern Iowa. Dis- Vice President 


A. D. COLLINS. 


Essex, Iowa; 


interests of the trade as a whole can w. g, RICHARDSON. 
the highest efficiency in the distribu- 
tion of lumber be attained. 


Secretary-treasurer 
Clarinda, lowa; 


Hoo-Hoo Members Engage In Many Activities 


To Visit Birthplace of Hoo-Hoo 


Sr. Louis, Mo., Feb. 13.—A pilgrimage to 
Gurdon, Ark., where Hoo-Hoo was founded in 
1892, is being planned by W. S. Dickason, of 
Kansas City, Snark of the Universe, and other 
Hoo-Hoo notables. It is expected that they 
will go to Gurdon from Hope, where a con- 
catenation will be held on April 11 in connection 
with the annual convention of the Arkansas 
Association of Lumber Dealers. It is only a 
few miles from Hope to the birthplace of the 
largest fraternal organization devoted to one 
industry, 


Arrangements for the pilgrimage are being 


_ handled by national headquarters of Hoo-Hoo 


in St. Louis, preliminary work to be in the hands 
of L. P, Biggs, of Little Rock, secretary of the 
Arkansas association. 
Many Concatenations Are Planned 
Secretary-treasurer Isherwood’s office also has 
been informed that an Osirian Cloister meeting 
and initiation will be held in Tacoma, Wash., 


a7 in March under the direction of Maj. E. 
| &. Griggs, Past Snark and now High Priest of 


Osiris. At the same time a concatenation will 


© be held with Vicegerent Snark George S. Os- 
» 800d, making an effort to round up the largest 


class in the history of the order. Several of- 


: ficers and prominent members in the middle West 
| nd East are planning to attend. Information 


as to the itinerary and rates may be had from 
Mr. Isherwood. 


J. R. L. Kilgore, Vicegerent Snark for the 


Lake Charles district, is planning a concatena- 
tion in the early spring. 

New Orleans, where the annual meeting will 
be held in September, will begin to stimulate 
interest in that event by a concatenation on 
the evening of Feb. 17 at the Lumbermen’s 
Club. 

Bill C. Combs, of the Combs Lumber Co., Lex- 
ington, has been appointed Vicegerent Snark 
for eastern Kentucky by State Counsellor W. 
K. Hall. A concatenation was held there last 
Wednesday, following an address by Parson 
Peter A. Simpkin, chaplain of the order. Eight 
candidates were initiated and four reinstated. 
Several meetings and concatenations will be 
held thruout Kentucky during the next ninety 
days. 


Cairo Hoo-Hoo Club’s Plans 


Catro, Iuu., Feb. 12—On Jan. 31 the Cairo 
Lumbermen’s Hoo-Hoo Club No. 11 was organ- 
ized here, the enthusiasm shown at this first 
meeting assuring a great success for the club’s 
future. A definite plan for the arrangement 
of the programs for the coming monthly meet- 
ings was decided upon and the details were 
placed in the hands of a committee for comple- 
tion. This committee will provide for at least 
one outside speaker and several local members, 
to treat some specific subject pertaining to the 
lumber industry. Its plans will also include a 
social program to make the meetings the most 
complete and interesting possible. 

Cairo is a lumber center of wide repute and 


this club is fortunate in having such a large 
membership of men influential in the lumber 
world. 


Announces Stand on Forestry 


St. Lours, Mo., Feb. 13.—Hoo-Hoo came out 
today for a strong forestry policy in the fol- 
lowing declaration of principles announced at 
headquarters here: 


The Concatenated Order of Hoo-Hoo by this 
declaration makes known its desire to help in the 
formation and enlightenment of public sentiment 
in the United States of America, thru such sound 
and practical principles of a national forestry 
policy as will contribute to the permanence of the 
lumber industry as one of the foundations of the 
nation’s welfare and prosperity, thus insuring pro- 
tection of all our standing timber and a re-timber- 
ing of available waste lands, that a permanent 
supply of timber may be vouchsafed society. 


The declaration was adopted by the Supreme 
Nine and the House of Ancients, who feel, said 
the announcement, that— 


it is the creation of the best minds of an organiza- 
tion which has at heart the two factors that are 
recognized as the most important, in a contended, 
prosperous nation: First, the nation’s homes, 
and, second, the material things with which to 
build them. 

Timber lands are being laid waste in the United 
States at an alarming rate. The available supply 
of lumber is not adequate to the needs of society. 
Hoo-Hoo recognized these truths. It recognizes 
further that the building of homes can not and 
must not cease. 

This declaration places the order in its rightful 
place as a leader in any movement on policy which 
has at heart the welfare of the lumber industry, 
that it may render to humanity in future genera- 
tions an even greater service than in the past. 


AMERICAN LUMBERMAN 





FEBRUARY 17, 





Lumber Clubs and Exchanges 


Southwestern Hardwood Club 


[Special telegram to AMERICAN LUMBERMAN] 

New Or.eEANS, La., Feb. 14.—Hardwood 
stocks at mills have undergone considerable re 
duction during the last thirty days, according 
to lumbermen here today to attend the monthly 
meeting of the Southwestern Hardwood Manu- 
facturers’ Club. 

Available log supplies are also reduced and 
high water is interfering with logging, while 
threatening mill shut downs here and there. By 
general report orders are plentiful, car supply 
fairly satisfactory and the movement large. In- 
dividual reports of the stock on hand took a 
range of from 50 percent to 80 percent of nor- 
mal, while log supply reports ranged from ‘‘ very 
few’’ to sixty days’ supply. 

The meeting was held at the Lumbermen’s 
Club with President H. G. Bohlssen, of Ewing, 
Tex., presiding. In addition to the survey of 
operating conditions as summarized above, an 
interesting report was rendered by Chairman 
Thames, of the club’s committee on taxation in 
Louisiana. Mr. Thames reported that his com- 
mittee had conferred with the State tax commis- 
sion and presented the data it had gathered on 
tax questions. The commission had decided to 
increase the assessments on lumber yards by $2 
a thousand, the same rate of advance given 
southern pine. This brings the assessment on 
oak, ash and on cypress incidentally cut on a 
hardwood operation, to $17, with all other hard- 
woods at $12. Mr. Thames said he considered 
the commission’s action fair and that view was 
generally endorsed. On behalf of the club, 
President Bohlssen thanked the committee for 
its work. Mr. Thames reported as a matter of 
interest to mills holding cut-over lands, that 
the assessment on class A cut-over pine lands 
had been reduced $1 an acre and a reduction of 
$1.50 had been ordered on class B cut-over pine 
lands. 

Discussion of routine 
remainder of the session. 


Evansville Club Holds Splendid Meet 


EVANSVILLE, IND., Feb. 14.—The largest and 
best meeting of the Evansville Lumbermen’s 
Club in the last few months was held last night 
at the New Vendome Hotel. The meeting was 
largely attended and was in charge of President 
Gus E. Bauman and Secretary Frank Storton. 

The main speakers of the evening ‘were J. H. 
Whaley, of Nashville, Tenn.; J. D. Allen, jr., 
of the F. E. Miller Lumber Co., Memphis, Tenn., 
and J. V. Stimson, hardwood lumber manu- 
facturer, Huntingburg, Ind., and Memphis, Tenn. 
All three made entertaining and interesting 
talks that were well received. 

Mr. Stimson said that flooring plants had not 
been so active during the last few weeks as 
this is the close of the building season. He 
looks for a prosperous season for lumbermen 
soon. He said lumber prices are high enough 
and that most lumber manufacturers did not 
desire that they go any higher as this would 
mean increased costs of production and no 
greater profit for the manufacturers in the long 
run. He thought, however, that thick maple and 
thick elm might increase in price owing to the 
amount of this lumber used in the automobile 
industry. Mr. Allen said he agreed with Mr. 
Stimson in saying that a runaway market at this 
time would be suicidal. Mr. Allen is optimistic 
as to the future of the lumber industry and is 
looking for a splendid year. He said that the 
stocks of thoroly dry lumber in the South are 
becoming smaller. 

N. G. Harding, manager of the Evansville 
Veneer Co., said his company had so many 
orders that they can not be filled promptly. 
Prices are tending upward. He said that every- 
thing points to a splendid business for the 
veneer manufacturers during the next six 
months. 

Paul Luhring, of the Luhring Lumber Co., 
speaking for the retailers, said that he be- 
lieved this year will bring in as large a volume 
of business for the retailers as did last year. 

Louis Holtman, of the Globe-Bosse-World 


matters absorbed the 


Furniture Co., said the furniture manufacturers 
look for a mighty fine year but that in their 
opinion 1924 will not be as good as this year. 

Daniel Wertz, of the Maley & Wertz Lum- 
ber Co., said that conditions are much better 
than they were a year ago and that people have 
made up their minds to do business and that he 
expected things to move right along from this 
time on. 

The next meeting of the club will be held on 
March 13, when it is expected to have some 
good out-of-town speaker to talk on trade con- 
ditions. 
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Friendly Nylta Seeks More Friends 

New York, Feb. 13.—Frederick J. Bruce, of 
Homan & Puddington, new president of the 
Nylta Club, has taken a firm hold on the reins of 
office and among the first things he expects to 
do is to launch a campaign for membership to 
boost the enrollment up to a thousand. In this 
campaign he will have the able assistance of 
John A. Patterson, vice president; Frank Wil- 
liams, treasurer, and H. B. Coho, .seeretary, re- 
elected. Mr. Bruce says that it is not so much 
quantity the Nyltas want 
as quality, and to this 
end the lumber frater- 
nity of the greater city 
and vicinity will be 
raked by emissaries of 
the club. 

Mr. Bruce is a staunch 
believer in the Nylta 





Fy J. BRUCE, 
New York City; 
President 





motto:‘‘ To have friends, 
be friendly,’’ and he 
thinks that the club has 
already done a wonder- 
ful lot of good for the 
trade generally in these 
parts by preaching its 
maxim and practicing what it preaches. 

In order to promote the spirit of friendship, 
all of the Nyltas are going to be provided with 
buttons that bear their names to wear at the 
club meetings, so that everybody will know 
everybody else without the formality of an in- 
troduction. 

Besides this, an insignia all Nylta’s own is 
going to be devised and a regular button cre- 
ated that will be the club’s permanent insignia. 
Prizes have been offered for the best design 
and Mr. Bruce says the contestants need not 
worry about the manner in which they present 
their views. Good penmanship is not to count 
in the award, he emphasized, but the idea will 
count 100 percent. 

‘©A lot of outside lumbermen come to New 
York,’’ said the new Nylta chief. 
many of them, strangers to most of us. We 
should let the world know that we are in the 
lumber business, and when the fellow from out 
of town drops in, we should have the glad hand 
of good fellowship ready to extend. This will 
promote a good spirit all around.’’ 

Mr. Bruce said he was very much gratified 
that recently several out of town organizations 
have written to H. B. Coho, the Nylta secre- 
tary, asking about the club, its aims and pur- 
poses and other details of organization. There 
is no doubt, according to reports reaching here, 
that Nylta is to have a little sister in Phila- 
delphia in the near future, and judging by 
inquiries other cities will not be far behind her. 
All questions about Nylta are eagerly answered 
by Mr. Coho, who invites correspondence along 
this line. 

One thing that Mr. Bruce did not overlook 
was the fact that the dues in Nylta are nom1- 
nal. The club is run at a minimum of expense, 
one reason being that the New York Lumber 
Trade Association, besides giving the Nyltas ‘‘a 








v<iPhey are, .. 


place to hang their hats,’’ has also loaned 
offspring the services of Secretary Coho. 







































As an expression of its appreciation for yy an 
able services during last year, Nylta presen su 
a gold fountain pen to Frank A. Niles, retir in 
president. af 

(SRAM: es! 
Talks on Business Prospects Fi 

JACKSON, Miss., Feb. 12.—The feature ye 
last Thursday ’s meeting of the Jackson Lume 4; 
men’s Club was an address by Dr. M. W. Swany 5: 
formerly a professor in Millsaps College, yi bt 
now manager of the Southern Building & Lujy th 
Association, on ‘‘The Business Prospects 4 to 
Jackson.’’ Dr. Swartz contrasted conditions; : 
Jackson twenty years ago with conditions ny 4 
existing and said the spirit of the people by tt 
changed in every way. He said there wasn; 
evidence of prosperity on every hand anijy ,, 
spirit of optimism prevailing, without ang™ 
ception. The people were all working toget ‘ 
and the city is enjoying a growth larger thy p 
any other city of its size in the South, yy 
said his association had been in operation gy ¢ 
months and had made loans on new buildings ;)— ' 
Jackson, mostly homes, totaling $195,000 } 
averaging $2,300 per house, which represe 
a total investment in buildings of $325,000 
eighty-five $4,000 homes this association al 
has financed. This has been done in compe 
tion with two old and well established asso 
tions and during what is elsewhere called 
off season for building. e 

The election of officers for the coming yey ' 
will take place next week and committees w ; 
appointed to submit the names of candidatg | 
for the various offices. | 
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Discusses Pending Legislation 
MEMPHIS, TENN., Feb. 13.—The Lumbermenih 
Club of Memphis devoted practically the whit 
of its semi-monthly session at the Hotel Chisi)7 
Saturday, Feb. 10, to discussion of, and actin 
on, the bills pending in the senate and houses) 
Nashville, Tenn., proposing the levying of af 
excise tax of 5 percent on the net earnings (7 
Tennessee corporations, and those made in tk) 
State by foreign corporations. F 
Every member of the club felt that the pol 
posed legislation is unjust and discriminaton) 
and that every possible effort should be madeti” 
prevent its passage. Walker L. Wiilford, of th” 
Chickasaw Cooperage Co., insisted that the bil 
if enacted into law, would prove the ruinatii’ 
of corporations existing under Tennessee chi) 
ters and be asserted that these would bear tl) 
brunt of the legislation for the reason that fu) 
eign corporations doing business in Tenness” 
could so manipulate their books as to escape tli 
taxation. [ 
J. H. Hines, of J. H. Hines (Ince.); J. 08 
Dean, Cole Manufacturing Co., and H. B. Ande 
son, Anderson-Tully Co, spoke against the mea 
ures and urged the most vigorous oppositiit | 
President George McSweyn thought this legisl’ _ 
tion so serious that he urged the club to go! 
Nashville as a ‘‘committee of the whole’ ! 
register its opposition. . 
The real grounds on which this legislation * = 
opposed are set forth, in resolutions which wer 
unanimously adopted, as follows: % 
1. It is unfair to corporations and gives undtt 


—oe to partnership or individual compet 
on. 


2. It is unfair to Tennessee corporations, * 7” 
it puts a burden on them not borne by foreign ©! | 
porations doing business in this State, the larg 
part of whose business arises from interstate col | 
merce, . 


8. It will tend to keep industry and special cay : 
ital from the State, and will cause the surrende 
of the charters ef the bulk of Tennessee corpo 
tions. 4 

4. It is, from every aspect, economically 7 
wise and unfair. q 




























President MeSweyn, on unanimous instructio? | 
appointed the following committee to leave Men § 
phis Sunday evening, Feb. 11, to appear befor f 
the committees having these bills in charge: 

S. B. Anderson, chairman; Walker L. Welford. 


sub-chairman; Joe Thompson, S. M. Nickey, Raly 
May, C. R. Ransom, H. J. M. Jorgensen, Lawrel 
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_——— 
Ford, Paul Rush, Max Sondheimer, R. C. Stimson, 


‘ 


Trebs . Dean, Robert York, Franklin 
0. M. Bree Jaruce, R. A. Taylor, W. R. Reid, 
U.S. Lambert, Galvin Hudson, R. E. Dickinson, 
Frank Smith, J. W. Welch, J. H. Hines, Eugene 
Woods, George Ehemann and J. D. Allen, jr. 

The committee has returned from Nashville 
and it appears to have met with only partial 
success. .The committees voted almost solidly 
in reporting the bills favorably immediately 
after the lumbermen and other business inter- 
ests of the State had registered their opposition. 
Furthermore, advices received late this after- 
noon from Nashville, state that the bill had 
already passed the house as originally drawn 
with the exception that the tax is reduced from 
5 to 3 percent; that only earnings resulting from 
business done in Tennessee shall be subject to 
the tax; that the tax commissioner is forbidden 
to make public any schedule or report made or 
gathered from an examination of corporation 
books, and that corporations assessed shall have 
the right to appeal to the courts from the de- 
cision of the tax commissioner about what may 
constitute net earnings. 

The measure is to come before the senate as 
a special order on Wednesday morning, and ap- 
pears to have easy sailing. 

The only other business transacted by the 
elub was the election of two new members, D. C. 
Baird and Galvin Hudson, both of the Hudson 
Hardwood Flooring Co. 


Planning for Community Forests 


« 

ATLANTA, GA., Feb. 13.—The Georgia For- 
estry Association has set on foot a project by 
which every community of the State will take 
over an area of waste land for reforestation, 
with the double purpose of preventing erosion 
and providing for a future supply of timber. 

The Junior Chamber of Commerce of Atlanta 
is the first local organization to get actively in 
this work. The chamber has just taken over 
with a view to forestry development the first 
area of waste land, and it is hoped that numer- 
ous.other communities will quickly follow its 
example. 


What Profit Should This Yard Make? 


I am interested in a lumber yard proposition in 
a live town of about fourteen hundred inhabitants. 
I am informed that sales for 1921 ran around 
$45,000, and in 1922, $55,000. With labor condi- 
tions as they have been, what should be a con- 
servative estimate of the profits for 1921, also for 
1922, if this yard is run fairly efficiently with a 
stock invoicing about $16,000? I believe a rental 
of $50 a month is charged for the yard and equip- 
ment. 

[The inquirer in this case evidently is not 
directly engaged in the lumber business. The 
yard in question is located in a middlewestern 
State where the retail lumber business is, as a 
rule, profitable. There is not enough infor- 
mation at hand to say what profit should be 
made by this yard. In fact, it would take a 
careful investigation of the yard and its trade 
territory to determine what the possibilities are, 
and then a careful analysis of methods em- 
ployed to determine whether a reasonable profit 
is being secured. Probably a net profit of 10 
percent on the total sales would usually be 
considered reasonable. Generally the officials 
of the company have in mind a profit of a defi- 
nite percentage of the net sales and sales prices 
are based upon this fact. It is one thing to 
set a sales price to return a certain profit and 
another, even after the material has been sold 
at the price, to secure that profit. If care is 
not exercised in extending credit,. profit can 
be very easily and quickly wiped out. On the 
other hand, even if purchasers are honest but 
slow pay, profits may be eaten up thru 

frozen’? book accounts. 

_A retail yard, which turns its stock three 
times a year is doing well. In the case cited, 
however, it is not stated whether the stock 
averages an invoice value of $16,000 or whether 
that is merely the low point in the year when 
the stock has been reduced to a minimum. Seem- 
ingly a town with fourteen hundred inhabitants, 
surrounded by a good farming section, should 
produce more business than $45,000 to $55,000 


a year. It may be that there are too many 
yards, but whether this is so could only be 
determined by an investigation. 

Information will be welcomed from any re- 
tail lumberman who cares to comment upon 
this inquiry.—EDITor. } 


Last Minute News for Lumbermen 
(Continued from page 29) 


Oregon Wholesaler Dies 


[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., Feb. 14.—W. C. Cameron, 
wholesale lumber dealer of this city, died sud- 
denly yesterday at Stevenson, Wash., while on a 
buying trip. Mr. Cameron was a brother of 
James E. Cameron, of the Cameron-Hogg Lum- 
ber Co., of Portland, who is also well known on 
the Coast. He was born in Oshkosh, Wis., in 
1858, and went to Portland with his brother in 
1902. 


Organize New Machinery Company 
[Special telegram to AMERICAN LUMBERMAN ] 


PorRTLAND, ORE., Feb. 13.—Announcement is 
made here by A. G. Labbe, president of the 
Willamette Iron & Steel Works, of the organi- 
zation of the Willamette-Clyde Co., with capital 
stock of $50,000, owned jointly by the Willam- 
ette Iron & Steel Works, Portland, Ore., and 
the Clyde Iron Works, Duluth, Minn. Both 
parent companies, representing a total capital 
of about $5,000,000, are engaged in the manu- 
facture of logging and other lumber industry 
machinery. The formation of the new company is 
to eliminate selling and in some instances manu- 
facturing costs. Orders placed with the Duluth 
company for delivery in the Pacific Northwest 
will be manufactured by the Willamette com- 
pany at Portland, or vice versa, thru the new 
company. The parent companies will do engi- 
neering and selling jointly, but the manufactur- 
ing will be done individually. A. C. Labbe is 
president of the new company. J. R. McGiffert, 
vice president of the Duluth company, is vice 
president. O. B. Jorge, chief engineer of the 
Clyde Iron Works for the last eleven years, 
will be general manager, and H. V. Carpenter, 
treasurer of the Willamette Iron & Steel Works, 
will be secretary-treasurer. C. A. Luster, presi- 
dent of the Clyde Iron Works, will be a member 
of the board of directors, 


(SMEEBRBaBABEAEA: 


Georgia Sawmill Destroyed 
[Special telegram to AMERICAN LUMBERMAN] 

MONTGOMERY, ALA., Feb, 14.—The Twin Tree 
Lumber Co.’s sawmill at Hopkins, Ga., was 
burned last Thursday, according to advices re- 
ceived here. The plant was well insured and 
will be rebuilt at once. The dry kiln and plan- 
ing mill were not burnt. 


No Trend Toward Price Advance 


WASHINGTON, D. C., Feb. 12.—Secretary of 
the Treasury Mellon said today that he be- 
lieves prices in general have beeome stable 
and will remain at a level approximately 50 
percent above the 1913 level. He.sees no gen- 
eral tendency toward increased prices next 
spring. 

It was pointed out at the Treasury Department 
that sales are increasing over the country and 
that price fluctuations noticeable in one direc- 
tion are offset by opposing movements. There is 
no indication of a general price advance such 
as that forecast for sugar as a result of the 
survey made by the Department of Commerce, 
as Treasury officials view the situation. 

Coal prices have receded, and Secretary Mel- 
lon believes they will continue to drop. It can 
not be positively stated that there will be no 
period of inflation for some time to come, as a 
speculative boom may develop, but Mr. Mellon 
sees no sign of it at present. 

While the transportation situation has greatly 
improved, Mr. Mellon feels that the railroads 
have before them the necessity for purchasing 
much additional equipment. 





January Showed More 
Building 
Activity 

than the average 

Summer Month! 





Last week we had a 
' spell of cold weather, 

with a right smart fall 

of snow that made the 
wagon wheels squeak as they went along, and 
you know it is cold when they do that. But, 
at the same time we saw excavations going 
right along for half a dozen large apartment 
buildings, with no thought to the weather. 


There is every indication of a big demand for 

Oak flooring and finish during the next few 

months. With rough oak lumber costing more, 

and the demand that we see. coming, buyers 
should make up their specifications now. 
. 

Don’t Forget Bartholomew 

4 7 = on straight or mixed 

cars of 









Rough dressed 
or kiln-dried 


Southern Hardwoods, 
Tennessee Red Cedar. 





Oak and Gum 
Mouldings 


Oak, Maple and 
Beech Flooring 





Any Quantity—— 


White Oak 


Oak Flooring has four 
distinct’ charactertis- 
tics. Color— Red or- 
White; Grain—Quar- 
tezed or Plain. 


The one chief difference 
between the and 
Red is 


nterior trim, as 
well as floors, as itis more 
easily milled and finished. 


Plain Oak is used in larger 
Sutin tapering Sp 

reisa ap- 
coma for Quartered 
hite and Red, where a 
wap special character 





i 
deshted. Red Oak 


E, BARTHOLOMEW HARDWOOD CO. 


Exclusive Chicago Distributors for 
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4052 Princeton Ave, CHICAGO Tel: Boulevard 0696 
_ WE SELL THRU DEALERS ONLY. 
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Writefor Proof 


If you aren't already familiar with 
the Bessler Movable Stairway sales 
proposition, we want you to write 
us for proof that every dealer can 
sell Besslers profitably. 






Saves Nearly 
Half a Room. 


Movable 
Stairway 


You make no investment in stock. 
We supply everything you need to 
make the sales without cost or obli- 
gationto you. All we ask is your inter- 
est in our proposition. 


The Bessler Movable 


AKRON, Ono: Stairway Co. 








if It’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 


We are Equipped to Resaw and Surface 


J.H. Mackelduff, Manager 


General Sales Office, 1234 Commercial Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 


Chicago New England St. Louis 
Representative, Representative, Representative, 
James N. Woodbury, J.J. Bertholet Wm. Dings 
11 S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, III. Boston, Mass. St. Louis, Mo. 


Phone, State 9022. 








~ The Largest Poplar Mill in the world. 
The Time 


The Time WEST 


SEEMS PROPITIOUS 


I will be pleased to submit prospectus 
covering various tracts of REDWOOD 
timber lands; also lands cruising 
largely to CALIFORNIA SUGAR 
and WHITE PINE, and also DOUG- 
LAS FIR, located in California, 
Oregon, Washington and British 
Columbia, with or without sawmills, 
the sale of which are entrusted to me 
by bona fide owners. 


Charles S. Elms 








Hobart Building, SAN FRANCISCO, CALIF. 


Kage LANDS and LUMBER 





WARREN AXE & TOOL CO. 


WARREN, PA. 


Ww > 
honors Panama-Pace GRAND PRIZE 

STREETS RNR 
ALSO ALASKA-YUKON PACIFIC EXPOSITION ° 


International Exposition 
AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 


Wisconsin Buildings Over a Century Old 


GREEN Bay, WIs., Feb. 12.—The oldest build- 
ing in Wisconsin, perhaps the oldest structure 
erected with wood as its basic material in the 
Mississippi Valley, is standing in one of the 
public parks of Green Bay. It is known to be 
127 years old, altho there is evidence that it is 
fully twenty years older. 

The structure was built by a habitant named 
Roye, and was later sold to Jacques Porlier, 











careful inspection of the building shows py 
little deterioration. This is particularly tr, 


of the heavy sills upon which the structuy 


rests, 

The early history of the old French Creo, 
village of Green Bay mentions the existence ¢ 
the residence in 1795, During the war of 18}9 
its owner fought with the British troops in th, 
capture of Fort Crawford at Prairié du Chie, 














a fur trader, school master and later a justice. 
During its last fifty years it was occupied by 
Otto Tank, a Moravian missionary who planned 
to establish a colony of his countrymen nearby. 

The home was constructed in typical French 
habitant style. Heavy hand squared timbers 
were used as sills, corner timbers were reared 
that had notches in them to receive the ends of 
the logs that made up the outside walls. The 
niches between the logs were filled with pieces 
of wood, plastered with clay. 

The outside was then covered with whip- 
sawed clapboarding, and the inside rudely 
plastered with a mixture of lime and clay. A 
huge stone fireplace was set into the floor in 
one end of the main structure and two lean-to 
wings were used to enlarge the home at either 
end. 

While some whitewash or lime water was used 
as a preservative previous to 1850, at which 
time it was purchased by Otto Tank, the strue- 
ture remained exposed to the weather the 
greater part of that time. It was located on 
a marshy bank of the Fox River, where damp- 
ness was conducive to rot. 

For the last seventy years the home has been 
carefully painted, both inside and out, and a 





Hospital from old Fort Howard, Wis., built by United States soldiers about 1816 


As a result, his title was in question when the : 


Americans took possession in 1814. 
In the affidavits he gave the United States 
authorities at that time, he states that he 


Jacques Porlier, purchased the home from Josep | 
Roye and that to his knowledge the building | 


was forty years old when he purchased it. 
The structure is now used as a tea house and 
library for park patrons, and is recognized by 


the Wisconsin Historical Society as the oldest | 


building in Wisconsin. 
Another Building Dates from 1816 


Among the dozen or more buildings at 
Green Bay that are over one hundred years 
old is the hospital building formerly located 
just outside the stockade of Fort Howard. It 
was built by United States troops about 1816. 
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The building is constructed upon sills of | 


squared white pine that are over sixty feet 
long. The walls are built of small blocks of 
white pine cut from hand-squared timbers. 

These blocks are one to three feet long and 
six inches square. They are set in lime mortar, 


just as tile are now used. 
The entire piece of construction is perfectly 
solid and withstood being moved from the old 
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Tank 


cottage, built by a French habitant, oldest standing building in Wisconsin 
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site without a crack in its walls. The 
ide walls are clapboarded with whip-sawed 
clapboarding. The inside is plastered with lime 
and clay mortar directly over the wood block 
walls without the use of lath. 


fort 
outs 







The building is used for residence purposes, 
but public spirited men of Green Bay are ar- 
ranging to purchase it, with several other Fort 
Howard buildings still standing, so that they 
may be permanently preserved. 
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Wants Joint Forestry Committee 


WasHINGTON, D. C., Feb. 12.—Representative 
Haugen of Towa, chairman of the House com- 
mittee on agriculture and forestry, has intro- 
duced a resolution providing for a joint commit- 
tee to investigate the forestry program rather 
than a committee of the Senate contemplated by 
the resolution introduced by Senator Harrison 
of Mississippi and adopted by the Senate. 
Chairman Haugen seeks primarily to have mat- 
ters so arranged that the investigating com- 
mittee will have full advantage of the two 
years of work which his committee has put in 
upon the forestry problem, which culminated in 
the introduction of a bill by Representative 
John D. Clarke of New York with the approval 
of President Harding. 

The Clarke bill was worked out by the House 
committee in consultation with Secretary of 
Agriculture Wallace, Col. W. B. Greeley, chief 
of the Forest Service, and others who are charged 
with responsibilities in connection with the 
forests. It was drawn after extended hearings 
and after the committee had advised not only 


PS in the 
lu Chien 


F 
hen the F 


| States with officials of the Department of Agriculture, 
hat he, | but with many owners of private lands. It rep- 
nm Josep | resents what those who are responsible for draft- 
uilding ¥ ing it and Government officials intimately as- 
lit. | sociated with forestry matters term ‘‘a forward 
use and | looking forest policy.’’ 


oy 


ized by 
> Oldest 


The Senate special committee has been ap- 
pointed, but it should not be a difficult matter 
to transform it into a joint committee with equal 
membership for both branches of Congress. 


16 Sea aaaaaaaan 
“oo fb To Audit All War Contracts 
Aon f WasHIneTON, D. C., Feb. 13.—Business men 
rd. It & who had Government war contracts should be 
t 1816 © pleased with the announcement of Secretary of 
ills of War Weeks that he has ordered an audit of all 
y feet War Department contracts, with a view to pros- 
cks of I ecuting the relatively few men who took advan- 
hen. | tage of the opportunity to rob Uncle Sam, and 
1g and at the same time to clear all honest contractors 
neste of suspicion. The secretary stated that 25,000 
‘ contracts already have been audited and $14,- 
rfectly 00,000 recovered. Additional contracts amount- 
be elt ing to about $40,000,000 have been referred to 


the department for investigation. 


Home and Foreign Trade Conditions 


WASHINGTON, D. C., Feb. 12.—The latest sum- 
mary of economic conditions in this country and 
abroad, prepared by the Department of Com- 
merce, follows: 


DoMEstTic ConpitT1ions—Current reports to the 
Department of Commerce indicate that both retail 
and wholesale trade were satisfactory during 
January, Coal production was well maintained 
during the month with an average of over 11,000,- 
900 tons of bituminous per week. Building ac- 
tivity has been maintained at an exceptionally high 
rate, with contracts awarded far ahead of any 
previous January. Coincidentally, lumber produc- 
tion, and particularly lumber shipments, have been 
exceptionally high. Car loadings have been aver- 
aging about 870,000 cars a week, which exceeds 
the average loadings in December. Prices on the 
whole have remained relatively steady but with an 
upward tendency in many basic commodities. Ac- 
ea iy = and bond markets nae been = 

ed, wi average prices slight] igher 

than in December. wil sini ‘ 
, ForrIGn CONDITIONS—Distinct signs of trade 
vival have been apparent during January in Eng- 
and, according to cable reports from Commercial 
Attaché W. §, Tower, engendering optimism which 
a Somewhat moderated by fear of further interna- 
+ i political complications. The settlement of 
Mag terms of payment of the British debt to the 
: nited States is regarded as a real aid to recov- 
ory. Unemployment continues to decrease. Gen- 
‘ral retrenchment and reduction of the number of 
fovernment employees are the features of the new 
The in Italy, says Commercial Attaché McLean. 
di rty-five thousand railway employees are to be 
Cheniseed at once. Industrial conditions are little 
ote esed. Automobile factories are but 
erwise dullness is fairly general. 


















active, 





Unemploy- 








ment is increasing, tho it is not as bad as it was 
a year ago. Industrial dullness continues in 
Czechoslovakia, with some slight improvement in 
the textile, hide, and leather boot and shoe and 
cement trades, but the financial position of Czecho- 
slovakia has improved. Marked progress has been 
made in reduction of outstanding currency. Little 
change is reported from South Africa, tho Trade 
Commissioner Stevenson states that gold mining 
in December made a record for the calendar year 
and diamond mining is recovering. Stocks of mer- 
chandise are low. Exports of India in 1922 ex- 
ceeded imports by 476,000,000 rupees, compared 
with an excess of imports over exports of 451,035,- 
000 rupees in 1921, a reversal of the trade balance 
which is expected to show its effects soon in in- 
creased importations of foreign commodities. Gen- 
eral improvement in Chinese mercantile conditions 
is reported from Shanghai by Trade Commissioner 
Hoyt. 


New Market for Western Lumber 


WASHINGTON, D. C., Feb. 12.—A new market 
for western lumber is foreshadowed by the pro- 
posed development of the Colorado River and 
the immense virgin territory that will be opened 
up as a result of the control of the river pro- 
vided for in the Colorado River compact. This 
compact was signed Nov. 24 by the several State 
commissioners representing the seven States in- 
volved. 

Ratification by the interested States of the 
compact will mean the elimination of restric- 
tions on the development of 242,000 square miles, 
a territory nearly the size of Texas; the irriga- 
tion of 4,000,000 acres of desert; the develop- 
ment of 6,000,000 horsepower; and the eventual 
settlement of new communities estimated to 
provide homes for 3,000,000 American citizens. 


Opposes Government Insurance 

WASHINGTON, D. C., Feb. 12.—Secretary of 
Commerce Hoover believes that employment in- 
surance would benefit both employer and em- 
ployee, but he is opposed to any form of 
governmental insurance and thinks the only suc- 
cessful system would be to put it on a voluntary 
and mutual basis. He would not saddle upon 
employers the entire cost of such insurance and 
thus put a premium upon idleness and shiftless- 
ness. The secretary said further: 

Unemployment insurance, in my judgment, 
should be developed in the hands of mutual, non- 
governmental institutions. Most organized labor 
opposes governmental unemployment insurance. 
3ut I believe that as a voluntary insurance in 
mutual form it could and would meet with ap- 
proval just as all other rightly founded insurance 


has proved its worth. 
The workers are not the only ones who suffer 


during depressions of employment. There is a 
great loss to industry due to the scattering of 
workers. The average man out of a job does not 


idly wait for his job to open for him again. He 
seeks work. If he can not find it in the city where 
he is he looks elsewhere. 

As a result, organizations are disrupted. There 
is lost time and added expense in gathering new 


workers and breaking them into their jobs. This 
would be saved to the employer who had taken 
out employment insurance for his workers. Dur- 


ing the period of slack employment he would be 
enabled to hold his force together. 

The insurance payments would provide for the 
men who had been laid off and their families, just 
as sickness or accident insurance would carry them 
thru a period of idleness enforced thru illness or 
accident. 

There are a great many employers today who 
would join in the cost of such insurance if it were 
undertaken. With great industrial groups united 
in such joint action, risks would decrease and a 
great measure of security be established. : 

There is nothing that leads to such despair and 
decay of self-respect as being out of a job when 
a man wants work and when the support of his 
family is in jeopardy. Here remains a great field 
where insurance can be newly developed. 

Mr. Hoover does not think that the cost to 
employers under a mutual system would exceed 
1 or 2 percent of the payroll. Apparently he 
does not favor any legislative efforts to make 
unemployment insurance compulsory or to fix an 
amount which employers are arbitrarily com- 
pelled to pay, such as the measure now before 


the Wisconsin legislature. 
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HoltBid Service Co. 


Lumber Exchange 
Minneapolis, Minn. 
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‘ TIMBER ESTIMATORS 








Lo Lemieux Frederick Lemieux F.H. Day 


Lemieux Brothers & Co. 


TIMBER ESTIMATORS 
1319-20 i Bank Bldg. 
a aN titney Bonk Bids. NEW ORLEANS 











Twenty Year’s Experience 
TIMBER ESTIMATES 
REPORTS MAPS 


JAMES W. SEWALL, Forest Engineer 
Old Town, Maine Davidson Bidg., Washington, D.C. 
Largest Cruising House in America 
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Good Profits 
Selling Shavings 


Among stock owners, manu- 
facturers who use packing, city 
residents who require some easy 
burning matcrial to start fires, 
youll find a good sales outlet for 
our baled shavings. If a carload 
is more than you can use at one 
time, we sell 


Baled Shavings 


SHIPPED WITH 


Cypress Lumber 


Rough or dressed stock, straight 
cars, mixed cars, L.C.L. ship- 
ments. Complete planing mill 
facilities. Buy your Cypress from 
“The Cypress Specialists.” 


SAWDUST IN STRAIGHT CARS. 


Gregertsen 
Bros. Company 


McCormick Bldg., CHICAGO, ILL. 


Yards and Planing Mill: Cairo, III. 








—— 


idewater 








ROUGH OR DRESSED 


:’ MOULDINGS, LATH, 
| SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 
LYON PINE COMPANY, 
dessa, Fla. 
PINEORA MANUFACTURING 
COMPANY, 
Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


BLACK RIVER CYPRESS CO. 
Gable, S.C. 
BURTON - SWARTZ 
CYPRESS CO. OF FLORIDA 
Perry, Fla. 
SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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LUMBER TRANSPORTATION 





Briefs in Southeastern Rate Case 
[Special telegram to AMERICAN LUMBERMAN } 

WasHINGTON, D. C., Feb. 14.—The North 
Carolina Pine Association and the Georgia- 
Florida Saw Mill Association today filed. with 
the Interstate Commerce Commission a lengthy 
brief outlining their exceptions to the tentative 
report of Examiner I. L. Koch in Docket No. 
13,449, the general complaint of the two asso- 
ciations against lumber rates from the southeast. 

Complainants take exceptions to the proposed 
increases over the present water-competitive 
rates, holding that in prescribing increases the 
examiner erred as a matter of law. It is de- 
clared also that the inereases proposed are di- 
rectly contrary to the evidence presented at the 
hearings. Instead of an increase, it is asserted, 
the evidence clearly demands a reduction of 15.5 
percent. 

The examiner is declared to have erred in pre- 
scribing rates to points other than so called 
water-competitive points which are higher than 
the latter, and in not reducing all rates when 
so fixed by 5.5 percent, which when added to the 
10-percent reduction in the reduced rates case 
would accord the Southeast to destination terri- 
tory the same percentage reduction that was 
voluntarily made by the railroads from the Pa- 
cific coast. 

The examiner is said to have erred in finding 
that a reduction of 15.5 percent in the rates 
from the Pacific coast to the common destination 
territory involved, as compared with only 10 
percent under the commission’s decision in the 
reduced rates from the Southeast, does not re- 
sult in undue prejudice to complainants. 

It is pointed out that anbther error of the 
examiner was in finding that no urgent need is 
shown for the establishment of an additional 
route via Richmond to which the level of rates 
via Norfolk shall apply, and in finding that the 
record does not warrant a change in the relation- 
ship of the present rate from Suffolk and from 
points south to points in trunk line and New 
England territory. 

The argument in favor of these exceptions and 
one or two others which are specifically set forth 
covers many printed pages. In conclusion com- 
plainants say: 

The complainants in submitting these exceptions 
to the commission are doing so in an attitude of 
desiring to be helpful in the solution of a very 
aggravated and complicated rate situation. There 
are many statements in the report relating to de- 
tails that might have been excepted to, but inas- 
much as they are not determinative of the result 
no mention is made of them here. 

The complainants are interested in having the 
commission repudiate the dual basis of rates with 
the thousands of fourth section violations which 
have heretofore existed in the rates involved, and 
substitute one basis of rates, legally arrived at, 
grouped in a consistent and logical way, that will 
bring about reductions in rates that are unreason- 
able on their face and produce a rate level that 
will permit the lumber product of the South to 
move. é 

Counsel for the different groups of roads in- 
volved have filed five briefs, all outlining various 
exceptions which the carriers take to the pro- 
posed findings. None of the carriers takes ex- 
ception to the proposed increases in certain rates. 
They do, however, take strong and vigorous ex- 
ception to the proposed finding of fact in re- 
spect to the volume of lumber traffic and the 
extent to which lumber traffic is moving under 
existing rates. For example, counsel for the 
Southern Railway and certain lines grouped with 
that carrier point out that the examiner esti- 
mated the movement via Southeastern ports dur- 
ing the first three months of 1922 at 6,000 car- 
loads, or at the rate of 24,000 carloads a year, 
and his statement that the rail movement prob- 
ably would not exceed that figure. It is pointed 
out that the mills of the two associations alone 
ship from 80,000 to 120,000 cars of forest prod- 
ucts annually. 

Exception is taken to the proposed finding 
that it is practically impossible at the present 
rates to dispose of complainants’ lower grades 
of lumber at points in destination territory, and 
that since the lower grades represent so large 


a percentage of the cut, the mills can not }, 
operated at a profit unless a market can be foyy 
for the lower grades. Figures are taken frp 
the record to demonstrate that Examiner Koj 
clearly erred in proposing this finding. The, 
figures, it is declared, indicate that some marke 
must be taking a large part of the lower grade 
produced or the statements concerning shipment 
are very wide of the mark. Neither can it 
denied, counsel says, that the existing state 9 
unprecedented building activity thruout th 
country offers an exceedingly large market fy 
these lower grades for use in house building, a & 
sheathing, lath, roofers ete. This one brief 4 
exceptions and arguments covers seventy printej 
pages, twenty specific exceptions being me 
tioned. 


Southern-Central Pacific Merger 

WASHINGTON, D. C., Feb. 12.—The unde 
standing of members of the Interstate Con 
merce Commission in authorizing the Southey 
Pacific Co. to acquire control of the Central Py 
cific by lease and stock ownership appears t 
be that the commission’s order will be subjec: 
to review by the district court that tried the 
suit brought by the Federal government ty 
dissolve the present consolidation as violative of 
the Sherman law and its ultimate approval by 
the United States Supreme Court. 

The commission’s opinion makes it clear that 
the Supreme Court’s decision is accepted as fina) 
as to the facts and law on which the cour 
passed. It is pointed out that the proceeding 
had been submitted for final decision before 
Congress in the Transportation Act, empowerei 
the commission to authorize one road to acquire 
control of another when in the public interest, 
and in large measure to exempt such consolida 
tion from the restraints of the Sherman law. 

According to the reasoning of the commis. 
sion’s opinion, the existing control of the Cent- 
ral Pacifie by the Southern Pacific is illegal, 
as found by the Supreme Court. In this con- 
nection it is pointed out that the application 
filed by the Southern Pacific with the commis. 
sion was designed to bring about ‘‘lawful’”’ 
consolidation within the meaning of the Inter. 
state Commerce Act as amended by the Trans 
portation Act. Therefore the commission takes 
the position that it is passing upon a new set 


‘of facts and one that in no way conflicts with 


the decision of the highest court in the dissolu- 
tion suit. 

Generally speaking, by the terms of its order 
the commission meets most of the vital objec: 
tions to the proposed consolidation raised by 
the intervenors, both the Union Pacific and 
other railroads, the State bodies which opposed 
the Southern Pacifie application and the com 
mercial organizations that supported that side. 

The State of Oregon sought to have the 
commission insert in its order a definite require: 
ment that the Southern Pacific complete the 
Natron cut-off for joint use into the Williamette 
Valley by roads seeking entrance into the val- 
ley from eastern Oregon. While declining to 
delay a decision until all the facts in this 
matter could be ascertained, the commission 
points out that the Southern Pacific directors 
have voted to carry thru this cut-off. Upon 
oral argument counsel for the Southern Pacific 
stated that that company was bound by this 
declaration of policy, ‘‘which we regard upol 
our side as a contract with the people of the 
State of Oregon for the completion of that 
line.’? 

Under the commission’s order the Southern 
Pacifie after the consolidation will be require 
to codperate fully with the Union Pacific 
seeing that thru traffic is maintained without 
discrimination by either against the other 1 
favor of any other connection thru the Ogden 
or Salt Lake City gateways. 

‘The commission holds that the disruption and 
confusion that would result from the dismem- 
berment of the Southern Pacific and Central 
Pacific would seriously damage the public i 
terest. Under the order the Southern Pacifie 
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Here 
It Is— 


Just what you’ve 
been looking for— 


A Complete 


Assortment of Hemlock 


A Good 


Sut of White Pine 


and Northern Hardwoods 


with Lath, White Cedar 
Shingles and Posts. 
Birch and Maple Flooring 


For Mixed Cars 


All to be obtained at 
attractive prices from 


C.C. Collins 


Lumber Company 


MANUFACTURERS ONLY 
RHINELANDER, WISCONSIN 




















Is It 
Economy 


to deprive your- 
self of the pro- 
tection afforded 
you through the 
use of a reliable 
rating and_ re- 
porting service? 
Clancy’s RED 
BOOK Service 
gives you that 
protection at sur- 
prisingly low 
rates. 
Write for 
Pamphlet No. 
49-S 





LUMBERMEN’S CREDIT ASSOCIATION 
Suite 1746-63—608 So. Dearborn Street 
CHICAGO, ILLINOIS 


New York Office, 157 East 44th St. 

















Bruce Oak Flooring 
the Best Oak tecing 























Quick Service 


On Transit Cars or Mill Shipments of 
Dimension, Yard and 


Yellow Pine tive 


Write us today about your needs. 


A. W. SMITH & CO, si6uisné: 





Crating and Finish, 








may not voluntarily sell, pledge or otherwise dis- 
pose of the capital stock of the Central Pacific 
or any part of it without the commission’s con- 
sent, except that any existing pledge of such 
stock may be ratified and confirmed. Various 
other important conditions are imposed. 

Commissioner McChord in a dissenting opin- 
ion holds that the commission is bound by the 
decision of the Supreme Court, altho that 
tribunal did not have the Transportation Act 
before it. 

Commissioner Campbell coneurs in part, but 
is unable to support the order which fails to 
recognize the mandate of the Supreme Court. 
He also holds that the Transportation Act does 
not remedy the defect, which the Supreme Court 
found to he that the Central Pacific could not 
legally lease its property to a rival carrier 
without Federal authorization. The majority 
of the commission concedes that point, but holds 
that the Transportation Act empowers it to 
approve the Southern Pacifie’s application to 
enter into a new lease. 

In his opinion Commissioner Eastman pointed 
out the difference between the proposed consoli- 
dation and the control of the Big Four by the 
New York Central, approved by the commission, 
and concurred in the present order on the theory 
that it is subject to court review. 

Chairman Meyer in a brief concurring opinion 
held that a condition requiring construction of 
the Natron cut-off might properly be included 
in the order. In this view Commissioners Aitchi- 
son and Campbell concurred. 

Of the many organizations and concerns that 
entered in the proceeding thru counsel were the 
following: Pelican Bay Lumber Co., Algoma 
Lumber Co., Lamm Lumber Co., Modoe Lumber 
Co., Ewauna Box Co., Big Lakes Box Uo., 
Berthram Lumber Co., Swan Lake Lumber Co., 
and California-Oregon Lumbermen’s Club. 


Must File Tax Refund Claims 


WASHINGTON, D. C., Feb. 12.—L. C. Boyle, 
formerly general counsel for the National Lum- 
ber Manufacturers’ Association and now en- 
gaged in private practice here, sounds a warn- 
ing to taxpayers whose 1917 taxes have not 
been finally adjusted with the internal revenue 
bureau not to neglect filing refund or credit 
claims by March 1 if they have reason to be- 
lieve that overpayment may be disclosed on final 
audit. All claims must be filed by that date. 


Many Orders for Locomotives 

WASHINGTON, D. C., Feb. 12.—According to 
an announcement by the Department of Com- 
merce, unfilled orders for railroad locomotives 
at the end of January were the largest recorded 
since the bureau of the census inaugurated 
monthly statistics. During January total un- 
filled orders increased by 196 locomotives, altho 
the unfilled foreign orders showed a slight de- 
cline, comprising only 89 out of a total of 1,788 
locomotives on order. 

At the end of December locomotives on order 
totaled 1,592, of which 1,498 were for domestic 
delivery and 94 for foreign account. At the 
end of January, 1922, total unfilled orders ag- 
gregated 207 loe omotives, of which 147 were 
for domestic and 60 for foreign delivery. 

In January shipments of locomotives totaled 
229, of which 12 were for foreign delivery. Ship- 
ments of domestic locomotives were the largest 
since the compilation of these statistics was 
started. In January, 1922, shipments totaled 
74, of which only 11 were for domestic delivery. 


Transcontinental Bureau Held Legal 

WASHINGTON, D. C., Feb. 12.—The decision of 
the Interstate Commerce Commission in Docket 
No. 13,425—In Re-Transcontinental Freight 
Bureau—in which it found that the maintenance 
and operation of the bureau are not in violation 
of any provision of the interstate commerce 
act, was unanimous. The commission entered 
an order discontinuing the proceeding, which was 
instituted in response to a resolution passed by 
the United States Senate. 

In order to be fully responsive to the Senate 
resolution, the opinion of the commission goes 
at length into the organization, management and 








control of the bureau, the purposes for which it 


was organized, its duties and activities, the 
names of the carriers represented, the influence 
which it exercises in the publication of rates, 
rules, fares and charges as between carriers, 
whether the bureau’s activities in any manner 
stifle competition, and other facts and cireum- 
stances deemed important and necessary to a 
full understanding of its organization and work. 

The proceeding was started Jan. 3, 1922. In 
summing up, the opinion says: 

It is manifest that the Transcontinental Freight 
Bureau as at present organized and operated serves 
many useful purposes, promotes economy and ef- 
ficiency, and is of advantage to shippers as well as 
to carriers. The need for some organization of 
this character in the transcontinental traffic field 
is demonstrated upon the record. The mitigation 
or cure of such defects and imperfections in the 
operation of the bureau as experience has disclosed, 
or as may develop in the future, should be the 
object of constant solicitude on the part of those 
who best know them thru their intimate ac- 
quaintance with and responsibility for the conduct 
of its affairs. It is abundantly shown that opera- 
tion of the bureau tends to obviate or remove the 
discriminations as between persons and localities 
which the law condemns. 


Arbitration in International Trade 


WASHINGTON, D. C., Feb. 12.—The best means 
to promote the arbitration of commercial dis- 
putes between business concerns of the American 
republies is one subject to be discussed at the 
fifth Pan-American Congress, to begin in San- 
tiago, Chile, March 23. While previous con- 
gresses have discussed means for promoting arbi- 
tration between governments, this will be the 
first time the subject of arbitration between in- 
dividuals and concerns in the Americas has 
come up for discussion at these gatherings. 

The Santiago congress will have before it a 
number of conerete examples of what can be 
done in the way of providing for the arbitra- 
tion of commercial disputes between individuals 
and private business concerns. Since the fourth 
Pan-American Congress in Buenos Aires in 1910, 
a number of arbitration agreements between 
representative business organizations of the 
American nations have been put in force. The 
first of these, which served as a model for the 
later ones, was between the Chamber of Com- 
merce of the United States and the correspond- 
ing national business organization in Argentina 
—the Bolsa de Comercio of Buenos Aires. 


Asks Thru Rates from South 

WASHINGTON, D. C., Feb. 12.—The Cairo As- 
sociation of Commerce has filed with the In- 
terstate Commerce Commission a complaint 
against the Louisville & Nashville Railroad Co. 
et al., a formal complaint urging the commis- 
sion to order the establishment of thru joint 
rates on lumber and forest products from sta- 
tions on the Louisville & Nashville in Kentucky, 
Tennessee, Alabama, Florida and Louisiana to 
Cairo. It is alleged that the combination of 
locals or of local and proportional rates will 
not permit the lumber and woodworking indus- 
tries of Cairo to compete with similar industries 
in St. Louis, Evansville, Louisville and Cinein- 
nati in the purchase and sale of lumber and for- 
est products originating at Louisville and Nash- 
ville points. ; 

It is stated that the Louisville & Nashville has 
denied numerous requests for the establishment 
of just and reasonable joint thru rates from its 
stations to Cairo. 


Western Hearing Date Fixed 
WASHINGTON, D. C., Feb. 12.—The Interstate 
Commerce Commission has assigned for hearing 
No. 13,483—-West Coast Lumbermen’s Asso- 
ciation vs. Aberdeen & Rockfish Railroad Co., 
et al., Portland, Ore., March 16; Examiner 
Smith. 


Little Change in Car Supply 

WASHINGTON, D. C., Feb. 14.—The car service 
division of the American Railway Association 
announced today that reports show little change 
in the situation as to the shortage and surplus of 
cars on Jan. 31, compared with Jan. 23. 

The total shortage on Jan. 31 was 73,269 
ears of all descriptions, an increase of 515 since 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


EasternT ennessee 
Kenuclyend F-Tardwoods 
White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 


Spruce and Hemlock 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Building 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, ra. 








Lumber 


ellow Pine tine: 


Ties and 
Piling 








Railroad and 
Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


Paw ot. PITTSBURGH, PA. 


Konnarock, Va. 











North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 














Books for Sawmill Men 


Twelve Principles of Efficiency 
By Harrington Emerson 

Essentials of American Timber Law 

By J. P. Kinney, A.B., LL.B., M.F. 


Principal Species of Wood—Their Characteristic 
Properties 
By C. H. Snow 


Kiln Drying of Lumber 
By H. D. Tiemann 
Principles of Handling Woodlands 
By Henry S. Graves 


Timber—Its Strength, Seasoning and Grading 
By Harold S, Betts 


Economies of Business 
By Norris A. Brisco 


Commercial Law 
By John A. Chamberlain 





Logging 
By Ralph C. Bryant 


Lumberman’s Actuary 


Write for prices and full information. 


American Lumberman, Chicago 











Jan. 23. The car shortage of box cars was 
26,815, a reduction of 146, while the shortage 
of coal cars was 38,477, an increase of 969. 
The stock car shortage was 1,499, or 511 less 
than on Jan. 23. 

Surplus cars in good repair and immediately 


available for loading thruout the country op 
Jan. 31 totaled 26,588, an increase of 103 .com. 
pared with the week before. Of the total guy. 
plus, 6,976 were box cars. Surplus coal ears 
numbered 7,208. Altogether 5,810 surplus stock 
cars and 4,842 refrigerator cars were idle, 


Factors That Make Better Hardwood Floors 


GRAND Rapips, Micu., Feb. 14.—The flooring 
exhibit of the Nichols & Cox Lumber Co. at the 
recent convention of the Michigan Retail Lum- 
ber Dealers’ Association attracted a great deal 
of favorable attention because of its educational 
value. A central feature of the display, shown 
in the accompanying photograph, was the panel 
telling of ‘‘Some things that make better 
floors.’’ The ‘‘ pointers’’ listed thereon included 
the following: 


Never allow a carpenter to lay a hardwood floor 
over one of softwood without first putting a layer 
of black, glazed, waterproofed and coated building 
paper—like the attached sample—between them. 
Such paper is made by several good roofing con- 
cerns, 

“Everlasting” hardwood flooring is scientifically 
kiln dried to prevent shrinkage after laying, pro- 





opened our eyes to the fact that the purchasgers 
of our flooring were not getting a square dea] 
They were paying for a high grade material which 
was being grossly mishandled and abused by care. 
less and incompetent workmen calling themselves 
carpenters, 

Without, apparently, any thought whatever ex. 
cept to get the job done, we found men slapping 
thoroly kiln dried flooring down on wet pine or 
hemlock subfloors without any protection whatever, 
If they used anything it was spongy red rosip 
paper, which acted as a blotter, holding the mois. 
ture instead of keeping it out. In many cases where 
the floors did not match properly it was found that 
the nails used were too far apart, were too large for 
the purpose so that they split the groove, or elge 
were not countersunk, so that tight, sound match. 
ing was impossible. Many jobs visited showed 
hammer marks which even a vigorous application 
of a machine sander could not obliterate. 

These conditions seem to be growing worse in- 
stead of better, so we have determined upon a4 
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The Nichols § Cox Lumber Co. used this exhibit 


vided it does not come into contact with moisture. 
All subfloors and many: basements contain an ex 
cess of moisture. We have tested the paper shown. 
It is waterproofed, and will do more than anything 
else to keep out moisture and prevent the natural 
after shrinkage. 

Do not use rosin sized paper, or any spongy 
building paper, which acts like a blotter in taking 
up moisture from the subfloor or basement, which 
is later soaked up by the kiln dried hardwood floor, 


with disastrous results when winter comes and 
house and floors are made bone dry by furnace 
heat. 


The right nails to use for %-inch flooring are 
3-penny finishing nails, driven 9 inches apart. 
For }%-inch flooring use 8-penny finishing nails, 
driven 16 inches apart. 

Beware of careless carpenters. (Here the ex- 
hibit showed samples of %¢-inch flooring with splits 
caused by too large nails, and hammer marks; and 
of {%-inch flooring showing bruising with hammer.) 
How some so called carpenters can carelessly 
smash and split the tongue and groove on high 
grade hardwood flooring with their hammers and 
with oversized nails, and then expect to have it 
match up tightly and smoothly, is beyond us. 
“Everlasting” flooring is carefully gauged down to 
1/1000 of an inch. Imagine for yourself what 
smashing with a hammer does to it. 


‘*Next month we are going to have a home 
builders’ show in Grand Rapids, and we are 
going to get the public to thinking and to de- 
manding a fair deal for itself and for the hard- 
wood flooring manufacturer,’’ said F. E. Hol- 
land, manager of the flooring department of the 
Nichols & Cox Lumber Co., continuing: 


With twenty years of experience in one of the 
foremost woodworking cities of the country, and 
with every modern facility for scientifically kiln 
drying and manufacturing hardwood flooring, the 
task of maintaining the quality of ‘Everlasting’ 
flooring has not presented any unusual difficulties. 
We were satisfied that the grade and workmanship 
of our product were as near perfect as human en- 
deavor and modern machinery would permit and 
yet complaints would come in from various sources 
about the appearance of the floor when laid. This 
started us upon a series of investigations which 





to show dealers correct methods of laying floors 


campaign of education which will reach the con- 
suming public and enlist their aid in the proper 
laying of hardwood floors. 


Memorial Address on Hardwood Grades 


New Haven, Conn., Feb. 12.—The annual 
address at Yale University, given under the 
auspices of the 20th Engineers Memorial Fund, 
will be delivered on Feb. 20, 1923, by Charles N. 
Perrin, seeretary Blakeslee, Perrin & Darling, 
Buffalo, N. Y., and chairman inspection rules 
committee National Hardwood Lumber Associa- 
tion. The title of his address will be, ‘‘The 
Grading of Hardwoods.’’ 

This is one of a series of annual addresses on 
economic problems of the lumber industry which 
was first made possible in 1920 by the gift, 
on the part of the relief committee of the 20th 
Engineers, of about $5,000, which comprised the 
residue of the relief fund raised by the lumber 
industry for the benefit of the 20th Engineers 
and their families. 

The annual income from this fund is used to 
defray the expenses incident to the delivery of 
an address by a prominent lumberman, and also 
to publish and distribute it. 

The first address under this foundation was 
delivered in 1921 by Robert B. Goodman, secre- 
tary of the Goodman Lumber Co., Marinette, 
Wis., and chairman of the committee on econom- 
ics of the National Lumber Manufacturers’ As- 
sociation. The title of this address was, ‘‘ The 
Price of Lumber—a Study of the Fundamental 
Conditions in the Lumber Industry.’’ The ad- 
dress in 1922 was delivered by Charles Hill, 
general sales manager Southern Pines Sales Cor- 
poration, New York City, and trustee New York 
Lumber Trades Association. 
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The Ringside Athletes 


A man may be a man of peace, 

A man like you and I are, 
Concerned with shearing golden fleece 
From seller and from buyer, 
But down inside of every man, 

If red or black or white, or 
Whatever class, whatever clan, 
We all admire a fighter. 


We call a pugilist a bum, 
A loafer and a fakir, 
We say a boxer is a dum 
Poor image of his Maker, 
And yet, altho we long to fire 
The jazz-hound and the flapper, 
Down in our hearts we all admire 
Some low-browed little scrapper. 


We wouldn’t squash a fly ourselves, 
We’re altogether gentle, 

And busy with our books and shelves, 
And quite untemperamental ; 

Yet put us in a ringside seat, 
Afar from wife and daughter, 

We yell for something raw to eat, 
And ery aloud for slaughter. 


We go our soft and easy ways, 
With rubbers and umbrellas, 
We hug the club on cloudy days, 
We soft and mushy fellows, 
And read about the padded mit, 
The ring, and other matters, 
And long to see some fellow hit 
The floor so hard he splatters. 


And don’t we think that we’re the boys?— 
We lovers of ‘‘athletics?’’ 
But all we ever make is noise 
Or know is dietetics. 
We hail a strong and sturdy heart, 
In gore we like to wallow; 
We think it is a manly art— 
For other folks to follow. 


We See B’ the Papers 


The Germans in the Ruhr are beginning to 
make a noise that sounds a good deal like that. 

As we understand it, our ships are to get out, 
but our relief funds will continue to be wel- 
come, 

Germany is determined to prove that she is 
too poor to pay, even if it takes all her wealth 
to prove it. 

If Iowa raised 450,000,000 bushels of corn, if 
there is anything in a name, Idaho must have 
raised a billion. 

Iowa raised 450,000,000 bushels of corn last 
year. Now, there’s one State song that has 
some truth in it. 

We observe that Philadelphia has a Bishop 
Berry. We assume that this is the former well 
known Elder Berry. 

Thomas A. Edison has passed 77 and says he 
hopes to live to see 100, but thus far he has not 
explained why. 

Edison might hope instead to live until his 
friend, Henry Ford, is president, and thus be- 
come practically immortal. 

Now the trouble has really started: the French 
have occupied Herne. It was all right as long 
as all they occupied was Hisn. 

_ This country will probably get along all right 
if Edison will only stick to making his experi- 
ments and Ford his certainties. 

A Chicago street car conductor whipped seven 
bandits. When it comes to getting the money, 
What chance have seven bandits against a street 
car conductor. 

‘‘More novelties in women’s underwear than 
ever before,’’ says a market report, ‘‘are being 
atried by salesmen now on the road.’’ We 


Just met a couple in the elevator, and suspected 
a8 much, 


In France there are two opinions as to the 
occupation of the Ruhr; one that Poincare has 
been too harsh, and the other that he has been 
too lenient. The wonderful thing about public 
office is not that you can not please everybody, 
but that you can not please anybody. 





Between Trains 


COLORADO SPRINGS, CoLo.—You fellows back 
in Michigan will be interested to know that Ray 
Crow, who used to fly around Monroe, Mich., is 
in Denver, and opening a new lumber yard there 
Feb. 1, to be known as the Denver Lumber Co. 
W. E. McClung, who attended the Hoo-Hoo an- 
nual in Detroit, is still selling slivers in Colo- 
rado Springs, and speaking well of Hoo-Hoo 
at every opportunity. 

In fact there were many familiar faces at the 
Mountain States meeting. Take Harry Nut- 
ting, for example, from Littleton. Now what 
would a Mountain States meeting be without 
Harry Nutting? Yes, it would; but who wants 
it so darned quiet, after all? And Jim Wallin. 
Jim ran the barnyard golf tournament so well 
there that there was no question about the 
matter. Jim kept the score in such a way that 
whoever wanted to know the result had to take 
his word for it. 

That McPhee & McGinnity crowd is always 
a joy. Headed by the well known sales man- 
gler A. S. Chappell, they attended, salesmen and 
yardmen, about fifteen strong, and any concern 
that can, and will, muster fifteen folks at a con- 
vention is certainly doing something for the 
suecess of the occasion. 

C. A. Briggs, of Canon City, won the first 
prize for driving a golf ball 188 yards, and 
Claude Richardson, of Denver, drove one 187. 
We bet we could beat both of ’em if they will 
let us select our own tee, which would be the 
top of Pike’s justly celebrated Peak. Elmer 
McPhee had charge of the golf events and in 
consequence they very successfully eventuated. 

President Walker, of Casper, Wyo., ran off 
the main events in a way that was highly sat- 
isfactory. Some day we are going up to Cas- 
per (where Walker is president of the Chamber 
of Commerce) and see if that town is as good 
as he says it is, or any town. 





WINpbsor, OnT.—It was a long jump from 
Kansas City to Jim Scofield’s convention, but 
it was worth it. We say Jim Scofield’s con- 
vention, because a dream of Jim’s for years has 
been to have the Ontario Retail Lumber Deal- 
ers’ Association (now six years old) meet at 
Windsor and have Windsor just cover itself 
with glory. Well, Jim’s dream all came true, 
for the time came, and the association came, and 
Windsor came thru. There was a large attend- 
ance and a good program; and when Jim gets 
along to 93 and has to begin to think about 
using a cane, he ean look back and point with 
pride to the Windsor convention of 1923. 

Alex. Gordon, president of the Toronto 
wholesalers, was the first man we saw on ar- 
rival (and you have to admit that Alex is 
more or less visible to the naked eye) and, what 
with Alex, and Jack Stuart, from Detroit, and 
George Howenstein, and first of all, altho men- 
tioned last, Jim Scofield himself, we did not 
lack for anything. 

Jack Stuart, we would say offhand, has more 
foresight than any other man in the lumber 
business. Just to show you: When Jack was 
married years and years ago (not so many if 
you look at Missus Stuart, but at least fifty 
if you look at Jack), where do you suppose 
Jack went to spend his honeymoon? Bermuda. 
Of course a lot of fellows think of that nowa- 
days, but Jack thought of it years and years 
ago. , 
We told Jack that the only unfortunate thing 
about it was that Mrs. Stuart accidentally left 
Jack down there and brought home an onion, 
and has never noticed the mistake. And yet 
we are still friends up to the hour of going 
to press. 
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Cement 
Illustrated Folder on Request 


Freight 
Handy Sack Baler Company, ©°*%,22?'** 
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YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 
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Rotary Cut 


Northern 
Veneers 









FURNITURE manufacturers and factory buyers who 
insist on having high quality veneers should send us 
their orders. We are specialists in North 

We aiso manufacture Northern Pine, Spruce, Hem- 
flock, Cedar Posts and Poles, Lath and Shingles, which 
we ship in straight cars and cargoes or mixed with 
our “‘Peerless Brand’’ Rock Maple, Beech or Birch 
Flooring. 


Veneers. 





Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich. = & Lumber Company 
Chicago Office: 812 Monadnock Block 


The Cleveland-Cliffs Iron Co. 


Mil: Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 





Northern Forest Products 








Bradley, Miller & Co. 


BAY CITY, MICHIGAN 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 








Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors. Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN-FOX COMPANY 


Iron Mountain, Michigan 

















Manufacturers of 17 different species 


of Northern Hardwoods 
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Puget Sound Saw Mills 
& Shingle Co. 


Manufacturers of 


FIR LUMBER 


EXCLUSIVELY 


Saw Mill, Planing Mill 
and General Office at 


South Bellingham, Wash. 





Our list of customers 
changes very little 
from year to year. 
Surely this is good evi- 
dence that we're de- 
livering the right kind 
of values and service 
to buyers for 


Retail Yards, Factories and 
Industrial Plants 
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Factory Write 


W:-I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 











General Offices, QUINCY, ILL. 








LONGFIR JOISTS —.. 
avo BIG TIMBERS 


(WASHINGTON FIR CEDAR AND SPRUCE 


CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 





YARDS: «HB. WAITE LUMBER CO. 
| Transfer MINNEAPOLIS, MINN. 








Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty. 











Letters From the Mail of a Whulesber | 


[The AMERICAN LUMBERMAN is pleased to be 
able to present to its readers another instalment 
of “Letters from the Mail of a Wholesaler.” 
The author, a well known wholesaler, has re- 
covered from a recent illness and further instal- 
ments of this interesting series may be expected. 
—EDpiTor. | 

NEW ORLEANS, LA., Jan. 8, 1923. 
RIVERSIDE LUMBER Co., Riverside, Miss. 

Gentlemen: We understood you were going to 
have a block of plain oak for shipment in January. 
Let us know how dry it is and quote us your idea 
of prices f. o. b. ears, the mill. We can send 
Green over to take it up any time you are ready. 

Yours truly, HigH GraDE LUMBER Co. 


RIVERSIDE, MISs., Jan, 10, 1923. 
Hicgn Grape LUMBER Co., New Orleans, La. 
Gentlemen: In reply to your letter of the 8th. 
We were just preparing to write you about the oak. 
We have 100,000 feet of nice dry stock. It has 
been on sticks five months. Our idea on this is 
as follows, f. o. b. cars Riverside: 


BA INAS oases ows 0-0 © aco Hid 60 ee 
4/4 No. 1 common and select.... 55.00 
“2 No. 2 COMMOD 6 005 Kons d ees 35.00 


We cut our heart centers into ties, so this oak 
will run a very good grade and there will be no 
No. 3; if there is, we will lay it out and not expect 
you to take it. 

Our car supply is good and if you want this 
block of oak at the prices quoted, you may send 
Green up as soon as convenient; we can take care 
of him at any time. Yours truly, 

RIVERSIDE LUMBER Co., 
By J. E. McElroy. 


NEW ORLEANS, LaA., Jan, 12, 1923. 
RIVERSIDE LUMBER Co., Riverside, La. 

Gentlemen: Yours of the 10th is received. You 
have just naturally gone crazy on your oak prices. 
We know the mills are quoting those prices, and 
I suppose you got them out of the lumber paper 
or from some of those boys in Memphis. I will 
wager you have not received any orders at the 
prices quoted. I would sell a block of 500,000 feet 
of oak myself at those prices and undertake to 
make $5 per thousand on it. It is just out of the 
question for a wholesaler to pay the prices quoted 
and get away with a margin. I think we have 
about as good standing with the consuming trade 
as anybody and we get just about as good orders, 
but I am ashamed to pass on to my customers with 
even a meager margin the prices that are now 
being quoted me by the mills. I may be wrong, 
but it looks to me like we are going to rewrite the 
story of 1920. Unless we are more conservative 
in our prices, we are going to “boost them untli 
we bust them.” The best I can pay you for the oak 
is as follows: 


BF NGG: oaks Noire wis ein pr ok ue catecei eee $91.00 
4/4 No. 1 common and select..... 48.00 
4/2 NO; 2 COMMON 6 o.5.6.0.6 6.00000 ne 28.00 


F. o. b. cars, the mills. 


In selling this, you know what you are doing 
and you are millman enough to know it is not 
always the fellow who pays the biggest price that 
nets you the most in the wind up. Yours conserva- 
tively, HicH GraApDB LUMBER Co., 

By H. G. Lockhart, President. 


RIVERSIDE, MISS., Jan. 15, 1923. 

HiGH GRADE LUMBER Co., New Orleans, La. 

Gentlemen: Your Mr. Lockhart is evidently 
asleep or has been asleep, as your letter of the 
12th is not up to the usual optimism of the High 
Grade Lumber Co. 

I haven’t sold any oak and haven’t put my stock 
before any other concerns; consequently I have 
naturally not booked any orders at the prices 


quoted. On the other hand, I quoted these prices 
from reliable information. I was on the train 


the other day with Mr. Brown, of the Delta Hard- 
wood Co., and he told me he had secured some 
better prices than these for his oak. He also told 
me about some fancy prices on gum, and was very 
optimistic over the outlook for this year. All I 
know is the millmen have had a hard time since 
1920. We certainly will not get more for our lum- 
ber unless we ask more, and we are certainly 
entitled to some decent prices after the two years 
thru which we have just passed. I do not want 


to see a repetition of 1920, and I believe prices 
will not go as high as they did in 1920, but I do 
think the prices quoted are not too high for oak. 
It is true at those prices I could make some good 
money and I would be willing to see the prices 
stabilized somewhere around those I quoted. 

I hardly think prices are going much higher 





than present levels, but I do think we should gtg. 
bilize at present levels, unless possibly it be tg 
get No. 2 common gum and poplar up a litt 
higher. I think No. 2 common gum should tp 
worth $20 at the mill, and No. 2-B common popla; 
about $25. 

I do not want to hold you up. You have bee, 
handling our hardwood too long. But I am oing 
to hold out awhile before turning my oak loose gt 
less than the prices quoted. Yours optimistically, 

J. E. McE. RIVERSIDE LUMBER (Co, 


NEW ORLEANS, LA., Jan. 17, 1923, 
RIVERSIDE LUMBER Co., Riverside, Miss. 

Dear Mr. McElroy: I have read with consider. 
able interest yours of the 15th. I will say to yoy 
in the first place, the sawmill men should wate) 
their step. They seem to be walking in a trance 
at present under the anesthesia of superficial prog. 
perity. There are underlying conditions which 
they are not considering. I have just spent the 
day with the buyer of one of the largest furniture 
factories in the country. He stated that imme. 
diately after fixing their prices to the trade, the 
hardwood market began to soar; and every time 
they place a new order, their sawmill connections 
go up on them—there being no stability in the 
hardwood market. Hence it has this effect: They 
must again raise their prices to the retail furniture 
and jobbing trade. This upsets the retail fur. 
niture man and he does not know where he stands, 
sy the time he gets his stock of goods marked up 
at one price and begins to develop a trade, he finds 
himself faced with higher prices for his goods 
from the manufacturer, and, if he meets the new 
prices for his purchases, he does so with the fear 
that the market will break before he can sell these 
high priced goods off his floor. You can readily 
appreciate, therefore, the necessity of some stabili- 
zation in the prices of raw materials, so the 
manufacturer can have some reasonable basis on 
which to work; else by the constant fluctuation in 
the prices of basic raw materials, of which lumber 
is a very important one, we upset our whole 
economic fabric. 

I had dinner with this buyer at his club; there 
were present quite a few factory buyers and lun- 
bermen. In discussing ¢onditions, it was stated 
that while we were all subject to many troubles 
here, we could look forward to being happy in 
heaven. One of the furniture factory buyers 
stated he could not see how a sawmill man could 
be happy in heaven unless he had lumber buyers 
to call on him; one would call in the morning and 
he would quote him $35 for No. 1 common sap 
gum; after considerable argument, the buyer 
would reluctantly meet the price. About noon, 
another buyer would call and our sawmill friend 
would quote him $36; after more argument, he 
would more reluctantly meet the price. Then 
about 4 o’clock, another buyer would call and 
the sawmill man would quote him $40; this last 
buyer would refuse to meet the price and inwardly 
would decide to shut his factory down before he 
would meet it. ; 

After this story, my friend stated that it had 
really been seriously discussed at their board of 
directors’ meeting that they had better shut down 
rather than meet continued advances on lumber. 
They discussed passing the word to their retail 
trade that they could not secure lumber, and were 
consequently forced to shut down; thinking this a 
better move than to keep on meeting increased 
demands and passing the same to their trade in 
proportionately higher prices. I am just giving 
you their feeling and point of view and some of 
the problems they have to meet. 

You say to me that you, as one little sawmill 
man up in Mississippi, can not control the market, 
and while it is going strong you might just as well 
keep up with conditions and get yours. I can ap 
preciate that position for an individual; on the 
other hand, information is quickly disseminated. 
The lumbermen all know the situation. Those of 
us who think, know there should be a stabilization 
of prices; and, as present prices are reasonably 
satisfactory, let’s strike some semblance of sta- 
bility. 

You stated in your letter that you would be will- 
ing to see the prices stabilized around those you 
quoted us. I venture the assertion, however, that 
if you secured those prices, you would immedi 
ately advance $5 a thousand on the next sale. 

One millman recently sent us a list and because 
we wired him a few orders he was immediately 
dissatisfied with the prices he quoted, thinking 
because we were able to wire him the orders he 
had not qoted us enough. 

A friend of ours came into the office the other 
day and told us we ought to. be mopping up now be 
cause he understood the lumber business was 004. 
I told him it was true we are having an active 
market, but,’ as wholesalers, we were in a bad fix. 
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a 
booked an order before we had the stock, 


_ 
aa market went up so fast we could not place it 
profitably ; and we were afraid to buy stock from 


the mill without the order on which to ship it 
pecause he wanted more than we could get for it, 
much less make a margin, and wanted shipping in- 
structions with the order. The sawmill man 
thinks he has all the troubles, but I am contem- 
plating very seriously closing my wholesale office 
and going off somewhere in the backwoods and run 
me a nice little band mill proposition. 

The prices I made you on the oak are the best 
I can do. I may lose some trade, but I have 
jecided to work from hand to mouth on the pres- 
ent market. You may take my advice or you 
may leave it, but I suggest that you sell while you 
, Yours for stabilization, 


have a profit. 
HGL/ HicH Grape LuMBER Co. 


When Is ‘‘Fireproof’’ Fireproof? 


Ames, Iowa, Feb. 15.—Another so called 


fireproof building has gone up in smoke. The 
gigantic armory at the Iowa State College of 
Agriculture, at Ames, built within the last 
The 


few years, recently burned to a skeleton. 
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Interior of Armory showing steel beams 


estimated loss of the building and its contents 
is $500,000. It is thought that the steel arches 
of the roof may have come thru the fire in usable 
condition, but the steel beams in the substrue- 
ture are warped into fantastic wreckage, and 
the walls have been ruined. All articles re- 
maining in the building were destroyed. 
_ One danger, in such a building as this, lies 
in the false sense of security raised by its sup- 
posedly fireproof nature. Fire fighting pre- 
cautions seems to have been largely omitted; 
so when the fire did start the firemen had 
great difficulty in throwing water on the blaze. 
The AMERICAN LUMBERMAN does not suggest 
that a wooden building would have resisted 
fire better than this one; tho a wooden building 
could hardly have been more completely de- 


stroyed. But it does suggest that enemies of 
wood construction establish the claims they 


make for their so called fireproof construction 
before condemning wood so violently as a build- 
mg material. 

SHALE GRBEEAAeRaAae: 

ACCORDING TO A Mexican news service, apart- 
ments and individual homes are being built at 
a lively rate in Mexico City, stimulated by the 
exemption for two years of taxes on land on 
which new buildings are erected. 





Building Is Away Ahead of Last Year 


Building contracts awarded during January 
was 31 percent greater than for the correspond- 
ing months of last year, according to the F. W. 
Dodge Co. Total contracts awarded last 
month in the 36 eastern States of the country 
(including about seven-eights of the total con- 
struction volume) amounted to $242,755,000. The 
record for 27 of these States shows increases of 
1 percent over December, and of 31 percent over 
January, 1922. 

Residential construction constituted 51 per- 
cent of the January total, ameunting to $122,- 
695,000, an unusually high figure for this time 
of the year. Second in importance were busi- 
ness buildings, amounting to $36,332,000, which 
was 15 percent of the total. Other important 
items were: $28,642,000, or 12 percent, for pub- 
lie works and utilities; $23,152,000, or 10 per- 
cent, for industrial buildings; and $16,862,000, 
or 7 percent, for educational buildings. 

Contemplated new work reported in January 
amounted to $813,280,000, which was more than 
three times the amount of work started during 
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and braces twisted and bent by fire. 


the month. The enormous volume of contem- 
plated work reported in December and January 
seems to indicate a heavy volume of activity in 
the coming spring months. 


Urge California Forest Protection 

San Francisco, Cauir., Feb. 10.—The_ pro- 
posed curtailment of State expenses in Califor- 
nia during the next two years, according to the 
budget being prepared by the State board of 
control, is a serious matter as regards fire pro- 
tection for the forests. The cutting down of 
the appropriation for the State board of for- 
estry, if carried out, will greatly reduce its 
efficiency, Lumber associations as well as indi- 
viduals are appealing to Gov. F. W. Richardson 
to use his influence to see that the protection 
of the forests is maintained. 

C. Stowell Smith, seeretary-manager of the 
California White & Sugar Pine Manufacturers’ 
Association, has written the governor express- 
ing the views of its members, showing that a 
serious reduction of the budget would affect a 
forest policy which has been years in building 
and would make California a reactionary rather 
than a progressive State as far as conservation 
is concerned. 
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alifornia White Pike 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


4s LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 
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ALBION LUMBER CO. 
General Offices. Albion, California 
Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisco 
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CALIFORNIA 


REDWOOD 


Siding Finished Tanks Shop 
Finish Tank Stock Ties 
Ceiling Silo Stock Timbers 
Millwork Squares Flite hes 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - : San Francisco 
Merchants National Bank Bldg., Los Angeles 


Grand Central Terminal, - - New York 
McCormick Building, - - - Chicago 
Omaha 





al O.W. Building, - : - 
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ALL KINDS OF 
REDWOOD LUMBER 
STRAIGHT OR MIXED CARS 
California Sugar and White Pine 
Redwood and Cedar Shingles 
Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 














ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 
Hobart Bidg,, San Francisco, Calif. 








BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘“fote-road and Trail,’’ just published. Here is ‘“‘the 
lumberman poet’”’ at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss, 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
43) S$. Dearborn St., Chicago, Ill. 
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Clark & Lyiord 


* | FOREST ENGINEERS, Ltd. 


Timber Cruising Logging Maps Timber Lands 


920-25 Vancouver Block, 
VANCOUVER 


BRITISH COLUMBIA 











When in the Market for 


Idaho White Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 


Telephone Mulberry 279. ’ 
Room 612 Essex Building, Newark, N. J. 
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TACOMA 








| 
| 
| 


PacificStatesLumberCo. 


| 
| 
TACOMA, - + WASHINGTON 


Watch this space weekly 





100M feet 2x6 inches 


No. 2 Clear ox Better 
Cont Hemlock 


Coast 
Beveled Siding 











AGENTS: 


K.F. Richards, 518 Peoples Gas Bldg.,Chicago 4 
G.A.Jones, 706Lumber Exchange, Minneapolis 
Joseph Lean, - - P. O. Box 774, Omaha 
Frank Probst, - P.O. Box 1187, Fargo,N.D 
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Timbers, Bridge, 
Track and 

Car Material, 
Dimension, 


Shiplap, Boards. 





SPRUCE PLANK 


A SPECIALTY 


Get our list before you 
place your order else- 
where. Write today. 

















Newbegin Lumber Co. 


Ono Bldg. 1052 Pacific Avenue, 


. S. Robb, Mgr. . 
TACOMA, WASH. 


New York—Straus Bldg. 
Cantrell Lumber Co. 


,Perhaps the most 





‘NECROLOGICAL RECORD OF THE WEEK 








DR. BERNHARD EDUARD FERNOW, one of 
the most noted authorities on forestry in this 
country and in the world, late Dean of the 
School of Forestry at the University of Toronto, 
died at his home in Toronto, Ont., Feb. 8, at 
the age of 72. Dr. Fernow was internationally 
famous and had been honored by governments 
and institutions in various countries. He was 
the first technically trained forester to be em- 
ployed by the United States Government, serv- 
ing as chief of the Division ot Forestry of the 
Department of Agriculture from its establish- 
ment in 1886 to 1898. This was the branch which 
later developed into the Forest Service. When 
he took that position he was practically the 
only man in the United States whose training 
entitled him to be called a professional for- 
ester, and was the founder or originator of many 
of the most important institutions in the coun- 
try at the present time. 

Dr. Fernow was born in Prussia in 1851, the 


descendent of French Huguenot exiles who 
emigrated from France about 1620. He received 
his education at Bromberg, the Forest School 


at Muenden and the University of Koenigsberg. 
After graduation he entered the Prussian Forest 
Service in Pomerania in 1870. He served thru 
the Franco-Prussian war and became a lieu- 
tenant of reserves. In 1876 he came to the 
United States and was employed on a 15,000- 
acre tract of Cooper-Hewitt & Co. in Pennsyl- 
vania, where experiments in practical forestry 
were being made. In 1882 he attended the meet- 
ings of the American Forestry Congress in Cin- 





THE LATE DR. B. E. FERNOW 


cinnati and Montrear and effected an amalga- 
mation with the American Forestry Association. 
In 1883 he was elected secretary of the Ameri- 
can Forestry Association and served until 1895. 
In 1884 he published three forestry bulletins as 
a private venture and the following year began 
to take an active part in forestry legislation, 
formulating the legislation for the New York 
Forest Commission in which was embodied the 
first organization of fire wardens. During the 
ten years from 1885 to 1897 he was editor of the 
proceedings of the American Forestry Asso- 
ciation. 

In 1886, at the age of 35, ten years after land- 
ing in America, he was appointed first chief 
of the Division of Forestry. During his twelve 
years’ service he worked hard to spread a senti- 
ment in favor of forestry and fire protection. 
noteworthy event of this 
period was the passage by Congress in 1891 of 
the law authorizing the President of the United 
States to set apart as forest reserves portions 
of the Public Domain which was introduced thru 
his efforts. He was thus father of the national 
forest system of the country. 

Dr. Fernow began his forestry lectures before 
the students of the Massachusetts Agricultural 
College. He was also active in the introduction 
of the Hale bill for the reservation of all federal 
timber lands; and was interested in numerous 
other forestry developments. He also traveled 
about the country with an exhibition with which 
to impress the people of the country with the 
importance of forestry work. His exhibition at 
the World’s Columbian Exposition in Chicago 
in 1893 was an astonishingly comprehensive 
showing of the progress in forestry work. He 
was in charge of the forestry building at the 
Atlanta Exposition in 1896. 

In 1898 Dr. Fernow became director of the 
old New York State College of Forestry,.at Cor- 
nell University, the first school of the kind on 


the American continent. In 1903 he became 
editor of the Forestry Quarterly, the only pro. 
fessional forestry publication on the continent 
at the time, and he continued to edit it unti 
it was merged into the Journal of Forestry jp 
1917, and continued editor of that publication 
until his death. Numerous valuable text bookg 
and scientific works were written and publisheg 
during those years, including a History of For. 
estry published in 1909-11, in two volumes. 

Dr. Fernow became a member of the Com- 
mission of Conservation of Canada in 1910 and 
in 1911 undertook the survey of the Trent water. 
shed for the commission. In 1907 he broke new 
ground in Canada, establishing the first forest 
school in the Dominion, at the University of 
Toronto, and he became dean of the faculty of 
the school which position he held until 1919 
when he retired. 

In October, Cornell University dedicated its 
new Forestry building under the name of Fer. 
now Hall, unveiling a tablet in honor of pr. 
Fernow, and at that time foresters from all over 
the world paid tribute to ‘“‘The Dean of Ameri- 
can Forestry.’ It is interesting to note that 
two of Dr. Fernow’s sons are connected with 
the university, B. E. Fernow, Jr., as instructor 
in the College of Engineering, and Karl H. Fer- 
now as graduate student in plant pathology. 
The latter unveiled the tablet bearing his father’s 
name. 

Dr. Fernow leaves a widow and four sons, 


GEORGE WALTER GATES, for many years 
a leading 
Portland, Ore., died Thursday night, Feb. 9, at 
Coronado, Calif., from the effects of a paralytic 


stroke suffered two years ago in his office in 
Portland. Mr. Gates left for California about a 


month ago in a very feeble condition, in the 
hope that the climate in the South might bring 
about some improvement. Mr. Gates was 65 
years old, having been born in Independence, 
Mo., Feb. 17, 1868. 

G..W. Gates came of a family of lumbermen. 
His grandfather, George Walter Gates, operated 
a sawmill at Lunenberg, Vt. His father, George 
P. Gates moved to Independence, Mo., in his 
young manhood and invested in an oak and wal- 
nut tract near there. He entered the banking 
business there and for many years was con- 
nected with several banks in that place and 
Kansas City. G. W. Gates was educated at 
Westminster College and gained his first insight 
into lumbering after graduating when he under- 
took the clearing of his father’s timber tract. 
Later he entered the employ of Harmon, Rugg 
& Co., of Kansas City, wholesale and retail lum- 
bermen and remained with them until 1891 when 
he bought an interest in the American Lumber 
Co., Milner, Ark. He became president and man- 
ager of that company and made his headquarters 
at Milner. The mill there was one of the first 
plants in the South to have a modern band mill, 
planing mill, and dry kiln, and possibly was the 
only concern shipping yellow pine out of Ar- 
kansas at the time. 

That business was sold out in 1897 and Mr. 
Gates entered into partnership with J. F. Craw- 
ford, of Louisiana, Mo., in the line yard business. 
In 1899 he went to Pittsburgh, Pa., where he 
became manager of the pine department of the 
American Lumber & Manufacturing Co. Later 
he was vice president and secretary of that 
concern. He also became a _ stockholder and 
treasurer of the Florala Saw Mill Co., of Paxton, 
Fla. Mr. Gates retired from the American Lum- 
ber & Manufacturing Co. about 1906 and moved 
to the Pacific coast, opening an effice in Port- 
land, Ore., under the name of G. W. Gates & 
Co., which has been in continuous operation 
since that time. A branch was opened in Salt 
Lake City in 1907. 

Mr. Gates is said to have been the first ex- 
porter to send lumber to East Africa from the 
West Coast, a cargo being sent in a sailing vessel 
about five years ago. The company at present 
is doing an extensive business in the Orient, 
Australia and South America. 

One son, G. Walter Gates, of Portland, and a 
daughter, Mrs. Maude Louise Drake, who re- 
sides in the East, are the only survivors. 





JOHN CURRY, son of James and Mary (Brit- 
ton) Curry, died on Jan. 30 at Asheville, N. C., 
at the age of 66. _He had been engaged in rhe 
lumber business ever since his early youth, 
having entered his father’s business in Penn- 
sylvania. Mr. Curry was born in Irejand in 
1857, and was brought to America by his par- 
ents when he was six months old. The family 
settled at Beechwoods, Jefferson County, Penn- 
sylvania, and the boy received a country school 
education. Later on James Curry started in 
the retail lumber business at Johnstown, Pa. 
and was for many years a well known lumber- 
man in that vicinity. John Curry entered the 
business at an early age, and the firm was for 
many years known as James Curry & Son. In 
April, 1899, the father died and the business was 
closed in 1901. The son moved to Ridgway 
where he engaged in banking. He was presi- 
dent of the Ridgway National Bank for twelve 
years. Later he moved to Druid, N. C., where 
for the last seven years he had been operating. 
Mr. Curry leaves a widow and five children 
with ten grandchildren. Two sons, John, Jr. 
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and Harold D., are carrying on the lumber mill 
under name of Curry Bros. Lumber Co. Two 
sisters and three brothers also survive. One 
prother, W. G. Curry, formerly in business at 
prockwayville, Pa., and now operating a lumber 
mill at Ashland, Ore., is well known in the trade. 





w. J. DURHAM, of Ripon, Wis., whose death 
was briefly noted in the AMERICAN LUMBERMAN 
Jast week, was buried there on Monday, Feb. 5, 
the funeral services being held under the aus- 
pices of Ripon Lodge No. 95, F. & A. M., Mr. 
Durham having been a member of the Masonic 
order for forty years. Worth Jasper Durham 
was born in Lockport, Pa., May 31, 1850, his 
family moving to Maumee City, Ohio, ten years 
jater. He served as drummer boy in the latter 
part of the Civil War and after the war moved 
with the family to Tomah, Wis. He entered 
the lumber business in 1876 when he began the 
supervision of mills for D. J. Spaulding, a pio- 
neer of the Black River Falls section. Mr. 
Durham’s father had been a millwright, having 
puilt some of the largest flour and sawmills in 
the State at the time, and he had learned this 
pusiness from his father. He severed connec- 
tion with the Spaulding Lumber Co. in 1880 
and moved to Plainfield where he engaged in 
the lumber business for himself, continuing 23 
years. His business grew rapidly and various 
pranch yards were opened. One branch was 
established in Wautoma where the W. J. Dur- 
ham Lumber Co., of which he was president 
was incorporated. Mr. Durham was a prominent 
figure in lumber association work and was one 
of the organizers and charter members of the 
Wisconsin Retail Lumber Dealers’ Association. 
He retired from active business in 1902 leaving 
his son, Frank S. Durham in charge of the 
business, and removed to Ripon where he made 
his home ever since. In 1909 he purchased the 
lumber business of Barnett & Anderson and or- 
ganized the Ripon Lumber Co. He sold all of 


his holdings except the yard at Wautoma in 


1915, and two years later the W. J. Durham 
Lumber Co. purchased the Menasha Lumber 
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member of Wyoming Lodge of Masons, Melrose, 
Mass., in which city his family resided before 
taking up their residence in Newton Highlands 
thirteen years ago. He was also a member of 
Hugh de Payen Commandery, Knights Templar, 
and Aleppo Temple, Mystic Shrine. The sur- 
vivors are his wife, who was Sarah L. Rowe of 
Albion, Me.; a son, Bert A. Hurd, and a daugh- 
ter, Miss Mable Hurd, both of whom made their 
home with their parents. 

ELIZABETH A. WHEELER, younger sister 
of the late W. C. Wheeler, Sr., one of the found- 
ers of the Wheeler, Osgood Co., of Tacoma, 
Wash., died at Loma Linda sanitorium in Cali- 
fornia on January 3, according to word received 
in Tacoma this week. Miss Wheeler was born 
at Fitchburg, Mass., in 1849. She had resided 
in Tacoma with her brother who died two years 
ago. Last December she accompanied Mrs. W. 
C. Wheeler on a trip to California and remained 
in that state until her death. 


FRANK C. MOORE, president of the F. C. 
Moore Lumber Co., St. Louis, Mo., died at his 
home there on Feb. 10, after an illness of ten 
days. He was 50 years old and is survived by 
his widow and two daughters. The funeral 
was held Feb, 12. 


("SEEGER AEaAS 


Kiln Drying Courses Popular 


Mapison, WIs., Feb. 12.—The twenty-ninth 
course in kiln drying at the Forest Products 
Laboratory, here, has recently been completed. 
In all 326 men have taken these courses. The 
last class to study the best methods for drying 
lumber numbered thirteen. Eight of the mem- 
bers of this class had had two or more years of 
college work. 

Those who took the two weeks training were: 











Members of the kiln drying class in front of the Forest Products Laboratory: (First row) P. H. 
Moran, E. M. Johnson, W. E. Thorpe, F. M. Wright, E. M. Davis, B. EF Mansberger; (second 
row) M.S. Seibold, A. C. Wollin, W. H. Tabor, M. A. Thayer, G. D. Anthony, G. A. Prahl, W. 


C. Kerr 


Co, at Menasha, and Frank S. Durham moved 
to that city to take active management. Later 
the Doty Island Mills and the West Side Yards 
were purchased by the company. Mr. Durham 
suffered for many years with rheumatism. He 
leaves a widow, one son and one daughter, with 
four grandchildren. 

NEHEMIAH C. MARSH'ALL, oldest resident 
of Manchester, Mass., and for many years ex- 
tensively interested in the lumber industry, died 
Feb. 2 at the age of 94. He was born in Marble- 
head, Mass., and at the age of 20 went to 
Essex, Mass., to learn the cabinet maker’s trade. 
Eventually he formed a partnership with the 
late William C. Rust and under the firm name of 
Rust & Marshall engaged in the woodworking 
industry on a large scale. After a fire which 
destroyed their plant in 1871, the partners re- 
built and enlarged their busines, also making 
Planos and organs as well as furniture and 
Many specialties. The deceased was a_ past 
noble grand master of Magnolia Lodge of Odd 
Fellows, and was a member of the Manchester 
Elder Brethren. He was married to Rebecca 
F. May of Manchester, in May, 1858, who died 
“) years ago. He leaves one son, Isaac M. 
Marshall, who has been editor and publisher of 
the Manchester Cricket for more than 380 years. 


JOSEPH A, HURD, for thirty years in the 
Wholesale lumber business in Boston, Mass., 
died Jan. 29 at his home, 1574 Centre street, 
Newton Highlands, Mass. Mr. Hurd was in his 
eightieth year. He was the founder and head 
of the firm of J. A. Hurd & Co., but had 
retired from active business several years .ago. 
Mr. Hurd was born in Benton, the son of Joseph 
durd. Before going to Boston he had lumber 
interests in Maine for a long time. He was z 


W. H. Tabor, Metropolis Bending Co., Metro- 
polis, Ill.; Myron A. Thayer, Thayer Action Co., 
tockford, Ill.; Marshall S. Seibold, DeForest & 
Hotchkiss, New Haven, Conn.; F. M. Wright, Illi- 
nois Refrigerator Co., Morrison, Ill.; G. A. Prahl, 
Buick Kellogg Co., Flint, Mich.: B. E. Mansberger 
and W. E. Thorpe, W. M. Ritter Lumber Co., 
Columbus, Ohio; G. D. Anthony, Packard Motor 
Car Co., Detroit, Mich.; P. H. Moran, Van Duyne- 
Moran Fixtures, St. Paul, Minn.; W. C. Kerr, 
tichard P. Baer, Baltimore, Md.; Earl M. John- 
son, Johnson Furniture Co., Grand Rapids, Mich. ; 
I. M. Davis and A. C, Wollin, Forest Service. 

Conferences to discuss the kiln drying situa- 
tion at each plant represented were held. 
Lectures were given on methods of identifying 
woods, structure of wood, the moisture content 
of wood, the shrinkage of wood, warping, cup- 
ping, and collapse, casehardening and honey- 
combing, decay and durability of wood, the 
effect of kiln drying on strength, effect of end 
drying and end coatings, and humidity contro] 
apparatus. 

A demonstration kiln run using one-inch air 
dry oak was made for the class. The moisture 
content of the stock was determined by weighing 
moisture samples at different stages of the dry- 
ing and the temperature and humidity were 
governed accordingly. The effectiveness of high 
humidity treatment in relieving casehardening 
was demonstrated. 

The next course in kiln drying will be given 
from May 14 to May 25, inclusive. 
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Increase Your 
— Shingle Sales _ 


by showing builders the artistic effects that can 
be obtained by using shingles on gable ends and 
upper stories. 


John McMaster 


Premium Brand — 20-20 Pack 


RED CEDAR SHINGLES 


For roofs or side walls these shingles insure maxi- 
mum wear. 100% clear and vertical grain John 
McMaster is proud to back them with his name. 


Write us for quotations. 


John McMaster Shingle Co. 


SEATTLE, WASHINGTON 














Where Lumber 


Business [hrives 


Hundreds 
of Lumber 
firms have 
Northwest 
headquarters 
in theWhite- 
Henry- 
Stuart 


Building. 











AN entire block of 
splendid office 
buildings located in 
the business center 
of Seattle affordsideal 
headquarters for lum- 
ber firms—large or 
small. Single offices 
and suites with every 
convenience and ser- 
vice for the tenant. 


METROPOLITAN 
BUILDING COMPANY 


Seattle 
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Dunn Lumber Company 


SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES | 
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Write 
for a List of our 


Special Odds 
and Ends in 


Fir and Spruce Lumber 


Buehner Lumber 
Company 
1508-9-10 Yeon Building, 
Portland, Oregon. 














HURSUESOAANNALLLAL 


_ You Should Have a : 
| Purchasing Agent 


—one who knows the needs of 
Eastern line yards and will buy 
what you want in 


PACIFIC COAST 


Lumber and Shingles 
Western and Idaho White Pine 


My specialized service is backed by 
10 years’experienceand athorough = 
knowledge of theuses of West Coast 
woods. Let’s get together today. 


CHAS. E. SAND, Portland, Ore. 


507 Gasco Building. 
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Pacific Coast 7 
Forest Products 


We'll ship by rail 


















| DOUGLAS anywhere. 
SITKA, The Griswold 
weereen | saber Go. 
HEMLOCK Gasco Building, 
CALIFORNIA PORTLAND, ORE. 
WHITE PINE Associate Manufacturers 
WESTERN and Wholesalers 
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KLAMATH LUMBER 
& BOX COMPANY 


California White Pine 


Lumber and Box Shooks 
KLAMATH FALLS, tt OREGON 














FOR SALE—TWO HUNDRED in OF LOGS, 
LUMBER AND LIF 
In the new book, 
Malloch, ‘‘The Lumberman poet.” Illustrated in color. 
= 50 postpaid. AMERICAN LUMBERMAN, Publisher, 
1S. Des~born 81... Chicago. 


‘*Tote-road and pai ’* by Douglas 


Company’s Display Wins First Prize 


DENVER, CoLo., Feb. 12.—For the second suc- 
cessive year, the Hallack & Howard Lumber Co., 
of Denver has been awarded the first prize for 
the most attractive display at the annual In- 
dustrial Exposition and Prosperity Carnival of 





and drew throngs of spectators to the company’, 
booth thruout the week the exposition wag jy 
progress. 

Fashioned almost entirely of Colorado Pine, 
the exhibit was wrought thru months of effort on 


Display by Hallack & Howard Lumber Co., which won first prize at Colorado Manufacturers’ ¢ 


Merchants’ 


the Colorado Manufacturers’ & Merchants’ As- 
sociation. 

Last year the company won with a grouping 
of miniature frame bungalows, designed to rep- 
resent architecture of the present. This year 
the company’s exhibit took the form of a 
replica of a summer resort hotel, built after a 
fashion to emphasize architecture of the past. 
It was complete to the last detail, even to swim- 
ming pool, bath house and dancing pavilion, 


Association Carnival 


the part of John Sphis, head of the cabinet de. | 


partment of the company, who also evolved 
last year’s display. 
I. F. Downer, vice president and secretary of 


the company, represented the concern in the | 


acceptance of the prize, a beautiful silver lov 
ing cup. W. J. Duteau, advertising director of 
the company, was in charge of the exhibit. 

More than 100 exhibitors contested for the 
prize. 


Chemical Utilization of the Forest 


“A lady’s clothes 

From head _ to toes 

From braided hat to silken hose 
Are now composed of cellulose.” 

So poetized Dr. Louis EH. Wise, head of the 
department of chemistry, New York State Col- 
lege of Forestry, Syracuse University, in a lec- 
ture before the class in freshman chemistry. 
Dr. Wise, however, while resorting to metrical 
units for emphasis was not romancing. He 
had the materials there to prove his rhyme. 

The exhibits that Dr. Wise showed the class 
were silent proofs and astounding as they were 
silent of the vast field opening before the 
persistent minds who are engaged in research 
along the lines of chemical utilization of wood. 
The ‘exhibits contained everything in the shape 
of materials for wearing apparel from neckties, 
shirtings, plush goods, hat fabrics, silks down 
to hosiery, all wholly or partly made from wood 


constituents. Dr. Wise said: 


When a man writes his name, reads his paper, 
puts on his shirt, his near-silk socks, his necktie, 
his shoes, his black suit, when he smokes his pipe, 
when he takes aspirin or quinine for a cold, of 
when he takes acetanilide for a headache, when he 
goes hunting, or to the movies, when he plays 4 
phonographic record, when he uses his radiophone 
—when he paints his house, varnishes his floor, 
lights his fire, eats his sausages—he comes into 
contact directly or indirectly with the chemical 
utilization of the forest. The chemistry of the 
forest—the chemical utilization of wood, whether 
we know it or not is part and parcel of our daily 
existence. Our life is so tied up, so ensnared {0 
chemical changes that most of us have become 
accustomed to them and take them for granted. 

The discovery of new uses for wood is keeping 
ahead of the discovery of substitutes for wood 
which makes it important for the Government to 
adopt some policy that will provide for the scien- 
tific handling of this great and rapidly diminishing 
natural resource. 













































Illustrating Chemical Utilization of the Forest 
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American Woods on German Market 


In a bulletin issued under date of Jan. 20, J. H. 
F. Miiller & Sohn, timber brokers at Hamburg, 
Germany, has the following to say regarding Amer- 
jean woods on the German market: 

“MAHOGANY: Shipments from ‘Tabasco and 
other Mexican ports were small while the demand 
was also limited. Nicaraguan and Honduran 
round logs were occasionally inquired for. Cuban 
and Domingoan were also imported on a moderate 
scale. ‘The bulk of the German demand for mahog- 
any was supplied out of African consignments, 
about 9,000 tons. 

“Cepak: The cigar box industry has_ been 
obliged to use substitutes for. cedar, still some 
small parcels shipped from Trinidad and Nicaragua 
found buyers. There exists a limited demand for 
prime logs for veneer and boat-building purposes. 

“BLACK WALNUT: Demand for good sound large 
logs for veneer purposes, fairly brisk up to the 
middle of the year, slackened toward the end; still 
there remains a limited demand. Smaller logs 
were occasionally, but lumber seldom, asked for. 

“Hickory: In the beginning of the year some 
shipments arrived, partly on consignment, partly 
on firm order, and filled the demand for a longer 
time. Consumers are now eagerly looking forward 
to the arrival of the first parcel of logs out of the 
new season’s felling. 

“YELLOW POPLAR: Last year began with a mod- 
erate stock of logs which slowly moved into con- 
sumption. During the fall the demand picked up 
so that not only the material on hand was cleaned 
up, but a number of forward delivery contracts 
could be closed. 

“Prine: Tho building is on a comparatively 
small scale the demand for southern pine lumber 
revived to a certain extent. Other varieties of 
softwoods also have been imported. The tendency 
of prices for German and east European pine logs 
creates the possibility of contracting for American 
pine logs and importing them in the round. 

“The outlook for the consumption of foreign 
grown woods in Germany as a whole is encourag- 
ing, as the home production of wood is not large 
enough by far to fill the needs, still the unstability 
of the political and economic basis for a regular 
trade is such that a forecast as to the quantity 
of American wood goods to be imported into Ger- 
many can not yet be given.” 


American Hardwoods in Spain 

WASHINGTON, D. C., Feb. 12.—The Spanish 
market for American hardwoods is’ comprehensively 
discussed in a report recently received by the 
lumber division, Department of Commerce, from 
Charles H. Cunningham, commercial attache at 
Madrid. 

Mr. Cunningham states that altho American 
lumber generally in Spain is considered very ex- 
pensive, its quality is recognized as being superior 
to the local or north European lumber. Southern 
pine, which is the most important species of 
American wood brought in, is used for flooring 
and higher class interior finish. It is used in 
Spain for many purposes for which hardwoods 
are used in the United States. 

Of the different American hardwoods, those 
which always have been the most popular and 
for which there is always a demand are sap gum 
and red gum, which are used for making low 
priced imitation mahogany furniture. Valencia 
always has been a particularly good market for 
these woods, as well as the Barcelona district. 
They are also imported extensively at Cadiz. Three 
lumber dealers interviewed showed that they had 
shipments of from 60,000 to 120,000 feet of red 
gum on the way from the United States. One 
man has four such shipments arranged for in the 
Space of two months. Red gum is much more 
popular than sap gum. 

American oak is well known and considerably 
esteemed for furniture, and some is imported at 
the present time, but the price is too high to 
allow much business. If the price could be cut 
down it would be sold, but perhaps not in such 
quantities as red gum. 

Hickory is absolutely unknown, Mr. Cunning- 
ham states. Wood used for wagon and carriage 
spokes and tool handles is mostly Spanish box, 
and also some ash and oak cut and seasoned in 
Spain. Local acacia is also used for spokes and 
wheel rims. One importer stated that if hickory 
is all that is claimed for it and the price were 
right it might be imported in small quantities, the 
results of the -initial imports, which would be in 
the nature of experiments, determining the future 
market. 

Maple also is unknown to Spanish importers 
at the present time, but if cheap might be im- 
ported for furniture. Mr. Cunningham states that 
there does not seem to be any intermediate grades 
of furniture between the expensive kinds made of 
mahogany—mostly Cuban mahogany—and _ the 
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cheap kinds made of red gum and southern pine, 
or bentwood furniture. With the exception of 
mahogany, furniture must be very reasonable in 
price to be sold rapidly. 

American ash is liked, but it is generally higher 
priced than European ash. The Spanish ash is 
quite good. Considerable quantities of American 
ash flitches have been imported of late. 

So far American beech has been unable to com- 
pete with that from the region around Fiume on 
the Adriatic, which in Spain is considered the 
finest beech in the world and is used for bentwood 
furniture. The Fiume beech has a fine appear- 
ance and is always uniform and flawless. A few 
isolated attempts have been made to make Ameri- 
can beech popular, but the quality of the experi- 
mental imports was not entirely satisfactory. 
Beech also is used for fork, spade and shovel 
handles; tennis rackets and other sport articles, 
and for wheel spokes and rims. 

American birch is unknown. American chestnut 
does not seem to be able to compete with the 
Italian species. There have been no imports for 
the last two years and the market is now over- 
supplied with Italian chestnut. 

Spain always furnishes a market for walnut, 
especially for furniture making, walnut furniture 
being generally preferred by the Spanish. It is 
utilized especially in Valencia, Barcelona and 
Madrid for furniture and for special finishings of 
houses when expensive finishings are desired. 

Price is the chief drawback to the sale of Ameri- 
can hardwoods in Spain. All hardwoods from 
America, with possible exception of beech, have a 
reputation for quality. The Spanish lumber market 
today is clearly a price market. If the price is 
low a shade of quality for the better or worse 
makes no appreciable difference. 

Mr. Cunningham states it is believed there is 
room for considerable experimenting in Spain in 
American hardwoods should our exporters be in- 
clined to make the effort, as many excellent woods 
are apparently unknown in that market. 


Large Inquiries for Fruit Packages 


WASHINGTON, D. C., Feb. 5.—The lumber divi- 
sion, Department of Commerce, announces that 
during the last few months it has received a num- 
ber of valuable inquiries from southern Europe, 
South Africa and other fruit producing regions of 
the world for large quantities of fruit packages. 
Upon investigation it was found that there are no 
export sales organizations composed of fruit pack- 
age manufacturers in this country. “There seems 
to be a wide field for an organization of this kind,” 
says the lumber division. “The lumber division 
will be glad to assist in the establishment of such 
organizations. It has ample information in regard 
to the requirements of fruit packages in various 
parts of the world.” 


Review of Ocean Freight Markets 


In the full cargo steamer market, the demand 
for grain carriers shows a falling off and the de- 
mand for sugar carriers from Cuba to Europe has 
materially increased, says Lunham & Moore, ocean 
freight brokers at New York City, in their bulletin 
for Feb. 10. In the South America and West 
India trades shippers’ requirements continue mod- 
erate, while in all of the long voyage trades the 
demand is practically nil. Rates continue favor- 
able to charterers, altho no decided declines were 
recorded, and the supply of unengaged tonnage 
available for both early and forward delivery is 
sufficient for prevailing needs. 

The sailing vessel market continues quiet and 
unchanged, there being no noticeable increase in 
the demand from coastwise and West India ship- 
pers, and practically no demand in the South 
America or any other of the foreign trade. ‘Ton- 
nage offers in sufficient quantities for all require- 
ments and rates show but few quotable changes. 


To Assist Lumber Operators 


WASHINGTON, D. C., Feb. 138.—The lumber divi- 
sion of the Department of Commerce has received 
information to the effect that the Brazilian Con- 
gress has recently passed and the President has 
promulgated an act authorizing the Government 
to assist by loans competent lumber companies 
organizc.d for the development of the lumber in- 
dustry in Brazil. These loans may be made to the 
extent of 50 percent of the effective capital of the 
companies, not to exceed 15,000 contos (conto 
equals $250 at par, but about half that at the 
current rate of exchange) in any one case, and will 
draw interest at the rate of 5 percent. Debtors 
must deliver to the Government 10 percent of the 








DAY BY DAY 


we are preparing stocks to take care 
of factory, industrial, retail yard and 
railroad demand. 


SPRING APPROACHING 


will make it necessary for you to buy 
stock. Do not speculate, for that is 
an unnecessary risk. 


SUPPLY AND DEMAND 


will take care of the price. You should 
order, anticipating a normal demand. 4 


BUY ON THE MARKET 


any of the following best known Pacific 
Coast woods. We have anticipated 
your order. 


DOUGLAS FIR 
RED CEDAR SHINGLES 
WHITE PINE 


L. B. Menefee Lumber Co. 


Manufacturers 
Portland, Oregon 


Eastern Sales Office: 
111 West Washington St., Chicago, Ill. 











Lumbermakers 


A dependable source. of 
supply for Eastern Buyers 
taking on a line of West 
Coast Products. 


Willapa Lumber Co. 


General Sales Office, 
PORTLAND, ORE. 


Mills, 
RAYMOND, 
ASH. 
DISTRICT OFFICES: 
NEW YORK, 2839 Grand Central Ter. Bidg. 


CHICAGO, : : 621 Hearst Bidg. 
MINNEAPOLIS, - Lumber Exchange Bldg. 
OMAHA - i « Peters Trust Bidg. 
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company’s receipts per annum, beginning six 
months after the receipt of the loan. The act 
mentions the Government’s particular desire to 


make loans to companies developing the pine re- 
serves. Vice Consul Jack D. Hickerson reports 
from Rio de Janeiro that there has been a steady 
growth of the pine industry since the outbreak of 
the world war, and that the present act will no 
doubt give an added impetus. 


Shanghai Fir Stocks Still Heavy 


WASHINGTON, D. C., Feb. 13.—Consular Clerk 
F. H. Kreis reports to the Department of Com- 
merce from Shanghai that stocks of Douglas fir 
there, while they have been reduced, are still 
heavy, and the basic price remains 50 Shanghai 


taels per 1,000 feet. 
wood are also heavy, but the supply of teak is 


Stocks of Singapore hard- 


light. Very little Chinese lumber has been re- 
ceived from Fukien Province since the disturbance 
there a few months ago. 
SHA aAEBEBLBBLBLAaGZaGASa 

ConsuL H, L. Washington reports from Liver- 
pool that a full cargo of Siberian pine logs, the 
first shipment since the early days of the world 
war, arrived in Liverpool about the middle of 
November. With the exception of about 25,000 
cubic feet, the cargo went into storage. 





SASH, DOORS and MILLWORK 






















roved The Only 


Wi asvguas 
wwe \ 3-in-1 


MACHINE} Combination 
Machine 


Each entirely 
independent 


of the other. 


[mp 
Pe nillips 






Pocket Cutter 
A Pulley Mortiser 
Variety Saw Table. 


Saves Dollars—Saves Labor 


Bulletin D-44 gives you benefit of our 
years experience in building window 
frame machines. 


Atlas Manufacturing Company 


ORLANDO, FLORIDA, U.S.A. 








4-4 tol 2-4 Ash, Basswood & Elm 
4-4 tol6-4 Birch and Oak ™2%%p. 


Anderson- Miller 
Lumber Co., Ltd. 


TORONTO, ONTARIO 


‘oak’ LIMBERS | 


For all kinds of Construction purposes. 
iso R and other Hardwoods, 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W., VA. 
































Manufacturers 


Short Leaf Pine and Hardwoods 


FIRE CEDAR 


Siding 
and Finish, Long Bevel Siding, 
Finish an 


Timbers, Joists, 
Shingles. 


Dimension, etc. 
WE are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 


























IDAHO |WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, | We make a special- 
All Grades Minneapolis, Minn. ty of Shop. ' 














Page & Jones, Mobile, Ala., U.S.A. | 
Cable Address, ““PAJONES, Mobile” | 

All leading Codes used 

Ship Brokers & Steamship Agents 4 








From all points—north, south, east and west— 
come reports of active demand and exceptionally 
promising outlook. This is especially true of sash 
and doors. All the sash and door plants at Ta- 
coma, Wash., are reported booked ahead for at 
least three months, and the commitments of sev- 
eral of the mills are for six months ahead. Orders 
have been coming in rapidly and all mills are 
working at capacity. Tacoma sash and door manu- 
facturers predict that business will continue at its 
present level for the rest of the current year. 


There has been no further advance in prices and. 


the manufacturers do not expect any more changes 
for some time. Sash and door plants in the Mer- 
rill (Wis.) district have not experienced the let- 
ting up of orders usual at this time of the year. 

Kansas City (Mo.) plants put a new price list 
into effect this week following advances at St. 
Louis and other Mississippi Valley points. New 
business is coming in heavy volume, with frequent 
carload orders from small towns for standard 
stock. There is a heavy volume of specials for 
public and business buildings. The plants report 
a great deal of trouble in getting enough white 
pine material to meet requirements, and have had 
to provide against a shortage by stocking up with 
substitutes, 

Baltimore (Md.) sash and door men continue 
to report business in their line as very good, with 
perhaps some further expansion in the demands 
upon them and with the outlook very promising. 
Tho this is not the time of the year when ordi- 


narily much business can be brought out, the 
current period appears to be an exeeption, for 


there has been virtually no let up in the inquiry, 
and despite revisions upward in the range of 
prices, all of the sash and door concerns have had 
as much as they could well do. 

With the spring building season near at hand, 
millworkers and manufacturers of doors, sash 
ete. in Columbus, Ohio, are fairly busy. Orders 
are now being booked for spring work while plants 
are still busy on old orders. There is a lot of figur- 
ing on new work for spring and indications point 
to a good demand for all classes of interior trim. 
Prices have advanced slightly in sympathy with 
raw materials, 

Sash and millwork plants, of San Francisco, 
Calif., are doing a good business for this time of 
the year and the outlook is satisfactory with a 
good volume of building under way and projected. 
Sash and door factories in the Bay counties region 
have continued inquiries and are making fair out- 
puts. Finished door factories connected with the 
white and sugar pine mills are operating at a nor- 
mal rate of production and have good inquiries. 
There is a strong demand for sash and door cut 
stock. The supply of cars is equal to the require- 
ments, 

The severe weather has somewhat curtailed the 
trade of the door mills and millwork plants at 
Buffalo, N. Y., this month, but they have been get- 
ting about as much business as a year ago, and 
expect a revival of trade as soon as the weather 


moderates. 
PP BBRABEBEBERABAE: 


The Georgia Roofer Market 


Macon, GA., Feb. 12.—The roofer manufac- 
turers of the Georgia, Alabama and South Car- 


olina territory are enjoying a brisk demand for ° 


their lumber and prices are holding up strong, 
with occasional advances reported by some of 
the mills. There is a big volume of business 
being turned away by practically all of the 
mills because of exceedingly bad wéather. It 
has rained the greater part of the last three 
weeks so that it has been almost impossible for 
the sawmill men to get logs out of the low 
lands. As a result, the manufacturers are not 
filling the orders on their books as fast as they 
had hoped. The mills are making every effort 
to fill old orders, so that they may take on 
some business at current prices. 


_ tured stock. 


Several millmen are having trouble getting 
cars enough. Some lines are furnishing ears 
only two and three days a week. This handi. 
cap has caused some mills to close down for a 
few days each week. 

There is a good demand for all items on the 
list, 1x4-inch selling at $16 f.o.b. mills; 1x6. 
inch, at $22.50 and $23; 1x8-inch, 1x10- and 
1x12-inch, at $23.50 and $24, f.o.b. mills, 
Practically all manufacturers feel that roofers 
will reach the $25 mark, but few are eager to 
have them go over that. 

Most purchases are by wholesalers, who have 
yet to sell the stock. While there is a good de. 
mand from the retail yards, their wants will in 
the main be taken care of when the orders now 
on the books at the mills are filled. In the 
meantime there are new planing mills going 
up in all parts of the territory, and if the 
weather improves it will not be long until 
roofers will be easier to buy. 


Concern to Build Homes Complete 


Boston, Mass., Feb. 12.—Interests associated 
with the Charles G. Clapp Co. of this city have 
formed the Charles G. Clapp Housing Co., cap- 
italized at $500,000. The business of the new 
company is to build to order on its own land 
for sale, and on contract, attractive dwellings at 
moderate prices. The company announces that 
it intends to operate its own lumber and sup- 
ply yard, do its own electrical wiring, plumbing, 
heating and painting; cut and manufacture lum. 
ber from its:own timber lots; and take advan- 
tage of every sub-contractor’s profit, to enable 
it to put on the market well-constructed, artistic 
homes at fair prices. When the operations are 
in full swing the company expects to build and 
market 300 houses a year. 


ARBITRATION | 


Adjustment Without Official Inspection 


An illustration of the advantage of promptly 
reporting claims on account of offgrade or 
otherwise defective stock is afforded by a de- 
cision of the Pacifie Coast Shippers’ Association 
recently made. One wholesaler shipped to an- 
other two carloads of lumber and immediately 
upon receipt of the shipment the latter’s cus- 
tomer complained of offgrades anal uneven 
sizes. The seller claimed Canadian custom al- 
lowed uneven lengths and took exception to the 
report of the inspector. The wholesale buyer 
allowed his customer $200 in settlement of his 
claim and sought to recover that amount from 
the seller. The arbitrators found that the sell- 
er had in a letter indicated a preference for 
an adjustment by the buyer rather than associa- 
tion inspection. Later developments also indi- 
eated that the seller opposed official inspection 
when the buyer and his customer favored it. 
The arbitrators held, therefore, that the respon- 
sibility for adjustment was placed by the seller 
upon the buyer, that the final allowance of $200 
was reasonable and that the buyer should be en- 
titled to recover that amount from the seller. 








Must Present Claim in Reasonable Time 


Another case lately decided by arbitrators 
of the Pacific Coast Shippers’ Association con- 
cerned a controversy regarding mismanufac- 
The buyer in the case ordered one 
ear of 1x6 Nos. 1 and 2 fir drop siding pattern 
106, Canadian bundling, shipment to be made to 
Minnesota Transfer U/Wts. to mill on 50-cent 
rate. Shipment apparently reached destination 
March 24, but the buyer did not enter complaint 
until June 4 of the same year, when he filed 
with the seller a claim for $15 a thousand on 
the stock, or $454.49 altogether. 

The arbitrators held that custom requires 
diligence in the presentation of claims of this 
character, and that under the facts admitted 
and found the buyer was negligent in not pre- 
senting his claim within a reasonable time after 
arrival of the shipment at destination. He was 
not therefore entitled to recover. 
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Trucks Useful in Freight Congestion 


In a circular dated Jan. 29 the Federal Motor 
Truck Co., of Detroit, Mich., states that owing 
to the freight congestion 15,000 freight cars were 
tied up in the Detroit yards on that date, and 
fifteen large industrial concerns are barred from 
receiving more freight until this congestion is 
proken and many factories of Detroit and else- 
where in the East are facing shutdowns unless this 
situation can be relieved. In commenting on this 
condition, M. L. Pulcher, vice president and gen- 
eral manager of the Federal company, says: 


“Motor trucks can help break the freight con- 
gestion speedily, as the flexibility of trucks in 
transporting freight makes them of great assistance 
in a condition like this. If one highway is blocked 
or congested they can detour to another one; if 
one warehouse is full trucks can be unloaded at 
another. ‘The fact that each truck operates as an 
independent unit speeds it up, while a freight car 
has to be switched out into a general assembly 
yard, made up into a train and finally hauled 
away. At its destination it goes thru the reverse 
process. AS soon as a motor truck is loaded it 
is on its way; it does not have to be switched 
from one line to another and it does not have to 
wait for trains to be made up. If sidings are 
blocked freight can be placed on team tracks and 
unloaded quickly into trucks. There are nearly 
1,250,000 trucks registered in the United States 


today, and if each one of these trucks could put in 





entrance, passing thru Douglas, Casper, Cheyenne, 
to Denver and thence to Burlington and Katisas 
and into Omaha, Neb., and then to Des Moines, 
Chicago and Detroit. 

It is Mr. Rouze’s contention that in every city 
he visited hundreds of persons flocked about the 
“Tourmore’ and went thru it. The majority of 
these, Mr. Rouze says, were tourists on a vaca- 
tion and in a great many instances he says that 
they were so taken with the equipment and com- 
fortable appearance of the car that they asked him 
for the name of the body builder, who made this 
unique craft. 

This was particularly true, he says, of the tour- 
ists who were spending some time in Yellowstone 
Park and especially, it is said, the wealthy men 
and women said they intended to build such an 
automobile. 

More and more, Mr. Rouze says, the tourists 
who travel each year for months during the sum- 
mer are evincing an interest in a ear which will 
cut the cost of hotel bills and allow them to re- 
main in the open and camp with all the comforts 
of hotel life. 

Se aaeaaaaaeaane 
Designs Special Unit for Trailer Use 

The Kalamazoo Motors Corporation, of Kalama- 
zoo, Mich., recently supplied the Noble Hoop Co., 
of Ft. Wayne, Ind., with a specially designed unit 











Three-ton truck with Samson trailer loaded with logs in yard of Noble Hoop Co., Ft. 


only one day a week on freight service it would 
release 100,000 freight cars.” 


(BRERA M: 


A New Sales Field for Lumbermen 


Each year witnesses more traveling thruout the 
country, by automobile or by a truck fitted up as 
a traveling house. When the weather permits 
there is hardly a town in the United States on a 
good road which does not have a number of tour- 
ists pass thru each day. The American people are 
becoming hardened and constant motor tourists, 
but more and more they are desiring as good ac- 
commodations as possible in making the tours. 
Consequently each year one sees more traveling 
houses mounted either upon a truck chassis or 
upon the frame of a motor car. Undoubtedly this 
field offers considerable opportunity to the lumber 
company which cares to enter it by manufacturing 
bodies for traveling homes. In this connection, the 
experience of C. F. Rouze is interesting. 

After traveling more than six thousand miles 
from Detroit to Yellowstone Park and return, 
C. F. Rouze, of Pontiac, Mich., who designed a 
complete “house on wheels,” reports that a de- 
mand is springing up among tourists for more cars 
of this type. 

The body designed by Mr. Rouze is mounted on 
a General Motors Truck Co. bus chassis and is 
complete in every detail. It has a bath tub under 
the rear floor boards, a toilet, closets, extremely 
comfortable beds, a cooking stove, ice box, arm 
chairs, dishes, compartments for storing bedding 
and is complete in every way. 

Unlike most cars of this nature, the “Tourmore,” 
4s it has been called by the designer, is comfort- 
ably furnished for day travel, the upholstery being 
of the type found in high grade enclosed models 
of motor cars with very comfortable interior 
fittings, 

During his trip to the Yellowstone, Mr. Rouze 
visited Chicago, Milwaukee, St. Paul, Minneapolis, 
Fargo, Billings, Mont., Gardner, Mont., from where 
he entered the Yellowstone, spending a week there. 
On his return trip Mr. Rouze went thru the Cody 





Wayne, Ind. 


for trailer use, as shown in the accompanying 
illustration. This unit consists of a 3-ton truck with 
Samson trailer, and is fully equipped with West- 


inghouse air brakes. According to the manufac- 
turer this equipment is giving excellent service. 


An instance of what this unit accomplished is con- 
tained in a recent report made by the superin- 
tendent of the Kalamazoo Motors Corporation, 
from which the following extracts are given: 

“The truck and trailer left the hoop mill early 
one morning, going ten miles north of Auburn, 
Ind., a distance of about thirty-five miles, for a 
load of logs, and it took just one hour and thirty 
minutes to load the truck and trailer. The Bay 
City winch operated perfectly, and at no time 
was the motor over a slow idle, loading the larg- 
est log, 217 feet, or 2,614 pounds. In this trip 
the truck had a load of 1,424 board feet, or 17,088 
pounds, while the trailer had a load of 1,100 board 
feet, or 13,200 pounds, or a total load for both 
truck and trailer of 30,288 pounds board feet, or 
approximately seventeen tons of logs. 

“This load was carried in by the truck in fine 
shape over some very long and steep grades, and 
at no time was there any question of power to 
bring the load into the yards of the hoop mill. 
Mr. Spaid, mill superintendent for the Noble Hoop 
Co., pronounced the truck O. K., and Mr. Noble 
stated it was the most complete equipment for 
logging that he had ever seen.” 


Transports Supplies on 21/2-ton Truck 


The Humptulips Logging Co., of Aberdeen, Wash., 
utilizes motor trucks for carrying supplies to cer- 
tain of its camps where it is more convenient to 
transport them by this method than by rail. In 
this line of work the company employs a 2%-ton 
truck with a 45-horsepower motor. In its truck- 
ing experience the company has always secured 
better results from cord tires than other kinds, 
and is using 40x8 all-weather tread on the rear 
and 36x6 on the front. 


THE STEERING WHEEL is vastly important, but it 


is well also to give the grease cups an occasional 
turn. 









N.C. PINE 














Oar mill at Franklin, Va. 


BIG VALUES 


for your customers are assured 
when you supply them 


N. C. PINE 


made at our mills for we 
watch millwork and grades 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 

Eastern Sales Offices, as follows: 

NEW YORK: 1214 Flat Iron Bldg. 
GEO. W. JONES, Mer., Phone 982 Gramercy 
PHILADELPHIA: Real Estate Trust Bldg., 
E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, 

L. CAMP, Manager 


DAILY CAPACITY 
Pe I da dhccececccscuacenades 400,000 feet 
SR dd dadndededcuasadescesess 600,000 feet 


MILLS 
Arringdale, Va. 
Wallace, N. C. 


GEORGE 


Franklin, Va. 








Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 





SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 





Sales Representatives: 


L. C. LITCHFIELD, - + - = 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - - -  Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., Middletown, Del. 
PICKETT, HYDE & LANGGANS CO., Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 














A. T. Baker, Pres. and Treas. 
The Branning Manufacturing Co, 


Manufacturers of 


N. C. PINE CYPRESS 
LUMBER ond 
Kiln Dried, | Dressed GUM 


Planing Mills, Cap. ag! ae day. Saw Mills: Edenton, N. C. 
Columbia, N. C., Ahoski, N. C. Cap. 140,000 per day. 


General Office, NORFOLK, VA, 





































THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, #*.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 8S. Dearborn St., Chicago, Il. 





80 


AMERICAN LUMBERMAN 


FEBRUARY 17, 1993 








N.C. PINE 








Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
ed of 300,000 feet 
0 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


g 


%. 

S 
% 
G 


Inquiries and orders solicited for 
rail or water shipment. 


You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
9th Floor Union . 
Trust Building, Baltimore, Maryland 











‘a ‘ 
Another Company 


Added to Our List 


Only recently we were appointed 
exclusive selling agents for the 
Schlichter Lumber Company, 
Littleton, N. C., manufacturers of 


AIR DRIED and KILN DRIED 


N.C. PINE 


ROUGH AND DRESSED 


The combined outputs of this plant and 
the many other mills we represent en- 
able us to guarantee you a dependable 
source of supply for N. C.- Pine and 
Southern Pine. 


Norfolk Coal & Ice Co., Inc. 


NORFOLK, VA. 





ZS 
We're On the Job 


when it comes to getting out lumber 
that satisfies builders. Convince 
yourself by trying us on 


N. C. PINE 


Flooring, Ceiling, Roofing; Long and 
Shortleaf Yellow Pine, rough or dressed 








Car and Cargo Shipments. 


Ellington & Guy, Inc.,"Ricumonp, va" | 











North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 
Foreman- Blades Lumber Co. 
ELIZABETH CITY, N. C. 




















LOUISVILLE, KY. 


Feb. 12.—Demand for hardwood continues ac- 
tive. February bookings have been heavy, but ship- 
ments are held back somewhat by bad weather at 
loading points, embargo troubles in the East and 
delays in transit. Hardwood flooring business in 
January was especially heavy. Quotations in the 


local market, inch stock, are: Quartered oak, 
FAS, $145; common, $80. Plain oak, $115 and 
$67. Poplar, FAS, $120; common, $60; saps and 
selects, $85; No. 2 A, common, $36; No. 2 B, $25. 
Gum, quartered, FAS, $115; red, $110, sap, $57. 


Common quartered red gum, $70; common, $67.50. 
Common sap gum, $47, Walnut, inch stock, FAS, 
$215; 6/4, $230; selects, inch, $155; 6/4, $175; 
common, inch, $110; 6/4, $130. Ash, FAS, inch 
stock, $105; 6/4, $115; 8/4, $120; 10/4, $135; 
12/4, $140. Common ash, inch, $60; 6/4, $65; 
8/4, $75; 10/4, $100; 12/4, $110. Reports from 
Louisville hardwood men show that there is good 
demand for oak, ash, elm, poplar, gum and chest- 
nut, with fair demand for walnut. Gum, oak and 
ash prices are stronger. Walnut is weaker in the 
top grades. Common oak is stronger in both quar- 
tered and plain. Local producers of hardwoods 
report considerable water in the southern woods, 
and practically no logging. Without further rain 
it will require some weeks to get the woods back 
into condition for logging. It is claimed that 
present production is below shipments. 

John I. Shafer, of the Shafer Hardwood Co., 
visiting the Louisville Hardwood Club last week, 
reported good business and better buying in the 
implement and wagon trades, but stated that the 
implement trade had gone to steel to such an ex- 
tent that the business would never again mean as 
much to the hardwood trade as formerly. He 
reported prospects poor in the West as a result 
of large stocks of slow moving grain. 

W. A. MacLean, president Wood Mosaic Co., 
recently sailed from New York for England, where 
he plans to spend two months combining business 
and pleasure, 

Virgil P. Smith, well known timberman and 
lumberman of Somerset, Ky., has announced his 
candidacy for election to the State railroad com- 


mission. 
CLEVELAND, OHIO 


Feb. 12.—Mild weather has stimulated building 
in Cleveland to such an extent that many yards 
report an unusually large volume of business, says 
J. V. O’Brien, secretary Cleveland Board of Lum- 
ber Dealers. Mr. O’Brien says that prices are 
strong. 

At a meeting of the Cleveland Building Trades 
Credit Association held Feb. 7 the discussion was 
chiefly regarding proposed amendments to the 
Ohio mechanic’s lien law. Secretary J. V. O’Brien 
said, “It behooves all lumbermen to be on guard 
against any such tampering with the mechanics’ 
lien law as may tend to weaken it. A common 
practice is to file two mortgages simultaneously 
prior to the breaking of ground, thus shutting out 


material men. This is a growing evil. There 
should certainly be a better understanding be- 


tween the loan men and the material men.’ 


MERRILL, WIS. 


Feb. 12.—The movement of logs and lumber at 
the present time is very heavy. Yard_ stocks, 
especially of the better grades, are low. Help in 
the woods is difficult to get. Figuring on many con- 
struction jobs for early spring and summer has al- 
ready begun. 

Rohrer Bros., of Clintonville, Wis., have a con- 
tract to furnish over 300,000 oak veneer logs to 
the F. Eggers Veneer Seating Co., of Two Rivers. 
The logs are to be cut and hauled by truck to Two 
Rivers this coming summer. 

The Standard Manufacturing Co., of Appleton, 
on Monday began sawing on a Government ship- 
ment of pine logs that were felled on the Keshena 
Indian reservation. There is 450,000 feet in the 
lot. Altho there is a large sawmill at Keshena 
itself, the trees in a distant corner of the reserva- 
tion are being shipped to Appleton to save freight 
expense. 

Dr. F. A. Winneman, of Merrill, has purchased 
the Dr. Chandler sawmill west of Bradley on the 
Soo Line and is moving it just north of Tomahawk, 
Wis., and has also purchased the Oelhafen logs in 
the Tomahawk River, consisting of about ten mil- 
lion feet, which will be sawed during the summer 
months at this mill. The run will require five or 
six summers to complete. A very ingenious scow, 
able to hold about 120 logs at a time, has a gaso- 
line engine with cable attachment for transferring 
the logs to any part of the pond. 


John F. Ross, president of the Brooks & Ross 
Lumber Co., Schofield, has volunteered to pay 
about $3,000 finishing the gymnasium of the new 
school building of that village. Dr. G. W. Earle, 
president of the Wisconsin Land & Lumber (Co, 
Hermansville, Mich., has donated $2,500 to the 
Children’s Home, Fond du Lac, and the game 
amount to the Fond du Lac Relief Society. 


INDIANAPOLIS, IND. 


Feb, 18.—Retail demand has slumped off consgiq- 
erably, but industrial demand continues and prices 
remain strong. On some of the popular grades 
there have been some slight advances. Virtually 
all the Indianapolis retailers have their stocks 
purchased and much of the lumber is under shed, 
It is doubtful if such a volume of hardwood has 
ever before been delivered to retail yards. The 
rural demand has slowed down considerably. Altho 
a great deal of farm building is expected this year, 
the country yard dealers are taking no chances, 
Cabinet manufacturers report a phenomenal yol- 
ume of inquiries, and one factory reports some 
large orders. A slight increase in takings by the 
automotive industry is noticed, but the business 
is not nearly so great as was expected. The box 
business is getting better rapidly. 


EVANSVILLE, IND. 


Feb. 12.—The demand for the best grades of 
hardwoods continues very brisk. Shipments have 
been quite heavy. Red and white oak, sap and 
red gum, elm, ash, poplar and walnut are in espe- 
cially good demand. Chestnut also has been in 
better demand than for several weeks. Hickory 
demand has also been picking up. Prices on the 
best grades are holding firm. The furniture in- 
dustry has been quite active, and the factories 
have been buying liberal supplies of gum and other 
lumber. The automobile industry also is buying 
considerable quantities of lumber. The implement 
manufacturers are in the market for more lumber 
than at this time last year. Box manufacturers 
are buying more lumber now than they were a year 
ago. The export demand is not as active as it 
was a month ago. Railroads are buying ties and 
other materials. The retail lumber business is 
unusually active for this season. Building opera- 
tions have continued active. 

G. E. Bauman, head of the G. E. Bauman Hard- 
wood Co. and president of the Evansville Lumber- 
men’s Club, has returned from a business trip to 
Memphis and the South. He reports lumber trade 
conditions much better than they were a year ago. 

Elmer D. Luhring, of the Luhring Lumber Co. 
and Mrs. Lubring sailed a few days ago from New 
York for a tour of South America. 


BUFFALO, N. Y. 


Feb. 14.—Buffalo shingle dealers complain of 
the unsteadiness of Pacific coast markets, fluctua- 
tions making it almost impossible, to trade. The 
dealers naturally believe that if the Pacific coast 
wants a fight made against substitutes, it ought 
to help. 

A wage scale has been agreed upon with the 
Niagara Falls painters’ union, the men getting 90 
cents an hour from May 1 next, the same scale as 
in effect since last spring. Negotiations are now 
under way with other trades. The carpenters now 
receive 90 cents an hour and are asking for a 
scale of $1 an hour. 

The David Andrus Estate, Perry, N. Y., expects 
to rebuild the planing and sawmill which was 
burned on Jan. 31, with its machinery, at a loss of 
$25,000. A semi-fireproof building will be erected, 
which will meet the requirements of the standard 
building code prevailing in the village. 

James D. Robertson, president of the Buffalo 
Chamber of Commerce, gave an address before 
the members of the Buffalo Lumber Exchange last 
Friday on the plans and prospects of the former 
organization. A committee of three members, con- 
sisting of C. Walter Betts, Henry I. George and 
John McLeod, was appointed to draw up a me- 
morial on the death of Burton F. Jackson. 

William FE. Sloan, representative of the E. W. 
Bartholomew Lumber Co., has returned from 4 
visit to the mills of several southern States. He 
found the stocks badly broken everywhere. 

In spite of some rumors that indicated that 
there might be a hitch in the merger of the Beth- 
lehem Steel Co. with the Lackawanna Steel Co., 
on Buffalo’s south border, and the promised $25,- 
000,000 enlargement, local dealers in timbers and 
piling report that they are bidding for supplies 02 
specifications given out by subcontractors of the 
work. The force of employees is to be increased 
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a 
apd a large number of new houses will be needed 
at Lackawanna. 

Fred M. Sullivan left last "week for Bogalusa, 
La. where he will visit his brother, William H. 
sullivan, vice president of the Great Southern 
Lumber Co. He will remain away until about 
March 1 and expects to do some shooting and 
fishing. 

Elmer J. Sturm, president of the Buffalo Lum- 
per Exchange, is spending some days in the South 
in the interest of Miller, Sturm & Miller, and will 
yisit the mills of West Virginia and Tennessee. 

F, W. Doty, the New York city representative of 
Mixer & Co., has been in the South for the last two 
weeks and will attend a meeting of the roofer 
manufacturers at Macon, Ga. 

Frank J. McNeil, who has been making ship- 
ments of lumber from Norfolk, Va., for Frank T. 
Sullivan, has returned in the last week. 

C, Walter Betts, of the Betts Lumber Co., has 
been spending the last two weeks as a juryman. 


COLUMBUS, OHIO 


Feb. 12.—Trade in both hardwoods and southern 
pine is fairly brisk. In southern pine dealers are 


replacing broken stocks. Hardwoods are being 
yought by factories. Railroads are making inqui- 


ries. Scarcity of the better grades of hardwoods is 


pecoming more pronounced. Prices are firm all 
along the line. F. B. Pryor, sales manager of the 
w. M. Ritter Lumber Co., reports continued 


strength in the hardwood trade with factories the 
best buyers. Shipments are delayed. The Amer- 
jean Column & Lumber Co. reports a strong hard- 
wood demand both from factories and retailers, 
with prices strong. A. C, Davis, of the A. C. Davis 
Lumber Co., who is also interested in two retail 
concerns, reports a better demand for lumber from 
all sources. 

The H. C. Creith Lumber Co., a retail concern, 
has taken a 99-year lease on a tract containing 
0.85 acre, which will be used to enlarge the yard. 

The Franklin Mill & Lumber Co., recently incor- 





Telecodes Wanted 


The AMERICAN LUMBERMAN has several 
requests for copies’ of the AMERICAN 
LUMBERMAN Telecode. The AMERICAN 
LUMBERMAN will pay $2.50 each for a 
number of salable copies which readers 
desire to dispose of. 











porated with a capital of $20,000, will soon open a 
factory for the manufacture of sash and other 
lines of millwork. It is really a reorganization of 
-the Ohio Wood Specialties Co. Incorporators are 
John J. Alban, S. H. Jones, L. E, Sturm, John E. 
Jones and L. A. Evans. John E. Jones will be at 
the head of' the concern. 

3ecause of his familiarity with the work of 
the State legislature, Edward Siefert, secretary 
Columbus Builders’ and Traders’ Exchange, was 
elected assistant secretary Ohio Association of 
suilders’ Exchanges at the annual convention held 


in Dayton. 
MEMPHIS, TENN. 


Feb, 13.—Additional rains in the valley terri- 
tory during the last few days have caused a re- 
vision of the official forecast of the stage of the 
Mississippi at Memphis. It is now predicted that 
there ig enough water in sight to insure 34.5 feet 
on the gauge here, or one-half foot below flood 
stage. The river at Helena, Ark., it is also fore- 
cast, will reach 42 to 43 feet. Back waters are 
already covering a considerable percentage of low- 
lands adjoining to tributary streams, while the 
fhormous quantity of surface water, incident to 
heavy rains, adds to the difficulty of logging. The 
Ouachita River in Arkansas is out of its banks 
and conditions, from a flood standpoint, are becom- 
ing sufficiently serious to cause considerable un- 
easiness among lumber interests, especially in the 
area south of Greenville, Miss., and Helena, Ark. 

The mills are generally well supplied with logs 
and production continues full. The outlook for 
logging, however, is regarded as distinctly un- 
favorable and lumber interests foresee a period of 
Modest production some weeks hence unless 
Weather and flood conditions prove less serious 
than now indicated. 

An excellent demand for hardwood lumber is 
being experienced. by the entire trade here, and 
the trend of prices is slightly upward. Consum- 
Ing interests are displaying some uneasiness over 
the interruption to logging occasioned by heavy 
Tains and flood conditions, and over the cutting 
down of production which is almost certain to en- 
Sue and they are placing orders with unusual 
freedom. Automobile and furniture interests are 
among the more active groups. Flooring and in- 


terior trim manufacturers are increasing their buy- 
ing in a notable degree. Flooring manufacturers 
went on a “‘buyers’ strike’ for a while in the hope 
of breaking prices on Nos. 1 and 2 common plain 
red and white oak, but they are now taking these 
at the highest prices they have yet touched. There 
is a very satisfactory general demand from mis- 
cellaneous domestic consumers, while foreign buy- 
ing is well maintained. More demand is reported 
now for quarter sawn red gum than heretofore, 
and considerable quantities of thick quarter sawn 
oak are moving out in mixed cars. Plain sap gum 
represents one of the scarcest items on the list, 
and prices thereon are exceedingly strong. 

The Memphis Sash & Door Co. has completed 
plans for a new plant here for the manufacture 
of sash, doors and millwork. It will be two stories 
in height, 150 by 200 feet, and will cost approxi- 
mately $150,000. This company was organized in 
1904 and the new facilities are being arranged to 
enable it to take care of the big expansion in con- 
struction activities in the Tri-States. L. G. Bar- 
nard is president. 

The American Car & Foundry Co. in East Mem- 
phis has secured sufficient business to insure opera- 
tion at full capacity thruout the summer. It has 
booked an order for 700 cars for the Mobile & 
Ohio and 250 cars for a railroad in Cuba. The 
former calls for 400 box, 100 stock and 200 gon- 
dola cars of wood and steel construction. The 
cars for Cuba are to be built wholly of steel. It 
will require about three months to assemble the 
necessary materials for these cars. In the mean- 
time the company will complete orders on which 
it has been engaged for some months for the South- 
ern Railway, the Gulf, Mobile & Northern and the 
Missouri Pacific. The management reports that 
other important orders are pending. 


MILWAUKEE, WIS. 


Feb. 13.—No improvement in the situation of 
the local hardwood market is reported here this 
week, with business ruling active and _ prices 
strong. The scarcity of dry stocks is increasing 
and the movement of green lumber continues to 
gain. The heavy production in northern Wisconsin 
and adjoining territory indicates a plentiful supply 
of logs but under the present movement of con- 
siderable green stock lumbermen believe there will 
be a shortage of supplies when the spring and sum- 
mer building season opens. Wood consuming in- 
dustries are eagerly taking available supplies to 
meet current demands for products and also to 
replenish broken stocks. With higher prices in 
prospect there is some question as to their effect 
on the future demand. 

In Milwaukee more building permits have been 
issued so far this year than up to the same time 
a year ago. Industries and railroads are also 
planning heavy operations and construction. 

According to employment bureaus here and in 
the State, lumber companies in the northern part of 
the State are still experiencing difficulties in re- 
cruiting their crews to full strength, notwithstand- 
ing the fact that highest wages in the history of 
the industry are being paid. All building mate- 
rial plants are working at capacity. 

Hearing on the Huber unemployment insurance 
bill was set for Tuesday, Feb. 20, at Madison, A 
joint committee of the whole of the legislature 
will hear the discussion attending consideration 
of this measure. The big taxation hearing will be 
on Feb, 21, thus bringing these two big questions 


together, 
TORONTO, ONT. 


Feb. 12.—There is 
line for pine and 


demand across the 
Ontario, spruce is 


a good 
spruce. In 


moving more freely than other woods. The gen- 
eral expectation here is that Ontario trade will 


be active at an early date, and that in the spring 
a good demand across the line will force the pace 
in Ontario trade both in connection with eastern 
and British Columbia stocks. Prices at Ontario 
mills have stiffened recently, for both white pine 
and spruce. There seems to be a_ pretty fair 
demand for spruce lath. The market for western 
stocks is ruled by the demand for export and for 
railway car siding. Export prices have stiffened 
during the last three weeks to the extent of $2 or 
$3. In Ontario there is no important volume of 
buying at present. The city yards have bought 
in advance to a greater extent than the country 
opens up. Reports from the North indicate that 
the cuts of jack pine and hemlock will be very 
much reduced this year. 


AT LEAST THREE Maine paper companies are 
practicing actual reforestation, including the 
Orono Pulp & Paper Co., of Orono, the Eastern 
Manufacturing Co. of Bangor, and the Pejep- 
scot Paper Co., of Brunswick. 




















We ship by rail or cargo 


UR lumber has a character 


of its own, is perfectly 
milled, uniformly graded and 
offers dealers the best buy on 
the East Coast. Your custom- 
ers will be delighted with the 


natural qualities of our 


Goldsboro 
N. C. Pine 


Give it a trial today. 
Telecode used. 


Johnson & Wimsatt 











WASHINGTON, D. C. 
Thin Ceiling— 


| N. C. P IN Our Specialty 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N.C. 








QUICK SELLERS— That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,‘°f2!: 
Operating John L. Roper Lumber Co. 











_ North Carolina Pine 
, CYPRESS AND HARDWOODS 
Our stocks embrace progeny qoytine 


{ in lumber for retail yards an actory 
Give us atrial. 


trade. 
Anderson Lumber Corporation 
MARION, S. C. 











BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘“‘Tote-road and Trail,’’ just published. Here is “the 
lumberman poet’? at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss, 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
433 8. Dearborn St., Chicago, Ill. 
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Screen Doors 
Garage Doors 
Combination Screen 
and Storm Doors 
Veneered Doors 
Stock Colonnades 


Unexceiled 
Facilities 


Over 15 Acres Floor Space 


DUBUQUE, IOWA 








| MISSISSIPPI 


Gon elles Pine 


We can furnish 
anything in 


Yard Stock 
Shed Stock 
Timbers 
















Factory 
Flooring 
Car Material 

Railroad Timbers 
Implement Stock 
Crating Stock. 


“Service First’’—Our Specialty. 


Colonial Lumber Co. 


Mopafnstavere ond JACKSON, MISS. 





(LONGLEAF P; 
HEAVY PITCH ine 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
ILLS 





Daily Capacity 
400,000 Feet. 
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CARNAHAN & COMPANY 
WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 




















FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 


In the new book, ‘‘Tote-road and Trail,’? by Douglas 
Malloch, ‘‘The Lumberman poet.’’ Illustrated in color. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 S. Dearborn St., Chicago. 


and endeavoring to secure modification of the law 
in the manner 
dustries as a 


least harmful to the State’s in- 
whole, were present and outlined 
their views. J. H. Bloedel, Bloedel Donovan Lum- 
ber Mills, Bellingham; J. P. McGoldrick, Me- 
Goldrick Lumber Co., Spokane; Everett G. Griggs, 
St. Paul & Tacoma Lumber Co., and L. T. Murray, 
West Fork Logging Co., were among the speakers. 
A]l urged the lumbermen to get behind the com- 
mittee and give more attention to the legislation 
now coming up at the State capital. Mr. Bloedel 
also pointed out the menace of the proposed State 
income tax, which has more than a chance of being 
adopted by the legislature. “An income tax saddled 
on Washington State would set us back ten years,” 
Mr. Bloedel declared. Mr. Murray urged the tum- 
bermen to attend the hearings on the bills before 
the legislative committees and give their views to 
the State legislators. 

Stillman F. Westbrook, secretary of the Guern- 
sey Westbrook Co., of Hartford, Conn., was a 
guest at the meeting and was called on for a 
talk. “I am here principally to get your point 
of view,” said Mr. Westbrook. “The keynote of 
all business lies in the spirit of codperation. This 
has been demonstrated at your meeting here today. 
I am glad to meet so many of you that have been 
merely names to me for many years. We have 
done much business with you at long range and 
will do more in the future. I come to find how 
we in the East can help you and tell you some of 
the things you can do for us.” 

The annual reunion of the Southwest Pioneer 
Lumbermen’s Association, the members of which 
were among the organizers of the first association 
of mill operators in the Pacific Northwest, was 
held last Saturday night in Tacoma. A banquet 
was served in the Tacoma Hotel and the evening 
was spent in exchanging reminiscences of the 
pioneer days in the lumber industry. ‘ Those pres- 
ent at the reunion, and the firms they represented 
in the old association, were as follows: F. B. 
Hubbard, McCormick Lumber Co., McCormick; C. 
A. Doty, Doty Lumber Co., Doty; Jack Veness, 
Veness Lumber Co., Winlock ; Harry Stuchell, Wal- 
ville; W. C. Yoemans, Pe Ell Saw Mill Co., Pe Ell; 
A. K. Arkley, Newaukum Lumber Co., Napavine; 
W. C. Miles, Rock Creek Lumber Co., Walville ; 
J. G. Startup, H. J. Miller Lumber Co., Chehalis ; 
Sam Somerville, Somerville Bros., Napavine; C. 
M. McCoy, wholesaler, Minneapolis; George Mc- 
Coy, Vancouver; Harry J. Miller, Everett; Frank 
A. Martin, H. H. Martin Lumber Co., Centralia ; 
Axtell Hansen and Louis Olson, White River Lum- 
ber Co., Enumclaw ; James Gilchrist, Western Shin- 
gle Co., Nallpee, and H. L. Bras, managing editor 
Centralia Daily Chronicle. Mr. Veness, former 
president of the old association, presided as toast- 
master. Harry J. Miller read an original poem 
and talks were made by Mr. McCoy, Mr. Somer- 
ville, Mr. Hubbard, Mr. Doty and Mr. Hansen. 
Numerous telegrams from absent members, express- 
ing their regret at being unable to attend, were 
read. The next meeting of the organization will 
be in September. 

An advance of 5 cents an hour, for the employees 
of all Four L mills and logging camps, was agreed 
upon by the trustees of the sixth district of the 
Loyal Legion of Loggers & Lumbermen at a special 
meeting held last Friday night. The advance is 
effective from Feb. 1 and more than three thou- 
sand workers in the Tacoma district will benefit. 
This, is the first increase in wages made by the 
Four L mills since last May and other nonmember 
mills of the district are taking similar action. The 
trustees decided at the meeting that the recent im- 
provement in the lumber market warranted the 
increase. 

The Mutual Fir Column Co., of Tacoma, has 
filed amended articles of incorporation with the 
State officials, increasing the capitalization of the 
company from $25,000 to $50,000. 

The Fern Hill Lumber Co., of Tacoma, has also 
increased its capital stock from $5,000 to $25,000. 

The Sundown Lumber Co., of Puyallup, has 
called a special meeting of its trustees to consider 
an increase in the company’s capitalization. The 
meeting will be held Feb. 17. 

In foreign trade the port of Tacoma ranks forth 
among Pacific coast ports, and seventeenth in the 
United States, according to figures made public 
by the Shipping Board for the fiscal year ending 


George C. Cook, Pacific coast district manager Osgood 








for the American Cross Arm & Conduit Co. ang — lodge 
former vice president of the Tidewater Cross Arm | o'8@B! 
& Conduit Co., now amalgamated with the Wa). the lo¢ 
ville Lumber Co., of Centralia, has moved from of the 
Tacoma to Centralia, where he will take charge of | The 

















the sales department of the Raritan Cross Arm & the ne 
Conduit Co. and th 
D. E. Swinehart, president of the Interstate Two 
Lumber Co., of Missoula, Mont., visited Tacoma — PlanD! 
Jast week, calling on a number of the local many. © The G 
facturers. struct! 
Mills of the Tacoma district which hold mem. | ‘% P 
berships in the Douglas Fir Exploitation & Export struct! 
Co. have organized a local branch of the company 
which will hold weekly meetings to discuss export | 
matters affecting the district. The meetings wil] | Feb 
be held every Wednesday morning prior to the The ¢ 
regular sessions of the Tacoma Lumbermen’s Club, ~ ging 
W. Yale Henry, Henry Mill & Timber Co., has larger 
been named chairman and Lee Doud, Defiance Lun. that t 
ber Co., has been chosen secretary. before 
Construction of three new dry kilns has been mater 
started by the St. Paul & Tacoma Lumber (Co, placin 
The work will be completed within sixty days, Cedar 
Nomination of Everett G. Griggs, president of ‘ very 
the St. Paul & Tacoma Lumber Co., to be trustee No. 1 
of the United States Chamber of Commerce rep- | this t 
resenting Washington State on the board, was in © 
dorsed by the Tacoma Chamber of Commerce last © 
Tuesday. If Mr. Griggs is elected he will serve | 
for two years, succeeding J. H. Bloedel, of the Fel 
Bloedel Donovan Lumber Mills, Bellingham, who land 
now holds the post. shape 
The Security Lumber Co. is building a new saw- nine 
mill near Kapowsin and also moving a plant owned Coun 
by it from the district south of Tacoma to the new and ¢ 
site. KF. L. Baker, of Kansas City, has arrived in tising 
Tacoma to take charge of the company’s opera | a ny 
tions and will make his home here in future F  tackj 
Besides by Mr. Baker, the Security Lumber Co, is venti 
owned by Oscar Cammon, L. R. Mansfield, L, P. other 
Hill and C. E. Curran. The mill will have a daily | the , 
capacity of 20,000 feet. ; codal 
Earl M. Rogers, assistant superintendent of the | wher 
St. Paul & Tacoma Lumber Co., left last Tuesday | the , 
for California, accompanied by Mrs. Rogers. They | over 
plan an automobile tour of southern California and — he; 
a trip into Mexico and will be away nearly two | year 
months. | my « 
The Veneer Products Co. began operations yes | jnto 
terday, sawing its first log and giving preliminary Ge 
try-outs to the machinery of the plant. The com | ber 
pany will start manufacturing next week. Ac C-B 
cording to A. J. Ritchie, president of the company, a CO 
the annual output will amount to nearly $1,000,000 nine 
worth of veneer products. Bruce Clark, formerly | and 
in charge of the Long Bell Co.’s veneer plant at — of s 
Weed, Calif., is in charge of the mill. » the 
A. J. Martz, manager of the B. F. Salzer Lum fF flat 
ber Co., of Denver, spent part of the week it 4 or 
Tacoma calling on the local mills. brie 
J. J. Herlihy, former president of the Washing — logs 
ton Wood Products Co., whose plant was destroyed f as | 
by fire last year, has started rebuilding and will ~ lumi 


180 
pow 
is 8 


construct a molding and framing mill with a daily 
capacity of 25,000 feet. The Washington Wood 
Products Co. has wound up its affairs and gone 








out of business, but Mr. Herlihy announced yester- A 
day that a new company will shortly be organized Siey 
to operate the new mill now under construction. dea] 
The old mill was owned by the Continental Pipe of | 
Co., of Seattle, and leased to the Washington Co, brin 
and the new plant is being erected on the same Spor 
site, that 

In an address before the Tacoma Rotary Club dim 
yesterday, L. W. Fields, general manager of the [| say: 
Tidewater Cross Arm & Conduit Co., told of the | shir 
development of the cross arm business at the | cars 
Tacoma plant during the last few years. tr. War 
Fields declared his firm uses 6,000,000 feet of [> tion 
lumber annually, manufactures 2,000,000 linear ~ isk 


feet of conduit, and carries a payroll of $45,000. me Tece 
Lumber carriers at the Tacoma docks last week acr 









included the following: For the Orient, Alabama the 
Maru, at Milwaukee dock. For California, Skag- ced; 
way, at St. Paul mill; Quinault, at Tidewater and F 
Dickman mills, and Nome City, at Port dock. wee 
For the Atlantic coast, Steel Maker and Anniston abl 
City, at St. Paul mill; Norlina, at Port dock and ext! 
Defiance mill; Nebraskan, at Baker dock, and F. by 
J. Luckenbach, at Terminal dock. For Australia, 7 
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© yilan Maru, at St. Paul mill. 
| Regulus, at Defiance mill. For Europe, Hlectrician, 
> at Baker dock, and Peru, at Port dock. 
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For South America, 


The membership of the Loyal Legion of Loggers 
& Lumbermen is constantly increasing and the 
four years of operation of the Four L in the North- 
west have demonstrated the feasibility of associate 
management in industry, according to Norman F. 
Coleman of Portland, president of the Four L, 


' who spoke Wednesday before the Tacoma Chamber 
' of Commerce. 


Mr. Coleman claimed that scores 


ployer and employee fostered by the Legion. 
William C. Wheeler, secretary of the Wheeler, 


Osgood Co., was elected venerable master of the 


4 
y 


2 








é 


ask = 1 





lodge of Perfection of the Scottish Rite masonic 


5 


organization of Tacoma at the annual meeting of 


the lodge last Tuesday. R. H. Shaffer, president 

of the Pacific Box Co., was chosen senior warden. 
The South Prairie Lumber Co. has completed 
the new track which has been run into the mill, 


- and the plant is now operating at capacity. 


Two of Tacoma’s big furniture factories are 


4 planning large additions to their present facilities. 


The Gregory Furniture Co. has started the con- 
struction of two new buildings and the Washing- 
ton Parlor Furniture Co. plans a new concrete 
structure. 


CENTRALIA, WASH. 


Feb. 10.—Production is back to normal again. 
The cold spell was broken and the mills and log- 
ging camps are all operating. Several of the 
larger concerns are offering below market stock 
that they are long on, thus trying to reduce stocks 
before tax assessment time. The demand for car 
material continues good. The railroads are also 
placing orders for ties and construction timbers. 
Cedar shingles are stronger. Stocks of uppers are 
very low, and it is reported that the supply of 
No. 1 logs is below the amount usually carried at 
this time of year. 


EVERETT, WASH. 


Feb. 10.—H. L. Gary, president of the New Eng- 
land Shingle Co., has a treasured possession in the 
shape Of a fir shake that did roof duty for twenty- 
nine consecutive years up at Robe, Snohomish 
County, until one day when Mr. Gary came along 
and commandeered it for informational and adver- 
tising purposes. Five years ago Mr. Gary made 
a number of 5/2 vertically sawn clear fir shingles, 
tacking some of them on the side wall of the 
ventilator in conjunction with the dry kilns and 
others on the boom shack. When a visitor at 
the mill asks Mr. Gary, who is an authority on 
cedar supply, what the company proposes to do 
when cedar becomes painfully scarce, he trots out 
the ancient fir shake and then conducts his visitor 
over to the ventilator. ‘‘There’s the answer,” says 
he; “I’ve been boosting this fir shingle for five 
years, particularly for use on side walls, and in 
my own mind I am convinced that it will cut up 
into first class, durable material for roofing.” 

George Bergstrom, president of the Pacific Tim- 
ber Co., operating the well known mill of the 
C-B Lumber & Shingle Co., as an experiment cut 
4 considerable quantity of v. g. clear 5/2 shingles 
nine years ago from an old growth yellow fir log, 
and roofed his office building. After nine years 
of service the fir roof is eminently satisfactory, 
the shingles still being well preserved and lying 
flat to the roof, with an utter absence of “cupping” 
or other fault. The shingle cedar at $22 base 
price may be contrasted with No. 2 or No. 3 fir 
logs at $19 and $14 respectively. It is regarded 
as likely that fir shingles could be shipped at fir 
lumber rates, but the net weights would be about 
180 pounds per thousand for fir as against 145 
pounds for cedar. The cost of dipping and staining 
8 Something yet to be ascertained. 

At the Garner Shingle Co.’s mill, Riverside, Ed 
Sievers, manager, has received a letter from a 
dealer in Philadelphia, going to show that a line 
of publicity in the AMERICAN LUMBERMAN will 
bring results. Three weeks ago the Everett corre- 
Spondence carried a brief mention to the effect 
that the Garner mill was cutting 4-inch and 5-inch 
dimensions. The letter received by Mr. Sievers 
Says: “We should thank you to advise us of the 
shingles that you manufacture, with prices f.o.b. 
cars your mill. In the dimension shingles we 
Want prices per thousand pieces.” The informa- 


tion requested has gone forward. The Garner mill 


| 1s keyed up to run for thirty days, having today 









received a 6-section raft, with another raft just 
4eross the Snohomish River, and yet another in 
the water ready to come down the river. This 
cedar comes from the Lake Rossiter country. 

Fire at the Edwards mill on the Bay front last 
week destroyed one of the kilns, with a consider- 


) able quantity of shingles, largely dimensions and 
| xtra clears, 


The loss was about $6,000, covered 
by insurance. 


The Eclipse mill, Harry Stuchell, president, is 





cutting on an order booked in December for 1,400,- 
000 feet of Australian business. In 1922 this mill 
entered the cargo trade for the first time, and 
shipped 17,000,000 feet—the grand total, rail and 
eargo, being 42,000,000 feet. In addition to 
Eclipse flooring, the mill this week is loading out 
250,000 feet of Japanese squares. 

The News, of this city, makes the following com- 
ment of direct interest to the lumber industry: 
Everett has entered its greatest building year since 
1891, and perhaps the greatest in its history. If 
everyone waits to fill his requirements for build- 
ing materials until the railroads are choked witb 
seasonal traffic, everyone will be wanting the same 
things at the same time—and somebody will get 
left. So the natural conclusion, after a study of 
the survey, is that the time for contractors to get 
their materials is right now. 


BELLINGHAM, WASH. 


Feb. 10.—It was definitely announced this week 
that the E. K. Wood Lumber Co. will build a large 
sawmill at Burrows Bay, near Anacortes, and pre- 
liminary work will be started next week, says War- 
ren Wood, son of President Fred J. Wood. Presi- 
dent Wood is now in California and details are 
lacking, but in Anacortes it is stated that the plant 
will have a daily capacity of 300,000 feet. The 
Anacortes city council has agreed to lay an 8-inch 
water main and build a paved road to the mill 
site. Warren Wood states that first the company 
will dredge a 500-acre lagoon, which will be con- 
verted into a log pond. 

The break-up of the cold weather has increased 
log shipments. On the Milwaukee road all camps 
will be running by next week. The Christie Timber 
Co. will resume operation probably next week, 
says President William McCush. All the camps 
of the Bloedel Donovan Lumber Mills are operating 
except Saxon, where the snow is too deep. J. N. 
Donovan, in charge of logging during the absence 
of his father, J. J. Donovan, reports that on Feb. 
12 the company will receive by rail its first logs 
from the new Sylvana camp. The daily shipments 
will average twenty-five cars. The Puget Sound 
Sawmills & Shingle Co. is still unable to open its 
camp, but its mill will begin running probably 
within a week. 

At the Whatcom Falls Mill Co.’s plant 250 men 
are at work and the new bandmill is working 
perfectly, says Manager J. A. Loggie. The Siemons 
Lumber Co. has operated steadily for more than a 
month and the car supply indicates that it will be 
able to do so indefinitely. 

The E. K. Wood Lumber Co.’s motorship Sierra 
was rammed by the steamship Wilhelmina near San 
Francisco and was so badly damaged that for a 
timd there was danger of its sinking. It was 
towed to San Francisco and will be in drydock 
six weeks. The Sierra had aboard 1,200,000' feet 
of lumber for San Pedro. The E. K. Wood Lumber 
Co. has renamed its steamship Lakeshore, the 
Olympic; and its steamship Lakebridge, a sister 
ship, the Cascade, in conformity with its custom of 
naming its vessels after mountains. 

Lumber cargoes shipped this week were: Makena, 
500,000 feet, Hawaii; Orleans, 500,000 feet, east 
coast; Alvarado, 1,000 tons of box shooks, Mexico; 
Whitney Olson, 1,600,000 feet, California, all loaded 
at the Bloedel Donovan mill; Lassen, 700,000 feet, 
California, E. K. Wood mill... Tomorrow the Grace 
Dollar will call for 1,500 tons shook from the 
Morrison mill for Singapore. 

Eight brick and tile kilns are to be built by the 
Bloedel Donovan Lumber Mills to replace as many 
wood kilns at its cargo plant. 


LOS ANGELES, CALIF. 


Feb. 10.—A very strong tone is revealed in a 
survey of the local market, both for material and 
for water freights. For spot placing, $8.50 has 
been offered and the Makaweii was placed at $8 
for two trips; the going rate has been $7.50. 
Buyers are chary in ordering more than what is 
absolutely necessary to keep going, in the ex- 
pectation that matters will ease up in thirty days 
or so. The mills would doubtless gladly increase 
production if labor and logs could be secured, both 
of which are doubtful. Despite a noticeable hesi- 
tancy in some quarters, resulting from rising prices, 
lumbermen report there are no signs whatever of 
any slackening in demand. Arizona demand for 
lumber continues to show increasing strength. 
There is a pronounced increase in mining activity 
there. 

Official figures issued yesterday by the Los 
Angeles Harbor Commission show the receipts at 
the harbor during October, 1922, as follows: Lum- 
ber, 97,919,838 feet; 23,522,375 lath; 32,717,950 
shingles; 141,176 shakes; 2,040 ties; 44,920 lineal 
feet poles and piles, making a total equivalent to 
106,248,715 board feet. 

The Orange County Hoo-Hoo have set Friday, 
Feb, 23, as the date for their next concat to be 





‘held in the Elks’ Club rooms at Anaheim. A large 





Why Not Try 
Gray ? 


Our success in satisfying other 
buyers prompts us to suggest that 
we can render unusual satisfac- 
tion to you on your needs in 


Yellow Pine 
SOUTHERN HARDWOODS 


We have four mills specializing 
long joists, factory flooring, dimen- 
sion, flooring, finish, drop siding, 
boards and shiplap. Also two 
mills cutting all grades and thick- 
nesses of Southern Hardwoods. 





C. L. Gray Lumber Co. 


MERIDIAN, MISS. 


Members: Southern Pine Association, American 
Wholesale Lumber Association and 
National Hardwood Association. 








W. B. HARBESON, President. 


Bagdad Land & 
Lumber Co. 


BAGDAD, FLORIDA 


Producing about 
48 million feet annually 
Long 


ie’ Yellow Pine 


DIMENSION AND 
E. G. FLOORING 











W. B. Harbeson 
Lumber Co. 


DEFUNIAK SPRINGS, FLORIDA 


Producing about 40 million feet 
annually of 


LONG LEAF YELLOW PINE 


Dimension 
CAR MATERIAL 


LONGITUDINAL SIDING A SPECIALTY 
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{— LONGLEAF 


Yellow Pine 
We specialize in 


2x4 


. 
. 
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We also make 
Gang Sawn 


4" Flooring, 


Car Decking, ene 
Framing and Z X 6 
Yard Timbers S1S 2 E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson -Waits 


| Cerra, Fla Lumber Co. : 











LONG Sate 


Southern Pine 


CYPRESS 


Yard Stock 
Sk ed Stock 


60 E. 42nd St. Timbers 
New York. Pil in g 
Western Office: Our Specialty: 


Hibernia Bank Bldg., 


New Orleans, La. Railroad and 


Car Material 


Stephens Lumber Co. 








Home Office : ‘eine FLA. 








| Gummer Cypress Co. 


Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 280 Madison Ave., New York City 























Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock— 
‘* Ask the Wholesaier’’ 


The Alger-Sullivan Lumber Co 


CENTURY, FLORIDA 











LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3.Great St., Helena, Londoa, Eng. 
Unexcelled facilities for mapeiiating ocean freight 
contracts and effecting quickest dispatch from sea- 
We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 














class of kittens will be taken into the order at 
that time. 

The Charles R. McCormick Co. is erecting a 
new office building at its San Pedro establishment. 

The Advance Lumber Co. is rapidly getting its 
new yard into shape on Nadeau Avenue. Con- 
siderable stock is already in pile. 

O. M. Barr, of Barr & Collins, lumber dealers 
of Oak Park, Ill, is here for the winter. Bert 
Coldren, president of the Hallack & Howard Lum- 
ber Co., of Denver, is visiting friends here for a 
few days. 

Frank W. Trower, popular San Francisco lum- 
berman and Past Snark of Hoo-Hoo, is in town 
and lunched with the Hoo-Hoo Club Thursday. 
M. J. Blagen, of the Grays Harbor Lumber Co., 
of Hoquiam, is sojourning in southern California. 
8. I. Allard, Eureka lumberman, was a Los Angeles 
visitor this week. FB. D. Butler, of the Loop Lum- 
ber Co., of Portland, was calling on the trade here 
this week. 

George Wendling will be general sales manager 
for the Los Angeles Lumber Products Co. He was 
formerly head of the Weed Lumber Co.’s organiza- 
tion. 

G. O. Leonard, of the Leonard Lumber Co., 
Minneapolis and Seattle, is now making his home 
here. 


ABERDEEN—HOQUIAM, WASH. 


Feb. 10.—During January forty-four’ ships 
cleared from the Harbor, carrying 66,172,234 feet 
of lumber. Twenty-nine vessels carried 27,886,- 
894 feet to California; ten, 26,662,497 feet to the 
Atlantic coast, and five, 11,661,843 feet to foreign 
countries. Two shipping records were broken dur- 


emcees yi 
the Grays Harbor mills, to take place March Le 
was recommended, at a meeting held Feb. 8 in ty, 
office of Anderson & Middleton Lumber Co,, ip 
the district board of the Loyal Legion of Loggenf 
& Lumbermen. j 
The Grays Harbor Lumber Co., Hoquiam, hal 
started work on the extension of its docks, The 
new docks will be over four hundred feet long ay 
will provide space for loading four vessels, 
Thorpe Babcock will leave next week for §», 
Francisco to attend the annual meeting of the 
directors of the North Western Lumber Co, yf 
Hoquiam, of which he is general manager. _ 
J. EB. Pittinger, of J. BE. & H. H. Pittinger, yf 
New York City, spent several days on Grays Har. 4 
bor investigating the spruce market. t 
W. B. Mack, of the National Lumber & Many 
facturing Co., Hoquiam, is in North Bend, Om,) 
for a three weeks’ stay. 


SAN FRANCISCO, CALIF. 


Feb, 10.—San Francisco lumber dealers hay! 
plenty of inquiries for all grades, and there sab 
fair volume of buying. With stocks light, aggort. 
ments broken and mills sold ahead, it is hard th) 
get orders filled for prompt delivery. There ig 
advancing tendency on all kinds of lumber. 

There is a growing demand in the export trad 
with Australia, Japan and the west coast of South! 
America buying some lumber right along. Th!’ 
mills are not yet in a position to take on orden 
for all the lumber that is needed, but with a bett| 
supply of logs the cut will be increased. Som. 
good shipments are being made on old orders, Ty! 
Douglas Fir Exploitation & Export Co. is booking | 


i 














The fact that scientific methods in the utilization of wood are as profitable and practical in the fort!) 
as in later stages of manufacture is indicated by this photograph, taken in a forest owned a 


operated by a private corporation as a source of supply for ita wood nceds. 


Here the practi 


of cutting low stumps in order to secure magimum log lengthe has been followed. The felled lop) 
have been peeled to facilitate seasoning and to minimize insect and fungus attach. At the som, 
time the reduction in weight that accompanies the rapid initial drying due to peeling serves i), 


reduce freight rates on the haul to the mill. 


As these logs are intended for the production 0! 


dimension stock, the purpose of cutting the emaller logs shown in the photograph ia eplaind. 


Tanbark from the hemlock logs is carefully piled for shipment later. 


To provide for future pir 


duction from this forest, the small growth 4a left, with sufficient seed trees of desirable species | 


insure natural reproduction. 


The slash is burned as logging progresses, and the increased fact 


in skidding gained by the elimination of the brush pays for its disposal in this manner. 
burning of the brush also leaves conditions which will not favor the devastating sweep of fire tha 
often follows logying and retards the reproduction on cutover land. (Photograph furnished by al 


Forest Service) 


- 





ing January when the Homestead of the Nawsco 
line cleared with 4,500,000 feet of lumber and the 
Wilihilo with 4,500,000 feet of lumber, 1,500,000 
shingles, 50 tons of doors and 75 tons of cooperage 
stock. The Hakushika Maru will take approxi- 
mately 4,000,000 feet of cedar squares and about 
1,500,000 feet of logs. Other vessels in port: 
Grays Harbor, American Mill, Aberdeen; Wheat- 
land Montana, Donovan Lumber Co., for the east 
coast; Crescent Oity, Wilson Bros., for California ; 
Watson A. West, Donovan Lumber Co., and Las 
Vegas, Port terminal. In Hoquiam the Lydia and 
Virginia Olson are at the Grays Harbor’ Lumber 
Co. mill and the Bratsburg and Phyllis at the 
plant of the Eureka Cedar Lumber & Shingle Co. 
The A. G. West Lumber Co. is loading the Provi- 
dencia, 

The supply of logs on Grays Harbors is insuf- 
ficient for the needs of the mills, as all have orders 
that will keep them busy after the first of March. 

An increase of 5 cents an hour in the wages of 








some orders, but could do a great deal more buty 
ness if the mills had a better supply of logs, wey 
not sold ahead and had better stocks. The Bey 
wood Export Co., this city, has taken on #00 
good business for Australia recently at advance?) 
prices, and is pretty well sold ahead on clear 
The Standard Lumber Co.’s white and 
pine mill at Standard closed down Feb. 10, 
cleaning up all of the logs. A heavy production i 
planned for 1928. Logging will be resumed duriaf 
March. D. H. Steinmetz, general manager 18 noe 
conferring with W. Q. Church, traffic manage” 
W. R. Pickering Lumber Co., Kansas City. P 
‘Altho the Fruit Growers’ Supply Co.’s sawn! 
at Susanville is closed down, the box factory » 
turning out about 5,000,000 feet of pine shook qi 
month. The planer and kilns are busy and it 
expected that all uppers will be cleaned up. r 
8S. W. Dwinnell has arrived from Minneap? 
and is considering plans for starting up the whit 
pine sawmill of the Dwinnel] Lomber Co. at Me 
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seers 
doel, which remained closed down during last year. 
ghere is some valuable timber available for cut- 
the McCloud River Lumber Co. has been suc- 
cessful in making a winter run on white pine. It 
js planned to operate the mill as long as a supply 
of logs can be obtained. Two bands are running. 

The Red River Lumber Co. is making a good cut 
of white and sugar pine, despite winter weather. 
The dry kilns are busy. There is a continued de- 
mand for practically all grades of lumber. 

The Pacific Lumber Co. is pretty well sold ahead 
for three months. Despite the cut of nearly half a 
million feet a day, stocks at Scotia have been de- 
creasing. Logging facilities will be improved. Par- 
ticular attention is being paid to redwood special- 

8. 
eo W. Rodgers, vice president Lassen Lumber & 
Box Co., has returned from an extensive tour of 
the East and middle West. Altho not primarily 
on a selling trip, he took some good orders. 

Chas. R. McCormick & Co., this city, say the 
California market is absorbing fir as fast as it can 
be obtained from the north and that fair prices are 
being paid. The demand for coastwise tonnage is 
strong, sailing vessels being used to some extent. 
There are good inquiries for Atlantic coast busi- 
ness. 

A. J. Diebold, president Forest Lumber Co., 
Pittsburgh, and Frank Diebold, vice president, 
Philadelphia, are here on a tour of the Pacific 
coast. 

Ww. C. Finkbine, of the Green Bay Lumber Co., 
is here from Des Moines, Iowa, on a tour of the 
Pacific coast, and is looking into the situation on 
California lumber, 

The Michigan-California Lumber Co., recently 
discontinued its sales office, which has been located 
in the Call Building, San Francisco, and has an- 
nounced that in future all sales will be made direct 
from the general headquarters of the company at 
Camino, Calif. 


SALT LAKE CITY, UTAH 


Feb. 10.—Local wholesale lumbermen did a 
third more business last month than they did dur- 
ing the first month of last year. It is generally 
conceded that 1923 will prove a banner year in the 
building industry, despite the fact that 1922 on 
Dec. 31 showed an increase of over a million dol- 
lars in new construction and repairs over its pre- 
decessor. It is. expected that the figures will be 
$6,000,000 on Dec. 31 next. 

Prices on lumber are advancing, the increase on 
common lumber to dealers being about $3 on an 
average, or 10 percent. Mines—both coal and 
metal—are buying rather heavily. Dealers report 
collections as being much better than they were 
some time ago. Shipments are coming thru satis- 
factorily and as a whole the industry seems to be 
in good shape. 


PORTLAND, ORE. 


Feb. 10.—The demand for all the lumber prod- 
ucts of this section is decidedly active and increas- 
ing. Mills have orders as far ahead as they deem 
advisable. Prices are gradually stiffening. In 
many instances buyers have placed orders without 
asking quotations. The volume going into Cali- 
fornia both by water and rail is exceptionally 
heavy. Activity is also reported generally in east- 
ern rail business, the export demand and Atlantic 
coast business. According to reports, every mill in 
this vicinity will be in operation very shortly. 

Under the name of North Portland Lumber Co., 
the old Monarch Lumber Co. mill, daily capacity 
about 200,000 feet, is now cutting lumber for over- 
hauling and will soon begin production for the 
market. Lester David and associates are operating 
it, and Paul Morgan, formerly superintendent of 
the Hammond Lumber Co.’s mill at Astoria, is su- 
Perintendent. The Hammond company is not in- 
terested here. It has not been fully decided 
whether to rebuild the Hammond mill at Astoria, 
destroyed by fire several months ago. George B. 
McLeed, vice president Hammond Lumber Co., 
goes to San Francisco tomorrow to attend a com- 
pany meeting, at which a decision may be reached. 

It is expected that in a few days formal an- 
nouncement will be made of the resumption of 
activities at the Portland Lumber Co. mill, with 
the Dollar interests, of San Francisco, controlling 
51 percent of the stock. Lloyd J. Wentworth has 
been in San Francisco. 

The plant of the North Pacific Lumber Co. was 
leased a few weeks ago by the Duluth-Oregon Lum- 
ber Co., organized for that purpose, and is now in 
operation. ; 

M. W. Haney, vice president of the William 
Schuette Lumber Co., New York, was in Portland 
his week, 

The E. J. Sterner Lumber Co., of Newark, N. J., 
and New York City, has opened a Northwest buy- 
Ing office here, J. D. Warner is representative. 

» P. Allen, advertising manager for the Na- 
tonal Lumber Manufacturers’ Association. will be 


guest of honor at the luncheon to be given by the 
Portland Lumbermen’s Club Thursday noon, 
Feb. 15. 

E. F. Cartier Van Dissel, president Phoenix 
Lumber Co., of Spokane, spent several days here 
this week. This company operates a large sawmill 
in the heart of the business district of the city. 

It is reported that the Western Pacific railroad 
contemplates the construction of a branch line into 
Surprise Valley, Modoc County, with Cedarville as 
the probable terminal. 

W. D. Wells has been appointed manager for the 
Oregon district of the Japanese firm of Yamashita 
company, succeeding Edward McConalogue, who 
died a few weeks ago. The announcement is made 
by K. Uchida, of the Yamashita Kaisen Kaisha 
steamship line. 

It is again rumored that negotiations for open- 
ing of the immense holdings of the Rogers Timber 
Co. in central Oregon, thru the construction of 
about thirty miles of railroad, purchase of the 
Prineville railway and the construction of a large 
mill there, are under way. The Rogers company is 
headed by A. R. Rogers, of Minneapolis, and has 
timber lands cruising about 1,500,0@0,000 feet in 
Crook and Wheeler counties adjoiniag the Ochoco 
forest reserve. The Prineville railway is nineteen 
miles in length, and it would be extended thirty 
miles into the timbered area should the plans be 
carried out. 


DENVER, COLO. 


Feb. 12.—The Hallack & Howard Lumber Co. 
has just completed a new dry kiln and construction 
is underway on an addition to the lumber mill 
Officials of the concern believe the building move- 
ment which last year gave Denver dealers an un- 
precedented volume of business will continue 
unabated. 

The McPhee & McGinnity Co. this week, thru a 
group of local bond dealers acting in conjunction 
with A. G. Becker & Co., of Chicago, marketed a 
$1,000,000 issue of first (closed) mortgage 6 per- 
cent serial gold bonds, dated Feb. 1, 1923, to run 
serially until Feb. 1, 1937. The purpose of the 
bond issue is to defray cost of extensions and im- 
provements already made and to provide additional 
working capital. 

Officers of the P. J. Black Lumber Co., of 
Cheyenne, Wyo., have incorporated the P. J. Black 
Builders’ Specialty Co. for $50,000, for the pur- 
pose of erecting homes in Cheyenne. The com- 
pany’s operations will start with the building of 
several 5-room houses. 


SEATTLE, WASH. 


Feb. 10.—In the opinion of Arthur Bevan, as- 
sistant secretary of the shingle branch, West Coast 
Lumbermen’s Association, red cedar shingles will 
soon be staged for a spectacular come-back in 
their relation to composition roofing of all kinds. 
Mr. Bevan had the distinction of being the only 
roofing man of any description to receive an invi- 
tation to address the annual convention of the 
Southwestern Lumbermen’s Association, and he 
discovered while there that the Kansas City deal- 
ers are much more friendly toward red cedar shin- 
gles than has been the case heretofore. Further 
evidence that the retail dealers are steadily getting 
behind wooden shingles will appear shortly in a 
bulletin to be issued by the Ohio Association of 
Retail Lumber Dealers, advocating the use of this 
well known material as the best for roofing pur- 
poses, 

A. L. Dunn, president of the Dunn Lumber Co., 
which has been specializing on west coast forest 
products .for fifteen years continuously, reports 
that in January, 1923, he shipped a larger number 
of carloads of mixed fir and cedar than during any 
previous January since he entered business. The 
plain inference, according to Mr. Dunn, is that the 
yards are stocking up, since retailers do not intend 
to wait this year until the demand is upon them, 
The shipments made by the Dunn Lumber Co, 
went to all parts of the United States. 

C. O. Fields, of Kansas City, secretary-treasurer 
of the Union Lumber Co., was in Seattle Tuesday, 
accompanied by A. D. Laws, sales manager, with 
headquarters at Union Mills, Wash. “I am optl- 
mistic,” remarked Mr. Fields, summarizing the 
outlook for fir lumber. 


MERIDIAN, MISS. 


Feb. 12.—Orders for southern pine appear to 
have receded from the heights attained last month, 
but there is still a very healthy demand for all 
items, and sales are far ahead of production. 
There has developed a shortage of several items of 
dimension, mainly 20-foot lengths, and these items 
bring $2 to $4 over 18-foot. There also appears 
to be a shortage of all lengths of 2x4 and this 
item has advanced more rapidly than most other 
sizes. The weather remains very unfavorable. 
For the last two weeks not over 50 percent of 
normal shipments have been made. 





! LOUISIANA RED CYPRESS 


| Se2ea28828 








{ The Planters Lumber Co. 


JEANERETTE, LA, Limited 
BAND SAWED 


OUISIANA 
RedCypress 


AND TUPELO LUMBER 


Special Attention to Railroad Orders. 


LATH, PICKETS, SIDING, FLOORING, 
CEILING and MOULDINGS. 
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Morley Cypress Company 
MORLEY, LA. 
Manufacturers 
ROUGH AND DRESSED LOUISIANA 


RED CYPRESS 
Lamber, Shingles, Lath, Picket, Mouldings 


Mixed Car Orders a Specialty. 
Telegraph Station: Plaquemine, La. 








CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mil) Facilities. 


Dibert, Stark & Brown CypressCo., Ltd. 





Manufacturers DONNER, LOUISIANA 











Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 





LUMBER, LATH and SHINGLES 
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Weis- Patterson 


PENSACOLA, FLORIDA 


Manufacturers 


Tupelo 


CYPRESS AND TUPELO 
MOULDINGS AND TRIM 
CYPRESS LATH & SHINGLES 


“THE WOOD ETERNAL” ‘Trsoe Pane Ree US Peer 





Lumber Go., Inc. 


Gulf Red Cypress |: 


Southern Hardwoods |: 
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An Oak Flooring that 
is rapidly coming to 
the front. Both 
dealers and build- 
ers recognize in 
it real floor- 
ing values. 
Prompt 

service. 


Quality 

and ma- 
chining 

are unsur: 
passed. Pro- 
duced in one 

of the most up: 
to-date plants 
in the country. 


OAK FLOORING 


Samples and prices on request. 
Don't fail to get acquainted with 
this high grade flooring. 


Hudson Hardwood 
Flooring Company 


MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Company. 
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| Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 
Ask for delivered prices. 


W.M. Carney Mill Co., Atmore, Ala. | 


et A AONE Fame mae sa 


High Grade 
Shed Stock 











%” and %” CEILING. 
¥%” and %” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 




















{ SHORTLEAF 


PINE 


Finish, Boards, Dimension, 
Flooring and Drop Siding. 
Mixed Cars if Desired. 


LATHROP 


Lumber Co. 
Lathrop, Alabama. 


GUM 


POPLAR 
OAK 











Collections by Retail Lumber Dealers 4 sre 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retafi lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicage 


MACON, GA. 


Feb. 12.—Dry stocks of Georgia and Alabama 
roofers and framing are low, and stocks of green 
lumber are not much to brag of. There is demand 
for three cars against every one available, so that 
one might imagine there was no lumber to be had 
elsewhere than on this market. The more con- 
servative manufacturers are holding down prices 
with a view to stabilizing roofers. They find, 
however, that car shortage and embargoes make 
steady operation impossible and tend to advance 
costs. The labor situation is not improving. Dur- 
ing the week, sales were made at the following 
prices f. 0. b. mills (basis of 284% cents under Nor- 
folk): Roofers, 6-inch, $23; 8-, 10- and 12-inch, 
$24. These are dressed in accordance with North 
Carolina Pine Association standards. 

Harry C. Philbrick, of Harry C. Philbrick Co., 
Boston, Mass.; Joe Greenleaf, representing R. R. 
Sizer & Co., New York, and F. W. Doty, represent- 
ing Mixer & Co., Buffalo, N. Y., were visitors to 
this market this week. 


LAKE CHARLES, LA. 


Feb. 12.—Following several days of extremely 
cold weather at the first of the week, there has 
been an unusual rainfall for the last four days 
with the result that the rivers and streams are out 
of bounds. A great many mills closed down the 
first two days of the week; the three mills of the 
Industrial Lumber Co. were closed for two days. 
Excessive rains have interfered with logging 
operations, and the present outlook is not any too 
favorable. Prices have mounted steadily during 
the last week and eager buyers are clamoring for 
stocks. A great many mills have withdrawn from 
the market. ‘There are practically no transit cars. 


ALEXANDRIA, LA. 


Feb. 12.—Orders seem to be more plentiful than 
ever. Prices on many items are advancing. Stocks 
at the mills are becoming depleted. Orders exceed 
production and shipments. Rainy weather has 
somewhat retarded production. Orders are now 
being placed for shipment within sixty days. 
Transportation facilities are considerably im- 
proved. Industrial and railroad demand for south- 
ern pine is still increasing, the railroads buying 
heavily of bridge and switch timbers, cross and 
switch ties. Longleaf timber has advanced con- 
siderably. Demand for flooring is heavy. 

W. A. Locke, assistant sales manager W. M. 
Cady Lumber Co., McNary, was in Alexandria on 
Thursday. F. G. Karrick, a representative, spent 
last week visiting its mill at McNary and also the 
mills in Alexandria and vicinity. 

B. E. Gray, connected with the Ferd Brenner 
Lumber Co., of Alexandria, will take charge of its 
timber holdings at Port Barre. 


NORFOLK, VA. 


Feb. 12.—The North Carolina pine market is 
still humming with activity. Inquiries for all 
kinds of kiln dried pine have been very numerous, 
but on many of them mills are unable to quote 
because of lack of stock. The weather has been 
very bad, seriously interfering with logging, mill- 
ing and shipping, at a time when millmen are try- 
ing their level best to increase production and 
shipments with a view to cleaning up many old 
orders now hanging fire. The car situation is still 
very unsatisfactory. The embargo situation is 
slowing up demand in New England to some ex- 
tent. Prices during last week showed very little 
change. 

There is a brisk demand for 4/4 edge No. 2 and 
better, with mills shying at orders for embargoed 
territory unless accompanied by permits. Most 
operators are not eager for more of this business 
as they still have some old orders to get out. Edge 
No. 3, 4/4, is moving well and prices have ad- 
vanced. No. 2 and better stock widths, 4/4, are 
being cleaned up as fast as offered. Because of 
slow development of these items from the log, 
millmen are averse to selling ahead. No. 3 stock 
widths, 4/4, continue very active and are scarce. 
The railroads are still buying freely of these and 
No. 1 stock box in 4-, 6-, 10- and 12-inch widths. 
Edge and stock widths, No. 2 and better, 5/4 and 
thicker, are actively sought after and hard to 
buy for quick shipment. Nos. 1 and 2 bark strips 
and miscuts are moving as fast as accumulated. 

There is still a good demand for 4/4 edge No. 1 
box. The mills do not wish to sell too far ahead. 
No. 2 edge box, 4/4, is keeping pace with No. 1 
edge box, but sales are lighter due to limited 
amount of stock available. No. 1 stock box, 4/4, 
in all widths, is very active. For 4/4 No. 2 stock 
box demand is larger than supply. Edge box, 5/4 
and 6/4, continues active and the stock widths are 
in good demand also, both rough and worked. Box 
bark strips, 4/4, are still seiling very freely. Sales 
are confined to small lots. Strips are hard to buy 
for prompt shipment. 





There has been a very active demand for figor. 
ing, thin ceiling, partition etc., sales being limiteg 
by scarcity of stock. Prices are stiffening. Many 
widths of flooring etc. are scarce and mills refuge 
to quote unless they have the rough strips avajj. 
able for working. Inquiries for roofers are gti 
numerous. Mill stocks of lumber for planing mij 
use are very badly broken. 


HOUSTON, TEX. 


Feb. 12.—Last week’s weather cut down pro. 
duction considerably and curtailed logging opera. 
tions. The outstanding feature of the present week 
apparently is the wtihdrawal from the market of 
several eastern Texas mills. Buyers are literally 
scrambling for what they can get to take care of 
the demand. All items of southern pine are up. 
usually firm, and hardwoods remain in strong de. 
mand. A let-up in home building operations, due 
to rains and cold, has caused a falling off in de. 
mand for Coast shingles. 

John H. Kirby, Houston lumberman, will be one 
of the speakers to address the Sons of Confederate 
Veterans convention to be held in New Orleans, 
April 10 to 18, inclusive. ‘‘Patriotism of Our 
Fathers During the 60’s” will be Mr. Kirby’s sub- 


ject. 
ST. LOUIS, MO. 


Feb. 12.—Building permits were issued in &t. 
Louis last month for 555 new buildings to cost 
$2,218,380, and 482 alterations to cost $341,946, 
a total of $2,560,326, as compared with $1,119,530 
in January, 1922, a gain of $1,440,796. 

The report of the Merchants’ Exchange shows 
receipts of lumber at St. Louis during last month 
amounted to 19,028 cars, as compared with 10,043 
in January, 1922, a gain of 8,985 cars. Shipments 
during last month were 13,599 cars, as compared 
with 7,482 in January, 1922, a gain of 6,117 cars, 
Both in receipts and shipments all records were 
broken for January. 

The offices of the St. Louis Lumber Trade Ex- 
change (retailers) have been moved from 1884 
Arcade Building of 1728 of the same building. 

Retail lumber dealers in St. Louis are looking 
forward to ‘considerable activity in building circles 
as a result of the passage of twenty bond issue 
propositions totaling $87,372,500, at an election 
held last Friday. All of the propositions voted on, 
with the exception of $1,000,000 for a new armory 
for the Missouri National Guard regiment here, 
were adopted by a two-thirds majority. 


SHREVEPORT, LA. 


Feb. 12.—This week has brought further ad- 
vances, mostly on common stock. “Offers’’ of long 
lists of stock appear in every mail. The large mill 
operators are strongly considering getting out of 
the market entirely as one measure directed toward 
holding it stable. The hardwood market is firm 
and steady. Practically no changes are noted since 
last week. This district has had another week of 
continuous rain. The weather for two weeks has 
been very bad. Car supply is ample. Labor also 
is in good supply. 

Miss Mabel Lee Welsh, daughter of Mrs. P. M. 
Welsh, stockholder in some of the Peavy lumber 
interests, has been elected queen of the Shreveport 
Mardi Gras. The public was privileged to vote. 
Her uncle, J. S. Welsh, is secretary-treasurer of 
the Peavy lumber companies. 


KANSAS CITY, MO. 


Feb. 13.—Last week has been marked by 4 
stronger demand from the smaller retailers, espe 
cially country yards. This has kept the volume 
of new business well up to that of preceding weeks, 
and there is still plenty more of it to come. 
Wholesalers and the big line yards, which were 
the heavy buyers last month, have now about 
filled their requirements, leaving the field to the 
smaller yards and the industrial buyers, includ- 
ing the railroads. Railroad business has beeD 
very good. In general, prices are stronger thad 
a week ago, and with stocks steadily dwindling 
to the vanishing point, further advances are 4 
certainty, tho it has been the policy of big manu- 
facturers here to hold down as closely as possible. 
Sales managers are holding orders to stock sheets 
as far as possible these days, but it is becoming 
harder to fit them in, as some mills already are 
short of lower grades. Some of the west Coast 
people are out of the market, and it is much easier 
to buy transit stock than it is to place mill orders. 
The car situation on the west Coast is not causing 
any trouble, so far as reports here show, but cars 
are not as plentiful in the South, and in some 
cases flats are being set out where box cars are 
wanted. On the other hand, some southern pine 
mills report they have not been able to get 
enough flats. 

J. C. Rodahaffer, secretary and manager of the 
Penrod Walnut & Veneer Co., feels very optimistic 
over the outleok for the first half of 1023. “We 
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are busy running our plant to capacity, both the 
sawmill and the veneer mill,” he said yesterday. 
“Qur supply of walnut logs for the present is very 
good and market conditions are excellent. We are 
selling as fast as we can produce and the indica- 
tions are that the demand will be heavy for the 
next five months at least.” 

John C. Kennedy has been elected to the board 
of directors of the Central Coal & Coke Co., in 
place of Harry N. Taylor, recently resigned. 

Frank Watkins, sales manager of the Exchange 
Sawmills Sales Co., who has been in New York, 
returned Sunday. 


MINNEAPOLIS, MINN. 


Feb. 12.—Confusing reports from retail dealers 
and from lumbermen who have visited different sec- 
tions of the area served by this distributing center, 
ag to country trade and conditions among farmers 
jn general, may be boiled down to this general 
statement: Among one crop farmers, particularly 
wheat and potato raisers, conditions are not yet 
good and there is little buying. In sections where 
farming is diversified, particularly in stock raising 
and dairying regions, there is improvement and 
the beginnings of active trade. Cold weather and 
heavy snows in northern Minnesota prevent much 
outdoor work. Northern pine interests report a 
larger number of orders from southern Minnesota, 
northern Iowa and western Wisconsin, particularly 
in the dairying districts of the last named section. 

Heavy snows have curtailed woods operations in 
many white cedar producing areas in northern 
Minnesota. Some camps have suspended opera- 
tions. There is difficulty in securing enough piece 
workers; piece makers are not satisfied with the 
present wage scale and consequently do not re- 
main long in one camp. A.C. Winnor, of the A. C. 
Winnor Lumber Co., Minneapolis, distributer of 
northern white cedar products, predicts price ad- 
vances on lath, due to limited production under 
adverse weather conditions. 

Red cedar shingles, after rising to $3.85 and 
$3.25 last week, have settled back to $3.70 for 
clears and $3.15 for stars. The decline is at- 
tributed to the fact, among other things, that most 
buyers withdrew from the market when prices rose 
so decidedly. Since the readjustment in prices, 
business in this market has expanded. 

Altho eastern industrials and distributers are 
scouring the market for desired Inland Empire 
stocks, there is little activity in the Minneapolis 
market. Most industrials that buy here stocked 
up during the summer and early fall, leaving little 
activity in the market from industrials during the 
winter months. 

Harry A. Muffley, of the H. A. Muffley Lumber 
Co, Minneapolis, has established a buying office 
for his concern in the Pacific Northwest. The new 
offices of the company are in the White-Henry- 
Stuart Building, Seattle, in charge of E. P. Triol 
and C. A. Johnson. Mr. Muffley has just returned 
from an eight weeks’ trip thru the Pacific North- 
west, looking over the situation and making ar- 
Tangements for stock during the current year. 

Organization of the Minneapolis Hoo-Hoo Club 
was completed last Thursday. About forty mem- 
bers met at the West Hotel for lunch and elected 
the following officers: A. A. Hood, president; 
R. F, Duncan, vice president; W. H. Badeaux, 
second vice president; A. S. Bliss,.secretary and 
treasurer, 

The Thomas-Halvorsen Lumber Co., Lake Crystal, 
Minn., operating five yards in southwestern Min- 
hesota, has purchased the former H. P. Goertz 
Lumber Co. yard at Mountain Lake, Minn. 


DULUTH, MINN. 


Feb. 13.—Conditions in the lumber trade on this 
market are continuing to develop satisfactorily. 
Operators of retail yards were reported to be plac- 
ing better orders with the mills for the season than 
at any time in the last six or seven years, and the 
lumber is being shipped out promptly, as the rail- 
toads are in a good position as regards cars and 
Dower. Beyond an advance of from $1 to $2 in 
12-foot piece stuff, the northern pine price list is 
unchanged. Numbers of bills pertaining to mod- 
erate priced houses are being figured upon by 
Duluth sash and door and interior finish plants. 
Fair inquiry for both the best and lower grades 
of northern pine lumber was received here during 
the last few days, but as far as could be learned 
few orders resulted. Jobbers handling Pacific coast 
Products complained of inability to obtain deliv- 
erles of more than about one-third of their orders. 

Credits and costs were among the subjects dis- 
cussed at the monthly meeting of the Duluth dis- 
trict branch of the Northwestern Lumbermen’s 
Association held at Hibbing at the end of last week. 
Lumber dealers from Duluth, Minneapolis, Grand 
Rapids, Hibbing, Eveleth, Virginia, Chisholm, Buhl, 
Keewatin and Aurora were present. W. A. Rem- 
ington presided. The next meeting will be held in 


luth during the first week of April. 
The Wood Conversion Co., of Cloquet, Minn., was 


host to the building contractors of that city on 
Feb. 9. H. F. Weiss, manager of the company, 
talked of the advantages of balsam wool, made 
from balsam wood for purposes of insulation. 

As a result of the growing scarcity of tamarack 
in this region, the Duluth, Missabe & Northern 
and the Duluth & Iron Range railroads have ar- 
ranged to use birch ties in quantities during the 
coming season. They will be treated with either 
creosote or zinc chloride. It is claimed that a 
treated birch tie will last fourteen to sixteen 
years, while an untreated balsam tie will last only 
about seven years. 

Success was attained in the drive for Hoo-Hoo 
Club members and it is proposed to hold a con- 
eatenation to establish a Duluth chapter on 
March 1. 

P. M. Shaw, jr., Duluth jobber, is spending a 
vacation at Somerville, N. C. He will be away 
about six weeks. 

Edward Hines was reélected president of the 
Virginia & Rainy Lake Co. at its annual meeting 
held at Virginia, Minn., last Thursday. William 
O’Brien was elected vice president; F. E. Weyer- 
haeuser, secretary, and Thomas S. Whitten, general 
manager. Confidence was expressed at the meeting 
over the general trade outlook for the coming sea- 
son. The company’s sawmills were reported to be 
operating at capacity, with good supplies of logs 
coming forward from the camps. A strong demand 
for all classes of lumber was noted. 


BOSTON, MASS. 


Feb. 12.—Railroad embargoes and slow, uncertain 
freight movements are again hampering seriously 
the New England lumber trade. If it were pos- 
sible to move the lumber in a normal way business 
here would be very active. Many retailers and 
industrial consumers are eager to buy, but feel 
that it is yseless to bind themselves by contracts 
when the seller can not give delivery. This is 
particularly true of hardwoods and southern and 
western lumber. The price situation, however, is 
generally satisfactory to sellers. Quotations on 
practically all lumber lines offered in this market 
are steady to firm, and some items are advancing. 

The building industry is very busy despite the 
cold weather and frequent heavy snow storms. 
The contracts awarded for New England construc- 
tion during the week ending Feb. 6 were valued 
at $3,700,000. ‘That an appreciable saving in 
building construction and housing costs can be ac- 
complished if those contemplating the building of 
homes and other buildings will get their projects 
under way at this period of the year is strongly 
urged by John F. Walsh, secretary of the Building 
Trades Employers’ Association, Boston. 

Wholesale dealers in boxboards are interested in 
the announcement that a new box factory is to be 
constructed in Lynn, ten miles north of Boston, 
by the Hoague-Sprague Corporation, of that city. 
The new plant will cover 10,000 square feet and 
be three stories high, in the rear of the present 
plant at 528 Broad Street, Lynn. 


NEW YORK, N. Y. 


Feb. 13.—Retailers have been much interrupted 
in stocking up during the last week by several 
heavy snows. The dealers without exception are 
in need of stocks in advance of the spring trade. 
There is no doubt that prices will have advanced 
above present levels before many of the lumber- 
men can supply their needs. Bad weather has also 
interfered with distribution to consumers. January 
building permits in the Greater City were consider- 
ably above those of the first month in 1922. 

J. S. Williams, formerly of the Grays Harbor 
Shingle Co. and secretary of the West Coast Lum- 
bermen’s Association, who is one of the prime 
movers in the Williams Stained Shingle Co., backed 
by New York and west Coast interests, is in New 
York now arranging to start shipments thru the 
Panama Canal. The Williams company has a 
plant in Vancouver, Wash. 

Charles L. Wheeler, of San Francisco, general 
manager of the McCormick Steamship Line, is here 
looking around with the intention of buying sev- 
eral boats which he will put into the west Coast 
lumber trade. 

Thomas J. Parks, of the Charles R. McCormick 
Co., announced that one of the largest straight 
cargoes ever to come east from the Pacific coast 
will arrive here during the coming week on the 
steamer Homestead, of the Norsco Line, which is 
making its first trip in the intercoastal trade. The 
Homestead will bring 4,800,000 feet of fir, hemlock 
and shingles, every stick of which has been sold in 
advance. Two or three smaller cargoes are being 
unloaded in New York harbor at the present time, 
purchasers overcoming all obstacles due to the 
weather to get their stock in hand. 

Advances in eastern spruce, noted last week, 
have continued, dimension stock going up another 


(Continued on page 101) 
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Have You Tried .»’ 


Blake’s Service? 


In dealing with our or- 
ganization your orders re- 
ceive the personal attention 
of practical, experienced 
lumbermen who are famil- 
iar with your requirements. 
That is why so many buyers 
depend upon us for 


Yellow Pine 


Hardwoods, Cypress, West Coast 
Lumber and Shingles, 
Ties and Piling. 


Let us help you obtain 
top notch values in the 
items you require to bal- 
ance your assortments. 
Write for our latest stock 
list today. 


Thos. W. Blake 


me Lumber Co. 


Building, 
HOUSTON, TEXAS 
MILLS AT: 
\ Hemphill, Warren, Cleveland and Kountze, Texas 














Money in Larite 
for Every Dealer 


In every community 
there is a good market for 
our dense grain Larite 
Flooring. Many builders 
prefer it to hardwood floor- | 
ing. Don’t miss any of the 
early sales—order it today. 


“Larite Flooring” 


is noted for its long wearing 
qualities, its even milling and 
good assortment of lengths— 
all of which appeal to shrewd 
builders. We mix Larite in 
cars with other items in 





Southern Pine 
Yard and Shed Stock 


Ask us for quotations. 








Carter- Kelley 
Lumber Co. 


Manning, 
Texas. 
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DAVENPORT 
HOTEL 


Spokane, U. S. A. 


Headquarters for 
Lumbermen of 
the Northwest, 








Reasonable Rates 
Informal 





Numerous Dining 
Rooms Including 
Coffee Shop. 


Washed 











Circulating Ice Water. 
Air Ventilation. 








Ralph Lane Lumber Company | 


7 Water Street, Tribune Building, 


BOSTON, MASS. NEW YORK CITY 

| Oak Douglas Fir 

| Yellow Pine Spruce 
N.G. Pine ited Cedar 


Arkansas Soft Pine Shingles 














1/ 
Lumberinen's 
Building Est 


A Short 
Cut to 
Figuring 
Building 
Costs 


: 
R 
i 
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Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 

A. W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual practice and thorol 
tested it out before it was finally printed in boo 


- Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square, 
The same principle of cost. per square can be applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the uni, 
cost per square in its component members, 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barna, 


Bound in red leather, size 5% x 8% 
inches, 148 pages, including one copy 
each of blank bids for Houses a 
Barns. $7.00 postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 











HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale department when 
you want to sell anything used in the lumber industry, 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Ohi- 
cago, ; 








BUSINESS CHANGES, INCORPOR 








INCORPORATIONS 


ALABAMA. Atmore — Swift-Hunter Lumber 
Co., incorporated; capital, $200,000. 

Selma—Geo. A. Blessed Lumber Co. 
ing capital from $25,000 to $100,000. 

CALIFORNIA. Sacramento—Homestead Lum- 
ber Co., incorporated; capital, $50,000. 

CONNECTICUT. Hartford—Hartford Lumber 
Co. increasing capital from $30,000 to $200,000. 

DELAWARE. Dover—Toler, Marsden Corpo- 
ration, incorporated; capital, $150,000; to deal 
in timber privileges; Walter Marden, of Mer- 
chantville, N. J., incorporator. 


increas- 


Dover—Interstate Match Corporation, incor- 
porated; capital, $100,000; to manufacture 
matches; W. L. Croteau, incorporator. 


Dover—Robeson & Carolina Lumber Co., in- 
corporated; capital, $50,000; to deal in lumber; 
F. H. Hansell, Philadelphia, incorporator. 

FLORIDA. Eustis—McCormick-Hannah Lum- 
ber Co., incorporated; capital, $25,000. 

Jacksonville—Seminole Woodenware Co., 
corporated; capital, $25,000. 

ILLINOIS. Chicago—Keith Lumber Co., in- 
creasing capital from $200,000 to $600,000. 

Jefferson Park—Millwork Co., increasing capi- 
tal to $75,000. 

Mount Vernon—Jefferson Lumber Co., incor- 
porated; capital, $30,000; retail. 

Rockford—Rockford Novelty Furniture Co., in- 
corporated. 

INDIANA. Crawfordsville — Pioneer Box Co., 
decreasing capital from $611,300 to $1,000. 

Huntington—Huntington Lumber Co., increas- 
ing capital from $15,000 to $60,000. 

Michigan City—Michigan City Lumber & Coal 
Co., incorporated; capital, $60,000; to deal in 
lumber, coal and building materials. 

KENTUCKY. Middlesboro —City Lumber & 
Supply Co., incorporated; capital, $40,000. 

LOUISIANA. New Orleans—Surplus Lumber 
Co., incorporated; capital, $40,000. 

MASSACHUSETTS. Boston — New England 


in- 


os jal Corporation, incorporated; capital, 
Boston—Northeastern Lumber Co., incorpo- 


rated. 

Fairhaven—Tilton & Berry, incorporated; cap- 
ital, $15,000. 

Worcester—White & Bidwell Box Co., incor- 
porated; capital, $25,000. 

MICHIGAN. Detroit—Industrial Lumber Co., 
incorporated. 

MINNESOTA. Minneapolis—White Pine Lum- 
ber Co., incorporated; capital, $50,000. 

MISSISSIPPI. Greenville—J. H. Leavenworth 
& Son, incorporated. 


MISSOURI. Poplar Bluff—Linco Lumber Co., 
incorporated; capital, $20,000. 

NEW JERSEY. Camden—New England Lum- 
ber Co., incorporated; capital, $100,000. 

Jersey City—New York Lumber Terminal, in- 
corporated; capital, $100,000. 

NEW YORK. New York—Esdorn Lumber Cor- 
poration has incorporated with a capital ot 
$120,000 instead of $20,000 as reported. 


NORTH CAROLINA. Hickory—Yaeger Man- 
ufacturing Co., incorporated; capital, $125,000. 

OHIO. Bedford—Bruce Taylor Co., incorpo- 
rated; capital, $10,000; to deal in standing tim- 
ber and all kinds of lumber. 

Cleveland—Whaling Wood Products Co., in- 
corporated; capital, $10,000. 

New Philadelphia—Nagely Lumber Co., incor- 
porated; capital, $50,000. 

OKLAHOMA. Oklahoma City—Kiowa Lumber 
Co., reincorporated under Oklahoma laws; in- 
creasing capital from $100,000 to $300,000. 

OREGON. Marshfield—Marshfield Mill Co., in- 
corporated; capital, $25,000. 

SOUTH CAROLINA. Columbia—Richland Lum- 
ber Co., incorporated; capital, $7,500. 


_ UTAH. Salt Lake City—Salt Lake Box Co., 
increasing capital from $5,000 to $25,000 and 
changing name to Salt Lake Box & Lumber Co. 

VIRGINIA. Norfolk—H. G. Taylor & Co., in- 
corporated; capital, $25,000. 

Richmond—Lipscomb Lumber Co., increasing 
capital from $100,000 to $200,000. 

Virginia Beach—Whitehead & Cake, incorpo- 
rated; capital, $15,000; lumber. 
_ WASHINGTON. Kelso—Kennedy Lumber Co., 
incorporated; retail; purchased stock of old 
Thompson-Ford Lumber Co. and has started a 
yard on the west side. 

Seattle—Unit Mills & Timber Co, increasing 
capital from $50,000 to $100,000. 
; Seattle—Tregoning Manufacturing Co., increas- 
ing capital from $30,000 to $100,000. 

Snohomish—Cold Spring Lumber Co., incor- 
porated; capital, $6,000. 

Tacoma—Mutual Fir Column Co., increasing 
capital from $25,000 to $50,000. 

WISCONSIN. Ogema—Hill Lumber Co., 
corporated. 

Oshkosh—J. L, Clark Manufacturing Co., in- 
creasing capital from $200,000 to $250,000. 


in- 


BUSINESS CHANGES 


ALABAMA. Mobile—Neale Jones Lumber (Co, 
absorbed by Stover Lumber Co. 

ARKANSAS. Hughes—Home Lumber Co. suc. 
ceeded by East Arkansas Lumber Co. 

ILLINOIS. Chicago—John E. Burns Lumber 
Co. changing name to Burns Lumber Co. 

Okawville—W. G. Frank succeeded by Joellen- 
beck Bros. 

Palmer—Will L. Boyd succeeds J. L. Boyd. 

Sheffield—H. L. Wood & Co. and W. L. Howard 
have consolidated their lumber concerns under 
the name of Wood, Howard & Co., and busi. 
ness will be conducted at the Wood yards in 
charge of’ Mr. Howard. 

Woodlawn—Ear! A. Hill succeeded by Schmidt 
& Laney. 

KENTUCKY. Shelbyville—Miller & Bond suc- 
ceeded by W. T. Miller. 

MARYLAND. Baltimore—William C. Dorsey 
succeeded by William C. Dorsey & Sons (Inc.), 

MINNESOTA. Bethel & Isanti — Geib-Car| 
Lumber Co. succeeded by Howard Lumber Co, 

Little Fork—Meadow Brook Lumber & Hard- 
ware Co. sold to Rose Dumond & Co. 

Myrtle—Eclipse Lumber Co. sold to Speltz 
Grain & CoakCo. 

MISSOURI. Wakenda—Wakenda Lumber & 
Supply Co. succeeds Wilson Bros. 

MONTANA. Big Timber—Big Timber Lumber 
Co. succeeded by L. F. Douthett Co. 

NEBRASKA. Holdredge—Tidball Lumber Co, 
purchased by the Prestegaard Lumber Co., ot 
Lincoln, 

NORTH DAKOTA. Bismarck—Bismark Lum- 
ber Co., recently organized, purchased plant and 
stock of the C. A. Finch Lumber Co. 

OHIO. Attica—E. Bemenderfer succeeded by 
Showalter & Cook. 

Cleveland—Cleveland Lumber Co. sold to W, 
S. Bates & Son. 

OKLAHOMA. Carmen—J. W. Metz Lumber 
Co. sold to W. W. Starr. 

TEXAS. Canyon — Service Lumber Co. suc- 
ceeds Palo Duro Lumber Co. 

VIRGINIA. Richmond—W. R. Francis & Bro. 
succeeded by Francis Bros. (Inc.); capital, 
$100,000. 

WASHINGTON. Chehalis—Arkley-Brown Lum- 
ber Co. succeeds Arkley Bros. in handling local 


sales. Firm composed of A. K. Arkley of Arkley 
ns and C. L. Brown of the Coal Creek Lum- 
er Co. 


Elbe—Louis and Mike Charneski have pur- 
chased the East Creek Lumber Co.’s plant here 
and a stand of timber sufficient to run the mill 
for four years. 

Raymond-—-Siler Mill Co., of Raymond, pur- 
chased the Stag Lumber Co.’s mill east of Ray- 
mond, which has a capacity of 25,000, and will 
use it for sawing the smaller logs, giving the 
larger mill at Raymond the big logs. Has also 
established another logging camp in the Bear 
River country. 

Tacoma—A,. G. Chase & Co. merged into Bill- 
ings Lumber Co. 

WISCONSIN. Tipler—Tipler-Grossman Lum- 
ber Co. succeeded by Tipler Lumber Co. 

Waupun—Loomans-Rossman Co. purchased the 
Oak Center Lumber & Fuel Co., and will operate 
as an Oak Center branch of the Waupun yard. 


NEW VENTURES 


ALABAMA. Epes and Tuskegee—J. T. Horne 
Veneer Co. recently began; hardwood saw mill. 

ARIZONA. Snowflake—Webb Bros., new con- 
cern, 

FLORIDA. Tallahassee—Decatur Lumber Co., 
recently began; saw and planing mill. 

ILLINOIS. Bloomington—Guy S. Krum Lum- 
ber Co., recently began; retail. 

Danville—Trent Bros. Lumber Co., increasing 
capital from $50,000 to $100,000. 

Mount Vernon — Jefferson Lumber Co., 
ganized. 

INDIANA. 
recently began; retail; J. 
owners, 

Indianapolis—Westside Iumber Co., 
began at 702 Tibbs Ave.; retail. 

IOWA. Strawberry Point—Brayton & Henry 
recently began; retail. 

MICHIGAN. Detroit—United Show Case Co. 
recently began. 

Reed City—Wagner & Sanford recently began 

MINNESOTA. 3elgrade — Belgrade Lumber 
Co., recently began. 

NORTH CAROLINA. High Point—J. C. Holmes 
Lumber Co. opening retail business; is in busi- 
ness at Statesville, N. C 





or- 


Indianapolis—Pinnell Lumber Co., 
W. and H. A. Pinnell, 


recently 


Waynesville — Southland Hardwood Lumber 
Co., recently began. 

OKLAHOMA. Oklahoma City —V. S, Cook 
Lumber Co., recently began. 

OREGON. Portland—E. J. Sterner Co., 30 





Church St., New York City, opening buying 
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oes 
in Northwestern Bank Bldg. 
on Warner in charge. ; 
PENNSYLVANIA. Windber—C, W. Ripley re- 


began; retail. 
cent Bliss Plywood Corporation recently be- 


Portland; 


n. 
OT EXAS. El Paso—H. G. Adams Lumber Co., 
new concern. 

WEST VIRGINIA. Kingwood — Kingwood 
Lumber Co., recently began. 


| NEW MILLS and EQUIPMENT 


ARKANSAS. Little Rock—Charles T. Abeles 
' &Co. toerect new plant on East Seventeenth St. 
GEORGIA. Macon—Willingham Sash & Door 
Co. to erect warehouse. 

} MASSACHUSETTS. Boston—Hoague Sprague 
Corporation erecting box factory. 


CASUALTIES 


FLORIDA. Dade City—Dade City Veneer Mills, 
loss by fire. 

INDIANAPOLIS. La Fayette—Henry Filet- 
meyer luraber mills and yards destroyed by fire; 
mill was valued at $25,000 and in addtiion much 


j valuable lumber was burned. 


New Albany—National Hame & Chain Co., 


loss by fire, $150,000. 
MARYLAND. Baltimore—L. A. Poehlmann & 





eae, 
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Sons, stables destroyed by fire; eight horses 
destroyed; yard was saved. 

NEW HAMPSHIRE. New Berlin — Planing 
mill belonging to Luther Buber & Sons Co., de- 
atroyed by fire; loss, $40,000. 

NEW YORK. Perry—David Andrus yard dam- 
aged by fire; loss, $12,000. 

NORTH CAROLINA. Lexington—Lee Veneer 
Co., loss by fire, $40,000. 

New Bern—Rowland Lumber Co.’s plant again 
visited by fire which damaged machine shop and 
blacksmith shops; loss, $10,000. 

OREGON. Newport — Multnomah Lumber & 
Box Co., loss by fire between $75,000 and $100,000. 

SOUTH CAROLINA. Lexington—Curley Bros. 
Lumber Co., loss by fire. 
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TROUBLE AND LITIGATION 


JANESVILLE, WIs., Feb. 14.—Judge C. Z. Luse, 
United States district court, has dismissed the 
petition for bankruptcy filed by the creditors of 
the Oscar Anderson Co., feed and lumber dealer, 
Palmyra, Wis. The dismissal followed report 


by attorney that settlement had been made with 
creditors. The company is incorporated for 
$500,000 and continued in business during the 
proceedings in court. 





BELLINGHAM, WASH., Feb. 13.—Upon the peti- 
tion of the company a receiver has been appointed 
for the Allied Lumber Co. which owns an elec- 
trically operated shingle mill at Kulshan, Wash. 
The company was incorporated a few years ago 
for $100,000. The debts total $34,000. One of 
the creditors is J. L. Gilfilen, president of the 
Dakota Creek Lumber Co. 


TIMBER LAND SALES 


WHITESBuURG, Ky., Feb. 13.—Vance Bros., of 
Smithsboro, Ky., purchased several hundred acres 
of hardwood timber lands in the vicinity of Jack’s 
Creek and will install mills this spring and begin 
developing. The Cowan Creek Tie & Lumber Co., 
recently organized, has purchased a boundary of 
hardwood and will cut at once. ‘The oe will 
make a specialty of ties. Mullins & Smith, Shelby 
Gap, Ky., purchased a boundary of hardwood tim- 
ber on the Pike County border. 





INDIANAPOLIS, IND., Feb. 14.—T. E. Day, a well 
known timber buyer of Indiana, recently acquired 
286 acres of timberland in Jennings County, Indi- 
ana, a part of which had never been transferred 
by the holder of the original grant by the Federal 
Government. The Government deed to the land 
was made in 1845 to John Barkman and no other 
deed was on record. 


HYMENEAL 


HANSON-FLEMING. Alexander G. Hanson, 
manager of the White River Lumber Co., and 
Mrs. Edna Stuart Fleming were married in 
Seattle, Feb. 8, at the home of Mr. and Mrs. 
Ralph S. Stacy. Mr. Hanson is a prominent 
northwest lumberman. They will make their 
home in Enumclaw, Wash. 





GRAMELSPACHER-CASSIDY. The marriage 
of Claude Gramelspacher, one of the officials of 
the Jasper Veneer Mills at Jasper, Ind., and 
Miss Marie Cassidy, of Jasper, took place in 
that place recently. Mr. and Mrs. Gramelspacher 
left immediately for a wedding trip in the south 
and will return early in the Spring. The bride 
was a teacher in the Jasper high school for 
several years. 





GANDY is a BETTER BELT 














GANDY BELT IS TOUGH 


It takes a Gandy stitched cotton 
duck belt to give best results in a 
lumber mill. Gandy Belt has been the 
world’s standard for Forty Years. 


It pays to get the best for hard 
wear. Buy a Green-Edged Gandy for 
one of your conveyors or drives and 
compare results. 


“Tt’e the Belt with the Green Edge” 








THE 


GANDY BELTING CO. 


MAIN OF FICE AND FACTOR Y¥ 
940 W. PRATT ST., BALTIMORE, MD. 
NEW YORK: 36 WARREN STREET 
S552 WEST ADAMS STREET 





CHICAGO: 


STITCHED COTTON DUCK 
2 ) 4 


4 % 











AKITA MOKUZAI KABUSHIKI KAISHA. 
(AKITA LUMBER CO., Ltd.) 


TELEGRAPHIC AQDORESS 


AKITAMOKUZAI 
MEAO OF FICE 
NOSHIRO, AKITAKEN, JAPAN. 
BRANCHES 
OSAKA, TOKYO, NAGOYA, AOMOKL, 
MINATO, OTARU, WAKKANAI, 
SARUFUTSU, ABASHIR1, CHURUI, 
NEMURO. 


—————2 ¢ 


Noshiro, 


Messree The Millwork Cost Bureau, 


Chicago 


Dear Sirs; 


We beg you will be pleased to send us a copy of your 


Graphic Chart relating to the comparative analysis of millwork 


costs, which publication, we know, by the recent number of the 


American Lumberman of 28th Oct. 


Thanking you for your kindness in advance, 


Wherever lumber is cut or sold the American Lumberman is known and read, as evidenced by 


Yours faithfully 


The Akita Lumber Coe 





the letter reproduced above, received by the Millwork Cost Bureau, Chicago 


WILLAMETTE Engineersand 
Willamette Equipment are 
responsible for the profitable 
harvestingof PacificCoast forests. 
If you are looking “Westward” 
get acquainted with us now. 
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Manufacturers of 


LOGGING MACHINERY 


PORTLAND, OREGON 
U.S.A. 
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—— SPRUCE LADDERS —— 




















osS>— 



































Close Top 


Close Top 
Extension 


Common J 
Fruit 





Can’t sell them, if you don’t 
have them in stock. 


HANDLE THE LINE 
THAT SELLS 


| 




































































Fruit Single 


Extension Taper Single 





ORDER TODAY 
SPRING IS HERE 


W.W. Babcock Co. 


BATH, N. Y. 























Murray Bissell, sales manager for the Marathon 
Lumber Co., Laurel, Miss., passed thru Chicago 
this week on his way to headquarters in Wausau, 
Wis. 

Cc. I. Millard, president of the Chicago Lumber & 
Coal Co., St. Louis, Mo., was in the city this week, 
conferring with George J. Weiss, jr., who repre- 
sents the concern in this territory. 


L. J. Marshall, Chicago representative of the 
Exchange Sawmills Sales Co., Kansas City, Mo., 
returned late last week from an inspection trip 
among the company’s southern mills. 


Albert E. Ahrens, of Decatur, IIl., transacted 
business in Chicago, during the latter part of last 
week, and was one of the appreciated callers at 
the offices of the AMERICAN LUMBERMAN, 


Walter Robison, vice president and assistant 
general manager of the W. R. Pickering Lumber 
Co., Kansas City, Mo., was in the city this week, 
conferring with his concern’s representative in this 
territory, W. L. Godley. 


J. M. Morgan, vice president of Clarence Boyle 
(Inc.), Chicago, in charge of the southern office at 
Meridian, Miss., spent a few days of this week at 
the local headquarters, conferring with the other 
officers of the company. 


O. D. Tisdale, of the Tisdale Lumber Co., Ot- 
tuma, Iowa, and Mrs. Tisdale, are spending a 
few weeks in Miami, Fla., and. before returning 
home expect to visit Palm Beach and other winter 
resorts in that vicinity. 


E. M. Dollarhide, of the Dollarhide Lumber Co., 
returned this week from a business trip to St. 
Louis, Mo. Mr. Dollarhide had the misfortune in 
that city of suffering a severe attack of tonsilitis, 
which confined him to his hotel for several days. 


F. A. Roadstrum, manager of C. B. Moore & 
Co., Aurora, Ill., operators of retail yards and 
wholesalers, called on the local trade during the 
week, and expressed himself very optimistically 
regarding the outlook for spring business in and 
around Aurora. 


Walter B. Vanlandingham, of Vanlandingham- 
Cook Lumber Co., expected to leave at the end of 
this week for the South, to visit a number of the 
major southern pine operations for the purpose 
of gathering first hand information regarding the 
production and stock situation. 


H. L. Baker, of the Baker-Wakefield Cypress Co., 
Plattenville, La., was a recent Chicago visiter. He 
reports an active demand for cypress products of 
all kinds and, altho production is being kept up 
pretty close to capacity, the mills are not accumu- 
lating stocks and the market is strong. 


H. E. McKenna, formerly Chicago representative 
of the W. T. Ferguson Lumber Co., of St. Louis, 
Mo., and William Buchanan, of Texarkana, Ark., 
has formed a connection with the Big Four Lum- 
ber Co., of which D. V. Swearingen is president. 
Mr. McKenna is well known thruout this section. 


F. T. Turner, president of the Turner-Farber- 
Love Co., Memphis, Tenn., passed thru Chicago this 
week while on a general eastern business trip. 
C. W. Parham, sales manager of the same com- 
pany, also was in the city, on his return from 
Detroit, Mich. While here, he conferred with 
E. N. Beard, who has charge of the Chicago office. 


S. D. Lancashire, well known lumber wholesaler 
from Oberlin, Ohio, was in Chicago this week look- 
ing after some important business matters. Mr. 
Lancashire specializes in dimension stock and 
turned products and reports an active demand, the 
principal trouble now being to locate sources of 
supply. He handles northern and eastern hard- 
woods. 

F. R. Watkins, sales manager of the Exchange 
Sawmills Sales Co., Kansas City, Mo., passed thru 
Chicago on Friday of last week on his return from 
a two weeks’ business trip to New York City and 
other eastern lumber distributing centers. He re- 
ported that sentiment was very good among the 
retailers in the East, and that all indications point 
to a big business year in that section. Prospects 
for industrial trade also are very good. 


Herman H. Hettler, president of the Herman H. 
Hettler Lumber Co., and Frank W. Howes, presi- 
dent of the Howes Lumber Co., sailed from New 
York last Saturday for Rome, Italy, where they 
will attend the convention of the International 
Chamber of Commerce, March 18 to 24, as dele- 
gates from Chicago commercial organizations. 
James S. Kemper, who also will attend this con- 
vention, is preparing to sail at a later date. 





W. C. Ribenack, president of the Stout Lumbe 


Co., Thornton, Ark., and chairman of the boay § 
of the California & Oregon Lumber Co., San Frap. F 
cisco, Calif., passed thru Chicago this week on hi | 
return to the Coast from Thornton, where he hag | 
spent several days inspecting the operations there, § 
He was accompanied to this city by Mr. Niemeyer | 
general manager of the Stout Lumber Co., making § 


his headquarters at Thornton. 
The Metropolitan Life Insurance Co., of New 


York, announces that more than $8,000,000 jp © 
mortgage loans was authorized by it on Feb, 9 © 


This includes housing loans providing shelter for 
548 families. 


Chicago Trust Co., of Chicago. These loans are jp 
the main housing loans made in Chicago an 
suburbs and various cities in Illinois. 


Announcement has been made by Himmelberger. 
Harrison Lumber Co., Cape Girardeau, Mo., that 
A. F. Deneke has been promoted to the position 
of sales manager for that company, succeeding the 
late Albert Will, whose death occurred on Dec, 11, 


Mr. Deneke is a young man, a native of Cape | 


Girardeau County, and as assistant to the late 
Mr. Will secured an experience and a knowledge 
of the business that well fit him for the duties 
of the new position. Mr. Deneke was a student of 
commerce and finance in St. Louis University, St, 
Louis, Mo., and has had a varied business ex. 
perience. 


Cc. R. Wisdom, sales manager of the Red River 
Lumber Co., with headquarters in San Francisco, 
was in Chicago this week, leaving for the South 
on Wednesday night. Mr. Wisdom has been spend- 
ing the last fortnight in this territory calling on 
the trade and sizing up conditions, especially in 
the millwork industry. The Red River Lumber 
Co.’s big plant at Westwood, Cal., is running full 
time, but the heavy demand has made it practically 





Telecodes Wanted 


The AMERICAN LUMBERMAN has several 
requests for copies of the AMERICAN 
LUMBERMAN Telecode. The AMERICAN 
LUMBERMAN will pay $2.50 each for a 
number of salable copies which readers 
desire to dispose of. 











impossible to accumulate stocks to any appre 
ciable extent. Mr. Wisdom says the market is 
strong, with an advancing tendency, and he sees 
no reason to expect any weakness very soon. 


Southeast Texas and Southwest Louisiana have 
been in the grip of the most severe blizzard that has 
been experienced in many years, was the report 
given by Ben S. Woodhead, of Beaumont, Tex., who 
was in Chicago this week attending a. meeting of 
directors of the American Wholesale Lumber Ass80- 
ciation, of which he is president. In Jefferson 
County alone a loss of 10,000 cattle is reported a8 
a result of the blizzard, while thruout that entire 
section the lumber industry was brought prac 
tically to a standstill. This is going to accentuate 
the shortage of stocks at the mills and add strength 
to the market, he believed. Mr. Woodhead left 
Wednesday night for Kansas City, Mo., for a short 
visit with his father before returning home. 


R. A. Smith, secretary of the Hardwood Mills 
Lumber Co., returned a few days ago from a three 
weeks’ trip among the hardwood lumber and veneer 
mills in North and South Carolina, Georgia and 
Florida. He found business in lumber and veneers 
booming everywhere, with stocks depleted and man- 
ufacturers booked ahead sixty to ninety days. The 
mills are not inclined to accept any further business, 
Mr. Smith said, unless very attractive prices were 
offered. A great many buyers are to be met every: 
where in the hardwood producing territories he 
visited, combing the market for supplies. As dry 
stocks are very scarce, an unbelievable amount of 
lumber is moving green from the saw. S%. 
Bennett, president of the Hardwood Mills Lumber 
Co., also returned this week from a short business 
trip to Mound City and Cairo, Ill., where he found 
business “rushing.” 


A. A. Snyder, of the Glendale Lumber Co., Glen- 
dale, Ore., and operator of a line of retail yards 
in California, spent a few days of this week in 
Chicago, conferring with officers of the Lumber 
Mills Co., which represents the Glendale Lumber C2. 


in the East. He stated that the California market | 


is very brisk, with every indication of remaining 
so for a good part of this year. That market, he 
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Among the loans placed were ap. 4 
proximately 100, totaling $400,000, made by the | 
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said, is paying fully $2 more for its lumber than 
the Chicago market is willing to pay, wherefore it 
gets first call on the lumber produced in the 
Pacific Northwest. His own concern, he said, is 
all sold up on California account, and will have 
yery little to offer the eastern market for some 
time. The same holds true with many other Ore- 
gon and Washington manufacturers, he said. Mr. 
Snyder was on his way East, where he will attend 
to various business matters. 


Appointed Mill Goods Sales Manager 


PHILADELPHIA, PA., Feb. 12.—Announcement is 
made by Henry Disston & Sons (Inc.), this city, 
of the appointment of D. W. Jenkins as sales man- 
ager of the mill goods department of the firm. Mr. 
Jenkins, or “‘Dave’’ as he is known almost every- 
where in lumberdom, has 
had lumber and mill ex- 
perience in nearly every 
section of the country 
from the Atlantic to the 
Pacific, and from Seattle 
to the South. Many years 
ago he started in the 
lumber business as a 





D. W. JENKINS, 
Philadelphia, Pa.; 


Sales Manager Mill Goods 
Department of Henry 
Disston & Sons (Inc.) 





manufacturer in Kentucky, 
later — twenty-six years 
ago—joining the Disston 
organization, traveling 
out of the Louisville office. 
When that branch was 
consolidated with the Cin- 
cinnati branch he made 
his headquarters in the 
latter city for three years, then being transferred 
to the Philadelphia headquarters, from where he 
covered middle West territery for four years. In 
1909 he was made Pacific coast manager, organiz- 
ing, while in that position, the “rapid service’ 
branches at Seattle, Portland and San Francisco, 
being in charge of those offices until Jan. 1 of this 
year, then coming to Philadelphia to become mill 
goods department sales manager. His long experi- 
ence with the trade and his unusual training well 
fit him for his new duties. 





"REE aaaa 


Three Generations in Lumber Trade 


Three generations, 118 individual years, in the 
lumber business is a record of which the Schmidt 
family of Hubbard Woods, IIl., can be justly proud. 

The beginning of this long service in the indus- 
try was made when Frederick Schmidt came to 
Chicago from Mecklenberg, Germany, in 1852, and 
at the age of 12 entered the employ of the Maers- 
Bates Lumber Co. With this concern he remained 
for fifty-five years, until his death in 1907. 

His son, Frederick G. Schmidt, was born in the 
rooms above the lumber company’s offices, and 
when he was 13 years old became employed in the 
same line of work as his father. He is still actively 
on the job, as foreman for the Hubbard Woods 
Lumber Co., and has just completed the forty- 
second year of his connection with the lumber 
business, 

Edgar F. Schmidt, of the third generation, is 
working with his father at the Hubbard Woods 
Lumber Co., as shipping clerk. He has put in 
twenty-one years toward the total of 118, and 
likes the business well enough to guarantee that 
that total will be substantially raised before he is 
thru with lumber. 


A Poem in Prose 


_W. E. Snider, Chicago representative for the 
Natalbany Lumber Co., Hammond, La., has been 
sending to some of his customers the following 
clever “Poem in Prose,” written by Willis Jackson, 
which has been attractively printed by the Natal- 
bany concern: 


I am a piece of yellow pine scantling. 


f I look very smart and new and young dressed 
our sides as I am but I am very, very old. 


The longleaf tree from which I came tossed its 
needles to the breeze in southern Mississippi for 
a hundred and thirty years before the woods crew 
reached me. 


My original owner had to build forty miles of 
railroad to get to my virgin forest home. 

The railroad was built, the tree was cut, the 
Steam logger came and I was hauled forty miles 
to the mill. 
at the mill I was dumped into the log pond and 
cammieToduced to the band saw in a million dollar 

i 


After minutes of intense agony which seemed 
ages I completed a trip over endless conveyors 
and dropped from the electrically driven trimmer 
in my present shape, but I was rough and very, 
very green. 

After a bath in the soda dip I was taken a mile 
and a quarter from the mill and carefully stacked 
in a pile of many brothers. 

Four months were spent in this stack with cross 
sticks below me and cross sticks above me during 
which in spite of all efforts to be otherwise I had 
to decide to be eternally straight. 

After four months of warm southern sunshine 
I was thoroly dry and was taken to the planing 
mill where amid untold anguish I was dressed on 
four sides and came from the machine nice and 
clean and smooth as glass. 

I was then loaded into a box car and hauled 
approximately one thousand miles north at a very 
high rate of freight. 

At the end of this journey I was again put into 
a stack. This time in a retail yard in a northern 
city. 

After two months in this new stack I was loaded 
on an automobile truck and hauled six miles across 
town to a building. 

I have great strength, I will last forever and I 
ask you, in all earnestness, Mr. Ultimate Consumer, 
is ninety cents too much to pay for me? 


LAA SES SEE EES 


An Old Guard in Marine Ranks 


An interesting lumber character has come down 
from the region of Michigan’s Keweenaw Bay. He 
is Axel Swan, engineer of a lumber vessel towing 
ear ferry barges up and down the bay and on 
wider waters. The engineer during forced idle 
interregnums likes to come to the great city that 
has swallowed up so much of the lumber material 
of the whole lumber region. He comes from Pe- 
quaming, where the lumberman owns the mill, the 
store, the postoflice, offices, the church, and all 
the land. Pequaming Point is 600 feet above sea 
level and once was an island. The Hebard & 
Thurber Lumber Co. was organized in 1879. En- 


of 1922, states the Strauss concern. Its survey 
of building activity in January, which covered 208 
cities, shows that the decline in building permits 
and valuations in January as compared with De- 
cember was the smallest in the history of the 
American building. 


Recent Patents 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies thereof may be obtained from R. B. 
Burnham, patent and trade mark attorney, Con- 
tinental Trust Building, Washington, D. C., at 
the rate of 20 cents each. State number of patent 
and name of inventor when ordering. 

1,438,904. Bark removing machine. Herbert L. 
Crouse, Washburn, and Carl M. Johnson, Wood- 
land, Me. 

1,438,932. Machine for use in making boxes. 
Osceola C, Thompson, White Plains, N. Y., assignor 
to Wirebounds Patents Co. 

1,438,943. Firewood cutting machine. 
W. Casey, Rockland, Mass. 
1,439,144. Saw setter. 

ner, Ore. 

1,439,215. Wood carving machine. 
Young, Chicago, Il. 

1,439,349. Lubricating system for logging blocks. 
Oscar A. Wirkkala, Rome Township, Wash. 

1,439,801. Sawing machine. Henry K. B. Davis, 
jr., Providence, R. I., assignor to Swing-Rite Co., 
same place. 

1,439,900. Wood turning machinees James 
Kernes and Isaak Karish, Chicago, assignors to 
Kernes Manufacturing Co., same place. 

1,439,938. Lumber calculator. Andrew L. Beck, 
Orlando, Fla. 

1,440,042. Means for. barking Ed- 
mund B. Whalley, Sheffield, England. 
1,440,098. Saw set. Freeman 

George, N. Y. 





Francis 
Alvin Casebeer, Hepp- 
William B. 


timber. 


Odell, Lake 








Loading vessels at Pequaming, Mich., 


gineer Swan says that Chippewa Indians and old 
time lumber hookers swap timber yarns in and 
about the heights of Pequaming. 

Mr. Swan is numbered among the old guard in 
marine ranks and has a lot of log-rolling data 
that tells of what has been in the lumber world. 


Finds Building Outlook Excellent 


S. W. Strauss & Co., investment bankers of Chi- 
cago, have recently completed a survey of building 
material prices thruout the country which indi- 
cated that these were quite stable and pointed 
neither to any radical increase or decrease. Prices 
on many materials varied according to locality, 
indicating influences which related largely to local 
stock on hand and freight conditions. Large 
builders who keep in close touch with the prospec- 
tive material prices and who have construction 
projects in hand were not delaying completion of 
their plans with even the hope that prices will 
soon change to any great extent. The labor situa- 
tion was improved during January by the fact that 
spring contracts with various building crafts were 
being rapidly signed, generally upon the scale pre- 
vailing last year, with slight advances in some 
cities. Elimination of the old bonus system is 


being effected under the new contracts, and em- 
ployers and unions are harmonious on the need of 
greater cojperation and efficiency to maintain a 
high production for the entire year. 

The year 1923 started with a prospect of pos- 
sibly exceeding the unprecedented building record 











where lumbering is the sole industry 


1,440,383. Variable feed for veneer jointers 
and the like. Orin C. Fenlason, Portland, Ore. 
1,440,461. Wood sawing machine. Niels Han- 


sen, East Stanwood, Wash. 

1,440,800. Siding mill. Arthur Schenck, Mari- 
etta Township, Washington, assignor to Whatcom 
Falls Mill Co., Bellingham, Wash. 


1,441,038. Jointer. Philippe Soucy, Minne 
apolis, Minn. 

1,441,061. Plywood. Oscar P. Cadmus, Bay- 
side, N. Y. 

1,441,365. Saw clamp. James M. Mays, Pitts- 


burgh, Pa. 
1,441,369. Stave planing machine. Henrik O. 
Olsen and Oskar Nilsen, Trondhjem, Norway. 
1,441,370. Head rounding machine. Henrik O. 
Olsen and Oskar Nilsen, Trondhjem, Norway. 
1,441,747. Tree sawing machine. Thomas G. 
Perkins, Seattle, Wash. 


1,441,825. Saw gumming device. Mike Bindas, 
East Hammond, Ind. 

awa Saw set. Willard M. Davis, Waynes- 
ville, Il. 

1,441,996. Combined wood cutting and splittin 
machine. Kichimatsu Mukai, San Francisco, Calif 


1,442,471. Mechanisms for holding saws. John 
H. Ferguson, Dayton, Ohio. 

1,442,558. Log hauler. Frank Cook, Spokane, 
Wash., assignor to Holt Mfg. Co., Stockton, Calif. 

1,442,627. Collapsible crate. Sidney R. M. 
Malloch, Philadelphia, Pa. 

1,442,727. Machine for sealing boxes. William 
MacGowan, Oak Park, IIl., assignor to Chicago 
Mill and Lumber Co., Chicago, Ill. 
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Latest Reports on Lumber Prices 





The 


demand continues active 
following list represents prevailing prices, f. o. b. 


and prices are very firm. 


MICHIGAN HARDWOODS 


Michigan mills points: 





The sales of lower grades have 


increased and these stocks are being reduced. The 

















, FAS Selects No. 1 com. No.2 com. No.8 com. . . FAS Selects No. 1 com. No.2 com. No.3 com, 
3ASSWOOD Sorr ELM— bs 
4/4 $ 80.00@ 85.00 § 65.00@ 70.00 $ 50.00@ 55.00 $32.00@35.00 $26.00@28.00 | 8/4 100.00@105.00  85.00@ 90.00 70.00@ 75.00 40. bo O SE: > i sae 
5/4 $5.00@ 90.00 70.00@ 75.00 55.00@ 60.00 35.00@28.00  28.00W30.00 | 10/4 115.00@120.00 10 ‘00@110,00 90:00@ 95.00 £0:00@55,00 i ates 
6/4 90.00@ 95.00 75.00@ 80.00 60.00@ 65.00 37.00@40.00 28.00@30.00 | 12/4 120.00@125.60 105. ee 110,00@118,00 65:00060.00 ot See 
8/4 —_95.00@100.00 —$0.00@ 85.00  65.00@ 70.00 40.00@45.00 .@..... | 16/4 —140.00@145.00  125.00@130. , ee eee SNE Re 
10/4 105.00@110.00 90.00@ 95.00 75.00@ 80.00 50.00@55.00 <a Harp MarLe— 
BEECH— 4/4 $ 90.00@100.00 $ 80.00@ 85.00 $ 55.00@ 60.00 $35.00@40.00 $16.00@ 18.09 
5/8 No. 2 common and better 35.006 40.00 $13.00@16.00 | 5/4 100.006110.08 $5.00 90.00 65.000 70.00 ae ee OO ie boeeane 
4/4 70.00@ 75.00 60.00@ 65.00 45.00@ 50.00 28.00@30.00 17.00@19.00 | 8/4 103.00@IIB.OY Bn OO oe OD $6001 90-00 45:0050.00 20.006 22°09 
os hetae Reebie Geen waeen ieee a ae boptze.00 120-00¢115-00 _96,00%100.0065:00@ 60.00 24-000028.m 
6/4 80.00@ 85.00 70.00@ 75.00 55.00@ 60.00 34.00@36.0 9.00@ eendg . coe ¥ 
8/4 90.00@ 95.00 80.00@ 85.00 65.00@ 70.00 40.00@45.00 20.00@22.00 wi Been mene iatie uaeee 
sIRCH 16/4  150.00@155.00 140.00@145.00 120.00@125.00 60.00@65.00 "@ ter 
4/4 $120.00@130.00 $ 95.00@100.00 $ 55.00@ 60.00 $30.00733.00 $17. 00@19.00 | Sorr MapLE— 
5/4 125.00@135.00 100.00@105.00 65.00@ 70.00 35.00@38.00 00@21 ae ~~ 7 
6/4 125.00@135.00 105.00@110.00 70.00@ 75.00 38.00@40.00 19.00@21.00 4/4 $ 80.00@ 86.00 $ 65.00@ 70.00 $ ae popes yoy tt ey ets fo 
S/4 130.00 135.00 110.00@115.00 60.00@ 80.00 45.00980.00 .....g..... 314 S000 95:00 S00 80:00 60.00@ 65:00 34:00@36.00 19,00@21.09 
10/4 135.00@140.00 120.00@125.00 -00@105. 55.00@60.00 eo@ecoee . y 90 . . * ota “AnAID 
12/4 140.00@145.00 125.00@130.00 105.00@110.00 55.00@60.00 |....@.. 8/4 95.00@100.00  80.00@ 85.00 —65.00@ 70.00 40.00@45.00 20.00@22.09 
. ‘ END DriED WHITE MAPLE— a 
Sorr ELmM— 4/4 $110.00@125.00 ...... . ee $ 80.00@ 95.00 .....@.. + @irees 
4/4 $ 80.00@ 85.00 $ 65.00@ 70.00 $ 50.00@ 55.00 $30.00@32.00 $22.00@24.00 | 5/4 —115.00@130.00 °..... eax 85.00@100.00 .....@..... -@... 
5/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 24.00@26.00 6/4 120.00@135.00 ...... Wins ose: 90.00@105.00 Ye oceee Qiricc. 
6/4 90.00@ 95.00 75.00@ 80.00  60.00@ 65.00 35.00@37.00 24.00@26.00 | 8/4 130.00@145.00 ...... Sica: 100.00@115.00 2.21. @..... cee es @..... 
Dry stocks of Wisconsin hardwoods and hemlock are low, demand is heavy, and the market strong. During the week there have been no price 
changes, quotations f.o.b. Wisconsin mill points remaining: | 
ASH— FAS Selects No. 1 com. No. 2com. No. 3 com. 
FAS Selects No. 1 com. No. 2com. No.3 com. Harp MAPLeE— 
4/4 $105-00@)110.00 $ 85.00@ 90.00 $60.00 65.00 $30.00@35.00 $18.00@20.00 | 6/4  95.00@ 100.00 80.00@ 85.00 70.00 75.00 35.00@38.00 15.00@18.00 
5/4 110.00@115.00 90.00@ 95.00 65. 00 35.00@40.00 19.00@21.00 | 8/4 105.00@110.00 _90.00@ 95.00 80.00@ $5.00 40.00@45.00 15.00@18.00 
6/4 115.00@120.00 — 95.00@100.00 70. 00 15.00 42:00@47.00 19.00@21.00 | 10/4 115.00@120.00 100.00@105.00 50.00@55.00 mae 
8/4 125.00@130.00 105.00@110.00  80.00@ 85.00 47.00@52.00 20.00@22.00 | 12/4 120.00@125.00 105.00@110.00 95.00100:00 50.00@55.00 .....@..... 
BASSWOOIL Sort MAPLE 
4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 50.00@ 56.00 $32.00@35.00 $28.00@30.00 | 4/4 $ 75.00 80.00 $ 55.00@ 60.00 $ 40.00@ 45.00 Ben oO eto tir oom inve 
5/4 — 85.00@ 90.00  65.00@ 70.00 b5.00g 60.00 35.00@38.00 30.00@32.00 | 5/4 80.004) 85.00 000 oo Oe ae Oe oon srougpay oo 170001900 
6/4 — 90.00@ 95.00 70.00@ 75.00  60.00@ 65.00 35.00@40.00 32.00@34.00 | $/4  Sd-00@ 0.0) + Ba-nN@ TO.00 BROOD OOD 350001000 | 17,00019.00 
8/4 95.00@100.00 — 80.00@ 85.00 65.00@ 70.00 40.00@45.00 34.00@36.00 a 4 . . . , ‘ ; 
Birco— cama 
‘ ' . 5.00@38.00 $15.00@17.00 
4/4 $115.00@120.00 §$ 90.00@ 95.00 $ 55.00@ 60.00 $28.00@32.00 $15.00@17.00 | 4/4 $115.00@120.00 § 90.00@ 95.00 § 60.00@ 65.00 $35 
5/4 120.00@125.00 " 95.00@100.00  65.00@ 70.00 35.00@38.00 17-00@19.00 | 5/4 120.00@125.00 96. 86-00% 100.00 oS ete ieoe Srooseaecs ir00mise 
6/4  125.00@130.00 100.00@195.00 —70.00@ 75.00 38.00@40.00 17.00@19.00 | 8/4 I2B-00@1R0.00 100. nog ine ne ee oon OCOD EE OG 20-00—22.00 
8/4 125.00@130.00 105.00@110.00 85.00@ 90.00 45.00@50.00 18. 00@20.( 00 /4 = 130.00@135. . . — , , 
10/4 135.00@140.00 115.00@120.00 100.00@105.00 60.00@70.00 yy HeMLOocK, No. 1, S1S1E— 
12/4 140.00@145.00 120.00@125.00 105.00@110.00 60.00@70.00 .....@..... 8’ 10’ 12-14’ 16° 18-20" 
Sorr Exm— 2x 4° $38.00@35.00 $33.00@35.00 $31.00@33.00 $33.00 35.00 $37.50@39.50 
4/4 $ 75.00@ 80.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $24.00@27.00 $18.00@20.00 | 3X 8, BR ENG@SO.50  20.50GS1.50 28.50 GS OO an Oat OD Beto 
8/4 8500) 90.00 CeOOD Fo8m BeOS B08 27-00 730.00  19-00721-00 | 2x10" —30.00@32.00 31.00@33.00 31.00@33.00 33.00@35.00 36.50 38.50 
8/4 _95.00@100.00 s0.00 85.00 $5.00@ 70.00 36.00@40.00 19.00@21.00 Oe a ee a 
10/4 105.00@110.00 90.00@ 95.00 75.00@ 80.00 50.00@55.00 ..-..@..... No. 1 HeMLock Boarps, S1S— 
12/4 110.00@115.00 —95.00@100.00 80.00@ 85.00 50.00@55.00 ....@...-- ? 10-14" 16° 18-20" 8-16" 
4/8 8 900 Ix 6” °29.50@31:50 °80.50@32.00 °82.0003400 “Ss.B0QaT.90 *S1-00gss.00 
4/4 $ 70.00@ 75.00 ......@...... 40.00@ 45.00 $23.00@25.00 $15.00@17.00 | 1x . . . 2. . . . 
5/4 — 80.00@ 85.00 ...... A iating y 50-000 55.00 ¥74:000030.00 *16.00—918.00 1x 8° — 30.50@ 32.50 31.50@ 33.50 33.00@35.00 36.500 38.50 32.00@34.00 
6/4 80.00@ 85.00 ...... Biscess 50.00 5.00 28.000930.00 16.00018.00 | 1X30, 81-5007E0-50 = 33.50004-20  2t-SoR rece 8657 -L0@ 20.50 = 8.000088 
8/4 85.00@ 90.00 ...... = 55.00@ 60.00 32.00@35.00 16. 00@ 18. 00 | 1x12 32.50@34.50 —33.50@35.50 = 35.00@37.00 38.50@40.50 —34.00@36.00 
10/4 90.00@ 95.00 ...... @...... 65.00@ 70.00 40.00@45.00 / From prices of No. 1 dimension or boards, for merchantable deduct $2; 
12/4 95.00@100.00 °:.... eae 70.00@ 75.00 45.00@50.00 .....@....- for No. 2 deduct $4, and for select No. 3 deduct $8. 
Harp MAapLe— ° For shiplap or flooring, add 50 cents to prices of No. 1 boards. 
4/4 $ 85.00@ 90.00 $ 70.00@ 75.00 $ 55.00@ 60.00 $32.00@35.00 $13.00@15.00 No. 3 hemlock, rough 6’ and longer: 2x4” and wider, $16; 1x4” and 
5/4 — 90.00@ 95.00 75.00@ 80.00 65.00@ 70.00 32.00@35.00 15.00@18.00 | wider, $15.50 to $16.50. 
St. Louis, Mo., Feb. 12.—Current quotations on southern hardwoods, f.o. b. St. Louis: The following are average prices, Cincinnati 
GumM— 5/4&6 ; : ; Re 
3 Qtrd. red: ft 5/4 & 6/4 8/4 QUARTERED RED ion 5/4 & 6/4 8/4 base, obtained for oak flooring during ye week 
BAS, ui1 1 8103@ 120 S110@ 115 S110@II5 | FAS ....... --$120@125 $125@135 $135@145 ee oe ee nee Se 
No. 1 com. 65@ 67 67@ 72 T@ 75 No. 1 com..... 68@ 70 72@ 77 78 | Manufacturers’ Association: 
No. 2 com. 33@ 38 42@ 45 48@ 50 NO. Z°COMs..66 42@ 45 50@ 53 rg 60 HEX1%” 49x2" 4Rx2%" %x1%” %x2” 
trd. red, S.N > Ww 
. FAS~ W. Des ae , PLAIN WHITE OAK— Clr, atd. wht.$141.67 $...... $147.73 $106.07 $107.85 
ob alee Se I0@ 62 $ 67@ 69 $ 69 @ 71 KF AS getie 119 122 126 12 131 Sel td. wér. 100.638 79.00 75.82 
No. 1 Pe aid, cuttin ie —— No. 1 com. ‘and iit”: ¢ 4% e 108.76 — 103.90 79.56 16.08 
tees 45@ + dD@ 5 ) 5S ae Ir. pln, d. 101.96 100. 038.13 73.3% 2, 
No. 2 com. 29@ 30 30@ 32 32@ 34 Ne’s com..... 3 - bE pi ° 77 | Ser pin. wht, 84.96 90.33 ont Gree OLTL 
Plain red: No San. | 24@ 26 24@ 26 | Sel Pin. red. 82.84 90.00 94.28 62.32 iy | 
ge _s1ogai0g $110@115 $112@115 | Sound wormy.. 40@ 42 45 47 47@ 49 | NO} com--: 9342 70.63 71-89 48.07 4848 
swe 4 34 aa 
No. 2com... 34@ 36 36@ 38 440 46 | PLAIN Rup OaK— 
OY. scceuaetabaena ein BAS ..eeeee —— $122@126 $126@131 MAPLE FLOORING 
i 2 bie So -> JOM OF 3 UM 6 (a 9 “ 
No. 1 com... 45@ 46 51@ 52° 54@ 56 2 oo 69 71@ 73 5@ 77 Current prices on maple flooring, f. 0. b. Cadil- 
No. 2 com... 25@ 26 29@ 30 29@ 30 No. 2 com..... 44 45@ 47 47@ 49 | Jac, Mich., basis: 
CoTTONWOOoD— PoPLAR— 
: ais tO’ 
FAS .........$ 55@ 57 $ 58@ 60 ...@... | FAS ......2. 110@112 $120@125 ae Peivcgnit -" _— mt ee 
No. 1 com... 46@ 48  51@ 53 1..@:: Saps and sel.. 77@ 79 80@ 85 intent ae* ed a es 
No. 2 com..... 36@ 38 38@ 40 2.1@:: No. 1 com..... 58@ 60 69@ 70 ng ef rr Sees OS:00 B00 41,00 
QuarTERED WHITE OAK— 4 = é- b+ 4 1 = oS = x2 wecheees 100.00 90.00 45.00 
PAM. pncunersia $135@140 $140@150 $150@155 magenta —_—— io x8" <2 0.0... 880 80.00 50.00 
No. 1 com. and Sort MapLe— 17/16x2%4” ........ 105.00 95.00 50.00 
sel. ........ 70@ 75 80@ 85 95@100 Log run ...... $47 $50 $55 EY wannsnes 95.00 85.00 50.00 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Feb. 12.—The following are average prices, Cincinnati base, quoted on Virginia, West Virginia, Kentucky and Tennessee hard- 


woods today: 


4/4 5/4€6/4 8/4 
QuaRTERED WHITE OAkK— 
WAS occ ceva $140@150 *Toaiis oe tte 
Selects ..----- 105@110 120 
No. 1 com..... 70@ 7 80@ 8 85@ 90 
No. 2 com..... 438@ 48 53@ 58 58@ 63 
Sound wormy.. 40@ 45 50@ 55 60@ 65 
QuarTERED RED OaK— 
irene wie S$115@120 i Qaws ee ‘ 
po Ce Ie i 65 ges ng 
No. 2 com..... 40 SO «siG@icwn cucius 
prain WHITE AND RED OAK— 
WA cca wisisals er} ge o18 135 $130@140 
Selects ......- 5@ 95 90@100 90@100 
No. 1 com.... 330 78 %7@ 80 %T8@ 83 
No. 2 com.... 45 50 45@ 50 47@ 52 
No. 3 com.... 22 24 27 30 30@ 35 
Sd. wormy... 47@ 50 57@ 60 60@ 65 
BasswooD— 
| | | BOC $ 80@ 85 $ 85@ 95 $ 95@100 
No. 1 com..... 50@ 55 55@ 60 60@ 65 
Mo, 2 COM. «««+ 32@ 34 387@ 42 40@ 45 
BEECH— 
|) ares $ yo 85 $ 85@ 90 $ 90@ 95 
No. 1 com..... 45@ 50 50 55 55 60 
No. 3 COM... <«. 28@ 33 38 383@ 38 
CHESTNUT— 
| eee $120@125 $125@130 $125@130 
We; 2 COM. -6 0.0 70@ 7% 75@ 80 75@ 80 
No. 3 com..... 20 20 20 
Sd. wormy a 
No. 2 com 30@ 32 32@ 35 35@ 38 
Sd. wormy Pn 
No. 1 om. 
and better. -. 85@ 88 42@ 44 42@ 44 
MAaPLE— 
BAS oie e elie $ 95@100 $100@105 $105@110 
No. 1 com..... 65@ 70 TO@ 75 75@ 80 
Ne. 2 COM xs 35@ 38 388@ 43 43@ 48 





4/4 5/446/4 8/4 


BIRcH— 
WA iwew cee $125@130 $130@135 $135@140 
No. 1 com. and 
SON wicrosinac 65@ 70 T0@ 7 T0@ 75 
1 i ae 65@ 70 T70@ 75 T0@ 75 
No. 2 com..... 35@ 40 40@ 45 42@ 45 
WHITE ASH— 
WME a wanes «ode $ 90@ 95 ae 115 ee 
No. 4b €OMic ccc 55@ 60 65 70 70@ 75 
No. 2 com..... 35@ 38 40@ 45 45@ 50 





4/4 5/4€6/4 8/4 


HickKory— 
| eer cre a ee - $110@120 $110@120 
No. 1 com..... 2+@... 70@ 80 
No. 2 com..... 36 ry 35@ 40 
WALNUT— 
WAM wacadwaas $205 @210 ere 225 $225@230 
ee 150@155 160 160@165 
Ne. 1 com.... _— . lip 120 115@120 
No. 2 com.... 45 50 45 50 





VALLEY HARDWOODS 


Cincinnatl, Ohio, Feb. 12.—The following are today’s average prices on southern Mississippi Valley 


hardwoods, f.0. b. Cincinnati: 
4/4 5/446/4 8/4 
Guu— 
trd. red FAS.$110@120 $120@130 $130@140 
3 trd. Ne. 1 * . 720 11 . a2@ BT , a7@ 89 


(| eee < & 70 80 
No. 1c 55 65 
Plain sel "FAS. 103@110 120@130 125@130 
— red No. 
waa 60@ 65 75@ 80 85@ 90 
Bap “bo “boxboards, 
We se SE@ GO cc Gece ccc Gece 
Sap FAS. 6” & 
WEGGE wena 56@ 59 59@ 63 67@ 70 


Sap No. 1 com. 44 48 46 49 48 50 
Sap No. 2 com. 25@ 27 26@ 28 26@ 28 


MAPLE— 
Spot worms N. 


D., log run.. 45 50 55 
Sorr ELmM— 
oA édveciee'an cae eal $ 77 $ 80 
Ge & CGMNe. sus 50 55 60 
No. 2 Com... .. 28 30 32 


4/4 5/446 /4 8/4 
QUARTERED WHITH OAK— 


Wet iuadeewds “— 130 “7 = er 140 
BOMGGN ceccece 100 110 
SS ae 8s 70 Ki 80 
No. 2 com..... 42@ 47 57 
QUARTERED RED OAK— 
MN Gkeedwéda $120@125 wee  oae@es 
No. 1 com..... 60 We saaQeue — cas 
No. 2 com..... 38 43 ot @cne «eaQhues 
PLAIN WHITE AND RED OaAK— 
Me dédecann we $115@120 $120@125 $125@130 
Selects ....... 80@ 85 $ 85 90 ° 90@ 95 
No. 1 com... 65@ 68 68@ 70 68@ 70 
No. 2 com..... 40@ 45 45@ 48 45@ 48 
No. 3 com..... 20@ 22 23@ 25 2 28 
Sd. wormy .... 40@ 45 48@ 53 50@ 55 
CoTTONWwoop— 
FAS, 6” & wdr.$ iba 4s ” $ 60@ 63. ...@... 
No. 1 com..... BGGe Ge 2 ac Qc 
No. 2 com..... 35 38 a 40 ng 





CYPRESS 


The following are current f.o.b. Chicago 
prices on cypress: 


GULF COAST RED CYPRESS— 


New Grades 
Factory 
Factory 
Tank FAS Selects Shop Box Peck 


4/4,...$118.50 $111.50 $ 76.50 $51.50 $29.50 $26.50 
5/4.... 123.50 116.50 86.50 63.50 32.50 28.50 


6/4.... 126.50 119.50 89.50 66.50 32.50 28.50 

8/4.... 185.25 127.25 97.25 by = 33.25 29.25 

10/4.... 141.25 133.25 103.25 80.25 ..... ..... 

12/4.... 141.25 133.25 103.25 30.28 re ee ee 

16/4.... 146.25 138.25 108.25 85.25 ..... «eee 
Boards 


.1 No.2 No.3 
1x4 to 12”, random lengths. $51, 50 $39.50 


Finish, S2S, Random Lengths 


Clr.heart A B Cc D 
. -$109.00 $104.00 $ 94.00 $84.00 $69.00 


1x4 to 11”. 

1x2 to 11”, 
— wdths. 109.00 104.00 94.00 84.00 69.00 
>| ie 116.00 112.00 102.00 92.00 


76.00 

For 5/4, add $5 to above prices; for 6/4, add 

$8; for 8/4, add $16; for 6/4 and 6/4 “‘D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
%"x4, 5 or 6”, std. lgths.$51.75 $48.75 $43.75 $28.75 
Bungalow aaeate 


B 
eas”, from 1° stOCK sc.csce 7 15 $48.75 Si. %6 
%"x8"" from 1%” stock... 75 §©66.76 64.25 
For 10- inch, add $10. 
Lath 
No.1 No.2 
1, A ee chencenMaee .--$10.40 $9.90 
RED CYPRESS, OLD GRADES— 
Factory 
No. 1 No. 1 No. 2 
FAS Selects oe common common 
4/4...$110.00 $ 90.00 $58.0 $50.00 $36.00 
5/4,, a 00 95.00 72. 00 50.00 36.00 
6/4... 1 5.00 95.00 75.00 50.00 36.00 
8/4... 130, 00 105.00 83.00 52.00 36.00 
10/4... 135.00 125.00 90.00 54.00 36.00 
12/4... 135.00 125.00 90.00 54.00 36.00 
Boards 
1x6,8&10" 1x12” 1” random 
No. 1 common......$52.00 SOu.00  ieses 
No. 2 common...... 40.00 46,06 seni 
Lo) Ray Resa Caner OE $29.50 
YELLOW CYPRESS— 
Factory 
No. 1 No. 1 No. 2 
FAS Selects shop com. com. 
4/4......$ 94.00 $79.00 $52.00 $38.00 $31.00 
1 oe 104.00 89.00 66.00 43.00 34.00 
ji — 104.00 89.00 66.00 43.00 34.00 
/, ae 109.00 94.00 74.00 45.00 35.00 
Boards 
1x6” 1x8° 1510° 1213” 1” rand. 
Selects ........ $84.00 $84.00 $86.00 $94.00 ..... 
No. 1 common.. 42.00 42.00 43.00 50.00 ..... 
No. 2common.. 34.00 34.00 36.00 38.00 ..... 
MMe om ceek Seek (edaee-seeeas $27.00 





Cincinnati, Ohio, Feb. 12.—The following are 
average prices today f.o.b. Cincinnati: 
RED CYPRESS— 
Rules of March 18, 1922 


Factory 
Factory 
Selects Shop 
Bo GE scestiivesduadeundeuves $74.00 $44.00 
Finish—S1S or S2S 
aoe 
1x4 to 12” 


C 
ineld. S28. $100. 50 $96. 50 $90" 50 $78.50 $60. 50 
Common as he ——- 


2 No. 3 
EO Re au caeesewtemas $43.00 $31.00 $25.00 
YELLOW CYPRESS— 
4/4 5/46/45 8/4 
j |. Eee $ 90 ps4 $105 $120 
SOME cccccce . on 85@ 95 9%5@100 
No. 1 ahep.. 20. 47 bo 60@ 65 68@ 75 
Random widths— 
No. 1 com..... 35 40 43 
No. 2 com..... 0 32 35 
No. 1com. No. % com 
BO OO cede scien neeweeance $40 $33 


1x10 & 12%... cc ccccccccccces - 47 38 


St. Louls, Mo., Feb. 12.—The following are 


current quotations on cypress, f. 0. b. St. Louis: 

GULF COAST RED CYPRESS— 

New Grades 
Factory 

Factory 
Tank Selects Shop Box 
BSE ccvecececes 75 $73.75 $48.75 $26.75 
GE icececcccces Lamia 83.75 60.7 29.7 
CLE ccvccscoeces Bete 86.75 63.75 29.75 
8/4 éencccsen Sntele 94.50 71.50 30.50 
WOE sinacncccdes 142.75 104.75 i errr 
TAee cseqeaade eee 142,75 104.75 Tie -eaeas 
Die wecanenduned 147.75 109.75 i rere 
PGGM SUMO: BIE so ccccsccandecucdesnaccdeds $23.75 

Finish, = or . 

lear Heart 


c+ 00 $102) 00 $ 92. re t s2 00 $67. 00 
- 114.00 110.00 100.0 0.00 74.00 

127.00 122.00 112. 00 109.00 ..... 
137.00 132.00 122.00 


Common Grades, Rough 
No. 1 No. 2 No. 3 





Le ler $50.75 $38.75 $28.75 
EMIS” | wiavadsCinconcedenses 57.75 43.75 28.75 
Bungalow Bevel Siding 
PGS 8" cccue Tre GRIe cccuc GRZD ccsce 
D3GEIO” ccc 7, a oy) ee 73.25 ‘ 

YELLOW CYPRESS— 

4/4 5/4 6/4 8/4 10/4 
MME /wotsikeeteudkéwnd 90 5 $95 $100 $115 
ee rer 7 85 8 
ING Dc MO sc desnune 47 62 62 12 77 
No. 1 common...... 37 39 39 41 
No. 2 common...... 27 29 29 30 

Boards 

1x6” 158" i2130° i1213° 
Wo. 1 COMMOMiiccce ccess $40.00 $41.00 $49.00 
No. 2 common...... 31.00 32.50 33.00 35.00 

Peck 

EP BGO 6. vc cccccdnccccsscss hekewanexameas $20.00 





REDWOOD 


The following are the prevailing redwood 
prices, f.o0.b. Chicago (72-cent freight allow- 
ance): 

Bevel Siding, -Inch, S1S2E 
46“ 9” é ” 


-——Clear—, 
3 ’ -% ’ §° -20’ 


, 3’-7' 8-207 3°-20° 
eee $37.25 $47.25 $34.25 $44.25 $83.25 
OF nneusievens 88.25 48.25 36.25 46.25 38.25 
OP isenncians 87.25 47.25 35.25 46.25 87.25 


Not less than 10 percent of 3’ to 7’; remainder, 
8’ and longer. 

For specified lengths, add $2; no charge for 
elimination of 18’ and 20’. 

Special patterns, add $4. 


Bungalow Siding, S1S2E 





1 Ce “A”. 
%yx 8” $48.2 51.25 $46.25 $49.25 
% x10” 55.25 50.25 53.25 
x 8” 58.25 53.25 56.25 
x10” 62.25 57.25 60.25 
x 8” 76.75 71.75 74.75 
oxic 83.75 78.75 81.75 
4 X12” 85.75 80.75 83.75 





For rough bungalow siding, add $2. 
Special patterns, add $4. 
Random Shop, Rough or S2S, 5” and up, phen 


D hag 14%” 1%” ; 2%” ” ” "6" 
$45.50 $62.50 $62.50 $55.50 $75.00 $73.00 $77.00 $81. 50 
1-Inch Finish—Rough, S2S or S4S 


“oe ” “ , 





Gast lear— 


es epaarag. repre 

3-44%4" 5-7’ yh $-4%" 5-7’ 8-20’ 4-20" 
OE kadadawes 3 Po $57. 50 $08.5 9 $42 z= =. 4 7 4 $72. a 
OP -scesageas 57.5 50 42 78.50 
Oe sedecneae 59.50 39.50 36. 30 54.50 8150 31. 30 80.50 
3” to 6”... 47.50 57.50 42.50 52.50 
 sduawiaee 74.50 74.50 94.50 69.50 69.50 89.50 78. 50 
i, aerereree 85.50 85.50 98.50 80.50 80.50 93.50 22.50 
IS” lweteccces 87.50 87.50 98.50 82.50 82.50 93.50 82.50 
TR sic cues 94.50 89.50 78.50 


For specified lengths, add $2; no = chares for elimi- 
nation of 8’ to 

For vertical elie clear, 4”, 5” and 6”, 
8”, 10” and 12”, add $15. 

For 22’ and 24’, add $6 to 8’-20’; 26’-52’, 
add $14. . 
Wide Clear Finish, Rough or S2S, ees 8’ -20’ 

1” 1% #.) 9” 3” ” 6” 

14” sig 2 5 $124.50 “se ” $127. 00 $131. 4 = = ry = 


16” ... 122.50 129.50 12 132.00 136.00 
18” ... 127.50 134.50 30.50 137.00 141.00 144 30 14850 


add $10; 


139 
20” ... 132.50 139.50 137.50 142.00 146.00 149.50 151.50 
23” 137.50 144.50 142.50 147.00 151.00 154.50 156.50 
24” 142.50 149.50 147.50 ey 2.00 156.00 159.50 161.50 
26” 147.50 rege 152.50 157.00 161.00 164.50 166.50 
28” 152.50 159.50 157.50 162.00 166.00 169.50 171.50 
20% ... 157.50 164.50 162.50 1 67. 00 171.00 174.50 176.50 
For S48, add $2. 


For 8’-16’ random, add $5; not furnished in 


specified lengths. 
Thin Finish, S2S, 8’ to 16’ 





rc — cA OF 
5” yy” 54” 
Oe wWidticeasiwiawass $6450 76.25 $61.75 $74.00 
Oe scdddwedcucnes 67.25 80.75 65.50 78.50 
OG ceadadduccecacas 68.50 82.25 68.00 81.50 
Oe ecddeavivevewuc 67.25 80.75 65.50 78.50 
OF Vddesececcanese 67.25 80.75 66.75 80.00 
BO” sccceencteeksne 70.00 83.75 69.25 83.00 
FY cteececccacecor 70.00 83. 75 69.25 83.00 
GORE scccccencce 67.50 80.75 66.25 79.28 
Trimmings, 4’ to 7’, and what “A” develops, 
shipped at $1.50 less. 
add $5 for every 2” above 


For 14” and wider, 
12°. 


q 
{ 
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SOUTHERN PINE 


Jacksonville, Fla., Feb. 5.—Following is a recapitulation of prices obtained in this territory during the two weeks ended Feb. 3: 


Week ended— 














——— 
































Feb. 3 Jan. 27 | Week ended— Feb. 3 Jan. 27 | week ended— Feb. 3 Jan. 27 | Week ended— Feb. 3 Jan, y 
eau, geri t ‘ais 1x4 B&better ...°. - 55.00 50.00 Roofers witli Boards 
x r. heart...$62.60  ..... ae o. 1 com...... 46. -00 | 1x6 No. 2 com......... ’ . EU DINO cevccscvces secee 24, 
Bé&better ...... 61.48 $50.41 com...... aie ieee | ORS. Foe... «20... ae 09 i8e0 | 1x10 shiplap ..0...0. 2222 Oe 
No. 1 com...... 44.95 44.50 | x3% Babetter Seek 41.00 45:00 | tn¢No $ com. — Ean. ; 24.04 
No. 2 com...... 21.93 21.53 COM. sei0:5< 37.69 37.09 1x6 & 8” No. 2 A. 8200 ..css ERIZ BUIDIOD b650s00 6 cscs 24.0) © 
1x2 iy mA COM 5460 e+ 13.93 No. 2 COMG 50505 “Sir 18.00 ERIOMOES cpcccaece’s 28.00 25.99 
x SL er t pie 5 a COM s:010.0:0 y ae oar : a 
B&btr. sap Tift. $0.00 79:62 | 7x3% B&better ie Blea a 
1x plap oe oes 
i Gap Tilt... 67.00 67.00 0: 2 COs 6.64 27.00 26.90 ae 59.00 La 1x5 & up D4S ** 46.33 te 
No. 2 com. Tift. 37.00 ..... No. 2 com...... 14.93 13.82 vee 6000 | 1x6 & up S28 12112. 18.50 
i. fom i Ge Go Siding ae 1x8 to 12 S48 ....... 17.00 7" EE 
No 2 . a. . . 1x6 B&better Novelty.. 44.75 ee ce tig 0, |: a ar - 49.00 ..... | No. 3 and cull— 
so a cree SAS No. 1 com. Novelty.. 40.86 44.00 1x 8 to 12 D4S ..... 55.00 ..... 1x6 D4S ..... vnnanes 1208 
_ No i pe ae rig BASS No. 2 com. Novelty... 25.12 25.25 1x 6 to 12 Rough ... 42.00 PES DOS  vccwincecnees coos) «195 E 
No. ; — - me 25.53 33°50 enn 3 com. Novelty.. 18.59 15.85 No. 1 common— = a ag ee ae 20. ; 
. ; : 5b 1X CIS sassenos <i pistes. 2400 x8, W see sees 5 
Pine Shingles B&better ......... ++ 26.00 25.00 eS Bae ee 45.00 ..... 1x6 to 12 D4S....... 16.00 16, 
MO. 2 COM s.cis6% vescs malee 26.00 5/4x12 D4S ..... .... 60.00 
4x18 oe 7 heart....... - 6.00 sisiact ot 2 erage OO See ances SOOO i. 5 cae Lath 
be ssaeeSesaun 5.25 2 x6” square edge—_ ae 3 
No. 2 Rass dobdavitaaee 5.00 oes : “Babetter atere cud 32.00 30.00 1x 6 D4S ........--. 25.36 25.74 | 4’ No.1 std. kiln dried. 5.05 4h) 
: 0.2 Ba ebinesennaen 2.75 a achiancaimwnaaaenuieee 25.14 25.29 = ; = veeeeeeeees 23,00 eas 4° No. 1 std. green. oie. oss. 44 ; 
x et Ee ee 2.25 2. No. 2 scseescedeiccss A610 28/00 x gowsiv.ae.bisieiee sseiere : ’ No. 2 std. air dried... ...+. 0) 
SO I Bis nvcensnccas 1.25 2.60 No. 3 com..... ieaman aie 1x 8 shiplap ........ 24.20 24.50 | 4’ No.1 cypress ....... ... a 
The following f.o0.b. mill prices are taken from sales made during the week ended Feb. 10 in sections named : 
Bir- Hat- - Bir- Hat- Kan- Bir- Hat- Ka. 
Alew- ming- ties- —— Alexv- ming- ties- 8a8 Alewx- ming- ties- baa | 
andria,ham, burg, City, andria,ham, burg, City, andria, ham, burg, Oity, | 
La. Ala. Miss. Mo. La, Ala. Miss. Mo La. Ala. Mise. Mo, é 
. Flooring Boards, S18 or S28 Longleaf Timbers i 
1x3” EG Pasetter 82.00 81.67 86.47 84.18 No. . 1x8”, 14 and 16’. 38.73 No. 1 Sq.E&S S4s, 20’ 
. eeeeeees . @ecce 70.00 72.75 64.80 1 Ke eae and under— 
S eeeeee eeeeee e sees eeeee eeee 66. 58 Other _— 16’ 39.42 Rg” . 30.64 31.20 
Noo 2722000022 6600 eg IL wate. a SATE PSPREEESTESESE roca 38.00 ri 
FG Babettcr ees 60.00 65.59 61.87 61:58 os dl 14 and 16 i6’ — ee ee ee a 
es 2 saras, 54. No. 2 (all 10 to 20’)— 
ee a OT TXB" cess csses 25.56 24.48 25.88 24.96 Shortleaf Timbers 
— ee — gpeanerere 25.22 24.50 24.82 25.77 , 
ccooe DOES SO chassecnnes 27.86 25.12 26.79 28.29 | No.1 S48, 20° & under— 26.64 
a 63.50 No. 38 (all lengths) — eee eereseeee eoreeee wees eeeee e een 
50.97 52.01 1x6,to 12”... 36° 19.00 rere on iii ‘ 
sees ae eto: \ cen » Se oe ae Sere 5.81 5.75 6.50 5H | 
a599 os. Meter sc Svea ae- x 20.87 2160 Zi5S | No. 2, %", 4 v0.55 + 7 | ae cone OT 
i483 ne ne the ee 6.50 7.50 Byrkit Lath 
e ee a ey eee ° evcce ° K 
24.41 270.) . CB i cccunkanncns 19.50 ... 20.56 | 
Roofers 8 and RE ee ‘ gp P an t 
No. 2, 1x6”...... eee a) oe . | 12° and longer......... . ”s 
x4" B&botter ........ 48.60 42.45 Shiplap Car Material 
No. 2 °...: “>. cee : . : All 1x4 and 6”)— 
x4" Rédetter 43 | No. 1, 1x8", 14 and 16’. 37.68 5... ..... 40.70 Ba eS an a... ; 628) | 
i Other lengths copes GOD occcs. Gee 10 and 20’ 57.50 | 
ae ie 1x10”, 14 and 16’ Siswats, lowers: lagen 40.06 No. 1, 10 and 20° ae : 49.38 | 
%x4” Bevattar Perce a aot Coes siege od piaee coors 40.50 Rpicaaia pounce ae 3 Sie, 41.0 t 
No. oO. to) _ 2 
ewer eneeee 1x veececeees 25.81 26.00 25.88 25.54 : 
eR Sleenee ” ot Sas 22:92 27.00 26.75 25.88 Car Decking t 
No. 8 ( il lengths) — ” 
1x4 & 6” R&bett ° _ jee? $1.50 9000 2004 a15u | “earl toe 3% 43.00... : 
7. eves cove Eee “+48 eee 0.91 22.50 ..... 21.50 Pe ee ae 42.50 (2. | 
a Ne P aeons 32. ——— Roofing Heart face, 2% to 8”, 3.0 
1x6” B&better ........: 58.25 59.79 . ‘ 9, 10 or 20’..... + te 
Bevel siding No. 1, 1x10”, Other Igts. 88.66 — Site 
1% x6” gee eae oe seees os ; eng BAe Dimension, S81S1E $48, Sa.E&S: on 
(CES Ree ae ; woe 2600 sia No. 1, 2x 4”, 10’ ...... 31.87 is 32.26 $2.27 Up to 9", a or in # one ° . poses + 4038 
Drop Siding 3 asc eis a ‘ 1.61 81.89 31.95 88 to 40’ e eee ese eccce 47.46 
ix4 or 6” B&better..... 51.57 50.50 49.74 1.34 18 & 20). 34-62 $2.4 S581 | Up to 10, @ oo: vs — = a 
pasneadia : f 5. t 10’ to 20’ 34. cna” aia prose sees seeee  seeee , 
Ne a... 81.24 80.00 29.80 32.00 2x 6", 10’ ...... 29:50 28.75 28.93 | Up to 12”, 34 Pe & “ oe | 
NOS Bo. .ss0ie. panic GNEOD Seeee sca BB tirascleters 27.88 27.85 28.57 14", 34 Bod 36°: 54.00 
| SOs 28.86 28.07 27.35 | Up to a aa 63.29 
Finish 18 & 20; -; 29.90 29.94 81.27 ae - . id 
B&bett -™ * to 20’ 30. Favors .: , 4g.t | 
1x6, to Ia, SB". 20" 2.405% 32.00 ..... 82.51 | Up to 9”, 34 to 86’. 53.00 ; 
eeenee : 54.00 55.00 ..... & ee eee I 
te elatatiloh Md ine tein eapeeeell a es 38 to 40’ 55.00 
i i neniees Os as ; 30.50 31.7! " is . ‘| 
apna HPI me Hee 36i2° ABAD 2. BBE REL | Up to 20%, 34 to 30°: 8 
1%x4 to 12"... SRO Sager , 10% to 20° 82.75 i a. | ReNENSD 
Babottsr Surtaccdee 7 Tt tere cee TBA Bx10 tee IIL ALAR LLL 8085 816s Car Framing | 
2a se a 16" 2072. 3889 90:25 Bi Srae | 8” & under, 20’ & under 85.00 «++ E 
ED) seen kiadpwamcaacs 57.06 64.08 56.00 59.08 18 & 20°... 33.82 ..... 30.84 34. 
OU eres caittanees sen 58.02 60.00 56.00 59.37 ee wee Stringers : 
ix5 and 40"... 2.21.11 65.03 65.00 61.00 67.51 sana « “Gipdedce 93°58 36.00 383.93 » 
_ Ae Reeeeedene: 65.25 77.87 68.00 67.26 ae ores? 35.30 |... 88.00 an46 | 90% brt, 7x16 & 8x16 60.00 
14 x4, SEP cccssces 70.04 73.75 ain 2? 16” -3a;-: 8580 5.-., 88.00 85.49 “ sae ' 
Biicrerecscersoss > seers MMR omes gee wpe ge, Ge Meee es ae one 
1% and 3x4 io id"?! ee 7064 , 32y se eeee oa42 171. 9566 S447 | Rough heart, 14", 20’, 47.00 | 
c ‘Surface wibbieid a ae 18 & 20':. 30.26 26.00 <.... 32.78 Se MO vanes es 
1x6) eeeseees ese eee 52.68 ox gr, 19, £0 207 BOTT vee vies gies Ties 
eat kab elewtesanas.« : 4 fe vscess 8. +++ 24.08 : 
ee | errr aren oars 12° ve ea's 23.31 Bootes 25.05 6x8”, 8’, 90% heart.... 37.6 E 
PP ee aptebeeete ‘ - 60.18 a ae Ee 24.40 Oe Og | 7x9", 8’, 90% heart.... ; 
or 4 . . . eeeee . be 
ee ee ve ee ee A cee | 
as: an e Ba Ss RO” hea ees ‘ Terr t 
Pabettor— eo a ic) 449 8 | CYPRESS SHINGLES & LATH | 
a 9.65 "teat: : 5.75 ah : 
8 and 10”... 2..2221 G912 70.00 71.01 + ag Meg OE 6 «4 sao re Cincinnati, Ohio, Feb. 12.—The following are | 
‘ 2x10” 10° witness 28.00 "v7" """"" | average prices today f.o.b. Cincinnati: 
some ne ‘Guanes 97.33 11... ORK 28.65 F 
re. Re ea 29.82, 26.18 29.04 Rules of March 18, 1922 ‘ 
x4 and 6”........... eee , 31. 8. 26.7! : A 
BL Davee oe 7AM Sa a ot ee ee shingte | 
encing, §1 ee | ee aioe sire ceuk., Names conom 
We. d, ge", 16°......... 36.00 38.28 pen me ree 26.00 11.1. BRO 30:12 | 2, raped yey een a 
Other lengths oe 88.00 7 oe R242 2... 2700 (BAST | Ons: 20, eter eeeee $5. . 343 | 
PEO AO! scene 38.05 40.94 & 20° SURO BESO 22... TORAL [Pe ve ene Ereteba evecsiorane -- 6.88 4.38 $3. rE 
Other lengths..: ais 40.77 a a ees ss ee ioseceseeee a 4.93 3.63 | 
No. 2 (all lengths) — i sailed es RMN cas nncwm ance 15.00 48.75 16.73 Re ee 4.93 3.68 
Sanaa k iiake M4 so, SO 08 Me nkscamenew, ES Gr axes. ae 
-e a vetigyec 22°69 25.50 25:00 24°29 ox” saaubaltant Se 15.00 17.18 Lath, %x1l2 sail 
; ) s)— ae 15.00 Se ee o bees No. 1, 4-foot No. 2, 4-foot No. $, 4-fo0 
(Wiis bak es eae 18.00 ..... 16.42 Be A Ne WORRY yeh ta cn get g ss 
ixe” Gabahee4 scenes 20.15 ..... 19.65 19.84 oer te BORO Oke > M786 24. 86He $9.05 $8.55 $4.05 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Feb. 9: 

















Flooring Finish—Dressed Dimension Ceiling and Partition : 
in— 1x3 1x4 No. 2 ” ” ” ” 
Edge grain ~ Janae - weeny , fl a 36 56 38. on as Bab 8 si Part, 
eter AKERS Snes 77.25 KA" oes cecccccccccece $6125 $55.00 apres 45-15 46.60 54.5 58,06 
| _pemelvetecrreevrigen, Mat ER ES sebecerensiine 6.50 “57/25 | $30.50 $32.50 2x 4” $28.00 $30.00 | No. 1....:. 5.00 7 5 48.00 
5 Ad calmer Ras 69.25 "aS |} Eat 10). 99°... 2c coe 70.50 63.75 27.00 29.00 2x 6” 25.00 26.50 Ne 2 ne deca os oes % 26.00 
eee OSE ARGS 88 : 1%, 1%, 2”x4 to 8”.... 73.25 ** 29.50 31.25 2x 8” 26.75 28.50 
Flat grain— 1%, 1%, 2”x5, 10, 12”.. 76.50 ** 30.25 32.00 2x10” 27.75 28.75 Lath 
TS Seer er ere 60. 54.25 31.00 3.00 2x12” 29.00 31.00 No.1 No.2 
DE casexecnnanweds 49.25 44.50 Fencing and Boards %x1l%y-4’ ...... coceesse «Gee 
-& Bewehereeenneet 26.50 26.25 No.1 No.2 No.3 as 
1 Ix 4” ......... $36.00 $19.00 $15.75 S264CM—Ghiplap Moldings 
Casing and Base BOG caduceus 36.50 23.75 19.00 No.1 No.2 No.3 1% and under...21 percent discount 
B&better i>. a 9.25 BiG 2EGO Lie OS ..nccccci $36. 75 $24.00 $19.50 | 1% and over..... -+--15 percent discount 
EMAAR cia daiKcniN Ae See adored $7450) TH10"  ooccccens 88.00 26.00 20.00 | 1x 8” ......... 7.25 26.25 20.50 | ——— 
BE WW iscctexknasecsnvctuacs 17.50 | 1x12”) fo2c2liT: 40.00. 200 2696 PII s.ciccccs 38. 00 26.25 21.00 **None sold. 
Norfolk, Va., Feb. 12.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
Edge, rough— No. 2 & better No. 3 Box Cull & red heart ; °. o. 2 & better 
1), OLR Sor $62.00@64.00  $39.00@40.00 $26.50@27.50  $23.50@24.50 Lath, No. 1..$ 6.60@ 7.00 Roofers, - $81.0 0@ 32. D48, 6 7306.50 69.50 
. 66.50 @68.50 42.50@45.00 27.50 @ 28.50 eit SPI No. 2.. 4.60@ 5.00 oe 0003.00 8”. 68. rt fee 50 
69.50@71.50  44.50@46.50 27.50@28.50 a eee Factory, 2”.. 30.00@34.00 10" + 33 00 @33.00 10”. 70.50@ 78.50 
72.00 @ 74.00 48.50 @50.50 a) ane @ eae : @ aes Sizes, D evaed 24.00 @ 28.00 6 33. 00@34 .00 12 oe 76. 00 @80.00 
ebeamean ee ee mesneree Finished widths— No, 2 & better No. 3 No. 4 
‘ 9. 3.00 @ 45. 30. D381. 26.50 @ 27.5 Reatans ‘ ” 3 
69.00@71.00  46.00@48.00 —31.00@32.00 —27.50028.50 | Flooring, #x3% and 3” rift....... FEE ees SissaSsase “aaa Saaite 
74.00 @76.00 51.00@53.00 32.00 @33.00 28.50 @ 29.50 ~ Sa eas s tes : : . — ‘ : 
Ss Selling Se sis alssacaeacadceuteas 35.75 @37.75 27.50@ 28.50 16.25@17.25 
Sak spe, Bow. 1 ond 3. ee, Ee ee. lpia Bo divksandaseriaatenass 38.50@40.50  29.50@31.50  18.00@19.25 
ANG Beceevecce ed Le 
saat didi eee ee 12.50@13.50 | Partition, ®” ........cececeeeeees 59.00@68.50 48.50@53.50 28.25@380.50 








Duluth, Minn., Feb. 13.- 
Prices f. 0. b. Duluth follow: 


CoMMON BoARDs, RouUGH— 


6’ 8’ 10’ 12’ 
NO. 35 cS cscs $60.00 $62.00 $67. re $67. = 
BO waccernera 66.00 68.00 74.0 76.0 
Le 70.00 73.00 80. 00 80. 00 
NO 2p sé canes 49.00 51.00 54.00 56.00 
p  Saeeeear 52.00 54.00 57.00 57.00 
Ee ain as os . 57.00 59.00 64.00 64.00 
NO. 3, Fo ccccces 32.00 34.00 36.00 36.00 
| ere 32.50 34.50 36.50 36.50 
iY gi eeepece 34.00 35.00 37.00 37.00 


For all white pine Nos. 1 and 2, add $1. 
No. 4, 6 to 20’, 8-, 10- and 12-inch, $32. 


For S1 or 2S, add 75 cents; SISIE, add $1; for resawed, 
Drop siding, grooved roofing and O. G. shiplap, 8’ and 


Shiplap and D&M, 8’ and up, add $1. 
No. 1 Piece Sturr, S1S1E— 


6’ 8’ 10’ 12° 14’ 
2x 4”,...$35.00 $37.00 $39.00 $39.00 $38.00 
2x 6”.... 35.00 36.00 38.00 38.00 37.00 
2x 8”.... 35.00 37.00 39.00 41.00 40.00 
2x10”.... 36.00 37.00 40.00 42.00 40.00 
2x12”.... 37.00 38.00 41.00 43.00 41.00 
2x14”.... 42.00 43.00 45.00 47.00 45.00 


No. 2 piece stuff, $2 less than No. 1; pine, rough, deduct 75 cents; D&M 


or S48, add $3. 


—Apart from advances of $1 


NORTHERN PINE 


to $2 in 12-foot piece stuff, 


northern pine quotations are unchanged. 


Inquiry is active. 


FENCING, RoUGH— " ” 0.10at' 2 _— 
14416’ 18’ 20’ ° 50,8 16 
= 00 $70.00 $70.00 OP, Ri sicacsccdas $59.00 $63.00 $67.00 $69.00 $67.00 
71.00 76.00 76.00 PROG iccarnéaacess 46.0 49.00 51.50 54.00 54.00 
75.00 80.00 80.00 IO Oi civacwundwes 31.00 33.00 35.00 36.00 35.00 
54.00 59.00 61.00 GP: MO fics casesedaes 56.00 58.00 62.00 68.00 68.00 
54.00 59.00 61.00 INGO Riss ccantdauns 39.00 42.00 47.00 53.00 53.08 
59.00 66.00 69.00 Peeler eats ckedaenecse 27.00 29.00 31.50 32. 50 31.50 
by 00 pate Pape: No. 4, 6-foot and longer, mixed lengths, 4”, $30; 6”, $31. 
fy = ree 37.00 5” fencing, same as 6”. 
All white pine, Nos. 1 and 2, add $1. 
S1 or 2S, add 75 cents; S1S1E, add $1; S4S, add $1. 
add $1 Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
ep aie $1.50 Drop siding or partition, add $1.50. 
; = Well tubing, D&M and beveled, add $2. 
SIDING, 4 AND 6”, 4 TO 20’— 
16’ 18’ 20° 4” 6” 4” 6” 
$39.00 $41.00 $41.00} Bé&better ........... - 00 . ee OP rere Cerro cree 29.00 $29.00 
38.00 40.00 AGOGO (CC  vcadeccs nenctuwawews 51.00 51.00 Norway, C&better... 46.00 46.00 
39.00 41.00 41.00 BP -naadeecdcavednwneee 44.00 44.00 
paged seus eo Siding may contain not to exceed 20 percent of 4- and 9-foot. 
45.00 48.00 48.00 Siding run to O. G., $2 a thousand extra; product of the strip as it 
grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 








DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., Feb. 14.—The following prices 
paid for yard items, f.o. b. mill, were reported 


today: 
Pre- 
High Low vailing 
Prices Prices Prices 
Flooring 
1x4” a 2 oe Ws Discus ee 00 $49.00 $51.00 
ae a ere a aia wae 
No. 2 and better s. g. 47. 00 41.00 
INO. OMe Be sennec veces 36.00 uae 
1x6” No, 2 po better s. g. 44.00 43.00 
IOs: B Be BS -cncswcoces 38.00 awed 
Stepping 
No. 2 and better clear.... 70.00 69.00 
Finish 
11 I (1) eee ee 61.00 58.00 
asing and Base.......... 68.00 63.00 
Ceiling 
%x4” No. 2 and better . 41.00 37.00 40.00 
ree ae roe . 35.00 32.50 meee 
1x4” No. 2 and better ... 42.00 39.00 42.00 
OU cee cunuecndacad 37.00 oie gaaus 
Drop Siding 
1x6” a : and better .... bp 40.00 43.00 
pass and Shiplap, No. 1 Com. 
1x8 pe 1 ag eolee eclnie 23.50 17.50 19.50 
1x12” ,, pocauates oe fe’ ae 
ox Dimension, ‘Ne. 4 ry S&E 
mi”, 12 and 14’......0.00- 21.5 18.50 18.50 
Plank and Small a 
at, 12 to 16’ S4S...... 23.50 19.50 21.50 
x12”, 12 to 16’ $4S....... 23.00 22.50 casas 
= Timbers, 32’ and Under 
ni teers: = a ee 
Vertical Grain Fir Shop 
6/4 No. 1 Sacnanssinitaaie span TE eigen rer 


5/4 No, 


Seer eerereresreeses eevee eeeee 





[Special telegram to AMERICAN LUMBERMAN] 
Portiand, Ore., Feb. 14.—Fir prices today, 


f. 0. b. mills, are as follows: 
Vertical Grain Flooring 
ESA” ING> SiGIGG is cdvccaccuadcesedésviacwis $59.00 
WN COMER cies uasweknanhuewadwdssace, 54.00 
No. 3 clear ..... pevgucéasetasnade scsce GGG 
1x3 and 14x4” No. 2 clear and better. waka we 


INS GHP Watiesescdinsaces 
Slash Grain Flooring 


1x4” No. 2 clear and better .......... rrr, 
ING OCICS sidiecicedudndevddseéuscaaa de Me 
1x6” No. 2 clear and better................ 45.00 
INGE IGM dN décddecéewacnecdasudeaa ba - 40.00 
Vertical Grain Stepping 
1% and 1% No. 2 clear and better......... 70.00 
Finish 
No. 2 clear and better.......... cnewenewads - 60.00 
Ceiling 
5x4” ag 2 clear and letter ..iccccccdicc - 43.00 
3 clear ... seeeeedoccace ae 
1x4” No 2 clear and. better | gavhencdncenda “ee 
ING @ GED ccndediccdcncdaeneccccscee ee 
Drop Siding and Rustic 
1x6” No. 2 clear and better .............+. 44.00 


PeOs: © CIO Kesecdcvssscucecacisscesaccs ee 


Miscellaneous items 

Fir dimension— 

14-foot or shorter, over list...... Pre ceer a 4.00 

Te eer err er re ‘ 4.00 

22-foot and longer, over list. — deineee. Se 
Boards, over list......... ehaitadeecscawcncce Gaee 
Small timbers, over Rlescssaceances écéeene cae 
6x6” and larger timbers, over list....... a 7 
Fir lath, per thousand, dry..... checncnedeus ie 
California random ...........+% rrr 





CROSS TIES 


Chicago, Feb. 14.—The following cross tie 
prices prevail, f. 0. b. Chicago: 

Untreated 

White Southern 

Oak Sap pine 
No. 5, 7x9”, 8’, 9-inch face..... $1.70 $1.25 
No. 4, 7x8”, 8’, 8-inch face..... 1.640 1.15 
No. 3, 6x8”, 8’, 8-inch face..... 1.50 1.05 
No. 2, 6x7”, 8’, 7-inch face..... 1.35 -90 
No. 1, 6x6”, 8’, 6-inch face..... 1.20 .80 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 

Douglas fir cross ties, all sizes, $44.00 per thou- 
sand feet. 

Switch Bridge 
Ties Plank 


White oak ..... catvunddeeddaawade = 2 $46.00 
EGG (OGNE cxccece Lrhidamndeene cans 44.00 
RON TP dcccsenas acaans i: 00 48.00 





St. Louis, Mo., Feb, 12.—The following cross 
tie prices prevail, f.o. b. St. Louis: 


Untreated 

White Southern 

Oak Sap Pine 
5, 7x9”, 8’, 9-inch face....$1.70 $1.50 
No 4, 7x8", zo s inch face.... 1.50 1.30 
No. 3, 6x8”, 8-inch face.... ia 1.68 
No. 2 * 6x7”. He T-inch face.... 1.25 98 
No. 1, 6x6”, 8", 6-inch face.... 1.25 87 


Red oak ‘and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 


Switch Bridge 
Ties Plank 
WN Ss ds cdcccccddvicnccesseee $45.06 
WOE  vadddacccccadacaadasace! GRO 43.00 





96 


AMERICAN LUMBERMAN 


FEBRUARY 17, 19937 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, Feb. 12.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


Clear Select No. 1com. No. 2 com. 
Oe svsseweee $60.00 $50.00 $35.00 $24.00 
"ee 60.00 50.00 32.00 22.00 
ot eee 57.00 47.00 26.00 19.00 


Louisville, Ky., Feb. 12.—The demand for pop- 
lar siding continues active, with prices un- 
changed for a period of thirty days. Quotations 


locally, f. o. b. Louisville, read: 

Clear Select No. 1com. No. 2 com. 
Oo sanwemee $62.00 $52.00 $35.00 $24.00 
/_ eS. 62.00 52.00 32.00 22.00 
OP -sesasae 57.00 47.00 26.00 19.00 


Cincinnati, Ohio, Feb. 12.—The following are 
average prices, Cincinnati base, on ‘soft tex- 
ture’ poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 
poplar: 

8/4 


120. $120 


4/4 5/446/4 
VALLEY POPLAR— 


Os $110@115 $115 
Saps & sélects. 80 85 8 
No. 1 com....$ 55@ 

No. 2 com., A.. 35@ 38 87@ 40 40@ 43 
No. 2 com., B.. 24@ 27 27@ 30 30@ 83 


“Sorr TEXTURE” POPLAR— 


o 
© 
an 


2 eee 120@125 $125@130 $130@135 
Saps and selects 90 95 95@100 100@105 
MO. 2 COM... 65 70 T7@%T5 %T5@ 80 
No. 2 com., A.. 40 45 45 48 45 50 


No. 2 com., B.. 30@ 32 31@ 33 81@ 383 


WEST COAST SPRUCE 


[Special telegram to AMBRICAN LUMBERMAN] 
Portiand, Ore., Feb. 14.—The following are 
prices prevailing here today: 


NEN CED, uiib.o nds sévces 660d cen ew ce mesa we $78.00 
SE OME ONION ss, 5.0:519.0'0.6 000 a: wee H EE 68.00 

ROOV GR BNE SEG sei6 os osan cease avsasadniioas 39.00 
R86 68555550 05k Cennisewekaseee 40.00 

BOE: 06530 om oR SEOSDEARTADES PG ACE os SOKoSeS 6.00 
OE EP oo oc oe oso eer d4:0 9654 aSOOR 42.00 
Be 56.5:5 4.5.5 55b cA saree seeee 50.00 

5 ar rere err es - 50.00 

Cr aes ks NAT Gees SEMoe 50.00 

2Y, TS 2066s seasaeriasaaniee 53.00 

Common rough Gimension. ... oso ccssesces 25.00 
Box lumber, Sreen..........eeeeeeescereeee 20.00 
WAT AAURIO oes ip ie.o 45 Se 10 cds ers aymree 22.00 





Keep Your Engine 
Constantly Going 


Whether you run a sawmill or 
justa small pocket planing mill 
in your retail yard 
* therearetimeswhen 
yourengine could be 
turning you a good 
profit if youhada 


MonarchMeal 
and Feed Mill 


They are wonders at grinding corn, oats, 
rye, buckwheat, etc., and the profit of many 
owners runs into four figures. 





Investigate this profitable 
side line today. 


Box 461 


Sprout, Waldron & Co., Muncy: Pa. 














A NON-MIRING WAGON 


oo pe 10 tons. Adapted for hauling over 

sani = roads or oe. More 

‘frei ess power. Will carry capacity 

oe eels ae animals or tractors can work. 
Tippee direct from Chicago factory. 
ormation and prices-on request... ° 


‘ /ATHEY TRUSS WHEEL CO., 17 N. LaSalle St., Chicago, U.S.A, 
Cable Address “‘Trusswhec. Chicago” 

















FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Feb. 10.—The following 
prices were realized on fir, western hemlock and 
cedar for the week ending Feb. 10: 


DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.3 No.2 No.3 
C&btr. C&btr. C&btr. rar 
1x3”......$58.50 $48.00 14%4x3”....$61.50 $50.5 
See ws 54.00 48.00 1%x4”.... 58.50 50.50 
150 okccae 57.50 50.00 14%x6”.... 60.50 50.50 
Slash Grain Flooring 
RR a eee $41.00 $38.00 144x3”....$51.50 $40.50 
Ls yee 41.00 38.00 14%4x4”.... 48.50 40.50 
IEG woucce 44.00 42.00 14456"... BO:50 40.50 
Vertical Grain Stepping 
Oe eo GAR oe: | rr $70.00 $60.00 
AAs. 246 GRE 2 OO FA" once isn ctwecsees 72.00 62.00 
Finish, No. 2 Clear and Better, S2S or S4S 
EMC sais nhs casas cane Greve eee $55.00 $49.00 
BME tomas cates vauslalswinrciere aisieie ince oe 56.00 50.00 
a 2 NO siege escsn vas sensaese 57.00 561.00 
TO re er eee 59.00 53.00 
A. 1%x5, BS, Se ORG 82" scctinesac<sc 60.00 654.00 
AN ere oe eee 59.00 653.00 
rr ae BEA; CO ES vk Kkssvdoncwes 67.00 61.00 
Ceiling, ChEB and C&EV, and Partition 
Oxi. eee $37. 4 $32.00 BORG 66:38 $40.50 $35.50 
- 39. 33.50 Dr venue 4 37.00 
As ae 37. 20 32.50 %x6"”..... 41.00 36.00 
|. agape 40.00 37.00 DEO” vassie.c 43.50 40.50 
Drop Siding, Rustic 
OS ee $38.00 $35.50 ph 6 aa $42.00 $39.50 
tC. Gaeeres 40.00 37.00 DC. ae 49.00 46.00 
Fir Battens 
HE SEAT woe) 0-246" 0. °G iicccccd $0.95 
BP NOs Sian ekdaseuwe 2s Oe, a eee 1.00 
Lath 
DA, POP SO UMANG isles oi5 ocd ese eeennceae $5.00 
Common Boards and Shiplap 
No.1 No. 2 
com. com. 
out, DES GG AEAS” ox osciesadhens scar $20.00 $17.00 
sco ss valeavb inn ds (1 (iS ws coed Draiava ers oistele te ake 18.00 15.00 
126" EEO Re Ee re er re ee 18.50 15.50 
RM RW Goce siyenw spine eosin a oe ScavsieeeS 19.50 16.50 
DM yh 5 aio oa ag eras weatsie Ww resbiala tire 20.00 17.00 
ts fo and _ |, eee i Net nen nt eee ie ene ey 21.50 18.50 
SON ie eRe Ee Teme eRe Ay 20.50 17.50 
axe BN ais ko osnas kta aeewee ees 21.50 18.50 
Common Planks and Small Timbers 
BAS RN 6 ie catae slg or as awiote oi bislerstoe ORE $21.00 $18.00 
es I oS. 5 asia caress wre slave aynieeialease 20.50 17.50 
BE A ob vwinelsw.404.0's Kin oie Kw eOaON 21.00 18.00 
BEAD. DRA Ae si5 sire Saciniececceverwisieorw 22.00 19.00 
Common Dimension, S1S1E, 12’ 
— 1 — 2 No.1 No. 2 
om. om. com. com, 
2x3, =, $21. 50 $18. BO “Sxt8" occ = 00 $21.00 
2x6, wi OO 48:00 BRIG” «6s 5.00 22.00 
2x10" . * 00 19.00 2x18”. 300 24.00 
2x12”"..... 22.50 19.50 2x20”..... 29.00 26.00 
Common Dimension, 2x4”, $1S1E 
O scasaee $20.50 $17.50 | ee oe. 50 $20.50 
Bee cxewes 21.50 18.50 Se’ .ccvcee SEOO 8600 
16’....... 22.50 19.50 i vcccene 26.60 23.50 


Sheen Timbers, Rough, 32’ and Under 


No.1 Sel. No.1 Sel. 
com. com. com. com. 
6x 6”....$22.00 $25.00 18x18”....$26.00 $29.00 
10x10”.... 23.00 26.00 20x20”.... 27.50 30.50 
14x14”.... 28.60 26.50 22x22”.... 29.50 32.50 
16x16”.... 24.00 27.00 24x24”.... 32.00 35.00 
Common Timbers 
34 to 40’..$24.00 $27.00 72to 80’.$49.00 $52.00 
42 to 50’.. 28.00 31.00 82to 90’. 59.00 62.00 
52 to 60’.. 34.00 37.00 92to100’. 71.00 74.00 
62 to 70’.. 40.00 43.00 


Railroad Material 
6x8 ties, rough...$17.00 7x8 ~~. rough. “i . 


7x8 ties, rough... 18.00 No. 2 ties....... 
Boards, S1S, or rn 
No.1 No.2 No.1 No.2 
om com. com. com, 
1x2 & 3”..$21.00 $18.00 . 
ee 19. 16.00 Re vases $21.00 $20.00 
SC are - 19.50 16.50 Lorre 50 8.50 
1x8 & 10”. 20.50 17.50 x8 & 10” 22.50 19.50 
a 21. 18.00 x12”.... 28.00 20.00 
14%x2 & 3” 23.00 20.00 
RED CEDAR— 
Comomn Boards and Shiplap 
DS See $17.50 $12.50 1x10”.....$20:00 $15. +s 
LE 18.00 3300 1513”... 21.00 16.0 
a 19.00 14.00 
Flume Stock 
LE aR $23.00 $18.00 1x10”..... $25.00 $20.00 
iXS” .6s..< SEO 19.00 TRIES"... . 200 21.00 





ee, 


WESTERN PINES 


[Special telegram to AMERICAN LUMBERMaN] 


Portiand, Ore., Feb. 14.—The following are 


f.0.b. mill and f.o0.b. Chicago shop prices, 
No.2 No.3 
com. 

1 RC GA | ae $36.00 3 4 

ix 67, 3° ana. 10", 10 to 16’ . 2 csccccs 37. 271. 

"= Bg Seapeniepeoneres: 36.00 27.4 

axis”, and ‘wider, 10: to: 36" «66606. 38.50 29.59 | 
No.4 No.§ | 
com. com, 7 

IER” DUE WINOE soi 5 csi cs s cavieb wk dace $20.00 $12.% 

SELEcTS— 4 
btr. gyre “Ty % 
ix4”. 6” and”, 10°t0. 20’ . 6064 $84.00 $79.00 $63.9) | 

RO Bcesa5ig Sida sive eieeda oare eve 8.00 83.00 72.4 

We Gikerre hates Shaan wena sien 94.00 89.00 77.4% ; 

BETS TNE WUE 626: 6:5,0:5, 3a vss c.nc0'e 99.00 94.00 82. 7) 

5/4, 6/4x4” and wdr., 10 to 20’ 97.00 by 00 86.0) | 

8/4 and wider ..............- 99.00 94.00 82.4 | 

Suop 82S, F.0.B. CHicaco— iE 
No.1 No. 

5/4 CI, Se ee ‘, ss. 00 $70.00 sr 7 

NUE wietidaindanen de kane dete on 0.00 80.00 47.5) | 


On straight orders for ‘‘No. ; gone and better’ 
without specification as to amount of each grade, 
deduct for No. 3 shop, $2.50; for Nos. 1 and 2, $2 


Spokane, Wash., Feb. 10.—Quotations on west. | 
ern and Idaho pines and white fir are as follows: | 





WESTERN WHITE PINE, 16-Foot, INcH— t 
No.1 No.2 No.3 No.4 No.5 } 

- ~c¢escmawee $56.50 5 50 =. 00 & 

OF  sae.cawsues 56.50 8.00 7.50 

Boe Ee is cme 55.50 33. 00 Hts 50 { 

ee aes a gine 00 36.00 27.00 ; 

SY 4@ WIG cckas Beate chee $20.00 $13.0 7 


, 16-Foot, INCH— 


6" pate eeenre 62.00 56.00 9.00 } 
Re: cama’ 60.00 52.00 39.00 
Oe astaruatars 63.00 52.00 39.00 
| a ae 66.50 54.00 40.00 
A? 4Ge WIEBE bess Seten voce $22.50 $13.00 
WESTERN PINE SHop, S2S— 
— Com- 
No.3 mon 
5/4 & 6/4.. $88 50 $e. 50 sas 50 $28.50 : 
RUM arn(eavace sits 50 73.50 58.50 28.50 i 
Be ccabdsvionn coiges Sse seen cee $34.25 


WHITE Fir, 6- be? ,29-Foor, INCH— ' 
4- 6” 8&10"” 12” 4” &wir. } 


No. 1 & 2... $27 00 $31.00 $32.00 $33.00 
(Co Sar rare 22, 00 26.00 27.00 28.00 
MO Rt wcrc ewe sees Amates cartes $20.00 


E 
RED CEDAR SHINGLES 


Seattle, _Wash., Feb. 10.—Eastern prices, f. 0.b. f 
mills, are 
F IRST GRADES, STANDARD STOCK 


Per Square PerM | 
4 Bunches 4 or 5 Bunches | 


xtra. stare, 6/2.........$230@248 $3: eo 
Extra stars, lees eoeeeees 2.55@2.60 3.20@3.2 
Extra clears.........- -. 2.92@2.96 3.65@3.10 | 
Perfects, 5/2.. er ee e+ 8.25@3.29 4.05@4.1) | 
Eurekas .. sseevececess BURGS0G 4.15@4.2) | 
Perfections ...ccccccsee S40 5.10 


First GRADES, RITE-GRADE INSPECTED STOCK 
Extra stars, 6/2.....00-e$2. 0302.01 51 $3. 10@3.15 


Mxtra stare, 6/2... 60 3.30@3.5 | 
SUELO. CIORTE. 0 6.60000 06a .08 3.85 
Perfects, 5/2..... eareien Me =e. 37 1 5@42 | 
Eurekas ........ covcces 3.0 4.25 ; 
POLTOCtiONs | ..iccccvevees 338 5.20 j 


SECOND GRADES, STANDARD STOCK 


Common stars, 6/2......$0. ua $0.90 , 
Common stars, ne ees 1.10 i 
Common clears......... . 1.68 2.10 f 
BRITISH COLUMBIA STOCK, SPATTLE MARKET E 
Ex (Cansdian) ere ed eetareta ie Soa $3. eoese 
mee (Us. 8.) ecaee - + $3.75 4.3 
Eurekas (U. S.)..... --- 3.49@3.56 4. é0 0 
Perfections (w. S.) «+--+ 8.90@3.97 
XX 6/2 ie ae petra crejat 0@l. 
xx si2 i ns i 75@1.87 2. 2st 
xX nai (Us Bidecces 2.2 935 
XX perfections (U. 8.).. 129 @1.70 2 30@ 


WEST COAST LOGS 


Seattle, Wash., Feb. 10.—All log prices af) 
very firm. There is no accumulation. Not more | 
than half of the camps are operating on account | 
of unfavorable weather, with snow, in the woods | 


Quotations: i 
Fir: No. 1, $26; No. 2, $19; No. 3, $14. i 
Cepar: Ten ge base, Ze : 
HEMLOCK : —'"? ‘$17; . 8, $18@14. 4 E 
SPRUCE : i, $27; No. 2 2, $20; No. 3, $14 | 


[Special telegram to AMERICAN LUMBERMAN] | 
Portland, Ore., Feb. 14.—Log quotations: 


CEDAR: $23. i 
YELLOow Fir: $25, $19 and $14. 


RED Fir: $15. 
Spruce: $24. $18 and $12. 
HemMiock: $12, $9 and $8. 
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CALIFORNIA PINES 


gan Francisco, Callf., Feb. 10.—The following 
are average prices on California pines, f.o.b. 


mill: 





iforni hite Pine _ 4... Siding 
california WI Brice _, Siding— 
Nos. 1 & 2 clr...$112.65 Bé&btr., bev 45.35 
CG select ....--- 93.10 C. bev. .......-. 41.85 
D select ....-.. $0.00 D_ Dev. ..-0c0ce- 32.40 
No. 3 clear..... 80.30 DRIES wscwnncne xs 61.60 
Inch shop ..---. 41.05 ; an 
No. 1 shop.....- 70.35 White pine 84.90 
No. 2 shop......- 53.40 Box 
No. 3 shop...... 30.20 Pine ......... $ 21.25 
C&btr., short Sees ee re 
Stained «.------ , White Fir 
MISC. ..+-+-ee0-- 109.60 ‘i. ¢ ee one 
Sugar Pine ars cdmectaanes $ 2 
. $160.55 ° COM... = i 
Nos, 2 & 2 clr -$151:0) Common, mixed: 19.05 
No. 3 clear..... 103.20 Misc. .......... - 48.85 
Inch shop ...... 51.90 No. 1 dimen.... 23.80 
No. 1 shop...... 84.80 No. 2 dimen.... 18.25 
No, 2 shop...... 61.65 Douglas Fir 
No. 3 shop...... 32.90 COMMON. 2. 600 .10 
MaINOE. 5.s0<ac8% 69.55 Ties and timbers 28.60 
Mixed Pines Dimension ..... 24.80 
Common— Av. Price a, 76.50 
DEE sccevanes Saree 9 ee . 
iE peepeneen 34.05 Cedar 
a ee oe GE GR ccecccsevoces .-$ 30.00 
Me cikwaneee 22.80 Tank Stock 
No. . ern he wis Snadamaemeees $ 45.05 
4%”, all widths.. 19. Lath 
eg stock te No. 1 pine......$ 7.30 
No. 1 dimen..... 25.35 No 3 at 2.40 
Battens ae 3.25 
i obsiasines/aeesiece $ 24.85 White fir ...... 6.05 


MEGS BBBBABAALAS 


For Editorial Review of Current Market Con- 
ditions See Page 31 


NORTHERN PINE 


Buffalo, N. Y., Feb. 14.—The northern pine 
market is maintaining much strength because 
of a demand above the normal for a winter 
month, and the lack of stock at the mills. The 
embargo situation eastward is said to be some- 
what improved, but it is still difficult to make 
shipments to many places. Industrial demand 
is increasing somewhat, while retailers are 
picking up stocks in advance of spring building. 








Boston, Mass., Feb. 12.—Northern pine trade is 
really good for this time of year, and prices are 
holding firm. Shipments by rail continue to come 
along very slowly. There is a good demand for 
lower grades from box and shook manufacturers. 


EASTERN SPRUCE 


Boston, Mass., Feb. 12.—The eastern spruce 
market retains its firmer tone; few mills will 
even consider any concession from $48 base on 
dimension. Demand is rather better than usual 
in February, as retailers who have been cut off 
by railroad embargoes are eager to buy. 
Random from the Provinces also is stronger. 
Recent advances on southern roofers have 
strengthened the market for northern and 
eastern boards. Random quotations, dimension, 
rail shipments, f.o.b. Boston: Maine, 8- to 20- 
foot, 8-inch and under, $48 to $50; 9-inch, $49 to 
$51; 10-inch, $50 to $52; 12-inch, $52 to $54. 
Provincial random, 2x3 to 2x7, $36 to $37; 2x8, 
$45; 2x10, $46 to $47. Covering boards, D1S, 
5-inch and up, 8-foot and up, $33 to $35. Matched 
boards, clipped, 10- to 16-foot, $37 and up. 


New York, Feb. 13.—Prices of all spruce items 
continue to advance. A great deal of trouble 
is being encountered with railroad shipments, 
and water shipments have dropped to practically 


nothing. 
HARDWOODS 


Chicago, Feb. 14.—Strength continues to fea- 
ture the hardwood market. Demand is still 
heavy from all the important consuming indus- 
tries. Dry stock is becoming scarcer, and the 
Movement of green hardwoods is large. Prices 
are firm, and tho few actual advances have been 
reported during the last week, the tendency con- 
tinues strongly upward. 





; St. Louis, Feb. 13.—The market for hardwoods 
Satinues firm, with some items advancing. 
oo in the upper grades is wanted most, the 
uying being by furniture manufacturers. Box 
ee acturers are not buying liberally of the 
Ower grades. Automobile body manufacturers 
are buying some oak. 


Kansas City, Mo., Feb. 13.—Recent bad 
weather in South has cut down the supply of 


logs to the hardwood mills. Practically every- 
thing in hardwoods is in big demand, including 
heavy lumber. Flooring is scarce and in strong 
demand, and interior trim is almost as scarce. 
Walnut, gum and other furniture woods are 
being bought freely, and the motor and wagon 
industries are placing good orders. 


New Orleans, La., Feb. 12.—Demand for hard- 
wood maintains its strength and good range, 
with prices firm and moving upward on scarce 
items in active call. Among scarce items is 
5/4 stock. Mill operations were interfered with 
by bad weather last week, but it appears that 
shipments were in good volume. 


Houston, Tex., Feb. 13.—All hardwoods, includ- 
ing oak, ash, red gum, sap gum and magnolia, 
are in firm demand. Orders are plentiful. Log- 
ging and milling were retarded somewhat by 
recent weather. 





Boston, Mass., Feb. 12.—Hardwood demand is 
active and prices are strong. Wholesalers are 
especially impressed by the increasing interest 
in the medium and lower grades. Inquiries for 
flooring are numerous. Quotations: FAS, inch: 
Ash, white, $110 to $115. Basswood, $90 to $110. 
Beech, $80 to $90. Birch, red, $145 to $160; sap, 
$120 to $140. Maple, $105, to $120. Oak, white, 
plain, $130 to $140; quartered, $155 to $165. 
Poplar, $130 to $143. Western flooring, {%x2% 
clear, is quoted: Beech, $92 to $94; birch, $96 to 
$103.50; maple, $103.50 to $108.50; oak, white, 
plain, $112 to $117. 


New York, Feb. 13.—Birch and maple have ad- 
vanced more than other hardwoods in ‘the last 
sixty days. All items of common and better 
have advanced. Poplar is very firm. Oak floor- 
ing has undergone a marked increase. 


Buffalo, N. Y., Feb. 14.—Local wholesalers re- 
port a good demand for various hardwoods, but 
are having much difficulty in getting the rail- 
roads to accept shipments to some territory. 
Prices in all woods are holding firm, with oak 
and ash among the leaders. 


Baltimore, Md., Feb. 13.—Mills or other holders 
of hardwood manifest reluctance to book orders 
except perhaps for immediate shipment. Many 
of the plants are in@easing their output, and 
stocks are being shipped out as soon as possible, 
in response to urgent demands. There are re- 
ports of an improvement in the export situation 
in so far as thick lumber is concerned. Holdings 
abroad appear to have been reduced. 


Cincinnatl, Ohio, Feb. 13.—The hardwood 
market has an advancing tendency. Demand 
shows an improvement over January. There is 


special activity in maple, ash and soft elm, with 
a general higher range of quotations in these 
stocks. Furniture manufacturers are in the 
market with good sized inquiries, and the au- 
tomobile trade is buying steadily. 


Columbus, Ohio, Feb. 12.—Hardwood trade 
continues to show strength. Buying is general. 
Practically all buyers want immediate shipment. 
Snow and ice are delaying receipts. Flooring is 


strong. All high grades are scarce. Oak, Ohio 
River, is quoted: 
No. 1 No. 2 No. 3 
FAS com. com. com. 
Quartered ..’.... $160 $90 $50 aa 
PU <ccwdwualeda 130 80 50 $20 
HEMLOCK 
Chicago, Feb. 14.—The hemlock market re- 


mains strong, with a good demand from both 
retail yards and factories. Bookings, however, 
are considerably restricted on account of the 
scarcity of dry stock, and prices, tho unchanged, 
continue to tend strongly upward. 


New York, Feb. 13.—Large shipments of west 
Coast hemlock have arrived lately and others 
are on the way. All the lumber is spoken for in 
advance. Prices are growing firmer. 


Buffalo, N. Y., Feb. 14.—Trade in hemlock is 
good for this time of year, with a strong mar- 
ket prevailing. Pennsylvania mills have had a 
good many orders lately and the base price is 
now reported to be $40 here. Indications point 
to a small cut this winter, as compared with 
the probable good demand for spring trade. 
Western mills are optimistic over the outlook 
for business as soon as the weather improves. 





Boston, Mass., Feb. 12.—Demand for hemlock 
is increasing, both from the retail yards and 
industrial consumers. Dry stock is fairly scarce. 
Not much hemlock is coming in from Pennsyl- 
vania and west Coast mills. There is a distinct 
upward tendency. Distribution of eastern hem- 
lock is again restricted by embargoes. -For east- 














SIMONDS 


SAW AND STEEL COMPANY 


Machine Knives 


To produce high quality lum- 
ber a knife must be sharp and 
stay sharp. It is easy to geta 
knife that is sharp when new 
but to get one that will stay 
sharp during long hours of 
hard work is another story. 
You must be sure of its steel 
and mechanical construction. 
Because of their foundation 
of high grade steel scientific- 
ally heat treated and skillful 
workmanship Simonds Knives 
hold their edge longer. Con- 
sequently they require less 
grinding and this results in 
longer service. 

We are the world’s largest 
manufacturers of machine 
knives and make all styles of 
knives for use in the lumber 
and woodworking industry. 


Write for our catalog and prices. 

















SIMONDS SAW AND STEEL CO. 


FITCHBURG, MASS. 
CHICAGO, ILI 


- PORTLAND, ORE. 
DETROIT, MICH. SAN FRANCISCO, CAL. 
NEW YORK CITY SEATTLE, WASH. 
LOCKPORT, N. Y. MONTREAL, QUE. 
MEMPHIS, TENN. VANCOUVER, B. C. 
LONDON, ENGLAND ST. JOHN, N. B. 


SIMONDS MFG. CO., LTD. 


New Orleans, La. 
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Timber Properties 


Timber Estimates and Appraisals 


JAMES D. LACEY & Co. 


Loans to Lumber and Paper Manufacturers 
Lumber and Paper Securities 


LACEY SECURITIES CORPORATION 


350 Madison Ave. 332 8. MICHIGAN AVE. Henry Building 
NEW YORK CHICAGO SEATTLE 
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Mercury Turns 
in 57" Radius 


Well adapted for use around 
sawmills, planing mills, wood- 
working plants. 


en as 








NE of the important reasons wind in and out around lumber 
O for the Mercury Tractor’s _ piles, dollies, etc., is remarkable. 
economy for hauling lum- 
ber is its ability to work efficiently 
in narrow aisles, around machines 
and on crowded tramways. 











Moreover, the Mercury does 
away with the fire risk many lum- 
bermen object to in gasoline trac- 


tors. Let us tell you other Mercury 
As shown above, the Mercury advantages— give you facts and 


turns in a radius of 57inches. The figures about savings Mercurys are 
ease with which the operator can making for other lumbermen. 


Mercury Manufacturing Co. 


4118 So. Halsted St., CHICAGO, ILL. 














ern clipped boards, 10- to 16-foot, $35 is now 
generally quoted. The boxboard mills are buy. 
ing hemlock logs extensively. 


FIR, SPRUCE, CEDAR 


Chicago, Feb. 14.—The local Douglas fir mar- 
ket continues to be featured by the difficulty 
in placing orders. Demand, tho not so heavy 
as recently on account of the wintry weather 
now prevailing in this section, is active and the 
market is strong. The mills apparently are 
still concentrating on water business, with the 
result that very little of their product is be. 
ing offered here. 


San Francisco, Calif., Feb. 10.—The Douglas 
fir market continues very strong, with assort- 
ments broken at the mills. There is a goog 
San Francisco demand, and a strong southern 
California demand. Commission men find it 
difficult to place orders, especially for uppers, 


Kansas City, Mo., Feb. 13.—The fir market 
gets steadily stronger. Wholesalers are about 
the only sources of supply now. No transit cars 
now reach diversion points before being sold 
and a good many straight cars are sold before 
shipment can be made. Boards now have gone 
to about $3 above list. Upper grades are in 
better demand. 





New York, Feb. 13.—The outlook for fir ig 
considered much more advantageous than it 
was in advance of the last spring season. Big 
cargoes now arriving are all consigned and 
dealers are clamoring for more lumber. 


Boston, Mass., Feb. 12.—There is a strong de- 
mand for Douglas fir dimension from retail 
yards. Ordinary dimension schedules, recently 
$21 to $21.50, f.o.b. mill, now sometimes go 
begging at $24 to $25. Cargo space is more 
plentiful. Some profitable business is being de- 
veloped in western spruce, especially clears. 


WESTERN PINES 


Chicago, Feb. 14.—Local demand for western 
pines is reported to have slowed down some- 
what, but very little is offered and distributers 
have no trouble in disposing of the lumber. The 
market holds very firm. 


San Francisco, Calif., Feb. 10.—There are con- 
tinued inquiries for California white and sugar 
pine, covering nearly all grades, and _ prices 
hold very firm. It looks as if shop prices would 
go a little higher. There are enough cars for 
present needs. The few mills that are operat- 
ing under winter conditions are rushing lumber 
thru dry kilns. There are some sugar pine 
uppers available, but dry stocks of all grades of 
white and sugar pine are diminishing. 


Buffalo, N. Y., Feb. 14.—Stocks of western 
pines are very scarce. Factory stock is es- 
pecially strong, and clear lumber is holding its 
own. Industrial plants are now buying better. 
Embargoes on shipments east are not quite so 
severe. Wholesalers look for several weeks of 
fair rail movement. 


REDWOOD 


San Francisco, Calif., Feb. 10.—The redwood 
market has been very strong and the mills have 
just advanced Pacific coast prices $5 on a num- 
ber of items of uppers. Commons remain un- 
changed. Some changes will be made in classi- 
fications. Export prices were advanced last 
week, and one large mill advanced its east- 
ern prices. Production is light. 


Kansas City, Mo., Feb. 13.—An increasing num- 
ber of factory buyers are getting into the market 
with orders for next fall and winter use and 
there is a brisk demand from retailers for yard 
stocks, molding and siding. Wide siding is in 

- strong demand. 


New York, Feb. 13.—Shipments of redwood 
would be welcomed. There is a good deal of 
lumber on hand, but stocks of certain items are 
very low. Reports have been received that lum- 
ber will be rushed here in time for spring de- 
mands, which will be unusually heavy. The 
industrial call is brisk. 


Boston, Mass., Feb. 12.—The New England de- 
mand for redwood is fairly active for February. 
} Builders’ finish mills are buying and retail yards 


are placing orders. Wholesalers are bothered . 


in finding complete assortments of dry lumber. 
Prices are very firm. Rail shipments are slow 
and uncertain, 
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NORTH CAROLINA PINE 


New York, Feb. 13.—Stocks are shot all to 
pieces and dealers are finding great difficulty in 
getting what they want. Wholesalers are do- 
jng their best to meet needs. 


Buffalo, N. Y., Feb. 14.—Prices of North Caro- 
line pine are firm and in some cases advances 
have been made during the week.  Six-inch 
roofers are unchanged at $34.50, but dimension 
has advanced about $1. The mills are not ac- 
cepting orders in some cases, and regard the 
market aS very strong. The amount of stock 
in transit is unusually small. 


Boston, Mass., Feb. 12.-Trade in western pines 
ig restricted by the railroad situation. Buyers 
are forced to substitute other species. Common 
grades of Idaho white pine are receiving a fair 
amount of attention at firm prices, namely: 

124 106 128 
No. 1 com.$76.50@77.00 $77.50@78.00 $76.50@77.00 
No. 2 com. 70.50@71.00 71.50@72.00 69.00@69.50 


1£10 1£12 
No, 1 common. ......% $79.50@80.00 $83.00@83.50 
No, 2 CommoOn......5..6%. 69.00@69.50 71.50@72.00 


Boston, Mass., Feb. 12.—There is an increasing 
demand for North Carolina pine and prices are 
very strong. For rough edge, 4/4 under 12-inch, 
the range is $72 to $75. Retailers hesitate until 
they have some reasonable assurance that they 
will receive the stock in time to use it this 
season. Quotations: Flooring, 1x4; B&better 
rift, $88.25; C rift, $76; B&better flat, $64. Par- 
tition, %x3%4, B&better, $65. 


Baltimore, Md., Feb. 13.—The North Carolina 
pine demand continues very strong. Dealers 
hesitate to conclude negotiations at current 
figures. Stocks on the wharves are practically 
all sold, framing and roofers being in brisk de- 
mand. Box grades show a stiffening tendency, 
with stocks low. 


SOUTHERN PINE 


Chicago, Feb. 14.—The southern pine market 
remains active and strong. Rains, snows and 
cold weather have interrupted outdoor work 
and retail yards are less busy than they were 
during January. They are also now receiving 
shipments on orders placed some time ago, and 
for the time being they are buying more slowly, 
but industrial demand is brisk and the aggre- 
gate of business is sizable. Many mills have 
withdrawn from the market, either partly or 
in whole, and it is even more difficult than re- 
cently to place orders. 


Kansas City, Mo., Feb. 13.—While the peak 
of early demand for lumber has passed, the 
volume here is holding up very well, with a 
larger number of retailers in the market. The 
big buyers have left the stock sheets rather 
light, however, and it is becoming difficult for 
sales managers to pick orders that fit stocks. 
Railroads are good buyers and there is some 
other industrial demand. The scarcity of com- 
mon items is growing and the later orders have 
begun to cut in on finish stocks. Prices are 
steadily being readjusted. 


St. Louis, Feb. 13.—With production low on 
account of bad weather, demand very heavy, 
the market for southern pine continues strong 
‘and prices are advancing. Dimension is in 
especially good demand, with prices increasing. 
There is hardly an item that is not in good de- 
mand. 


_ New Orleans, La., Feb. 12.—While mill reports 
indicate a decline in bookings for last week, 
demand appears to be as strong as ever, with 
much business going unplaced and prices mount- 
ing. Mill stocks are depleted and assortments 
broken. Timbers are sold well ahead, and some 
report timber items advanced as much as $10 
or $11. Production registered a slight decline 
last week and shipments slumped sharply, due 
to bad weather, 


Houston, Tex., Feb. 13.—Demand for southern 
Pine is heavy, and production somewhat lower 
on account of bad weather. Orders are piling 
up, and several mills have dropped out of the 
market on account of being oversold. 





Cincinnati, Ohio, Feb. 13.—There is an im- 
Proved tone to the southern pine market. Prices 
are steadier and orders show an increase. Re- 
tailers have not stocked up to any extent, altho 
an active spring trade is expected. 


Boston, Mass., Feb. 12.—Some southern pine 
mills now refuse orders for New England ship- 
ment at any price on account of the impossi- 
bility of moving lumber already bought. Strong 
Pressure is being brought to bear by retailers 
for delivery. Roofers are firmer and there is 
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"The: Steel Heart of Plaster § &y6 Stops Fire—Prevents Cracks 





This Is How— 


Metal Lath Is Creating 
New Business For You 





OUR customer learns that he can fire- 
proof his home by protecting the wood 


™ structural members with Metal Lath and 
JinoBurn plaster. So you sell him Metal Lath when 


formerly he would have purchased on/y lum- 
‘*The Steel Heart of Plaster”’ ber. Two sales! Zwo Profits! Then other 
customers will need Kno- Burn Metal Lath 
for fire stopping, for preventing plaster 
cracks in walls and ceilings, for rat proofing, 
etc. This is new business, profitable business, 
easily gotten business. We will gladly post 
you on selling methods. And your friends 
will tell you that a sales connection with the 


NORTHWESTERN is eminently satisfactory 





Samples gladly sent. Prompt d d 
shipments from adjacent stocks. and advantageous. 













EXPANDED METAL CO. 


1203 Old Colony Bldg., \ CHICAGO a 
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This Hitch 
Will Help 
You Cut. 
Lumber 
Hauling 
Costs 


Models for both 
two and four 
wheel trailers. 
























y Patent 
Applied for 


Automatic Hitch $ 300 
complete with 
Safety Back Bumper £0.B. St. Louis 


For hauling lumber economically, sturdy, that saves the driver’s time and 
there’s nothing beats a Fordson Tractor {greatly increases the efficiency of the 
equipped with our automatic hitch. tractor. Our special rubber tired wheels 


: make the tractor easy on trams, eliminate 
You know the Fordson reputation for noise and increase traction. Let us tell 


low cost of operation and satisfaction. you how our attachments are saving money 
With our hitch, you have a machine that’s for other lumbermen. 


Solid Rubber Tired Wheels $27 Radiator Protector $12.50 
Rear 40’’x7’’, Front 24’’x34%4’’—Complete Tongue Attachment $7.50 


All Prices F. O. B. St. Louis. 


Industrial Tractor Equipment Co. 


Inventors and Manufacturers of Safety Devices for Fordson Tractors 


4915 Daggett Ave., ST. LOUIS, MO. 
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MISSOURI 


Yellow 
Cypress 


PREFERRED FOR ITS 
SOFT TEXTURE 





Oak, 
Gum, 
Cottonwood, Ash, Soft Maple 
atid Soft Elm—cut from fa- 


We 


plain 


manutacture, also, 
and quartered; 


mous St. Francis Basin 
stumpage. We can ship Cy 
press with Hardwoods. 


Lumber Every 
Dealer Can 


Sell Profitably 


By pointing out to your customers 
the advantages of using durable lumber 
in exposed places, you can work in 
some of our Yellow Cypress in nearly 
every job—with good profit to yourself 
and increased satisfaction to your cus- 
tomers. : 


And once your trade knows that this 
lumber is practically free of peck and 
shake in the lower grades—that small 
sound knots are the principal defect— 
you'll find a regular call for it. 


Right now we have some unusually 
attractive values in 4/4 Selects, No. 
1 and No. 2 Common in 6”, 8”, 10” 
and 12” widths. Also 5/4, 6/4, and 8/4, 


stock widths in No. 1 Common. 


Wisconsin Lumber Company 


Band Mills : 


/ 


DEERING, MO. 


Sales Office: CHICAGO, ILL. 





eager inquiry. Wholesalers are preparing for 
a big business in longleaf dimension this spring, 
and are utilizing water transportation so far as 
possible. The price situation is growing stronger 
and demand is increasing. Longleaf flooring, 
1 x 4; B&better rift, $98; C rift, $84.50; B&better 
flat, $67. Partition, % x 3%, Bé&better, $66. 
Air dried roofers, No. 2 common, 1 x 6, $35 to 
$36. 

Baltimore, Md., Feb. 13.—The market for 
southern pine is very active. Some mills, which 
make a specialty of certain kinds of stock, have 
found themselves at times wholly overtaxed. A 
mark-up has not checked inquiry. 


New York, Feb. 13.—Mills are being greatly 
handicapped by railroad troubles, conditions 
being worse than they were just before Christ- 
mas. There apparently is enough demand to 
take all the lumber that can be manufactured. 
Prices here are advancing. 


Buffalo, N. Y., Feb. 14.—The southern pine 
market has advanced in the last week, prices 
on a number of grades going up about $1. Whole- 
salers who have been at the mills report that 
they found stocks to be badly broken, and a 
good many looking for whatever is produced. 
Retailers find few transit cars available. 


CYPRESS 


New Orleans, La., Feb. 12.—Today’s reports 
indicate continuance of strong demand, with 
some difficulty in the filling of mixed car orders. 
Prices are reported unchanged but very firm, 
with shipments in good volume. A number of 
the mills are said to be operating their planers 
double shift. 


Chicago, Feb. 14.— Demand for cypress is 
strong from both retailers and factory consum- 
ers, and the market is holding firmly. Buyers 
find much trouble in placing orders, especially 
when these are for badly mixed cars, on ac- 
count of the low stocks and broken assortments 
at the mills. Shipments as a rule are satisfac- 
tory, tho reports of a tightening up of car 
supply are being made from some sections. 


St. Louis, Feb. 13.—While there has been a 
letup in buying of Gulf coast stock in:this terri- 
tory, there still is more business to be had than 
the mills will accept. There is hardly any B, 


C or D finish available. Nos. 1 and 2 common 
yellow cypress' are up $1. 


Kansas City, Mo., Feb. 13.—Common grades of 
cypress are very scarce and stocks of uppers are 
being cut down. Demand is heavy and, being 
largely for mixed cars, is sometimes hard 
to fill. There is a good industrial demand. 
Prices are very firm. 


Boston, Mass., Feb. 12.—Demand for cypress 
is expanding. Dry stock is scarce and desirable 
lumber is commanding very firm prices. Ship- 
ments are brought forward with considerable 
difficulty. Both retail yards and builders’ finish 
mills are buying freely. Quotations: FAS, 4/4, 
$104 to $109; 5/4 and 6/4, $109 to $114; 8/4, $121 
to $125. Selects, 4/4, $91 to $99; 5/4 and 6/4, 
$96 to $104; 8/4, $111 to $115. Shop, 4/4, $59 to 
$64; 5/4 and 6/4, $74 to $79; 8/4, $85 to $90. 


Baltimore, Md., Feb. 13.—One of the strongest 
woods here is cypress. Revisions upward are 
being made. Tho much has been done toward 
augmenting output, producers are oversold. 


New York, Feb. 13.—Cypress stocks are badly 
broken and comparatively little lumber is com- 
ing in. <A considerable improvement in the 
market is certain to follow the general resump- 
tion of water shipments. Relying largely on rail 
arrivals, the wholesalers have been unable to 
fill requirements. 


Cincinnati, Ohio, Feb. 13.—The cypress market 
continues steady, with.a fair line of inquiries, in 
preparation for spring business. 


SHINGLES AND LATH 


Seattle, Wash., Feb. 10.—Red cedar shingles 
have receded and are now steadying downward, 
owing to an overplay of transits, coupled with 
a tightening of winter in consuming territory. As 
production costs are high, with logs on a $22 
base and wages rising, the plain conclusion is 
that prices will not drop much lower, and will 
react quickly. 


St. Louis, Feb. 13.—There has been a lull in 
shingle buying. in the last week, with the market 
firm at ‘$3.60 for clears and $2.95 for stars 
(Pacific coast base). 


Kansas City, Mo., Feb. 12.—Shingle demand 
here is light and ,prices have eased off 5 cents. 


a 


The demand for siding is strong. Some mills | 
ask $45 for 6-inch clear, but the bulk of the | 
There | 


business has been taken here at $1 less. 
is a good call for lath and prices are firm, 


Houston, Tex., Feb. 13.—After the recent 5 ' 


cent advance, the shingle market went off 10 to 
15 cents, as the weather caused a let-up in build. 
ing. 


New York, Feb. 13.—The price situation jp 
shingles is uncertain. Heavy shipments are ex. 
pected. The demand was not as great last week 
as the week before, and some wholesalers we]. 
comed the lull. Lath advanced 50 cents lagt 
week and orders are being received much faster 
than they can be filled. 


New Orleans, La., Feb. 12.—Cypress shingles 
and lath demand exceeds current production, 
with mill stocks low and broken. Some mills 


are temporarily off the market on shingles, ang | 


nearly all are limiting acceptance of lath orders 
to mixed cars. Pine lath also are reported jn 
active call at better prices. 


Buffalo, N. Y., Feb. 14.—The shingle market 
has had another advance in the last week, but 
prices are so unsettled that it is difficult to 
make quotations. Wholesalers find the trade 
unsatisfactory and retailers are holding off un- 
til the market becomes stabilized. 


Boston, Mass., Feb. 12.—The present demand 
for shingles is about fair for the season. Prices 
hold steady. Standard white cedar extras are 
$6 to $6.25, and clears, $5.25 to $5.50. The best 
British Columbias’, XXXXX, all rail, are offered 
at $6.20. Business in lath is picking up. For 


1%-inch lath $8 is quoted, and for 15-inch, $9, | 





















Pia cians 





SER RE = 


There is an increasing demand for furring. The © 


bulk of the business in 1x2-inch is at $36 to 


$37. Trade in spruce clapboards is restricted but | 
the supply is light and the market is steady at 


$115 for extras and $110 for clears. 


Columbus, Ohio, Feb. 12.—Shingles are show- 
ing considerable strength. Stocks are low and 
broken. Receipts are larger. Prices are firm. 
Extra clear, red cedars sell around $5.60, and 
extra stars at $5.10, Columbus. British Colum- 
bias XXXXX are also selling well. Lath trade 
is active and prices are firm. 


MAHOGANY 


Boston, Mass., Feb. 12.—There is a brisk de- 
mand for mahogany from practically all classes 
of consumers. Recent call from railroad car 
builders has been especially encouraging. Manu- 
facturers of builders’ finish are in the market. 
Trade is good with the piano factories and talk- 
ing machine makers, and the requirements of 
the furniture industry are growing steadily. 
Wholesale quotations on air dried plain ma- 
hogany, f.o.b. Boston: 


4/4 € 5/4 6/4 48/4 10/4 & 18/) 


PAS 0 isc06 eee ee $190@195 $200 $210@220 
No. 1 common.. 170@175 175 180 
No. 2 common... 110 110 120@130 





New York, Feb. 13.—Prices have advanced 
several times within ninety days, the latest one 
coming about a week ago. Stocks of mahogany 
logs are very much broken up, and log prices are 


higher. 
BOXBOARDS 


San Francisco, Calif., Feb. 10.—There is 4 
normal demand for pine box shook for this 
time of year. Dry box lumber is scarce, with 
prices firmly held. There is a fair crop of 
oranges with shook requirements pretty well 
covered up to date. The outlook for fruit crops 


ee 


Sey 


is excellent, and shook manufacturers ought t0 © 


have all the business they can take care of. | 


Boston, Mass., Feb. 12.—There is an active de- 
mand for desirable boxboards. Prices aré 
strong. An immense quantity of wood boxes is 
required. 
having difficulty in getting enough logs. 
supply of dry pine box boards is light. 
edge pine boxboards, inch, ordinary log runt, 
f.o.b. Boston, are $31 to $33, and selected stock 
brings several dollars more. Mixed lots of 
spruce, pine and hemlock, inch, are quoted at 
$23 to $27, according to quality. 


FOREST FIRES in the United States average 


33,500 annually. Based on a six-year average 


7,088,000 ‘acres are each year burned over, a2 
the immediate property loss is $16,424,000. 


Shook mills are busy and some ns : 
e 
Round | 


SETS SITE 
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sia nal (Continued from page 87) ——————SS>=__ >. 
4 “ — 
ff 10 te NEW YORK, N. Y. CEDARCHEST HINING., 
n build. $2. Embargoes are playing havoc with shipments ; : LOSET mer 
and there are few box cars to be had. Facing . FSO 
ition { yarious obstacles, the mills have been compelled to 
are e ? get more for their lumber. All Canadian random SHY 
“ aa is up $6 ry oe mat year at Cite, Bae, Bae 
rs q advanced n the last ten days. other stoc H 
ia. foe is ages —. aoe Papen in bese a 50- Have you tried our Ad Value to omes 
Fea nt increase has become effective. rders are . 
h faster | pon in much faster than they can be delivered. “Quality” Oak —not alone new ones, but also old houses—by encouraging owners 
q Production in Canada, affected no little by strikes, Floorina ? It’s to use “ oer 
| ids fair to be much below anticipation. setae * Cedarchest” Closet Lining 
shingles | 0. S. Webster, of the Plunkett-Webster Lumber good seller the year. — ; ’ 
luction Co, dealer in domestic hardwoods and Canadian : d _ Supply this stock manufactured from Tennessee Aromatic Red 
§ ’ SPelgstr es round, Cedar and you'll notice an increase in sales. Order L. C. L. or car- 
le mills spruce and white pine, says the company has never : yo os —— . 
les, and | had more business on its books than at present. , lots mixed with “Quality” Oak Flooring. 
are i A very strong demand for mahogany lumber is D Ss H d d FI “ . 
rted in | reported by C. R. Curtis, New York manager of the w 
i Menge! Co., which has its home office in Louisville. e oto aradwoo ooring Company 
Logs are received from Central America and Africa. a a a ; 
market | The company established a plant at New Orleans Sledge Ave. and Southern Rv. MEMPHIS, TENN. 
ek, but last spring, where logs that were formerly sent to 
cult to Louisville are now manufactured into lumber and 
trade f veneer. 
off un- | W. D. McGovern, wholesaler, of 42 Broadway, 
who has a warehouse at 612 West Fifty-eighth 
street, says the southern hardwood mills are with- 
lemand | drawing their stock lists from the market. He re- 
Prices | ported a good demand in all hardwood items. Oak 
‘as are f flooring has advanced $10, maple $5 and southern 
1€ best pine $6 since Jan. b&. Inability to get cars thru 
offered ; has been a big handicap, he said. 
» For The H. J. Shaffer Lumber Co., 30 Church Street, 
ch, $9, § reports a brisk mid-winter lumber movement 
5 The | 
$36 to PITTSBURGH, PA. 
‘ed but Feb. 13.—Building conditions remain very active 
ady at in this district for the time of year. The weather, 
except for a day now and then, is conducive 
to unusual activity in building, and lumber sales 
show: are higher than they have been in corresponding 
Ww and periods of previous years. Retail yards are fairly 
> firm, well stocked with lumber, and it is being moved 
0, and with regularity, reaching destination in better 
Yolum- time than in other seasons. Strength is shown in 
. trade the hardwood market, some of the higher grades 
getting scarce. Maple, birch and beech are in 
good demand, and prices are holding firm. There e 
has been some good business lately in hemlock, 3 
as there has been a slight shortage at some mills. A new producer of profits e 
There is a good demand for cypress and spruce, 
ct and it is said the former is due for an advance. 
eng BALTIMORE, MD. RITE new profits on your books! Sell Color- 
nu- ‘ . 
ashet, Feb. 13.—The managing committee of the Bal- Thatch—the perfected stained shingle. 
| talk- timore Exchange held its monthly meeting last ¥ 
nts of Monday at the Emerson Hotel. President George Color-Thatch is our trade name for comb grain 
2adily. E. Waters occupied the chair, and various routine ’ d d — f f d 
mas matters were taken up. There was also an in- (quarter sawn)’ red cedar shingles of perfect grade 
formal talk about the prevailing conditions in the specifications, entirely impregnated by special process, 
é 12/4 lumber trade, reports generally representing busi- ‘ h Cc. b : ne 1 e 
@220 ness as being in good shape. wit abot's creosote shingle stain. 
F. L. S. Taylor, of the timber firm of Bryce, P i 
@130 Juno & Jellie, of London, Liverpool and Bristol, Color-Thatch has made its debut and it’s here to stay. 
England, was a visitor here about ten days ago . . . 
anced and visited various hardwood exporters, among Already home builders and architects are recogniz- 
gt one them John L. Alcock & Co. Mr. Taylor had been ing its merits. Already they are buying it. 
ogany in the United States about six weeks, visiting lum- 
2S are ber production points as far west as Memphis, and More lumber merchants can make money with 
i then turning south to New Orleans. He declared ; ght: 7 
that the outlook for export trade is fairly good. Color-Thatch. It has an artistic color appeal, its 
_ PHILADELPHIA. PA durability is unchallenged. It will become known to 
‘te | , more and more people as the roof and sidewall cover- 
2 Feb. 12.—The lumber market here continues = 
with very strong, prices showing advances. Lumber is ing par excellent. 
p of in heavy demand, especially in Philadelphia proper. = . 
Bs Southern pine shippers are far behind in their We have a fine dealer proposition you should be in on. 
4 orders. Snow and rains in the producing sections ‘ ° ° 
ht Ms ; have greatly hampered production, but while there Write today for complete information. 
© Ol, is snow in this territory, a let-up in buying has 
j not been felt. A good many yards have large 
e de> | — and are not buying. A few orders have e e e e 
are F een taken at lower figures. Shippers of hard- 
es is woods are in need of dry stock, as early buying The \ illiams Stained Shingle Co. 
» are this year depleted their assortments. Some mills 
The | are shipping their stock green. Oak and chestnut . 
ound are very strong. FAS are nearly off the market Vancouver, Wash., U. S. A. 
run, for anything like prompt shipment. Beech, birch, 
stock | maple and cherry are all in demand. Some mills 
s . " ba have very little dry stock have fmereasced [Ress cn cn ccsiccs ccs cece eee anion ae ele aa ee ane aie sc ish ic mses etn is 
d at eir prices. Broken lots are in evidence in the 
hanbened producing sections. Good gum is being THE WILLIAMS STAINED SHINGLE COMPANY, VANCOUVER, WASH., U.S. A. 
; sought after, as the furniture factories are busy. ° sys * : : 
heer iy ee — f pessoal ‘ean dai Sane Please send me dealer proposition, prices and complete information about 
rage Southern hemlock is holding firm at $40 base; a eS Se. 
rage few wholesalers quote $41 base. Western hemlock 
and | has beeh stiffening, as shipments from the Coast INGOs calccdvenccec eneasinuddedddansddae ied na wea a eer iudletdaaedaaaaes Peer 
. : have been very slow. Demand seems very good for 
cypress in higher grades. The industrial plants FO TEE CE TOC OE RT PO eee EE CT POE Cee OTe T TTT Creer er rT er aaa 
; are buying in large quantities. Box makers are 





4 : - ‘ me pears 





AMERICAN LUMBERMAN 





FEBRUARY 17, 1993 











, of a fleet of Sewell Equipped Trucks of The Patent Scaffolding Co. 


The Chief Factor In Holding 
Down Truck Costs 


It is a well known fact that truck operators in all parts 
of America look upon Sewell Cushion Wheels as the 
chief factor in truck economy. 


That explains the large investments in Sewell Wheels. 
Many fleet owners—guided in their judgment of actual 
comparative cost figures—have as much as $40,000, 
$50,000, and even $60,000, invested in Sewell Cushion 
Wheels. 


Sewell double resiliency safeguards the truck mechan- 
ism from road shocks, and from vibration. 


Wheels 


They greatly lengthen truck life. 
On (many owners say over one-half). 


Specify 
Sewell 


Cushion 


They reduce repair 


Sewell double resiliency provides a second important 


Your economy, increasing truck speed with safety, adding 
thousands of miles to tire life. 

New Sewell engineers stand ready, with the experience of 14 
years, to help you reduce truck expense. Let them 

Trucks give you the experience of other Sewell Wheel users 


in your field. 


The Sewell Cushion Wheel Company 


Detroit 


New York, Philadelphia, Pittsburgh, Chicago, San Francisco 
Representatives in Leading Industrial Centers 

















Fir Lumber Production and Sales Chart 


Based reports West Coast Lumbermen's Association for about 140 mills. 















Jan. Feb. Mar Apr. May June July Aug. Sept Oct. Nov. Dec. Jan. Feb. Mar: Apt) May. June July Aug Sept. Oct. Nov. Dec. . Feb. Mar yyiy. 
Year 1921 Year 1922 1923 $3 
50 
45 
40° 
30 
25 
2o 
is 
40 
3 
is 
zo 
i 
35 
Explanation. Solid black above base line indicates excess 33 
sales over production per month. Black below line indi- &3 
cates sales less than production. ; 
This Chart compiled and published monthly in ‘‘American Lumberman”’ by 
| 
4/ 


Worth Lumber Company 


“Buy Fir of Worth” Harry I. Worth, President White Bldg., SEATTLE, WASH. 
Your Fir orders will be handled as tho you were on the Coast giving them your personal attention. 











placing orders for edge box, rough and resawn, {p 
large lots. While prices on southern pine roofers 
and flooring have advanced, sizes have weakeneq 
a trifle. Fewer transit cars have been noticeable 
this week. Twelve inch box boards, rough ang 
dressed, are in heavy demand. Those dressed to 
3#x11%4 inch are being quoted to the yards at 
$35; the rough are $37. Shipments from southerp 
pine mills are very very slow. 

George M. Hoban, president Hoban Lumber (Co, 
left last week for an extensive trip to Seattle, 
Wash., where he will visit the mills. 


TUSCALOOSA, ALA. 


Feb. 12.—The weather continues extremely baq 
and the small mills have been practically clogeq 
down for more than a week. ‘The larger mills are 
running, but some of them have been seriously 
handicapped by weather. Production is down to 
less than 50 percent of normal, Demand hag not 
shown any slackening. The mills are booked ahead 
for at least sixty days’ cutting. All the pessimists 
seem to be buying lumber; the optimists are get- 
ting their orders shipped, as they were placed 
early in January. 


ORANGE, TEX. 


Feb. 12.—Sale of the Miller-Link timber hold. 
ings in Newton County, Texas, scheduled for Tues. 
day, Feb. 6, was postponed until March 6, owing 
to February storms. The timber covers some 
10,000 acres and is estimated at 83,000,000 feet of 
southern pine and hardwood. An upset price of 
$325,000 has been set. The sawmills, logging 
equipment and much of the timber in Louisiana 
and Texas were recently sold to the Peavy-Moore 
Lumber Co., of Shreveport and Deweyville. It is 
believed in financial cricles in this section that the 
creditors will eventually be paid a hundred cents 
on the dollar. 

The Swedish steamer Kratos, with a cargo of 
1,000,000 feet of sawn timber furnished by the 
Standard Export Lumber Co. will sail from Orange 
today for an United Kingdom port. The Lutcher & 
Moore schooner Roseway is loading a 3800,000-foot 
eargo for Cuban delivery. The schooner M. J. 
Thompson will soon begin loading a half million- 
foot Lutcher & Moore cargo for Trinidad. 


ELKINS, W. VA. 


Feb. 12.—There is brisk trading in hardwoods 
thruout West Virginia, with prices advancing to 
some extent. There is a shortage of hardwood, 
especially maple and oak, and mill stocks are 
greatly depleted. It is almost impossible to obtain 
dry stock. For No. 3 common grade demand is 
growing stronger and prices are advancing. Pres 
ent mill prices on 4/4 oak and poplar are: $40, 
$75 and $120. Maple FAS bring about $100; No.1 
common, $75, and No. 2 common, about $30. Phila- 
delphia buying is not heavy. 


JACKSONVILLE, FLA. 


Feb. 12.—Reports from mills in the Georgia- 
Florida Saw Mill Association territory show that 
orders are far above normal and also far above 
production. Practically every item on the list is in 
active demand, and buying has become a _ task. 
Premiums are common. Very few mills have re- 
ported delays on account of the shortage of cars. 
A few of the northern roads have placed temporary 
embargoes. 

Prices have held exceedingly well. The following 
are average f.o.b. mill prices for the week ended 
Feb. 10: 


Flooring x3 ma, B&btr. ... 


0. 1 com. 37.00 


1x4” B&btr. ....$50.00 No. 2 com. 18.00 

No. 1 com. 44.00 ex3Y% B&btr. ... 31.50 

No. 2 com. 21.00 No. 1 com. 23.00 

5/4x3” B&btr. .. 62.00 No. 2 com. 14.00 
1x3” B&btr. sap ‘Siding 
rift ..... 80.00 1x6” Novelty— 

B&btr. flat. 60.00 B&btr. ....$46.50 

No. 1 com. | No. 1 com. 43.00 

*. «ee 50.00 No. 2 com. 25.00 

THE cess nn 25.00 

No. 2 com.... 12.5 

Ceiling V, x6” Square edge— 
1x4” B&btr. . -$50.00 eae 30.00 


No. 1 com. 45.00 No. 1 com.... 25.00 
No. 2 com. 18.00 No. 2 com.... 13.00 


JACKSON, MISS. 


Feb. 13.—Local manufacturers and wholesalers 
of southern pine report the market as becoming 
stronger during the last week, with prices firming 
up on all items. The demand has been exception- 
ally strong on the higher grades, especially high 
grade flooring to the New England States, and 
timbers. General bad weather, marked by snow 
and almost continuous rainfall, seriously inter- 
fered with production and shipments last week, 
both being light. The small mills, all of which 
are located away from railroads, have closed down 
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Secale 
pecause of impassable country roads. The car 
situation is slightly worse, especially with respect 
to box cars. Labor is a little better but is ex- 
pected to become scarcer when spring planting be- 
gins. Building in this section is exceptionally 
heavy, and January local sales of lumber by manu- 
facturing plants and retailers are reported the 
heaviest ever known for a like period. Lath gained 
additional strength the last week. The export 
situation remains unchanged. 

Hardwood manufacturers in this section report 
that the market has firmed up considerably during 
the last week, altho they have been more occupied 
with making shipments than accepting orders, 
The heavy rainfall the last two weeks, coupled 
with four inches of snow, has completely stopped 
logging operations everywhere in the South and 
they can not be resumed before April or May. 
Mills in this section report from six weeks’ to two 
months’ run of logs. Gum logs are reported very 
scarce aS they come from the extreme lowlands 
which were inundated early. The unfavorable 
weather has increased the difficulty of making 
shipments. Poplar and oak items are in heavy 
demand, and gum lumber is becoming scarce. A 
heavy demand is reported from every source, an 
increase being noted especially from the building 
trades. 

The following were visitors to Jackson last 
week: J. T. McMullen, of the McMullen-Powell 
Lumber Co., Chicago; W. H. Thompson, of Mem- 
phis Hardwood Flooring Co., Memphis, Tenn. ; 
A. E. Bulser, of John M. Nelson, jr. (Inc.), Potts- 
ville, Pa.; R. R. May, of R. R. May Hardwood Co., 
Louisville, Ky.; W. C. Shoop, Finkbine Lumber 
Trustees, Mattoon, Ill.; L. D. Halsted, of Richey, 
Halsted & Quick, Cincinnati, Ohio. 


NEW ORLEANS, LA. 


Feb. 12.—With carnival crowds invading the 
city for the Mardi Gras festivities, local lumber 
offices, like all others, are considerably “shot to 
pieces” for the moment. 


Active demand for lumber, with resultant ad- 
vance of prices, had brought about the resumption 
of operation by many of the small mills, while 
the call for truck and vegetable containers in the 
trucking districts of the South has greatly stimu- 
lated box factory activities. In Copiah County, 
Miss., for example, it is stated that thirty mills 
are now operating close to capacity, with four 
box factories working overtime to fill the orders for 
containers. 


The permanent building material exhibit, in- 
stalled in the Weis Building, was formally opened 
today and in spite of the carnival counter-attrac- 
tions it drew a large number of visitors. Thus 
far about twenty booths have been installed. 


The Frerichs Lumber Co. recently received a 
shipment of Oregon fir timbers that attracted no 
little local interest. The shipment, handled on 
two flat cars, consisted of 18 pieces 20x20 and 
80 ft. long, totaling about 30,000 feet. The stock 
will be used, it is understood, for manufacture of 
masts and spars. 

Stockholders of the Marine Bank & Trust Co., 
at their annual meeting last week, honored two 
well known local lumbermen with election as new 
members of the bank’s directorate. The new di- 
rectors are E. R. DuMont, vice president and gen- 
eral manager of the Standard Export Co., and 
W. J. Sowers, vice president and general manager 
of the American Pitch Pine Export Co. Other 
lumbermen reélected to the bank’s directorate are 
W. H. Sullivan, of the Great Southern Lumber Co. ; 
F. W. Salmen, of the Salmen Brick & Lumber Co. ; 
A. F, Dantzler, of the Dantzler Lumber Co., and 
Horace Brownell. 

John H. Kirby, of Houston, Tex., was in New 
Orleans last week to attend a conference of the 
Louisiana division of the Southern Tariff Asso- 
ciation, of which he is president. The conference 
enjoyed a luncheon at the Louisianne Restaurant, 
over which Charles De B. Claiborne, chairmen of 
the Louisiana division, presided, with Mr. Kirby as 
guest of honor and one of the principal speakers. 

It was announced last week that George F. 
Glover, a New Orleans contractor, has been awarded 
the contract for enlargement of the plant of the 
Southern Paper Co., at Moss Point, Miss. The 
Plans call for a virtual doubling of the plant’s 
capacity, at a cost estimated at about $1,500,000. 

E. B. Sauls, a southern Mississippi lumberman 
With mills at Tylertown, Morgantown and Brook- 
haven, is establishing a planing mill, sash and 
door plant and box factory at Brookhaven and 
expects to have all three in operation by July 1. 

IT Is REPORTED that a French corporation has 
been organized to manufacture cellulose prod- 
ucts under patent rights held by Augustin 
Pellerin, and that a large factory is to be 
erected in the United States. 








Lloyd Hillman Lumber Co. 


SEATTLE, WASH. 


Successors to Lumber and Shingle 
Business formerly conducted by 
Carstens & Earles, Incorporated. 


Established 1891 


Export and Domestic Shippers 


PACIFIC COAST LUMBER 


AND 


RED CEDAR SHINGLES 

























































































An Hour a Day 


More Time for You 


Think of it! An extra hour or more 
a day to give to constructive selling, 
digging up new prospects, directing 
your business along the more 
profitable lines. 


That’s what a Meilicke Lum- 
ber Calculator will mean to you 
by relieving you of your figur- 
ing drudgery—reducing pieces of lum- 


ber into board feet and board feet into 


dollars and cents. 


When you consider the advantages of a Meilicke, 
you really can’t afford to be without one. 


Meilicke Calculator Company 


Makers of Reliable Efficiency Devices 
CHICAGO, ILL. 


932 Wrightwood Ave., 




































We want you to buya 
Meilicke Lumber Cal- 
culator only when it has 
convinced you it will 
save you time and 
money. Accordingly, 
we want you to get the 
details of our 10-day 
free trial offer. No ob- 
ligation. Write today. 
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Advertisements will be inserted in this de- 
partment at the following rates: 

25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Fight words of ordinary length make one 

on — in a 

eading counts as two es. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
gecure insertion in regular department. All 
advertisements received idater will be placed. 
under heading Too Late to Classify. 



































SUPERINTENDENT OF OPERATIONS 
For Ohio Hardwood producers operating modern and 
completely equipped band-mill, planing-mill, dry-kilns, 
including supervision of timber operations in various 
tracts from 100,000 to 1,500,000 ft. Man with experi- 
ence in Ohio, Indiana or West Virginia fields preferred. 
Initiative and energy essential, also tact and judgment 
necessury to maintain smoothly working organization 
which is now provided. Annual production 12,000,000 
to 15,000,000 ft. lumber and good volume of planing- 
mill products. Write fully giving age, experience, 
qualifications in detail, and compensation desired. 
Address “B. 36,’’ care American Lumberman. 





WANTED—MANAGER FOR RETAIL YARD 
In Northwestern Ohio. ‘Town of about twelve hundred 
people, splendid farming community, and mostly farmer 
trade. We must have a manager thoroughly posted on 
the retail lumber business and one not afraid to work. 
He must also be there in meeting competition. In your 
reply, please state age, whether married, the experience 
you have had, give plenty of references and state sal- 
ary expected. 


Address “*W. 108,’’ care American Lumberman. 


WANTED—IN SALES DEPARTMENT 
Ohio Hardwood business, man whose experience and 
personality qualifies him for responsible position, An- 
nual production 12,000,000 to 15,000,000 feet. Must 
know values and market thru experience in Ohio or 
Indiana fields and also fitted to buy from smaller 
producers of the territory for wholesale department 
sales. Initiative essential and the development of 
your own theories and ideas will be encouraged upon 
demonstrating a sound judgment. Write fully giving 
experience, qualifications, and compensation desired, 
all to be treated strictly confidential. 
Address “B. 37,’’ care American Lumberman. 


* WANTED—A COMPETENT MANAGER 
For retail lumber yard, in good city of 3,000 pop. in 
central Illinois. Must be accurate in figures, one whe 
is strict and attends to business and not afraid of 
work. Do not apply unless you can keep stock in 
good shape and able to handle orders promptly. In 
first letter, state fully experience, age, if married and 
salary expected. 

Address 





“B. 35,’’ care American Lumberman. 


OPPORTUNITY 
If you are a quantity surveyor, biller-in, detailer or 
estimator of proven ability on custom builders’ millwork 
of the better kind and care to take up employment with 
one of the largest concerns in the east, where perma- 
nency of position and advancement are assured, please 
write us, giving full line of experience, references and 
salary expected. Correspondence confidential. 
Address “B. 15,’’ care American Lumberman. 


WANTED—COMPETENT INSPECTOR & BUYER 
To travel Southeastern States, Georgia, Florida and 
South Carolina, taking up hardwoods. Name salary and 
references, if married or single, and when can report. 
Address “B. 46," care American Lumberman. 


WANTED—A FIRST CLASS 
Lumber stenographer for a small mill town in Northern 
Wisconsin. Send references and advise salary desired 
in first letter. 
Address 











“B. 47,’’ care American Lumberman. 


WANTED—ESTIMATOR 
Must be able to list material from blue prints. Figure 
lists, etc. Permanent position and a good salary to 
the right man. 
Address 





“B. 44,’’ care American Lumberman. 


WANTED-—AN EXPERIENCED 
Retail lumber office man. Must be a good collector and 
able to figure lumber and supplies. Steady position for 
an up-to-date man. State salary and experience and 
give references in first letter. Location near Cleve- 
land, O. 
Address 





“B. 45,’’ care American Lumberman. 








WANTED—LADY STENOGRAPHER 
With lumber experience. Permanent position. VAy 
LANDINGHAM-COOK LUMBER CO., Association Bldg,, 
Chicago. Ran. 2309. 


WANTED—ASSISTANT YARD FOREMAN 
Must be live wire and understand lumber grades. Good 
opening for right man. 

W. J. NUSS LUMBER & SUPPLY CO., 
Fond du Lac, Wis. 


WANTED—2 YOUNG MEN 
In a retail lumber yard near Chicago. We want one man 
with pratcical retail lumber yard experience, thoroughly 
trained in all details, capable of estimating and _ per. 
forming any kind of office work and salesmanship. 
We want another young man with or without expe. 
rience who wishes to learn the lumber business, prefer 
one with good education and some general Clerica] 
training. 
State fully in own handwriting, age, whether mar. 
ried or single, number in family, nationality, religion, 
education, business training, clerical experience, gales. 
manship, knowledge of grades, transportation, millwork, 
ability to read plans, and any other qualifications. 
State fully your experience, what you have been do. 
ing for past ten years, by whom employed, when cap 
report, salary expected, full list of references. Per. 
manent position with advancement. 
Address “©, 28,’? care American Lumberman. 


WE ARE DESIROUS OF GETTING INTO 
Communication with a middle aged man who is capable 
of managing from stump to car the operation of a com- 
bination yellow pine and hardwood sawmill cutting 
about 35,000’ per day. Mill located in central part of 
Arkansas. References required. State salary expected, 

HESS LUMBER COMPANY, 
Arcade Bldg., St. Louis, Mo. 


MILLWORK ESTIMATOR WANTED 
By large Mississippi River factory. Must have expe- 
rience figuring special work. 
Address “C. 3,’’ care American Lumberman, 


WANTED 
Contractor to grade and build 2 miles standard gauge 
logging road. 
WHITEWATER LUMBER CO., Autaugaville, Ala. 


WANTED—BOOKKEEPER AND OFFICE MAN 
For retail yard near Chicago. Must be experienced and 
energetic. State salary wanted and give references. 

Address “C, 21,’? care American Lumberman, 


WANTED—AN ALL ROUND LUMBERMAN 
In a Lumber and Bldg. Material yard near Chicago, 
Must be accurate in figures and not afraid of work. 
Apply in own handwriting, stating salary expected and 
how soon you could start. 

Address “BR. 26,’? care American’ Lumberman. 


























SASH AND DOOR MEN 

We operate a large Sash, Door and Cabinet factory in a 
fast growing City of Southern Ohio. Rapid expansion 
of our business has created openings in office and fac- 
tory for wideawake ambitious men, who have had the 
necessury experience, and are able to qualify. 

We can use draftsmen and billers, schedule produc- 
tion, and shipping clerks, machine and bench men. 

In applying, state age, experience and salary ex- 
pected. 


Address “SUP’T.,’’ care American Lumberman. 


READ THE CLASSIFIED ADS EACH WEEK 
When you want anything or have something to sell or 
exchange. When you want employment, employees, 
or anything used in the Lumber World write us—we can 
help you. 

; Advertise in the GREATEST LUMBER JOURNAL ON 
CARTH. 





AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 


WANTED 
Foreman for Planing Mill, electrie 
resawing mouldings, Hemlock and hardwood 
Must be active and get out good work. 
HOLT LUMBER CO., 
Oconto, Wis. 





drive, dressing, 


lumber. 


WANTED—LUMBER TALLYMAN 
Capable of grading yellow pine, white pine, 
spruce. Good wages and steady employment. 

LAKESIDE LUMBER & MFG, ’ 

6455 Ridge Boulevard, Chicago, Il. 


HARDWOOD LUMBER INSPECTOR WANTED 
By large yard, Buffalo, N. Y. Must be capable, indus- 
trious and familiar with northern and southern hard- 
woods. Write fully concerning schooling, experience 
and references. 

Address “B. 3,’’ care American Lumberman. 


WANTED—ESTIMATOR AND DRAUGHTSMAN 
General millwork plant now being erected. Must be 
well up on general planing mill management also. 
Give references in first letter. 

DRAWER 74, Waco, Tex. 


WANTED—A FIRST CLASS 
Wholesale lumberman with good buying and selling ex- 
perience. Good proposition for right man with A-1 ref- 
erences. Others need not respond. 
Address “B. 14,’’ care American Lumberman. 


WANTED—COMPETENT TRAVELING BUYER 
And Inspector acquainted with mills in Indiana, Ken- 
tucky and West Virginia. Apply FRANK T. SULLIVAN, 
600 Ellicott Square, Buffalo, N. Y. 


fir and 

















WANTED—BRIGHT, YOUNG INSPECTOR 
Of Hardwoods and Southern Pine. Permanent position 
with large retail yard in good city. Give details of 
experience and references. ™ 

Address “PB. 33,’’ care American Lumberman. 


WANTED—A HIGH GRADE ESTIMATOR 
Of wide, practical experience, executive ability, and 
ability to meet the trade, for special millwork factory 
in Indianapolis. Must be capable of estimating large 
work. In answering state experience, salary expected, 
age, and whether or not would care to move to In- 
dianapolis. 


Address “RF, 125,’’ care American Lumberman, 
WANTED—EXPERIENCED LUMBER BUYER 


By large eastern wholesaler. One acquainted with in- 
land empire mills to locate in Spokane. State age, ex- 
perience and salary expected. 

Address “LL. 137,’ care American Lumberman. 


WANTED—DRAUGHTSMAN 
For special millwork that thoroughly understands tak- 
ing work from blue prints and detailing, making cut- 
ting tickets for mill. No apprentice need apply. State 
salary wanted, P. O. BOX 476, Alexandria, La. 


COMPETENT MAN—WANTED 
To do estimating, detailing and billing in special wood- 
work, sash and door factory located in a middle-western 
city of 100,000 population. In replying, state age, 
number of years’ experience and salary expected. 
Address “C. 12,’ care American Lumberman. 

















WHY WAIT WHEN YOU WANT SOMETHING? 
When you want a new stock of lumber or shingles, new 
or second-hand machinery, engines, boilers, electrical 
machinery, locomotives, cars, rails, business opportunity, 
timber and timber lands, or anything used in the lum- 
ber industry, you can get it at a small cost by advertis- 
ing in the ‘‘Want-Columns’”’ of the AMERICAN LUM- 
BERMAN, Manhattan Building, Chicago, Tl. 





WANTED 
Fifty teamsters and timber cutters, also loadermen and 
tong hookers. Report or reply to PIERPONT-PAXTON 
COMPANY, Crossville, Tenn, 


WANTED—GENERAL FOREMAN 
For hardwood flooring mill in Central Michigan. 
machine mill, electrie driven. 
ence when answering this ad. 
Address “B. 10,’ care American Lumberman. 


WANTED—A COMPETENT BOOKKEEPER 
Who understands cost accounting and can furnish A 1 
references. Preferably thirty to thirty-five years of 
age. Position is in small mill town in northern Wis- 
consin. Give full information, age, references and salary 
expected, in first letter. 


Address “B. 29.’’ care American Lumberman. 


OPERATING SAW MILL MANAGER 
Thorough experience in manufacturing lumber, from 
stump to car; stumpage three hundred million hemlock, 
spruce, chestnut, poplar, oak; two band mills, both locat- 
ed in North Carolina; supervision both mills desired. 
Liberal salary to first-class operator; exceptional op- 
portunity. Give previous full experience in answer, 

Address “C, 1,’° care American Lumberman. 


WANTED—EXPERIENCED LUMBER 
STENOGRAPHER 
Either sex. Hardwood wholesaler offers unusual oppor- 
tunity for advancement in sales department for right 
party. State salary and experience. 
Address “T, 122," care American Lumberman. 


WANTED—ONE WHO IS FAMILIAR WITH 
Details and can bill work into factory from plans and 
specifications. 

Address 





Four 
Give salary and refer- 














“A, 15,’ care American Lumberman. 
WANTED—FOR DETROIT, MICH. 
Bright young man for shipping clerk and office salesman 


who understands sash, door and millwork. Reply in 
own handwriting. 


Address ‘A. 4,’* care American Lumberman. 








WANTED—YOUNG MAN 
With general lumber office experience for retail lumber 
and building material yard within an hour’s ride of 
Chicago. Must he honest and industrious and have some 
sales ability. Full particulars must accompany first 
letter. 
Address “*B. 25,’’ care American Lumberman. 


EXPERIENCED SAWMILL FOREMAN OR 
Superintendent by the year for Saw Mill located in 
North Central Wisconsin. Give salary expected and 
experience in first letter. 

Address “K. 101,’’ care American Lumberman. 


WANTED—SAWYER 
Must be a good grader and an all-around man to take 
care of small saws and run rip saws. Will pay a good 
price to right man. 
L. HOOKER LUMBER CO., Findlay, 0. 


WANTED—IN RETAIL LUMBER YARD 
And trim mill competent bookkeeper and stenographer, 
who has had long experience in the above line. 
salary paid to the right man, who can produce the 
goods. Write stating age, salary and experience. 

BRONXVILLE BUILDING SUPPLY CO., 
30x 85, Bronxville, N. Y. 


WANTED—SUPERINTENDENT 

SASH AND DOOR FACTORY 
Must be a thoroughly experienced man in making all 
kinds of sash, doors, trim, frames, cabinet work, 
stairways, etc., and able to take off quantities from 
blue prints and bill out the material. Shop employes 
about 30 men. Salary good considering living conditions. 

Address “OC. 30,’ care American Lumberman. 


LOGGING SUPERINTENDENT 
Wanted, familiar with steam ground skidding and rail- 
road construction in Northern hardwoods. 
Address “C, 26,"’ care American Lumberman. 


WANTED—ASS’T MANAGER 
Lumber and Builders’ Supplies. 5,000 Pop. Northern 
Indiana. If interested, state full particulars in first 


letter. 
Address “C, 23,’ care American Lumberman. 


WANTED—A COMPETENT HARDWOOD LUMBER 
Inspector and buyer, by Central Indiana manufacturer 
and wholesaler. State salary wanted and give refer- 
ences. 

Address “A, 12,’ care American Lumberman. 


WANTED—LUMBER INSPECTOR 
Familiar with National Rules. 
WARREN ROSS LUMBER CO.,. 
Jamestown, N. Y. 


WANTED—AN ESTIMATOR . 
One who can list work from house plans and price same. 
Address “6A. 14,”’ enre American Lumberman. 


WANTED—MILL WORK ESTIMATORS | 
Must be capable of handling large apartment buildings. 
ANDERSON & LIND MANUFACTURING CO., 2127 
Iowa St., Chicago, Ill. 


WANTED—LUMBER GRADER 
With experience. Apply OZARK HARDWOOD 
BER CO., Springfield, Mo. 


GET WHAT YOU WANT 
By advertising in the Wanted and For Sale Department. 
Do it now. 
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